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Silver Gilt Chalice of the XVI. Century in the Treasury of the Marien Kirche in Cracow. 
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We are co-operating cordially 
with the jewelry trade of Amer- 


ica in making 


A\WV//V 


Silver Plated Ware known to 
the best trade throughout the 
country. 


CALVIN > CPATENT) 


DESIGN PATENTED. 





This beautiful half page— 
Ladies Home Journal size 
—will appear in November— 
the height of the fall season. 


Note that November will be 
an excellent time to push this 
handsome and successful pat- 
tern in every way you can. 


ALVIN MFG. CO. 


Sag Harbor New York 
New York: 52 Maiden Lane 
Chicago: 10 S. Wabash Ave. 
San Francisco: 717 Market St. 
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Hard Riding 


A watch has to take all kinds of chances, varying with the 
occupation of its owner. 


A stiff, staunch Fahys Case with a Kant-Kum-Off Bow will 
protect a watch under all sorts of unusual conditions. Show 
Your Customers the Certificate. 


(aYS WATCH CASES 


JOSEPH FAHYS & COMPANY 


BOSTON NEW YORK CHICAGO 
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If you follow that way— 
our way—you are assured 
of fair treatment and honest 
dealings. You are sure 
the diamonds are exactly 
what they are represented 
to be, at prices the lowest 
it 1s possible to sell such 
stones for. 








J.R.WOOD 
& SONS 


Diamond Cutters 


170 Broadway 
a Lane N CW York 
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Good Profits 


1, 


Our Wedding Ring 
is a good thing— 
push it along 


Ours are the best wedding rings in the market. 


The price we ask for them the lowest it 1s 
possible to sell such rings for. 


Their sale assures good profits and pertect satis- 
faction to the wearers. 


J.R. WOOD & SONS 


Wedding Ring Makers 
170 BROADWAY, Corner of 2 Maiden Lane, NEW YORK 
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MOST CASH FOR OLD GOLD 





1 Dwt. of Fine Gold (24 K.) is worth “ m - $1.034 
3 Dwt. of 8 K. Old Gold is worth @ 32 cts., - $ .96 

Cost of Refining Same to 1 Dwt. 24K. - 04 1.00 
Profit in buying Old Gold i - - ; $ .034 





That’s why we buy Old Gold, 
Why we can pay Full Cash Value 


and why we receive so much 





Our large manufacturing business, requiring complete assaying, smelt- 
ing and refining departments, permits us to handle all Old Gold and Silver 
consigned to us without additional business expense or extra equipment. 
This gives us an advantage which other Refiners cannot meet and which 
has made this department of our business so important. 





We remit the same day consignments are received. 





If amounts are not up to expectations we return consignments by pre- 
paid express in exactly the conditions they were received. 





We are now paying 45 cts. per oz. for old silver 
and $2.05 per dwt. for platinum. 





Not all the jewelry, watch cases and chains manufactured before the National 
Stamping Act became a law, were of the quality that the stamps thereon represented. 
We advise the trade to test the centers of old watch cases and links of chains that 
are offered for old gold, to approximate the value, instead of depending entirely upon 
the quality stamps in the backs of cases or on swivels of chains. 





WENDELL & COMPANY 


Manufacturers and Refiners 


47 John Street 337 W. Madison Street 1124 Walnut Street 
New York Chicago Kansas City 
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Your Reputation Depends ; 


Upon YOUR Ability to Make Friends 


Your ability to make friends depends upon the character and quality of the work 
you are able to give them. 

No matter where you live, in smallest town or largest city,—if you cannot give 
BETTER Special Order and Repair Work than the man across the street, your busi- 
ness won’t be any bigger than his. 


YOU CAN DO IT 


Make WENDELL & CO. an accessory to your business. We place at your dis- 
posal 250 specialists in THREE BIG, WONDERFUL SHOPS, who can turn out 
BETTER WORK, MORE EFFICIENTLY, MORE ECONOMICALLY than any 
retail jewelry shop in this country, equipped with the ordinary facilities for work. 

In this way the smallest and largest dealers alike 
have the advantage of affording their customers the 
BEST POSSIBLE SERVICE—the kind of service that 
MAKES FRIENDS, SATISFIED CUSTOMERS, and 
a BUSINESS THAT COMPOUNDS ITSELF. 
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REPAIRED, NEW PARTS. 
SILVER PLATED, 








POLISHED. 
REPAIRED, RELINED, REPLATED, 
75c. TO $1.60, ;OLDPLATING COLORING 
WHICH INCLUDES RETURN PARCEL GOLDPLATING COLORING, CHANGED TO FIT AMERICAN 
POSTAGE. RENEWING. MOVEMENTS. 





Sano Se 


GOLD CHAINS REPAIRED, REFILLED, MADE OVER. NEW CLAWS. NEW stUNs. 


Wendell & ©. 


3 BIG, WONDERFUL SHOPS 


NEW YORK 
“a : nat CHICAGO FAMILY CRESTS 
Enamel Painted Jewelry. KANSAS Crry 


Re-enameled and Repaired. 
Enameled Swiss Cases Repaired 
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Showing 
some of the principal uses 
of the 
Princess Bracelet 


made by 
Van Dusen & Stokes Co. 


PHILADELPHIA 


Patent applied for) 





PRINCESS BANDEAU 
Platinum and Diamonds 


: 
“< SS 


% 
teen pee a i 
$ 


a —— 


SOME OF THE DESIGNS 
Platinum and Diamonds 


PRINCESS BRACELET IN CASE 
with various ribbon effects to match gowns 
Platinum and Diamonds 





PRINCESS BRACELET AS ARMLET 
Platinum and Diamonds 


PRINCESS BRACELET USED AS 
BANDEAU AND THE BUCKLE 
AS NECKLET 
Platinum and Diamonds 


Photographs copyrighted by 


VAN DUSEN & STOKES CO. 


1123 CHESTNUT STREET, PHILADELPHIA 


PRINCESS BRACELET 








PRINCESS NECKLET 
Platinum and Diamonds 
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PRINCESS BRACELET 
Diamonds and Onyx set in Platinum 





PRINCESS BRACELET AS 
ANKLET 
Platinum and Diamonds 
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PIRATES 
WARNING 
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CIGARETTE CASES 


are well covered by Patents in every civilized country in the 
world. 

Any and all infringements will be prosecuted to the full- 
est extent of the law. 

All merchants encouraging purveyors of dishonest busi- 
ness methods are doing so at their own risk. 

It is not a genuine HAVONE unless stamped 

HAVONE, Patented June 16, 1908. 


Look for the trade-mark. 





Patented. 


HAVONE CORPORATION 


213 Maiden Lane 2 MAKERS 22 New York 
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Order a Selection of 


DUEBER-HAMPDEN WATCHES 


12 Size NEW THIN MODELS 
PENDANT SETTING MADE IN HUNTING AND OPEN FACE 









































15 Jewels 17 Jewels Adjd. 21 Jewels Adj. to 5 Pos. 


FULL 14Kt. GOLD FILLED—Guaranteed for 25 Years 
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FULL 10Kt. GOLD FILLED—Guaranteed for 20 years ! 
DUEBER-HAMPDEN Gold-Filled Watches Are Double Stock and Hand Engraved | 


All Progressive Jobbers Carry the Line — ORDER NOW 


DUEBER-HAMPDEN WATCH WORKS, Canton, Ohio 
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There’s a Heart this Trade-Mark— 


In every Locket 


618 Vr re 





Trade-Marks mean much or little, according to where they’re found. 

In the matter of lockets, THIS TRADE-MARK is the SIGN OF SUPERIORITY 
under which the Wightman & Hough Co. have attained pre-eminence as AMERICA’S 
PREMIER LOCKET HOUSE. 


TRADE 
WwW8H 
Remember, the BEST LOCKETS bear this Trade-Mark— \ © 
ten MARK. 
In many sizes, Round, Heart Shaped and Oval; Fine Rolled Gold Plate and % Gold 
Shell. 
As a suggestion—an assortment of our newest designs may prove a wholesome tonic 
for your business—they are proving so to be for others. 


WIGHTMAN & HOUGH CO. 


Main Office and Factory, Providence, R. I. 
15-17-19 Maiden Lane, New York. 





differ from all other lockets in 
one big particular among others 
equally important—they bear 


704 Market St., Room 814, San Francisco. 
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SAFETY FIRST 


Why not have a watch case that 
you cannot lose or jerk loose from 
fob or chain? All Star Watch 
Cases are made with a SAFE- 


, TY BOW. The only perfect 
ets saat bow made \ that will not 


pull or twist out. A bow that guarantees 


absolute security AT 
accident. A asl 


against possible 


CH , 

Y LS bow that is 
fool proof. / \ ; This perfect 
bow added N ee e 7 to the fam- 


ous double " echiin a a stock STAR 
CASES has Wy made them the 


most popular cases of the day. There 
is a constantly in- creasing demand 


for Star Watch Cases by all 


discriminating buyers who 






insist on hav- ing the best 


that money U- S-A: can buy. 


Kindly mention your jobber 
when ordering. 


Licensed under Wachter Patent 916,809 





No. 10015 


NEW YORK: Silversmiths Bldg. CHICAGO: Heyworth Bldg. 
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Prices 
50c. to 90c. 
each 


Brooches 

Scarf Pins 

Cuff Buttons 
Handy Pins 
Bouquet Holders 
Lingerie Clasps 
Sash Buckles 
Neck Chains 
Waldemars 
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All Indications Point to a Very Large 
OK. Business for the Coming Holidays 


AA shortage of lower:priced jewelry is more than 
probable, owing to the scarcity of pearls, sapphires, 
and all semi-precious stones. 


Retailers should prepare themselves for this 
emergency while our stocks are large and fresh. 


Do not forget that our /OK. jewelry is the very best 
profit-maker in any jeweler’s stock—and it holds your 
trade because it doesn’t bend, and break, and fall apart. 


Hat Pins. 

Tie Clasps 
Fobs 

Crosses 
Pocket Knives 
Pendants 

Bar Pins 
Lockets 

Lapel Chains 


CAMP<s ORCHARD STS. 
NEWARK N.J. 


Konv< @ 
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GENUINE GUN-METAL MACHINE-MADE MESH BAGS 


Our line of REAL GUN-METAL MACHINE-MADE MESH BAGS is unsurpassed 
both as to Excellence of Finish and Attractiveness in Price 


~ 
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[llustration Actual Size. 
Made in 2, 2, 3, 4, 5, 6 
and 7-inch Sizes 


A 


The Premier Line of Mesh Bags 


WHITING & DAVIS CO. 
PLAINVILLE (NORFOLK CO.), MASS. 


NEW YORK CHICAGO SAN FRANCISCO BRANCH FACTORY 
15-17-19 Maiden Lane 31 N. State Street 717 Market Street Sherbrooke, P. Q., Canada 
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The Whiting Chain Co. 





is showing this season 
many new and salable 
articles at decidedly 
attractive prices. 








Sold Through the Jobbing Trade 








| WHITING CHAIN CO. 
| PLAINVILLE (NORFOLK CO.), MASS. 
NEW YORK CHICAGO SAN FRANCISCO 
15-17-19 Maiden Lane 31 N. State Street 717 Market Street 
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Display These Apple-Cutters 
Turn a Quick Dollar 

















- APPLE- CUTTER — oe APPLE - CUTTER 
“Maer German Silver. an 
Heavily L 
Plated. ' 
a) Knives Are \ zg 
AND SERVER a ee AND SERVER | 

A rapid seller. Cuts and cores the apple 

A sure repeater. in one operation. 

A money maker. No adjustments. 











ee Nothing to get out of order. 








Can be cleaned in a minute. 


} | 
Photographic Books | 
showing any of these 
lines complete loaned | 
to the trade on appli- | 
cation for inspection : 

\ 
| | 


With a record breaking apple crop there 
will be a tremendous demand for this 
little novelty. Order to-day. You 


Cut Glass : Silver Plate 
| | have the customers all ready and waiting. 
| 
| 


| | 

| 
Electric Portables 
Prize Cups ; Brass Goods 
Sheffield Reproductions 























~ 


The Pairpoint Corporation | 


Factories: New Bedford, Mass. 





Branches NEW YORK, 38 Murray St. MONTREAL, Coristine Bidg., St. Nicholas St. CHICAGO, 402 Columbus Bidg. SAN FRANCISCO, 717 Market St. 
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DEPOLLIER’S CONVERTIBLE WATCH 


Seven Watches in One 


Always in Style for All Occasions 


DEPOLLIER’S 
CREATION 


Seven Watches in One 


All parts interchangeable. 


No. 1, Expansion Bracelet 
Watch. 
No. 2, Moire Ribbon Wristlet 
Watch. 
No. 3, Leather Wristlet Watch. 
No. 4, Elastic Wristlet Watch. 
No. 5, Silk Sautoir Watch, 
convertible into a drop watch. 
No. 6, Chatelaine Watch. 
No. 7, Chain Sautoir Watch. 
Bracelets can be worn sepa- 
rately from the watch. 
Made up in various combina- 
tions, one to seven. 


Write for Illustrated é 
Booklet a ana Cet § AM nd 3 fe ded 3 i 7 AS 








INSURANCE AGAINST 
LOSS 


One of the many merits of the 


‘“DD” Excess Expansion 
Bracelet 





The unique construction of 
the safety locking device of 
our bracelet is a guarantee 
against loss. 

Our DD Excess Expansion 
Bracelet is fool-proof, no open 
hooks or catches to interfere 
with garment or become acci- 
dentally detached. 

The only detachable Bracelet 


that can be applied to the wrist 1 * Sigee ae wile gis : TO oe ] 





by the wearer, without assist- este Nth tab 
ance of a second person. ote ce 





etal 


Noy Pa POE PPL IEE -~ 











ABSOLUTE SAFETY WALTHAM PATENTED CONVERTIBLE BRACELET WATCH. 

Dubois Watch Case Co. has applied for Made in Platinum, 18, 14 and 10K Gold. Patent applied for in foreign countries. 

Patent on hook in the United States , — . . ~ ltrevet deposé dans tous pays. Auslands 
WRITE FOR SAMPLE. Patente angemeldet, 


and Canada. 
We guarantee all our Bracelets to be hard soldered, and have solid gold springs, manufactured under 


License Pat. No. 1,034,471. The strongest Bracelet made, giving perfect service to the wearer. 


JACQUES DEPOLLIER & SON 





DUBOIS WATCH CASE CO. Manufacturers of High Class Specialties Established 1887 
Platinum, Gold and Enamel Watch Cases, Chains, Lockets, etc. 
Main Office and Factory: ' Complete American and Swiss Watches, Salesroom : 


316 Herkimer St., Brooklyn, N. Y. Odd and Regular Shapes. 15 Maiden Lane, N. Y. 
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we can link up the United States 
with Europe within 12 months’ 
time and Every Link Single I 
Soldered. This shows the capac- 
ity of our factory 


F. SPEIDEL CO. 
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Compare 


Quality—MahKe—Price 


of chains stamped 








with other makes 
and 
you will give us the preference 


Providence, R. I. 
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Bigney’s “Mirror Finish’’ 


S 
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U5/A 88. 
Waldemar and Knife. 


“ . 
SEITE ART GATT 
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U213/A 8. 


Waldemar and Match Holder. 
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We are making a full line of novelties in con- 
nection with our chain line. Waldemar and 
knives, waldemar and matchholders, waldemar 
and cigar cutters (patent pending), and over one 
hundred beautiful styles of gold pendant necks. 


Our gold chains are durable. There is some 
body to them. They are not the tissue paper 
kind that will cut the wearer’s neck, and bend 
or kink if you touch them. We are making a 
durable line of these goods at right prices. 


Our line of highest grade steel blade knives, 
engine turned and engraved gold fronts, with 
and without emblems for waldemars, are ready 


sellers. 


We have several combinations of the above 
goods put up in nice boxes for Christmas trade. 


Mr. Retailer, you can secure these goods froin 
any of the leading wholesalers. 


Write for show case mat and banner. 
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U214/F 2851. U214/F 2851. 


Cigar Cutter closed. 





Cigar Cutter open. 





X388/49X. 
Gold 
Pendant Neck. 


X38/73X. 


Gold 
Pendant Neck. 
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2643 


3691X 


DESCRIPTION 


2676 EASTERN STAR gold pin. Star has raised pentagon 2704 KNIGHTS OF PYTHIAS stick pin. Skeleton pierced 
and altar. Emblem correctly enameled and engraved. shield design with emblem in center enameled in ap 
Set on green gold wreath Per dozen.$132.00 propriate colors Per dozen $18.00 
1003A MASONIC gold charm sunken in arms of cross, matted 
785A KNIGHTS OF COLUMBUS 4TH DEGREE gold charm, Roman finish. Rest of charm bright, with enameled 
Stone set front with engraved edges. lwo rubies and CE. cer ee Guna bidn er aeneGouewe ab adeeb Each 11.00 
one diamond set in each sword hilt. Rim in center 2644 MASONIC gold pin. Emblem enameled and engraved 
raised with sunken matter background. Raised em- on green gold wreath Per dozen 48.00 
blem set within rim Kac 50.00 (For ladies’ brooch.) 
3691X MASONIC rolled gold plate charm. Modeled wreath 
2643 ELK gold pin. Rose gold head set on green gold wreath. around edges of cross. Enameled trimming 
Ruby eye and enameled dial............++. Per dozen 102.00 ver dozen 30.00 
(We make a full line of ladies’ pins in these styles.) (71 harm is made for all socteties.) 


Prices Subject to Jewelers’ Circular Discount 


THOS RUSSELEECOMPANT 


 Sudetaliats uiine Manurdetuincoe euibloisic | 
Whirde Compe Stacks i Lee Conveauiauh Cauiers 


NEVOWUHIGOREIG=> © 9 AAINOpRIGs AP NenKeleave CHICAGO Onplaze 
“Maidan cirie oe eeuidariecst st f (OSIW2EE EH Ave. 


Dejiriclad Ouse a kisi Gane e 
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Mr. Retailer: 





A CRISIS 


confronts the high grade watch business in America! 





Can the manufacturers of high grade American movements 
produce the quantity required to supplant the foreign watches 
now ordered in Europe by American Jewelers for the coming 
holiday trade? 


Many Jewelers catering to the better class of trade have protected 
themselves by placing advance orders for American goods. 


HAVE YOU DONE SO? 


We sincerely believe, when you notice (for the first time 
possibly) what a beautiful watch can be assembled with ANY 
high grade American movement and a new thin model 
SOLIDARITY GOLD CASE, Europe will get less and 
AMERICA will get more of the high grade watch business 


for all time to come. 
Our new line of THIN MODEL cases in all sizes is almost 
complete, a “COMPARISON ” of Case Construction, Char- 


acter and Value is suggested. 


REPRESENTATIVE Watch Jobbers are SOLIDARITY 
Jobbers. 








SOLIDARITY: “THE CASE THAT COURTS COMPARISON” 


SOLIDARITY WATCH CASE CO. 


(Established Thirty Years) 
54 MAIDEN LANE, NEW YORK 


JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Secretary-Treasurer 
OSCAR M. GAMMON, Vice-President GEORGE SALZGEBER, Assistant Secretary-Treasurer 
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O 11655 
Mahogany Finished Tray with Mahogany 
Marquetry Panel under French crystal 
glass—sealed water-tight. Brush __ brass 
handles whose attractiveness is increased 
by mahogany finished grips. 24x15% in- 
side of handles. 
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O 11637 
Mahogany Finished Tray with Japanese 
Leatherette Decorated Center. All under 
French Crystal Glass and sealed water- 
tight. 17x11% inches inside of Brush brass 
handles with mahogany finish. 
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Changing Standards 
mean Changing Stocks 


S |HANGING years bring chang- 
J ing standards—in purchasers, 
==" in stocks. 






Women today look 
to their jewelers to keep their dining 
accessories up-to-date. 

Luckily, Royal-Rochester Trays possess 
exquisite style, finish, ‘“‘new-art”’ effects 
that make them look ‘‘natural”’ to high- 
class jewelers’ show cases and shelves. 


Why not emphasize the beauty of some 
special silverware by “presenting” it on 
Royal-Rochester Trays? Arrange the 














1138 
Royal Nickeled Casserole 
with White Lined Guernsey 


Earthenware _ Inset. Di- 
1141 ameter 8 inches. Holds 3 


That a Casserole can be 
really beautiful this one 
proves, It is Royal Nick 
eled and the imported 
Green- China Heat - Proof 
Inset gets added charm by 
its cover of Nickel Appliqu4 
Decorations. It holds 31% 
pints. 


pints. 
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trays behind your most beautiful spec- 


imens ! See how they enhance the 


quality } 


Our Royal-Rochester Serving Trays have 
rare effects in valuable woods, embossed 
Spanish leathers, rich crystal cut glass, 
sterling deposit and tapestries. 


Our pure white China Casseroles will 
also catch a woman’s eye—even in the 
most beautitul of silverware surroundings. 


ROCHESTER STAMPING CO. 
ROCHESTER, N. Y. 


ROYAL-ROCHESTER 


NEW YORK SHOWROOMS : 


200 Fifth Avenue 


en 














11354 


This Royal Nickeled Cas- 
serole has Guernsey Earth- 
enware Inset which 1s 


white-lined and therefore 


appetizing. Nickel Ap- 
pliqué Decoration orna- 
ments the cover. Its di- 
ameter is 8 inches. It holds 
3 pints. 








1149 
The snow-white China 
Inset in this Casserole de- 
lights the housewife by 
making her food tempting. 
It is Royal Nickeled and 
the cover has Nickel Ap- 
pliqué Decoration. Its 
length is 9% inches. It 

holds 3% pints. 
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11670 
in the circle of good taste! Mahogany 
Finished Tray with Mahogany Finished 
Panel under Rock Crystal Cut Glass. 
Sealed water-tight. The silver plated han- 
dles give quite a “contrast note.” 14% 
inches inside of handles 





O 11675 
This thoroughbred Mahogany Finished 
Tray and the ordinary “tray of commerce” 
live quite in different worlds. The silver 
plated handles with mahogany finished 
grips complete its “tray-attractiveness.” 
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THE EL-KAY 


UNBREAKABLE 





Other U. S. Patents Pending. 


The Only One-Piece Cuff Button 





Post, Bean and Disc are Solid Metal, Without Seam or Solder 
in any Part, Evolved and Forged by a Process that Closes 
the Grain of the Metal and Gives It the Strength of Steel. 


IN SHAPE 


It Is the Only Scientifically Correct Cuff Button Made. 





The post is off center—harder to make than a centered post, but better; 
it allows the button to be easily slipped into the cuff, where, by giving 
it a half turn, it is locked in place and cannot slip out, yet can be 
readily taken out. 

Note, too, as the post is on one side, the disc and bean cover the 
button hole; a center-post cuff button never does, and, moreover, it 
supports the cuff in a correct position, and ALWAYS STAYS PUT. 

GUARANTEED UNBREAKABLE. 


EL-KAY Cuff Buttons are Made in 10Kt and 14Kt Gold 
and 14Kt Gold Filled. 


Write for patterns and prices. 


JOSEPH L. HERZOG & CO. 
Makers of LK JRings 


(TRADE MARK REG.) 


45-51 ROSE STREET (Cor. Duane) Succeeding Louis Kaufman & Co. NEW YORK 
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ORDER the JEWELERS’ 
genuine GOLD SOLDERS 


MMP” Beware of False Stampers 





6rtablisfied 
s @& ft 2 


The National Jewelers’ Board of Trade filed an answer on July 13th with the Attorney 
General to charges brought against it in this city. 


The controversy does not concern us, but we are very much interested in a part of its 
answer, which is reproduced below. ‘Thru its counsel, The National Board affirmed that it 
exists to protect members of the jewelry trade, and that the principal evils injuring the honest 
dealer are .... and the false stamper who, WITH AN EXCESS OF ALLOY, DECEIVES 
THE PUBLIC. On reading this, we felt like shouting, Hip, hip, Hurrah! 

If the Board’s sleuths will only be on the alert to ferret out all false stampers, it will mean 
a great increase in the already large number of our customers, and a corresponding increase in 


the volume of our sales. . 


Do not misunderstand us. We are not resting on a pedestal and proclaiming to the manu- 
facturing jewelers of the world that The First American Gold Refinery—Ney’s, founded in 
1812—is the only honest manufacturer of jewelers’ gold solders. There are other honest solder 
manufacturers, whom we hold in high esteem. At the same time, we must insist that all solders 
are not what is claimed for them, and it would be most unfair should the trade rate all alike. 

Who would assert that a coal-laden whaleback, plying between Providence and New 
York, is equal to the ““Aquitania”> Who would claim that the meals served on a whaleback 
are equal to the Cunarder’s cuisine? If all manufacturing jewelers knew—as we know—that 
the equals, in every respect, of Ney’s, Best since 1812, Jewelers’ Gold Solders, do not exist, 
it would not be necessary for us to use page 29 weekly. It is not necessary to advertise to inform 
ourselves about the supremacy of Nev's, the World’s Best Gold Solders. It would be silly to 
use page advertisements for the doubtful pleasure of seeing our name in print. We think of you. 

Have you really mastered the fact that we use this page every week only to TELL YOU 
ABOUT THE ADVANTAGES OF NEY’S PRODUCTS? Indeed, we realize how 


much you need them, and that every day you are without them means loss to you of several 
things, in several directions. 
We think you believe in our sincerity. We are sure you feel that we would not imperil 


our 102 years’ reputation for honorable dealing by printing a statement that is not strictly accu- 
rate. We aré confident that you cannot elsewhere obtain a Guaranty which will protect you 


so sweepingly as ours will, always, everywhere. 


Instead of printing a long array of the features which elevate Ney’s Jewelers’ Gold Solders 


above others, we suggest that nothing will be equal to your making AN IMMEDIATE TRIAL. 


THE of. M.NEY COMPANY. 


FOUNDED IN /I812. 


? ian 


HARTFORD, CONWN., U.S.A. 


CaBLE Appress : “NEYGOLD, HARTFORD,’A.B.C.CoDE, 5th EDITION 
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A NOVELTY THIS FALL 


will mean more to the retail jewelers’ stock than ever before in the trade’s history. There will 
be as great a demand for staple goods as there ever was, but something new, serviceable and useful 
will attract the purchaser “who doesn’t know exactly what to get.” We suggest 


GO BRACELETS and BANGLE TANGO BRACELETS 


PATENTED 


PATENTED 





B.i836 
PAT. JAN13 714 










Made from the Best Rolled Gold 
Plated Stock Obtainable, and 
Guaranteed by Us to Be Perfect 
in Finish, Workmanship, Design 
and a Real Sales Producer. 


B.i850 
PAT. JAN.13 714 
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We have obtained the exclusive rights in the United States to manufacture these bracelets from the patentee, who will 
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My 

f 

4 r 

i) af HIGH GRADE 
~¢ \H 
j 

\s 


AS WARRANTED @ 

@ THEBEST g 

G TRADE MARK ¢ 
+ > wx? CoH 7 


LTTE 


= 
Ju 





=e 


ee 


WBZ 
Jae OS 


a 


BATES & BACON 


Makers of High Grade Gold Filled Chains, Fobs, Bracelets 
and Lockets 


Factory : ATTLEBORO, MASS. 
New York Office: 9 Maiden Lane Chicago : 31 No. State Street 
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BERGEN 
Rich American Cut Glass 


FOR THE FALL TRADE 








Our motto is Quality 
and Price, with Our 
Guarantee back of it. 








Distinctive Designs 
for Discriminating 
Buyers Bearing the 
Mark of Thorough 
Workmanship. 


















Jewelers 


Vase, No. 1187—‘“‘Alpha.” 18 inches high. el teen AL te 
We call particular attention to the Combined Lines we are now 
manufacturing, which comprise everything known to the Cut Glass 
Trade. We call special attention to our beautiful line of Jewel 
Cases, Puff Boxes, Glove and Handkerchief Holders, Hair Re- 
ceivers, and the largest and most complete line of Electroliers on 
the market. 
A combined line of Cut Glass that any Jeweler would be proud 

of having in his Store—sells the year around. 








SEND FOR PRICES—They will interest you. 


CATALOGUE No. 51 will be ready about 
Sept. Ist. 


Send in your application for a copy early. 











Electrolier, No. 445—‘“‘Lilly.” 24 inches high. 12 inch dome. 


The J. D. Bergen Co. 
The Bergen Cut Glass Co. 
Consolidated Cut Glass Co., Inc. 


Trade-Mark Main Office and Factory: MERIDEN, CONN. Trade-Mark 














NEW YORK SALESROOMS: Branch Factory: CHICAGO SALESROOMS: 
50 Park Place, Suite 264, 200 Fifth Avenue SUFFERN, N. Y. 10 S. Wabash Avenue 
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63 Inch. 
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Made in 3 sizes: 5”, 6” 
and 634”. Plain, en- 
graved or engine turned. 









Perfectly soldered 





Our patented soldering process makes our mesh the strongest 
on the market. The joints are securely soldered. Beware 
of poorly soldered mesh. Buy Bek’s Perfectly Soldered Bags 
and get satisfaction. 
| 





va 


War Bulletin 


The war situation in Europe will not interfere with our business. Our 
Newark factory is busy making mesh automatically. All orders for mesh bags 
and chains will be promptly shipped. Visiting buyers are cordially invited to call 
at our office. Our salesmen are now on the road covering their respective terri- 
tories. Wait for them and see the largest and best line of sterling bags in the 
country. 


Sterling Mesh Bags and Purses Gold and Silver Chains 


ERNST GIDEON BEK, Inc. 


MESH BAG AND CHAIN MANUFACTURERS 


15 Maiden Lane New York 
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“The Silver That Sells’ 
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Tea Spoon, 
Five O'clock 


ACTUAL SIZE 


VS 


A STRIKING 


TRADE MARK Be STERLING 


Yes, 
Colonial 
and elegant. 
ROGERS, LUNT & BOWLEN CoO., 
NEW YORK: 15 Maiden Lane 


Colonial—but 











Y NEW AND ORIGINAL PATTERN ‘The 


The Orleans 


AXg 7” 
eX 











Sn macnn 















Tea Spoon, Medium a 
Tea Spoon, Heavy - 
Extra Heavy 
: gies 
Dessert Spoon 
French Colonial. Not so plain and severe as the early English and Dutch 


styles, which have predominated in 
A very beautiful pattern by universal consent. 


designs of late, but a little more ornate 
Write for Catalog O-B and price list. 


GREENFIELD, MASS. 


the flatware 


Silversmiths, 
CHICAGO ; Kesner Bldg. 
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artha Randolph 


THE NEWEST SMITH PATTERN 


Graceful and beautiful — of correct 
| weight and our own high standard .of 
excellence—the MARTHA RANDOLPH 
is destined to be the choice of all 
who appreciate the charm of quiet 


elegance in table adornment. 





TRADE MARK. 
“2255 FINE 


Send for Price List 


FRANK W. SMITH CoO. 


MFRS. OF STERLING SILVER 
FLAT AND HOLLOW WARE 


GARDNER MASSACHUSETTS 














































































»R. WALLACE STERLING 


TRIANON PATTERN 


rin a Toilet Ware 


RURSS 





Py, Trianon. 


The outline is graceful, the deco- 

ration rich but chaste, the work- 

manship and finish thorough to 

the last detail—as befits the 
_ character of the design and 
5 the quality of the silver. 











BBy a new platinum process 
he surface is finished in a 
0 gray, very slightly dark- 

led where the depth of 
le die-work requires it. 

he new Trianon is made 
ia complete variety of 
let and manicure pieces. 
list of these, with prices, 
lay be had on request. 


R . Wallace & Sons 
F Mfg. Co. 


WALLINGFORD, CONN. 




















EC THE newest toilet ware design | 
: in R. Wallace Sterling is a | 
pleasing treatment of the 
Louis XVth style, the (3) 
Se 


SF 




















Athena 


THE NEW PAPER. LN 


“1835 R. Wallace” 


HERE will be found in the new Athena pattern in 
“1835 R. Wallace,” Heaviest Plate, something of the 


same sort of beauty that makes the classic art treasures 
an everlasting source of satisfaction. And aside from the excellent 
taste of its design, the Athena is strong and well made. The finish 


is a Bright-Oxidized. 


A big demand for the new pattern will be built up by the most im- 
portant advertising campaign we have yet attempted. Not only 
publications will be used but a very thorough and forceful series of 
dealer helps, including some especially handsome and original 
window displays. 


Interested dealers are invited to write for further particulars 


R. WALLACE & SONS MFG. CO. 


WALLINGFORD, CONN. 
NEW YORK CHICAGO SAN FRANCISCO 
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BABY SPOON. 
FLAT 








ee PLES Oe , 
SERVER NO. 1 ae j 
H. H. TABLE SPOON” > 


pl THe maintenance of HIGHEST QUALITY and ARTISTIC MERIT is exem- 
: plified in this New Pattern. STRICTLY GEORGIAN IN CHARACTER, 
and bearing the name of the leader of the aristocratic social life of The English Georgian 
Period it STANDS AT THE HEAD. Its reception during the short time since its 


introduction proves the popularity it will attain with discriminating users of Sterling Silver. 


SIMPSON, HALL, MILLER & COMPANY xew vorx 


Internation] Silver Co., Successor CHICAGO 
WALLINGFORD, CONNECTICUT, U.S.A. SAN FRANCISCO 
TORONTO 





FINISHED IN NEW BUTLER 








HALF TONES, ELECTROTYPES AND LEAFLETS FURNISHED. PRICE LIST ALSO SENT UPON REQUEST 






























































STERLING SILVER IN CHESTS 








Our line of Sterling Silver Flatware in Chests and our line of Hollow Ware should be 
inspected before completing your Fall Stock. Nowhere else will you find a display of 
the size and importance of our lines of 


STERLING SILVER _ SILVER INLAID 
SILVER PLATE and CUT GLASS 


The quality is of the highest, while the variety of designs and patterns is made possible 
by the number of our producing plants. 








International Silver Co. 


WAREROOMS: 
9-19 Maiden Lane 18-22 John Street 
NEW YORK (audas Buetaess) 


FACTORIES: 
THE BARBOUR SILVER CO. 1847 ROGERS BROS. THE WM. ROGERS MFG. CO. 
THE HOLMES & EDWARDS SILVER CO. ROGERS & BROTHER. THE ROGERS & HAMILTON CO. 
MERIDEN BRITANNIA CO. WILCOX SILVER PLATE CO. SIMPSON, HALL, MILLER & CO. 
THE MERIDEN CUT GLASS CO. THE DERBY SILVER CO. THE WATROUS MFG. CO. 


WILCOX & EVERTSEN. 


GENERAL OFFICES: MERIDEN, CONN. 
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~o- Whiting Mfg. Company -o- 
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Burlington 


A New Pattern of Sterling Silver 
Table Ware 


The Burlington exhibits a very striking 
novelty and originality in its main con- 
ception, but, nevertheless, in the refined 
grace of the details of its ornamenta- 
tion, it is strikingly reminiscent of some 
of the motives favored by the great 
Thomas Chippendale when he was at 
the very height of his popularity. It will 
therefore be found to be in thorough 
accord with furniture or decorations of 
the prevalent Colonial and Georgian 
styles. 














The complete line of Burlington will be 
ready for delivery September 1st. Price 
lists on application. 





The Whiting series of booklets descrip- 
tive of their spoon patterns now includes 
the Burlington. It tells why the nane 
was adopted and shows representative 
pieces of the pattern. Supplied to dealers 
for distribution to their customers. 
Send for a sample copy. 




















Factory and General Offices = - BRIDGEPORT, CONN. - 
~Ger- Salesrooms: Silversmiths’ Bldg., 15 Maiden Lane, New York City ~@GER- 
Pacific Coast Office - 717 Market Street, San Francisco, Cal. 
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NOW RLADYT 


A new pattern of sterling flat ware 
at moderate price — 


CLOVELLY 


Pronounced Clo-vel'-ly) 


















This pattern has all the qualities 
that make success: — It is simple 
and practical; it has a beauty of 
its own, with more than a hint of 
stately Stuart days; its name, asso- 
ciating it with perhaps the most 
quaintly charming of English sea- 
coast villages, is an additional touch 
of attraction. 












Clovelly is made in all regular sizes 
and many special pieces. We be- 
lieve you should examine this pat- 
tern at the earliest possible moment. 










al STERLING 


\ \) Reed & Barton 


Siversmiths for TAUNTON, MASS, _ Established 














Represented at 
BOSTON CHICAGO SAN FRANCISCO 


\ 4 NEW YORK CITY: 32d Street and Fifth Avenue, and 4 Maiden Lane 
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ROGERS: & BRO. 


bic Mark)" 








Write for prices and illustrations to 


YGERS & BROTHER 


INTERNATIONAL SILVER co. SUCCESSOR 


WATERBURY, CONNECTICUT 
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SAART’S SILVER SELLS 


PANDORA or PARTY BOXES are now IT 


We make the most complete and best finished 
line of these boxes on the market to-day 







‘Made in Sterling Popular Shapes, 
and German Silver, 
Velvet lined and 


completely fitted. 


Sizes and Prices. 


Prompt Shipments. 








i CA through 
Gg your Job- 
ber To-day. In- 
sist on having 
Saart’s line. 


















SP 
K 
y 


Rl 
\ 





CANE 


IMCD? 








Illustrations 
Half-Size. 





No, 4246 Party Box, Opened One Side. No. 4246 Party Box, Opened One Side. 


THE W. H. SAART CO. 


Factory : ATTLEBORO, MASS. NEW YORK SALESROOM, 9 Maiden Lane 






































September 2, 1914. 





THE JEWELERS’ CIRCULAR-WEEKLY 











MADE IN AMERICA 














Better than 
Chamois 

E Leather 

and 

Costs Less 




















Or AM ea. 





ae NOTICE @e 


If Your Jobber Cannot Supply You, 


Write to 








: VELVET Polishing Cloth 


No Paste— 
No Powder 
lm proves 
With 
W ashing 


Polishes Gold, Silver, Cut Glass, Bright Metal Wares or Any- 
thing With a Polishing Surface 


VEL-CHAMEE is superior to any other VELVET polishing cloth on the market. 
The foreign importation being shut off entirely, and our cloth being “MADE 
IN AMERICA,” the demand is larger than ever. 
Hi their orders immediately. 


We urge the trade to place 


HENRY KUPFER & CO. 


20-26 Greene Street 


NEW YORK 




















auansaccencessencceceneuceessccscsccccesccsencssesescnccesscceessssesseseseghusenecennesseeeesssuseesssussesseucessscscscecsscsssenessessesesssnsessssecessesssesesseccssssessssssssssecsseucssessssesssessseseseceueseesesseeseessssssseeesessssggperseccene.ts* 
oes: 
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Established 1863838 


R. BLACKINTON @ CO. 


Manufacturing Jewelers and 
Makers of Small Wares in 
Sterling Silver and 14H. Gold 


Novelties 
Toiletware 
and Jewelry 


North Attleboro, Massachusetts 


(Factory and Main Office) 


‘‘The Line Made and Sold on Honor’”’ 


New York Salesrooms 
15-17-19 Maiden Lane 


























300% 
More 
Silver 
At 
ad 
r @) 
Greatest 
Wear 








What Sells Silverware ? 


The truthful answer to this question would undoubtedly be design, price 
and trade-mark—but if you can have an appealing design, a favorable price, a 
dependable trade-mark and, in addition to these, promise your customer a much 
longer wear and a greater value than is usual, it will add materially to his satis- 


faction and your success. 


Our “Triple Sectional’” grade, which comes in a full line of flatware, 
contains one-quarter more silver than the standard triple-plate of other makers. 
This additional silver further re-enforces the points of greatest wear and practically 


assures a lifetime of service. 


It is made in a full line of flatware, the Jefferson design shown herewith 


being one of many rich and exclusive patterns. 


If you will permit us to send you our catalog, our designs and values at the 


price will speak for themselves. 


Simeon L. & George H. Rogers Company 
71 Market Street, Hartford, Conn. 


NEW YORK ~ - - 15 Maiden Lane BOSTON - 7 373 Washington Street 
CHICAGO - - - 909-910 Heyworth Bldg. PHILADELPHIA - 7 - 725 Sansom Street 
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ILLUSTRATIONS ONE-THIRD AG 


THE MOUNT VERNON 





THAT’S THE NAME OF OUR NEW STERLING SILVER TOILETWARE PATTERN 
Heavy Substantial Stock—Perfect Workmanship—Superior Fittings 
We will furnish this pattern, Plain Polished or Platinum finished; Engine-Turned and Hand Engraved; 
The full series of pieces is illustrated in Catalogue wa fig 
Manufacturing Jewelers 


or Acid Etched, 
now being sent to the trade. 


THEODORE W. FOSTER & BRO. CO 


and Silversmiths 





100 Richmond Street 
Established 1873 Providence, R. I 
NEW YORK - 13 Maiden Lane CHICAGO - Heyworth Bldg. CANADA - - Kingston, Ont 














Satisfied Customers 
Are Your Best Asset 


Sell goods of attractive designs and highest 


quality without charging excessive prices. To 
do this you need our two lines 


not Swe 


Lion #2 Brand 
Williams TRIPLE PLATE 


Both of which net you handsome profits and 


create confidence in your ability to serve your 
customers properly. 








THE WILLIAMS BROS. MFG. CO 


FACTORY: GLASTONBURY, CONN. 
CHICAGO 


NEW YORK HARTFORD, CONN. 
5 N. Wabash Avenue 15 Maiden Lane Sage-Allen Bldg. 








QUEEN HELENA 
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Why This Trade-Mark Should Be 
on the Novelties You Handle 


When you find the impression of the Warwick “Helmet” on gold, sterling 
silver, or leather goods, you can be sure of their superior quality, workmanship, 


and finish. 


Warwick products are made to give real service. Each piece of Warwick ware 
is the result of much thought, the employment of none but skilled artisans, and 
rigid inspection after each process of its making. 


Careful buyers push Warwick ware because they can honestly recommend it, 
and they know that customers who buy it will return and buy again. 


NEW NOVELTIES ARE CONSTANTLY BEING CREATED. SOLD ONLY 
TO THE RETAIL TRADE. WRITE US REGARDING YOUR NEEDS. 


Providence, Rhode Island 


NEW YORK 


WARWICK STERLING COMPANY 


SAN FRANCISCO 











THE CLARICE 


An Expansible Watch Bracelet that will eventually supersede all others and be accepted as 


The Standard Expansible Watch Bracelet 











Some Features of the 
“Clarice”: Beauty of 
finish, showing well de- 
fined outlines. Method 
of Attachment. The 
connection links do not 
draw away from watch. 
Connecting links made 
flange shape to conform 
to contour of watch. 





Showing Old Method of Attachment, Presenting a Weak, 
Frail Appearance. 


Retail Jewelers desiring 
the Standard Watch 
Bracelets will insist on 
jobbers furnishing the 
“Clarice.” Don’t ac- 
cept substitutes. 


Insist upon the orig- 
inal, and get it. 





Showing the “Clatice’’. 


AUSTIN & STONE, Inc. 


NEW YORK, 
Room 1108, 9 Maiden Lane. 


(2ATENT APPLIED FoR) 


Manufacturing Jewelers 


CHICAGO, ILL, 
1201 Heyworth Bidg. 


Note Particularly Method of Attachment. 


Attleboro, Mass. 


LOS ANGELES, CAL., 
2709 W. Ninth St. 
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A Candlestick 
Sterling Silver 


that beats ’em all 


This is just a sample of our 
exceptional values of which 
we have many. 


Illustration exact size. 


Hand 
Engraved 
Wreath 


$2.00 Each 


Plain 
$7 87: 


2% 10 days 
net 30 days. 


2% 10 days 
net 30 days. 


This will help 


make sales. 


=== 


Order 


Now, 
Don’t 
Wait. 


OTe tea 


NUMBER 986 


E.H. LEVY CO. 


378 Centre St. 
NEW YORK 











Gold-Filled Bracelets 


And Celebrated GOLD-FILLED Detach- 
able-Interchangeable 


UMBRELLA HANDLES 


Both the best in their respective lines. For 
sale by leading Jewelry Jobbers in United 
States. If your Jobber cannot supply you, 
: write us — will send nearest Jobbers’ 
names. LOOK FOR TRADE-MARKS: W. J. B. & 
Co. on Umbrella Handles; W. J. B. on Bracelets. 
Designs different than all other makes. If you are not 
buying these goods, give them a trial—you will be 
pleased. WE DO NOT SELL TO RETAILERS. 
Goods unobtainable by Department Stores. 


W. J. Braitsch & Co. 


ESTABLISHED 25 YEARS 
396_ Broadway, New York Works: Providence, Rk 













SPECIAL NOTICE ,, T =o 

lines are now 
being shown on the road by Jobbers’ 
Travelers and will be illustrated in Job- 
bers’ new catalogues by Wholesale Jewel- 
ers located in 24 principal cities in the 
United States covering the Country from 


Coast to Coast, and Lakes to Gulf. 
“Look for the Trade Marks.” 
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Gold Filled Waldemars 


Main Office, Attleboro, Mass. 
New York Office, 9 Maiden Lane 


with P 


GUARANTEED BY A. C. CO. 


Lif’ « 
WiecbcoroChain€ 


STYLE PRODUCERS 


encils 


Chicago Office, Heyworth Bldg. 
San Francisco Office, 153 Kearny St. 








OAMHACHHHANWANOBAAHWwQAPY 

















SAVE 25% ON YOUR CHAIN LINE 


WE HAVE SOLVED THE COST OF PRODUCTION AND OFFER YOU 


SUPERIOR QUALITY, ABSOLUTELY GUARANTEED, THE PRODUCT OF 
EXPERT CHAIN CRAFTERS, AT PRICES LOWER THAN ANY OTHER 
Nothing speculative about this line—It’s Plump Quality as Stamped. 


1/10 14K LINE. 


Built on the lines of 
14K gold patterns and 
wear just as consist- 
ently. We figure the 
wearing life to be 25 
years. 





Every chain stamped 


reve P.C, CO, uarx 


1/10 14K G. F. 
is a guarantee to dealer and 
consumer 











1/19 14K GOLD 
FILLED, HAND 
MADE CHAINS 

















200 Patterns of Walde- 
mars, Neck, Lorgnette, 
Vest, Guards, Sautoirs, 
Opera, Dickens Coat 
and Lapel Chains. 





Write today for 
Selection Package 
and Prices 

















Providence Chain Co., Inc. 


15 Maiden Lane, New York 


Telephone 3512 Cortland 
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Where to Stop When in New York 


o> £iLIVE ONES NEWNESS 





BAYER & PRETZFELDER CO. 


5 EAST 17th STREET, NEW YORK 


BETWEEN BROADWAY & FIFTH AVE. 





Are showing the most extensive holiday lines of imported novelties for jewelry trade. 
It will be to any jeweler’s best interest visiting New York to certainly note address 
and call .at our show rooms; all lines are shown in large variety. 


Novelty Jewelry Smokers’ Articles Party Cases 
Vanity Cases and Novelties Fancy Goods Opera Glasses 
Lorgnettes | Lamps, etc. Leather Goods 


Gun Metal Novelties 


Clocks ‘ : Desk Sets 
Brass Goods a ‘Bars oe Se ee Holiday Goods 


Sole Agents: La Vogue Opera Glasses, La Vogue Binocular and La Vogue Lorgnettes 


































ELGIN AMERICAN 


Solid Gold and Gold Shell 


cea LOCK ET SW 
>, G The Most Exquisite, Exclusive and Distinctively Wwe aS 
Individual Line Shown, Including an Almost 
UNENDING VARIETY OF BEAUTIFULLY ENAMELED 
RAISED GOLD AND DIAMOND INLAID DESIGNS 


QUALITY and INDIVIDUALITY place these LOCKETS far in 
) Advance of All Competitive Lines | 





PRODUCED IN MANY SIZES 








Ask your Jobber or write direct to 


Y Elgin American Manufacturing Co. 
, ELGIN, ILLINOIS 
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BRACELETS 


From the Largest to the Smallest 











*‘Our Motto”’ 





We have lived up to it since 1889 








SOLID GOLD HIGH GRADE GOLD FILLED 
CHAINS CHAINS 

LA VALLIERES BRACELETS 

PENDANTS Foes 

BROOCHES LA VALLIERES 

SCARF PINS PENDANTS 

ETC. ETC, 


Write Us for the Name of the Jobber in Your 
Vicinity Who Can Show You Our Goods. 


Providence Stock Co. 


FACTORY: 100 STEWART ST., PROVIDENCE, R. |. 


NEW YORK OFFICE: 11 MAIDEN LANE 


La Valliere Display Stands 


Easel backs, hand carved wood frame, mission finished. Dis- 
playing six La Vallieres. Made with removable pads 
in purple and black silk velvet. 


_—— 


yess 





A descriptive folder containing styles and prices mailed upon application 


FOX MANUFACTURING CO. 


JEWELRY DISPLAYS — Boxes, Cases, Stands, Cards and Tags 
529 South Wabash Avenue CHICAGO 


























The James E. Blake @. 


Makers of Jewelry and Silverware Since 1859 
Attleboro Massachusetts 


TRADE-MARK 
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KETCHAM & McDOUGALL “wae 

















MANUFACTURERS OF 


Gold and Silver Thimbles %2 Automatic Eye Glass Holder 





























Send Your Orders to the 
Watch House 


We handle all makes of American 
movements and cases. Wemake ship- 
ment the same day order is received 
and prepay charges. 


‘Get the watch house habit.’’ 
You will like it. 


RETTIG, HESS & MADSEN 


7 W. Madison St., cor. State St., CHICAGO, ILL. 
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Owing to present conditions in Europe 

i there will shortly be a scarcity of 
i x \\e ae) watches, particularly in Swiss goods; | 
Bg \s ©) prices will go up; in some cases they | 
have already been raised. We therefore 

advise our customers to stocK up on these 
goods and fortify themselves against the 
rising market. For the present we are sell- 
ing at the old prices. 

We advise prompt purchasing in order |that 
dealers may be properly prepared to take 
care of their business requirements. 


HENRY FREUND @ BRO. 


WATCHES, JEWELRY, DIAMONDS 


71 Nassau Street, NEW YORK 
929 Chestnut Street, PHILADELPHIA 


AAIKCRES \\\ } : " Our Trade Mark “The Rose”’ 
\. - vy is a symbol of quality and 
\ excellence and equal 


| fe 
: | (WaTcres \ S 
ii es \ 
pt to a Government stamp 


Quality Chains Embodying Three 
Generations of Experience 


MADE IN 10 and 14K GOLD—ALSO PLATINUM 


SOLD DIRECT TO YOU AT LOWEST PRICES BECAUSE HAVING NO SALESMEN 
THIS SELLING ITEM IS NOT ADDED TO ACTUAL COST OF MANUFACTURING. 
































Our Chains BEST 
because they are more ar- 
tistically patterned, more 
flexible, finer shaped links, 
more carefully inspected 
than any chain line on the 
market. 





EsTABLISHED 1850 








SEND FOR SELECTION AND PRICES 


Special attention is called to our 


Thin Neck Chains 


In 10 and 14K Gold, also Platinum, which makes up a 
part of our extensive assortment of 500 patterns of all 
kind of chains. Also our line of sales-compelling 


Gold Band Bracelets 


Having our Patented wire safety guard. 


_ ALOIS KOHN & CO,., Inc. 


“THE GOLD CHAIN HOUSE’’ 
16-18 Maiden Lane 


TELEPHONE 1402 





CORTLAND 


New York 


Our Chains CHEAPEST 
because poorly constructed 
chains are dear at any price. 
Every chain leaving our fac- 
tory is fully guaranteed and 
we invite an assay of any 
piece we make. 





MARK 

















ea 


Tae New Wadsworwh bracelet 



















Watch may be turned over 
on the arm, s0 as to be worn 
dial up or down, not only 
protecting the crystal against 
accidental breakage but at 
the same time displaying any 
decoration on the back. 











The above diagram illustrates 
the method of locking ball 
in socket by means of flat 
springs. 


Continuing our progressive 
policy, we are now offering a 
new bracelet which is EASIER 
TO ATTACH THAN BUTTON- 
ING A GLOVE. 


Ball and socket dispensing with 
all frail and complicated hooks 
and other attachments. 


Cases made for this bracelet in 
gold and gold filled, all sizes 
and grades to fit American 
and Swiss movements. 


(Patent applied for) 


The Wadsworth Waten Case Co. 


NEW YORK: 
17 Maiden Lane 


Factory: 


DAYTON, 


KY. 


CHICAGO: 
Columbus Bldg. 














Watch 


in this 


Space 


Wadsworth 








The Wadsworth Watch Case Co. 


NEW YORK: 


17 Maiden Lane 


Factory: 
DAYTON, KY. 


CHICAGO: 
Columbus Bldg. 
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Bowden’s Bent Stone Rings 
E. ee Made in 10k and 14k Gold ss; 


Superior quality of workmanship and finish, 
artistic individuality in design and a ring- 
making experience of over 70 years is seen | 7 
Pee 3 ; in every ring we make. : 





y 


Set with Garnets, Amethysts, Topaz, 
Scientific Rubies, Sards, Bloodstones 
and various other Stones generally 
used in rings of this character. 











Extensive assortment of designs, plain, 
hand engraved and other fancy pat- 
terns appealing to the discriminating 








customer. 


The above trade marks are an absolute guarantee to both dealer 
and consumer ae ] 


(J. B. Bowden & Co. "“2oiszes 


Makers of Rings of Every Description 
Dealers in Diamond and Other Precious Stones 


15-17-19 Maiden Lane New York .— 
Makers of the Bowden Seamless Wedding Rings 





5) 
















ane 
































La Wallieres, Bracelets, Rings, Pins 


Calibre Work 





A general line of high grade Diamond Mountings in Platinum, 14 K and 18 K Gold 


Designs for remounting O10 Diamond Jewelry into the latest up-to-date styles 
submitted with estimates on request. 


JULIUS WODISKA “ite 3x” 
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The Wings of Advertising 












Messages that Fly 
the Country Over 


A Live Policy 
to Help Dealers 








RDINARILY your display of the Juliet Gift Set and our Other Notable Specialties 

would be confined to your windows and show cases. But as it is, our advertising 
practically zucreases your display. The attractive illustrations and descriptions in 
influential mediums, sends customers fo you. The goods are sold strictly through the 
legitimate retail jewelry trade. The trade-mark assures both dealer and consumer. 


Our distinctive products will continue to be advertised this Fallin Vogue, Harper's 
Bazar, etc. Reap the advantage. 


DAY, CLARK & CO. 


449 Washington Street 


ae’) NEWARK, N. J. 























Coral Cameo Rings 
Stone Cameo Rings 
Shell Cameo Rings 


We have a large variety of these goods and 
are working Full Time making more. 








M. B. BRYANT & CO. 


7 MAIDEN LANE, NEW YORK 
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Handy for Sales—Profits—Good Will 
Hedges Handy Pins 


deserve their name not . : = purse, their taste and 
only because they are ) their needs. 

- handy for people to have 
—handy for so many pur- 
poses, but also because 
they are equally handy 
for the jeweler. 

No matter what a shop- 
per wants to spend, you 


Hedges designs and work- 
manship safeguard your 
reputation. 

Hedges price policy safe- 
guards your profits. 
Better send for a sample 





can offer some Hedges P Sade 7 ~ package and see for your- 
Handy Pins to fit their self. 

A. J. Hedges & Co. 
Makers of 14 Kt. Jewelry 14 12 to 16 John Street 
Specialists in Mourning Jewelry K New York 











DRAB ERE EEE BR § > > SRO 


ONE! OF OUR NEW STYLES 








Special Order 
Case Work 


Every jeweler has at times orders for 
Special Case Work. 


Special Orders mean profitable cus- 
tomers. 

Inability to meet them means loss of 
profit and custom. 


We have the finest facilities in America 
for executing Special Order Case Work. : It 
is one of our specialties. 

Our facilities are at your disposal at 
prices which permit you to accept any order 
at a good profit. 

We make Special Cases for odd move- 
ments; exclusive designs for presentation 
purposes in Fraternal, Social and Civic 
functions. 





SIMONS BROS. COMPANY 


fimeriean Wateh Case Co. 


Philadelphia 
17-1 aiden Cane ew Yor 
New York Chicago San Francisco 719 M ete N k 
13 Maiden Lane 31 N. State Street 717 Market Street 
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NEWARK 


The Greatest Gold and Platinum Jewelry Manufacturing City in the World 





Riker Brothers Toate 


Manufacturing Jewelers—14-Karat Only 
42-4-6 Court Street Mark 


Eastwood-Park Co. 
Silver Toiletware, Novelties and Mesh Bags 
N. Y. Office, 15 Maiden Lane 


Austin and Murray Streets 


(Po 








Shafer Mesa Douglas, Inc. 
J Facto posite City Hall 


@-11 Franklin , oe 


J.A.&S.W.Granbery 


(a corporation) 
The 10 kt. lime that sells 


Trade Mark Kinney, Orchard and Scett Streets 








Meyer & foegre 
mio. Maras Si Rnes 
Trade Mark 401-407 Mulberry Street 








William Link Co. eso. 
Makers of 14-K. Jewelry 


SCARF PINS 
401-407 Mulberry Street ' 





Clark & Noon 
27 Marshall Giooet 


Birth J 
Meadasarters for Conse = rt a rade ack 





Osmun-Parker Mig. Co. 
~ Makers of Fine Pearland Diamond Jewelry 
338 Mulberry Street 





James R. O’Donnell 


sor “Block ‘an 


White “a Special 
350 Mulberry Street 


ewelry, Watch — Emblems, | 





Frederick B. Weiss, Inc. 


The Up-ta-Date 10-Kt. Line . 
CW>IOK 473-475 Washington Street 





Taylor & Co. 0-5 Inc. 


en Jewe pam - 
peta p make any higher quality _ 7 Lf 
47 Chestnut Street aaa 





Battin, & Company iver e- 


Salesroom, 320 Fifth Ave., 
yi’ Ogden Street 





that is 10-K. 
— York Office: _~ Soe Street 
Factory 251 N.J.R.R 


| 1K" The Ki Keller Jewelry Mig. Co. 





Stump! & Binder 
Mansiactarers of Fine Gold and Platinom Chains, 
Swivels, Spring Rings, in Gold and Platinam. 


60-68 Columbia Street Newark, N. J. 





‘se Champenois & Co. '®'? 


10-K. janie, ae ~' Finish 


fRADEC XK MARE 50 Wainut Street 





Barry & Company 


‘ Well Made 10K Jewel 
‘taate tut: us Tents Minds Yous Canecaien 


i 10 Austin Street 





Burstow, Kollmar & Co. 
Bracelets and Bead Necks 
18 Columbia Street 


OVER $1 1,000,000 


is invested in the manufacture 
of Jewelry in this city. 








Nearly 150 factories, employ- 
ing about 5,000 persons, are 
daily putting out 


The Finest 
— Specimens of 
Jewelry Art 


Anything in 10 to 14K Gold, 
Platinum, Diamond Goods, Sil- 
ver Novelties and Silverware 
can be supplied by the manu- 
facturers here—made by the. 


‘Most Expert 
Artisans in the 
Jewelry World 


oa & A Angell, Inc. 





we Austin Street 


K THE HOUSE OF PROGRESS 
14K. and Platinum Jewelry 
FRANK KREMENTZ CO. 
530 Mulberry Street 





Garland, Fisher Company 


10- K od Bags and General Line 
Y. Office, 9 Maiden Lane 
530 Mulberry Stree: 








Emil Abig 
Specialty 10 and 14-K. Bracelets and La Vallicres 
60 Columbia Street 





Geo. W. Heath & Co. 


Pencils and Fountain Pens 
206-208-210 First Street 





Weizenegger Bros. 
WXB) Sterling Silver Mesh Bags 


358 Halsey Stree: 





THOMAS A. SMITH 


Manufacturer of High Grade 
SWIVELS AND sear pies 
in Platmum, Gold and Gold Pl 


380 Jelliff Avenue 





— J. D. Dalzell & Co. 
“Dp oH Manufacturers of Fine 14-K. Jewelry 


~ Mark 23 Marshall Street 





The Hayes Bros. Co. 


HEB Manufacturers of exquisite 10-K. and 
14-K. Jewelry. 42 Hill Street 





| AK. L. Fritzsche & Co. 
Fine Gold Jewelry 
Pat. Horse Shoe | 0K 


480 Washington Street 





. N.Y. Office, 30 Church St. 


PLATINUM 

i in Platinum and Gold 
Baker & Co., Inc. 
408 N. J.R.R. Ave. 





La Pierre Mfg. Co. 
50 Columbia © 


Silversmiths 
Candlesticks 





La Seela, Fried & Co., Inc. 


Specialists in Eye Glass Cases, Purses, Vanities <tr> 


(Gold and Silversmiths) 
and Card Cases. 
T 
97 Chestnut Street ae Soe 








! Strauss & ss & Strauss 
Gold Fo sad | — Rings 
“fo Clinton Street 


ent Ory, Ziruth 
Chains—High Grade 10 and 
14-K. sid and Platinum Chains 


30 Court Street 


=] — 














onslien W. Park | 
ptm 
Oliver and McWhorter Streets 








The Ledos os M't'g Co. 


Watch Case es... mg 
No. | a St. i * 
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REG. IN U. S, PAT. OFF, 


POWERS ano MAYER, wc. 


8-14 West 38TH STREET 
Adjoining Fifth Avenue 


NEW YORK 


Our Exhibition is now gning 
on and will be on view af our 
establishment until the Fifth of 
September. 

All Sewelers that are now in 
New York City or intend visit- 
ing New York City around these 
dates, are cordially invited to at- 
tend this remarkable display. 


LONDON 
Kimberley House 
15-17 Holborn Viaduct 


PARIS AMSTERDAM 
51 Rue de Chateaudun Sarphati Straat 32 


CABLE ADDRESS: “ON TOP,” LONDON 
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Neutral 


Since men started wearing collars, 
they have waged war upon collar 


buttons. 
Offences were numerous. 


One collar button broke—another 
tarnished—another corroded—an- 
other stained the neck. 


But Krementz buttons remained 
neutral. 


As man’s warfare on the inferior 
articles gradually eliminates the 
pretenders, Krementz Buttons 
become more firmly intrenched 
and unassailable. 


For Krementz Buttons never 


offend. 


They never break nor commit any 
of the ravages peculiar to ordinary 
collar buttons. 


And, war or no war, as long as 
men wear collars, they need Kre- 
mentz Buttons. 


Keep your assortment always in 
sight. 


The beautiful case, given free with 
your order for a two gross assort- 
ment, makes quicker sales. 


Krementz & Company 


Newark New Jersey 








Here’s Another 


ORIGINAL CREATION 


“THE POUCH BAG” 





Made in 
various sizes 


It looks good in the picture, but—you should 
SEE the REAL article. We make it in Sterling 
and German Silver. It will be a GREAT FALL 
SUCCESS. So get your orders in early, or when 
you are in the city call at our showrooms and 
inspect this new line. 


S. COTTLE CO. 


In Its 49th Year of Jewelry Manufacture 
31 East 17th Street, New York City 


PARIS: 28 Rue D’Hauteville, 
CHICAGO: H. M. Teeple, Heyworth Bldg. 
SAN FRANCISCO: A. E, Lee, Shreve Bldg. 
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STANDARD LINES 
14-K JEWELRY 


Lingerie Clasps Hat Pins 
Ladies’ Fobs Veil Pins 
Ribbon Fobs Handy Pins 


Match Boxes R Safety Pins 
TRADE MARK f 





Sleeve Buttons Scarf Pins 








10 and 14-K Gold Chains 
Platinum Chains 
Platinum and Gold Chains 








Waldemars reaoe Ruan Sautoirs 
Lorgnette Chains Neck Chains 
Key Chains Outing Chains 
Lapel Chains Fob Guards 


“R. S.” CIGAR CUTTERS 


ENOS RICHARDSON & CO. 


23 Maiden Lane, New York 


SAN FRANCISCO OFFICE : Factory: 
Head Building, Post St. and Grant Ave. NEWARK, N. J. 
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Our Stock of Dainty and Inexpensive Jewelry includes 


: | Collars, Necklaces, Brooches, Scarf 
Platnum Jewelry | i Pins, Earrings, Pendants, Sautoirs, Etc. 


~— § 





We make that famous line of Seed Pearl 
Jewelry that is classed as Fine Jewelry. 


| 
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Graff, 
Washbourne 
& Dunn’s 


CLERMONT 


TEA SERVICE 





Low in Price 
but 


High in Character 





There is no commercial 
set on the market which 


si Graff, Washbourne & Dunn 


Patent Applied for SILVERSMITHS Office and Factory, 142 West 14th St., New York 

















OUR SCARF PIN LINE 4 


EES aS 
selena in Design, Good Long Pin Stems, Suitable for Mounting Purposes 


SCHLESS, BROD& Co. 


Makers of Gold Hi to the Jobbing Trade Exclusively 


26-28-30 Beecher St., Newark, N. J. 


NEW YORK OFFICE: 65 Nassau St. 
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TRADE A BOVE is the wonderful “Flex-Abel” Bracelet our number A29467, price $730.00. We have them in 

stock in six distinct widths at prices from $440.00 to $2,250.00, less Jewelers’ Circular discount. 
Contains 46 Diamonds, and an all platinum Mounting. 

All have extra safety locking catch. Beg to call attention to the trade that we are going to have a 
magnificent Exhibit of Diamond Jewelry at the coming Convention of the A. N. R. J. A., August 
25th to 31st, at Hotel Sherman, Chicago, Il]. Our Exhibit Booth will be No. 29, in charge of two 
representatives and Mr. John A. Abel. MARK 


K 
“ABEL BROS. & CQe, Girne s Nac Se.” ENTIRE BUILDING 


Makers of Fine Diamond Jewelry and Diamond Mountings, and Importers and Cutters of Diamonds, Rubies, Sapphires and other Gems . 








The most compact and durable cutter ever put on the market 


Made in Gold and Silver 


Plain, Engraved and Engine Turned 


= FINE PLATINUM AND GOLD CHAINS ~—W 
(PATENT APPLIED FOR 51 Maiden Lane = NEW YORK (PATENT APPLIED FOR) 
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Combination Bar and VY Pin | 


PATENT APPLIED FOR. 


Because of the joint it may be worn with any shape 
dress neck—two pins as one. 
Made only in 14K gold, plain, engraved, and set with 
precious or semi-precious stones. 

LEST YOU FORGET 
We also manufacture a general line of 14K Gold 


T. W. ADAMS & CO. 
83 Union Street 


TRADE A } 4 K MARK 
Newark, N. J. 
OFFICES 


NEW YORK 
15 Maiden Lane 


CHICAGO 
31 N. State St. 
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WAR MAKES SUPPLY VERY ~ LIMITED. 


CIVIC 





CIVIC 





7 jewel 15 jewel 
X359 Silver....... $15.00 $17.00 
X360 Gold Filled... 18.00 20.00 


United States Ae OMEGA WATGH Co. 


21-23 MAIDEN LANE, NEW YORK 


See Page 18, Price List No. 14 (Second Edition) 


Expanding Bracelet. 





FIRST COME FIRST SERVED. ACT AT ONCE. | 


| 
| 
} 
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Medals-MEDALS- ~Medals 


FOR EVERY PURPOSE 
Class Pins, Emblem Pins, Society Presentation Jewels 


ARTHUR JOHNSON & CO. 


SPECIAL MANUFACTURERS TO THE TRADE 
45-49 JOHN STREET, NEW YORK 
SPECIAL ORDER WORK REPAIRING 


This is the season for out-of-door sports, Mr. Jeweler! We have the MEDALS 
for the winners. 
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LEATHER CHESS BOARDS 
FOR TRAVELERS 


Always 
Trade | R name Mark 
Reliable 





Always ready for use under all conditions. 


Chess men are celluloid coated, securely held in po- 
sition, and can be placed in margin when not in use. 


C. F. RUMPP & SONS 


Manufacturers of Fine Leather Goods 
PHILADELPHIA 
NEW YORK SALESROOM: 683 and 685 BROADWAY 


. = Bs] 

OT HY NO 
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4% x9x % closed. 











No. 88384a. 





We Make the French 


The graceful style of the Alliance 
Ring is rapidly supplanting the use 
of the old-style wedding rings. 


These rings are most carefully ad- 
justed; the joints are barely per- 
ceptible, except by a magnifying 
glass. 


14 karat, 3 dwt., $1.80 per dwt, net; 
in dozen lots, $1.25 per dwt, net. 


18 karat, 8 dwt., $1.45 per dwt. net; 
in dozen lots, $1.40 per dwt. net. 


Shall be pleased to send you, on 
request, copy of our 1914 Cata- 
logue, which illustrates complete 
lines of mounted diamonds, 





An Advantageous Proposition in Catalogues. ‘Get acquainted 
with our sys not only dollars in your pocket, but a decided 
prestige, which is a business maker for you. 


LEONARD KROWER Comicctésdecsert NeW Orleans,La. ‘riserware, cur glass, slver plated 
ware, etc. bitenbe 


Largest Wholesale House South of New York. Direct Importation of Diamonds 

















Genuine German Silver 
Cigarette Cases 
To Retail at 50 and 75 Cents 


If you will use a number of medium 
and low priced novelties this Fall, your 
stock will move quickly and profitably. 
No greater value than our new Cigarette 
Case line is possible. 

Send for a sample, then order an as- 
sortment through your jobber. 


PROVIDENCE MFG. CO. 
25 Calender St. Providence, R. I. 














from the plainest to the most elab- 
orate, striking designs, lowest prices. 


Silver Jew- 


FAN 


Hand-made 14kt. Gold and Sterlin 
elry, Pendants, Necklaces, Brooches, Rings, and the 
fashionable Sautoirs and Lorgnette ins, Amber 
and French Pearl Necklaces, rrings, etc., etc. 


Come to see us or send for selection mentioning price 


LEWY & COHEN 


Importers and Manufacturers 


114-116 Fifth Ave., cor. 17th St.. NEW YORK 
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Manufacturer of 


R Fine Leather Goods 


Exclusively for the Jeweiry Trade 
SE SEEOSE 


Established 1879 


LOUIS W. HRABA 


29 East 19th St., New York 
OS OCOOCCOCOE HT EES 
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Our 
Two Stack 
Suit Case 











Pe 


Jewelry Trunks and Cases 


Send for Illustrated Catalogue 


Crouch & Fitzgerald 


177 Broadway, New York City 
154 Fifth Avenue, 14 W. 40th Street 














{ Pheae Gramercy 5265 Established 167% 


Samuel Brand & Sons 


INCORPORATED 
MANUFACTURERS OF 


Diamond Mountings 


18 East 23rd Street New York City 




















Est.of A. O. BAUMANN 


Manufacturer of 


IVORY and TORTOISE SHELL GOODS 


Toilet Articles a 
Repairing in all its 
54 West Sith St. 


Drains 


Chas. M. Prior 
145 West 45th St. New York 


WHEEL and PINION 
CUTTING 
MODEL-MAKING 


ESTABLISHED 1869 


SIROIS & OLIVER, | Maiden Lane, N. Y. City 


ty 
ranches 
New York 








for Silverware 
Manufacturers 

















CuT 


DIAMONDS REese 


GUARANTEED 


L. M. Van Moppes Co. 


NEWARK, N. J 


671 Broad St., Wiss Bidg 
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| COMPORT No. 57—Hand-made pure 
| lead glass blanks. Hand-cut. Bubble 
stem. Cut star foot. Diameter, 6 in.; height, I 
8 in. - - Each $2.30 i} 
| (Price subject to Jewelers’ Circular Key.) 


Descriptions and prices of other articles in the beautiful 
“Floral Crystal’ line will be cheerfully sent to dealers 
How is this? 14-K solid gold, substantial, heavy mountings, exactly Upon fequest. Buyers afe cordially invited to call. i | 
like illustration. Stamped and guaranteed. Set with snappy diamonds \1)| 


averaging over 1-32 carat each. Put up one dozen in a fine grain-covered 

case, price $27.00 per dozen. Terms to merchants of good commercial . e 

standing, two per cent. 10 or net 30 days. Or you may order the same 

goods from other manufacturers and pay from $42.00 to $48.00 per dozen. | LuNCal ) ] l Q 


The same style set with 1-16 carat diamonds each at $42.00 per | 
































d . One le le rill convince y f the value ye ffering. 
ae S walle this “a i will mien sendved of Gallant Glassware - Blown ano Cut 
shrewd buyers. 
R i 
NEW ENGLAND JEWELERS, JewsierBitg.,BOSTON, MASS. | | 25 West Broadway — New Yorks | | 
B. S. GAINSBORO, Mgr. Direct Diamond Importers ; if 
; 
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BONNER MFG. CO. | 


MAKERS OF by 


Diamond Mountings, Mounted Jewelry 


Importers of Diamonds 
87 MAIDEN LANE 


Order Work a Specialty NEW YORK 
Chicago Office, Heyworth Building 

















@ Have You Our New Catalogue? 


WHOLESALERS AND RETAILERS 

Have You One of Our 1914 Catalogues ? 

VYRADE MARKS 
PRovipeNce B® 











It will increase your 
business. 


If not send us your 
name and get one. 


Look for the @® Trade Mark. 


SOLD ONLY THROUGH THE WHOLESALE JEWELER. 


BARVEY & OTIS 


46 Chestnut Street - - Providence, R. I. 























This beautiful Cut Glass Teapot, mounted with 
heavy sterling silver, is suggestive of the attractive 


designs in the new Fall ‘‘UTOPIAN”’ line, of 


which there is a greater variety than ever before. 


$12.00 


(Price subject to Jewelers’ Circular key) 


Visiting Buyers will do well to call at our Sample 
Room and Factory to inspect this splendid line. 


Write today for our Illustrated Catalogue 


UTOPIAN SILVER DEPOSIT & NOVELTY CO., Mfrs. 


261-263-265 West 36th Street, New York 
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A. SUDEROV 


Fine Diamond Mountings 


DIAMOND JEWELRY 
and Special Order Work 


47-49 Maiden Lane, NEW YORK 
CHICAGO — SAN FRANCISCO 
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Do Your Rings Bear This Trade Mark ? 





eile le 
If So They Are All Right. 


ALBERT M. MIX & CO... 


Manufacturers 


106-108 Fulton Street - - NEW YORK 














f De Dilectis’&/ Sarno 


335 Broadway New York 


\We are fortunate to be well stock- 
ed with goods at present, but as 
we cannot receive any more from 
Europe, we ask our customers to 
kindly rush their orders to us for 
the Fall trade, before we are unable 
to fill them. 


Write us at once for our new 
illustrated catalogue of the complete 
lines of JEWELRY in Coral, Shell 
Cameos, Amber and Semi Precious 


No. 240 stones. 














TO THE JOBBERS 





W/EAY 2 


DESIGN — WORKMANSHIP — PRICE 


10K. JEWELRY 





Scarf Pins 
La Vallieres 
Festoons 
Brooches 
Earrings 





Drop a LINE to us—and we’ll bring the LINE to you 


FLANAGAN-KEIL COMPANY 


Office and Factory: 18-20 Columbia St, NEWARK, N. J. 


Resident Salesman, Henry S. Daniels, 1600 Republic Bidg., Chicago, Ill. 
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Something 


Really 
New 
The Gupertino Ear Ornament 


An earring worn up on the lobe of the 
ar. A beautiful, new effect particularly 
appropriate now that “milady” is again 
wearing her ear outside. 

Our new rings are “stunners.” ‘Too 
pretty to describe here. We have a large 
variety of designs to choose from. 


Have you your copy of the 
Fishel Nessler Magazine ? 
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FISHEL NESSLER COMPANY 





MANUFACTURING JEWELERS 


184 FIFTH AVENUE 


Established over a 
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NEW YORK CITY 


quarter of a century 








Black 
and 
White 


jewelry that combines good taste with 
correct style and price. Our line is beau- 
tiful beyond the power of words to de- 


scribe. 


The present shortage of stones makes 


early ordering a necessity. 


Our perfectly equipped mail order de- 
partment awaits your requests. 


























ABEL BROS. & CO. 29 Maiden Lane 
Diamond Jewelry—mountings—Diamonds 


AMERICAN GEM & PEARL CO. 
14 Church St. 


M. J. AVERBECK 


Jewelry and Novelties 


10-18 Maiden Lane 


ERNST GIDEON BEK 15-19 Maiden Lane 
Mesh Bags and European Novelties 


BENEDICT & WARNER 


Precious Stones 


BIGALKE & ECKERT CO 


15 Maiden Lane 


Fine Imported Watches "527 Fifth Ave. 
S. BORGZINNER CO. 82 Nassau St. 
Jewelry Cases, Trays, etc. 
J. B. BOWDEN & CO. 15 Maiden Lane 


Ring Makers 


R. A. BREIDENBACK 51-58 Maiden Lane 


Diamonds and Precious Stones 


ALPHEUS L. BROWN 68 Nassau St. 
Watches: Waltham, Elgin, Howard, Hamilton 


BRUHL BROS. & HENIUS CO. 
imp. and Cutters of Diamonds 15 Maiden La. 


M. B. BRYANT & CO. 7 Maiden Lane 
Ring Makers 


CARTER, HOWE & CO. 


Manufacturing Jewelers 9-18 Maiden Lane 


H. H. COLLARD 15 Maiden Lane 


Mfrs.’ Agent, Everything in Silverware 


COOPER & FORMAN 8 Maiden Lane 


Mfrs. of Diamond Jewelry and Mountings 
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Bargains 


You cannot catch bargains in an 
empty market any more than you can 
catch fish in an empty pond,no matter 
what bait you use. The bigger and full- 
er the market, the bigger and fuller your 
opportunity, and the fact that the New 
York market is always full of every- 
thing you can possibly want in the line 








S. COTTLE CO. 
Gold Mesh Bags, Vanity and Cigarette Cases 


DATTELBAUM & FRIEDMAN 


Ring Makers 51-58 Maiden Lane 


DAVIDSON & SCHWAB, Inc. 


Mountings and Dia. Jewelry 126 W. 46th St. 


JACQUES DEPOLLIER & SON 
Plat., Gold Novelties, Bracelets 15 Maiden La. 


DERBY SILVER CO.’S 10 Maiden Lane 
World renowned Hollow and Toiletware 


HIPP. DIDISHEIM & BRO. 
Mfrs. & Importers of Watches 64 Maiden La 


C. DORFLINGER & SONS 


Fine Cut Glass 86 Murray St. 


R. & J. DREYFUS 


importers of Diamonds 


WM. J. DURFEY 7 Maiden Lane 
Bargains in Diamonds, bought and sold for cash 


N. J. FELIX & SONS 56 John St. 
Watch Mtls., Tis. & Jwis’ /indgs, Case Reprg. 


80 Maiden Lane 


81 E. 17th St. 





GATTLE, ETTINGER & CO. 
Diamonds and Prec. Stone Jly, 170 Broadway 


THE GINNEL MFG. CO.15 Maiden Lane 


Gold Plated Link Buttons, Bar Pins, ete 


GOLDSMITH BROS. 20 John St. 


Gold, Silver and Platinum Bought and Sold. 


THE GORHAM CO. 
Fifth Ave. and 36th St, and 15 Maiden Lame 


HERPERS BROS. 
Settings 


J.L. HERZOG & CO. 45 Rose St., cor Duane 
Makers L K Rings and EL KAY Cuff Buttons 


I. HOCHBERGER & SONS 


Diamonds 85 Maiden Lane 


86 Maiden Lane 


S. E. HOWARD’S SON & CO. 
Ebony Goods 15 W. 84th Se. 


ROBT. H. INGERSOLL & BRO. 
Watches 316 Fourth Ave. 


INTERNATIONAL GEM CO., INC. 
Lapidaries and Prec. Stones, sb Fifth Ave. 
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of Jewelry, Watches, Silverware and 
Supplies necessarily makes it the 
easiest and surest place for you to 


buy in. 


If you are a skilful buyer, don't 
waste your time in markets that offer 
no field for your talents. To get the 
goods it pays to sell, you must 


BUY IN NEW YORK 








INTERNATIONAL SILVER CO. 


Silversmiths 9-15 Maiden Lane 


THE KELLER JEWELRY MFG. CO. 


10-Karat Gold Jewelry 64 Nassau St. 
KENT & WOODLAND 12 John St. 
Bracelets 
WM. B. KERR CO. 15 Maiden Lane 


Silversmiths 


KETCHAM & McDOUGALL 


‘Thimbles, Eyeglass Holders 15 Maiden Lane 


JULIUS KING OPTICAL CO. 
Opera and Field Glasses 12 Maiden Lane 


JONAS KOCH 37-39 Maiden Lane 


Jewelry and Watches 


LARTER & SONS 21-28 Maiden Lane 
Studs, Vest Buttons, Rings, Links & Lockets 


SAMUEL LAWSON 19 John St. 


Coral and Black Onyx Mourning Jewelry 


MADDOCK & MILLER = 54 Murray St. 
Royal Worcester China; Novelties & Staple Lines 





NASSAU CLUTCH CO. 


Mfrs. Scarf Pin Clutches and 


LUDWIG NISSEN & CO. 


Pearls and Precious Stones 


90 Nassau St. 
Novelties 


182 Broadway 





OPPENHEIMER BROS. & VEITH 


importers of Diamonds, Pearls 65 Nassau St. 


PAIRPOINT CORP’N 88 Murray St. 
Cut Glass, Sheffield Reproductions, Electroliers 


ENOS RICHARDSON & CO. 
Manufacturing Jewelers 21-28 Maiden Lane 


ROGERS, LUNT & BOWLEN CO. 


Silversmiths 15 Maiden Lane 
A. ROSEMAN 9 Maiden Lane 
Diamond Importer; Maker of Diamond Jewelry 
W. I. ROSENFELD 1 Maiden Lane 

Diamonds 


WILLIAM L. SEXTON _ 65 Nassau St. 


Platinum and Gold Jewelry 


SINNOCK & SHERRILL 21 Maiden Lane 


Solid Gold Emblem Goods to Jobbers only 


SLOAN & CO. 15 Maiden Lane 


Specialties in Fine 14-Karat Jewelry 





STAIGER & SONS % Maiden Lane 


Diamond Jewelry and Platinum Mountings 


LOUIS STRASBURGER’S SON & CO. 
Diamonds 341 Fifth Ave. 


L. STRAUS & SONS 42-46 Warren St 
Art China, Cut Glass, Marbles, Bronzes 


GEO. O. STREET & SONS 


Ring Makers 3 Maiden Lane 
TOWLE MFG. CO. 17 Maiden Lane 
Silversmiths 


WAGNER COMB MFG. CO. 1168 B’way 


Tortoise Shell Hair Ornaments, Opt. Goods 


R. WALLACE & SONS MFG. CO. 


Silversmiths 11 W. 33d St. 


WARWICK STERLING CO. 
Sterling and Leather Novelties 15 Maiden La 


HAYDEN W. WHEELER & CO. 
Diamonds and Mfg. Jewelers 2 Maiden Lane 


FRANK M. WHITING & CO. 
Silversmiths 15 Maiden Lane 


WHITING MFG. CO. 15 Maiden Lane 


Silversmiths 


A. WITTNAUER CO. 80 W. 86th St. 


Importers of Watches 


JULIUS WODISKA 182 Broadway 


iamond Mountings 


WOLFSHEIM & SACHS 


Boxes, Trays, etc. 35 Maiden Lane 


J.R. WOOD & SONS 170 Broadway 
Diamond Cutters—Wedding Ring Makers 
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NO. 00165/1 
COMBINATION TRAY 





NO. 00164/1 
CRACKER AND CHEESE TRAY 
















NO. 00163/1 
SANDWICH TRAY 





: , NO. 00167/1 
NO. 002071/1 COMPOTE 


BASKET 





NO. 00162/1 
EXTENSION TRIVET 


SILVER PLATE OF QUALITY 


Distinctive in design and perfect in workmanship, this is silver-plated hollowware 
worth buying and worth selling; of Nickel Silver, with hard White Metal Mounts, heavily 
Silver-Plated, Platinum finish. 

You have the satisfaction of handling high-grade ware—the kind that is sought by 
people who desire something of permanent value. 

Each piece is beautifully chased. Both in appearance and quality this line deserves 
a place in your stock. 


MERIDEN BRITANNIA CO., MERIDEN, CONN. 


(UInternational Silver Co., Successor) 


CHICAGO NEW YORK SAN FRANCISCO 
5 North Wabash Avenue 49-51 West 34th Street—9-19 Maiden Lane 150 Post Street 
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Interesting Technical Points on Gems. 


Questions Submitted by the National Association of Goldsmiths of Great Britain in Last 
Examinations in Gemmology, Discussed and Answered by Prof. Frank B. Wade. 











(Continued from issue of Aug. 26.) 

UESTION 5.—Describe the following 
Q mineral species so far as they are used 
in jewelry: Beryl, chrysoberyl, corundum, 
diamond, jade, moonstone, spinel, topaz. 

ANSWER.—It will be remembered that in 
answering the first question of this set the 
term “mineral species” was defined as re- 
ferring to a single chemical substance, like 
corundum, which was practically of the 
same composition and possessed of the 
same properties in every specimen of it. 
Now, in nature it is very seldom that a 
pure chemical substance is found, most of 
the mineral species used in jewelry being 
transparent and colorless when absolutely 
pure. Thus colorless sapphire, colorless 
beryl, colorless quartz crystal, colorless 
tourmaline and other colorless gems are 
sometimes found in nature and, when 
found, are usually very pure specimens of 
the mineral species to which each belongs. 

Most of our gems, however, are colored 
and owe their value largely to their beauty 
ot coloring. This coloring is due in nearly 
every case to the effect of the presence of 


impurities in the chemical substance of 


which the mineral species consist. Minute 
traces of metallic oxides, for example, will 
often make marked difference in the color 
of different specimens of one mineral spe- 
cies. The presence of iron oxide in quartz 
is thought to be the cause of the fine yellow 
color of “false topaz,” the material usually 
sold under the name of “topaz” in the 
stores. Quartz in which the impurity is 
manganese oxide instead of iron oxide has 
a purple color; that is, it is amethyst. 
Similarly it was found, in making arti- 
ficial corundum gems, that a small percent- 
age of oxide of chromium with the pure 
oxide of aluminum gave the red color of 
ruby, while a very small percentage of 
oxide of titanium with the same oxide of 
aluminum gave the blue of the sapphire. 
The exact manner in which these minute 
traces of foreign substances act in produc- 
ing color effects is still in need of much 
study. It is a pretty good guess that the 
foreign substance is in many cases sus- 
pended in a very finely divided condition in 
the principal substance (“in colloidal solu- 
tion” would be the chemical language) and 
that this finely divided material acts as a 
screen or sieve to sort out light of dif- 
ferent wave lengths (that is, of different 
colors), passing only light of certain wave 
lengths (i. e., of certain colors) and ab- 
sorbing the rest. The kind of light that 
gets through seems to depend a good deal 
on the fineness of the subdivision of the 


suspended material, for the color of a gem 
may sometimes be altered without changing 
its composition. An example would be the 
application of a high temperature, which 
tends to whiten, or at least lighten, the 
color of some stones. [I have suspected 
that in this case the suspended material is 
grouped together in larger pieces which, 
while still too small to be seen with a 
microscope, have become too big to inter- 
fere with the passage of light in the way 
that the lesser particles of the colloidal sus- 
pension do. At any rate, where cracks 
are present in a mineral which is thus 
whitened there is sometimes visible segre- 
gation of the coloring matter in the cracks 
curing heating. 

Conversely such whitened stones can 
sometimes be restored partly or wholly to 
their original colors by processes which 
perhaps tend to again disperse the particles 
of colorant into lesser particles. Thus, 
with ultra-violet light from a quartz-mer- 
cury vapor light I recently completely re- 
stored the color to a couple of golden- 
brown zircons which had-had their color 
greatly reduced by heating. Also, by the 
use of radium of high activity Bordas and 
others have succeeded in altering the color 
of corundum gems and in restoring color 
to those that had been whitened by heating. 

The connection between this matter of 
the cause of color in gems and the question 
about to be answered must now be shown. 
We are asked to describe beryl as used ‘in 
jewelry. Now, beryl, the mineral species, 
has certain fixed properties by means of 
which it may be identified, such as its hard- 
ness (about 8 on Moh’s scale), its specific 
gravity (2.74), its slight double refraction, 
its dichroism when colored, etc., and these 
properties will be found to be approxi- 
mately the same in every specimen of it. 
This is so because the presence of the small 
amounts of impurities that produce color 
does not greatly alter the other properties 
of the mineral. 

Beryl, however, is found in many dif- 
ferent colors and shades of coloring, and, 
as used in jewelry, it is because of these 
colors that it is valued rather than because 
of its other properties, except in so far as 
they give it permanency. The emerald, 
now perhaps the most costly of all gems, 
when found in the most perfect specimens 
is a grass-green beryl. The aquamarine is 
a beryl of bluish-green color; Morganite, a 
comparatively new gem, is a _ rose-pink 
beryl from Madagascar, and beryl of a 
golden-yellow color has recently come on 
the market, to which the fanciful name 


Heliodor has been given. Beryl is also 
sometimes found in a colorless condition, 
but it is rarely free from tints of blue or 
green and has no attractiveness when 
colorless, as it possesses little “fire” and 
could hardly be told from rock crystal 
when cut. 

Chemically beryl is a silicate of the rare 
metal beryllium. While sufficiently hard to 
wear well, beryl is rather brittle. Hence 
emeralds and aquamarines should receive 
care if worn in rings. Old emeralds that 
have been worn in rings almost always are 
in need of recutting because of the chipping 
of the edges of the upper part of the stone. 
The brittleness of beryl is probably to 
blame for the “mossy” character of many 
emeralds and for the scarcity of perfect 
emeralds. Aquamarines occur in larger 
crystals, and it is easier to get out large 
and perfect specimens from them. 

Chrysoberyl, like beryl, contains the rare 
metal beryllium, but in chrysoberyl it is 
combined with oxygen and aluminum as an 
aluminate of beryllium rather than a sili- 
cate, as in beryl. Chrysoberyl is harder 
and heavier than beryl (hardness 8%, spe- 
cific gravity 3.73). ‘It is doubly refracting 
and shows well-marked dichroism, espe- 
cially in the variety Alexandrite. 

Like beryl, it is found in different colors 
and the valiie varies very greatly with the 
color. -Thtis Alexandrite in fine specimens 
is a very costly gem. It has a fine leaf- 
green or dark olive-green as its intrinsic 
color, but by artificial light which is rich 
in red rays the gem changes. to a raspberry- 
red. 

Another gem variety of chrysoberyl, the 
chrysoberyl cat’s-eye, owes its attractive- 
ness to the existence within it of micro- 
scopic channels arranged in parallel posi- 
tion. When cut cabochon, with the chan- 
nels parallel to the base of the cabochon, a 
band of light appears crossing the center 
of the stone at right angles to the channels, 
giving an appearance that suggested the 
name “cat’s-eye.” These chrysoberyl cat’s- 
eyes are never entirely transparent. They 
are rather translucent, and they have an 
opalescent effect, due to the hollow char- 
acter of the parallel channels, that makes 
them more attractive than the cheaper 
quartz cat’s-eyes. 

The stones which are sold in the trade 
under the name of the mineral species 
“chrysoberyl” (or frequently in the trade 
by the erroneous name “chrysolite”) are of 
a greenish-yellow tint. They are often 
seen in papers of fancy color stones, and 
then pass under the name of “fancy sap- 
phires” in the trade. 

Corundum (hardness 9, specific gravity 
4.03), possessing double refraction and, in 
colored specimens, dichroism, is another 
example of the value of color as an ex- 
traneous property of a mineral species. 

Ruby, as the red corundum is known, is 
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Courage 


An importer of toys said the other day: “I have 








much to regret that I did not demand of our Ger- 
man agents that they should ship our full orders 
at once. I should have been a millionaire. The 
orders are flowing in upon our firm far beyond 
our capacity for filling them, and_ evidently 
America expects to enjoy Christmas much the 


same as ever.” 








The above is a clipping from a large newspaper of recent 
issue, and the important part of it is the last sentence: “Evidently 
America expects to enjoy Christmas much the same as ever.” 


Toy dealers have the courage to prepare for a good holiday 
trade. 


We have had the courage to manufacture and now have on 
hand the largest stock of finished merchandise in our history. 


When we say that we have been courageous enough to pro- 
duce more new goods then ever before, those who are familiar 
with the progress we have made in the past—in making new things 
—will realize that this is a strong statement. 


At this time, now, the retail jewelers throughout the good 
old United States should have the courage to place their holiday 
orders for the salable lines of gold jewelry that we make. 


It's courage that takes many a man through trying times to 
just rewards. 


Signed 
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still one of our most costly stones, in spite 
of the perfection of the synthetic product. 
The public has long thought of the ruby as 
a synonym for that which is precious. The 
beauty and scarcity of the natural ruby 
and the sentimental value attached to the 
natural gem because of the labor and the 
danger and the luck involved in the search 
for it have combined to keep its price high, 
in the face of the competition of the syn- 
thetic stones. The latter are beautiful and 
in many ways superior to the natural 
stones; but there is nothing romantic about 
their factory production, although the his- 
tory of the weary search for an artificial 
means of making them is of great human 
interest. 

Sapphire, although so different in color 
from ruby, is only blue corundum, and its 
properties other than color are closely sim- 
ilar to those of ruby. The yellow corun- 
dum, or “king topaz” of the East, which 
the jeweler knows as “Oriental topaz,” is 
like ruby and sapphire except for its color, 
and there are many shades and tints of 
purple (Oriental amethyst), of greenish 
blue or bluish green found among the sap- 
phires of different localities. Our own 
Montana sapphires well illustrate the great 
variety of color found in sapphires. Chem- 
ically pure corundum is colorless oxide of 
aluminum, and the latter substance alone is 
used in making the white synthetic sapphire 
now so common. 

Diamonds, when pure, are simply car- 
bon in one of its three principal forms, the 
others being graphite and amorphous 
(formless; i. e., not crystalline) carbon. 
The hardness of diamond is greater than 
that of any other substance, so that Moh 
gave it the highest number (10) on his 
scale. It is very much harder than its 
nearest competitor among the gems, sap- 
phire (hardness 9). The specific gravity of 
diamond is 3.52, and it is singly refracting 
and possessed of very high dispersion, as 
was said in the section explaining the cause 
of “fire” in precious stones. 

Although most people think of the dia- 
mond as a white or colorless stone, the 
same or similar factors influence its color 
that influence the color of other minerals 
and a really colorless diamond is a great 
rarity. Most diamonds are tinted, and the 
usual tint is yellow of greater or lesser 
depth. Brownish tints are also common 
and, if at all noticeable, are very undesir- 
able, as they cause considerable absorption 
of artificial light and make the cut stone 
appear dark. Bluish tints are rarer than 
yellowish or brownish, and are regarded as 
highly desirable. Stones of bluish tint are, 
however, more common than absolutely 
colorless ones. The latter are very desir- 
able in that they play no favorites when it 
comes to passing light of all colors, letting 
each spectrum color pass freely, while a 
yellowish stone holds up the blue rays more 
or less and a bluish stone holds up red and 
yellow flashes. The pure white stone, there- 
fore, gives the maximum possible “fire.” 
Yellowish stones are very brilliant in arti- 
ficial light, because the latter consists 

largely of yellow rays. The yellowish tint 
of an off-color stone is not noticeable under 
such a light even though very pronounced 
by clear, bright daylight. 

A volume might be written on the sub- 
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ject of the minute differences of tint in 
diamonds in connection with the market 
value of these stones, and wide experience 
and a good eye for color are necessary in 
grading diamonds. Even with these it is 
easy to be mistaken, owing to different sur- 
roundings, difference in the light and many 
other circumstances. Some diamonds, for 
example, fluoresce with a bluish light 
strong enough to overcome a slight “off- 
color” in intrinsic body color. 

Such stones when seen under other light, 
as on a dull day, or by artificial light, may 
fail to fluoresce, and then the “off-color” of 
the body color will be in evidence and one 
will wonder why he paid so much for it. 

Occasionally diamonds are found of suf- 
ficiently deep color to be pleasing on ac- 
count of their color. Such stones are 
classed as “fancy” diamonds. The clean 
bright yellow or orange ones are known as 


“canary”. or “orange-canary” diamonds. 
Others are found in beautiful golden 
browns (“golden fancies”). A few are 


green (usually apple-green, sometimes ab- 
sinthe-green), and pale bluish stones are to 
be had, although at very high prices. These 
should not be confused with “blue-white” 
stones, so called in the trade. The latter 
are usually merely very nearly white stones, 
having so very little tint of yellow that the 
play of blue “fire” from them is not handi- 
capped and they therefore appear bluish 
when faced up. When viewed on edge in 
the crease of the paper beside a really blue 
diamond, however, they may appear slightly 
off-colored. Diamond rarely occurs in a 
blue approaching even the lighter sapphires. 

Jade is a translucent to opaque mineral, 
usually green or greenish in color, although 
it may be white. The term is used in the 
trade to include several different opaque 
green stones of a tough nature, but should 
be restricted to two mineral species—jade- 
ite and nephrite. 

Both are tough and fibrous in character. 
Nephrite has a hardness of 6%, but so 
tough is it that it is more difficult to cut 
than many harder stones. It is chemically 
a silicate of the three metals magnesium, 
iron and calcium. Its specific gravity is 
nearly3. 

Jadeite, which is rarer than nephrite, is 
a silicate of aluminum and sodium, and is 
heavier than nephrite (specific gravity 3.34) 
and also harder (7 on Moh’s scale). Its 
color may be white, but oftenest it is 
flecked with green or uniformly green. 
The green jadeite sometimes has almost an 
emerald-green color, which is highly prized. 

Jade makes an excellent ring stone on 
account of its toughness, and its use for this 
purpose should be encouraged. The softer 
substitutes, such as Bowenite, while suit- 
ible in articles of jewelry that do not meet 
with hard wear, should be avoided in rings. 

Moonstone is a transparent or nearly 
transparent variety of feldspar, usually 
common orthoclase feldspar. Granite, the 
well-known building stone, has feldspar as 
one of its constituents, the others being 
quartz and mica. Feldspar has marked 
cleavage in two directions nearly at right 
angles to each other. The transparent va- 
riety from which moonstones are cut is no 
exception in this respect. To secure the 
best effect the base of the cut stone should 
be parallel to the principal cleavage of the 





mineral. The spot or line of light will then 
be symmetrically placed on the front of the 
cut stone. The cut stones from Ceylon, 
which furnishes most of the moonstone now 
used, are frequently cut to save size and 
weight, regardless of the cleavage, and so 
require to be recut, unless one does not ob- 
ject to seeing the “moon” over in the 
“northeast corner” of the stone. The spe- 
cific gravity of moonstone is about 2.57 and 
its hardness about 6 on Moh’s scale. 

Spinel is an aluminate of magnesia. It 
is best known in its red variety, which is 
sometimes called spinel ruby. It might 
more properly be called ruby spinel. The 
red of the spinel rarely approaches that of 
a fine ruby, although some very pretty 
rose-red stones are found. Spinel is softer 
than true ruby, being of the hardness 8, or 
slightly over that, on Moh’s scale. Its spe- 
cific gravity is 3.6 and its refraction is sin- 
gle. It cannot exhibit dichroism and the 
dichroscope affords an easy means of dis- 
tinguishing it from ruby—but not from 
garnet, which it may resemble. Its greater 
hardness would, however, serve to distin- 
guish it from garnet. Spinels of many 
other colors than red are found, but they 
are seldom seen in jewelry. 

The mineral species topaz is chemically 
a fluosilicate of aluminum. Topaz has a 
hardness of 8 and a specific gravity of 3.53, 
very nearly that of diamond. White topaz, 
on that account, could hardly be distin- 
guished from diamond by the specific grav- 
ity test, but when cut it has almost no 
“fire”? and would not deceive one accus- 
tomed to handling precious stones. The 
topaz is now seldom seen in the trade, be- 
ing supplanted by the cheaper and nearly 
as good-looking yellow or wine-yellow 
quartz. The true pink topaz is obtained by 
gently heating the wine-yellow topaz of 
Brazil until the yellow component fades, 
leaving a pretty pink shade. If too much 
heat is used the stone is completely 
whitened. Topazes are sometimes seen of 
almost aquamarine tint, and probably they 
are sometimes sold as aquamarines. 

Question No. 6 will next be discussed. 

(To be continued.) 








John A. Conn, Urbana, O., Adjudged a 
Voluntary Bankrupt. 

Ursana, O., Aug. 26—John A. Conn, a 
retail jeweler of this town, whose store was 
robbed Aug. 15, of $1,000 worth of jewelry, 
has filed a voluntary petition in bankruptcy 
in the United States Court. The schedules 
which accompanied his petition show lia- 
bilities of $9,334.57, of which $9,238.57 is in 
unsecured claims. The assets which he lists 
aggregate $8,910. 

Mr. Conn was adjudicated a bankrupt 
Aug. 22, and the first meeting of creditors 
has been called for Sept. 7, at 10 a. M. 
The meeting will be held in the offices of 
George W. Poland, referee in bankruptcy, 
115 W. Court St., at which creditors may 
prove their claims, appoint a trustee and 
examine the bankrupt. 








The business formerly conducted as the 
G. H. P. Stone Co., Ilion, N. Y., is now 
being conducted as Stone & Luke. The 
business remains as before, but Mr. Luke’s 
name appears in the firm title. 
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STERN BROS. & CO. 


IMPORTERS AND CUTTERS 
OF 


DIAMONDS 


Operate the Largest Diamond Cutting 
Establishment in the United States, 
equipped wifh the newesf and most 
efficient machinery, and are in d 
position to offer advantageous values 
fo importers and large dealers. 
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We extend to Jewelers a cordial invitation to visit our plant, 
which will prove both interesting and instructive. Permission 
may be obtained at our main office, 63 Nassau Street. 
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A Few Words on Platinum. 





Address Prepared by L. I. Suaw, Ph.D., of the Chemistry Department, Northwestern University, 
and read by Prof. A. T. Swanson before the Annual Convention of the American 
National Retail Jewelers’ Association, at Chicago, Aug. 24-28. 











‘ry AKING for granted that chemistry is 

a foreign subject to the man not vi- 
tally interested in it, I will, with your per- 
mission, open this talk with a few general 
remarks regarding the fundamentals of 
chemistry. 

All matter may be divided into two 
classes: (1) simple substances and (2) 
physical mixtures. Simple substances may 
be defined as portions of matter that are 
perfectly homogeneous throughout, without 
respect to size or shape. These simple sub- 
stances may be divided into two other 
classes, namely, elements and compounds. 
Elements are those substances which so far 
have resisted all effort to further simplify 
them; and it is to this class that the sub- 
stance platinum belongs. Compounds are 
chemical combinations of two or more ele- 
ments the ingredients of which cannot be 
separated by physical means, but only by 
chemical action. 

There are certain elements which are 
familiar to you all, as gold, silver, platinum, 
sulphur, carbon, oxygen, etc. The first three 
mentioned belong to the division of metals, 
while the last three are non-metals. There 
is also a third division of elements known 
as metaloids, which may act as either met- 
als or non-metals, depending on the con- 
ditions and surroundings. 

There have been a great many attempts 
to establish some relationship between the 
elements; in fact, the old Alchemists be- 
lieved that the elements could be trans- 
muted, and you can find in their old writ- 
ing recipes: for changing other elements 
into gold. Such procedure is, of course, 
now recognized as impossible, but there has 
come out of these many attempts one clas- 
sification which is worthy of our attention. 
This arrangement is known as the “Peri- 
odic System,” and the Periodic Law states 
that the properties of the elements are 
periodic functions of their atomic weights. 

x x x 

We will now confine our attention to the 
group of transition elements, and we will 
take up the consideration of their general 
properties, after which we will consider the 
specific study of platinum. We might 
divide this group into sub-groups, (a) iron, 
cobalt, nickel; (b) ruthenium, rhodium, 
palladium; (c) osmium, iridium, platinum. 

x * * 

A remarkable similarity is shown be- 
tween all the members of the group, but 
especially is this true of the members of 
each set of three. The properties of os- 
mium, iridium and platinum are so near 
alike that it is very difficult, if not impos- 
sible, to obtain any one of the three without 
traces of the others. They all show the 
tendency to form complex compounds also, 
and their compounds are usually colored. 

Let us now take up in detail more about 
the metal which we are considering. 

Platinum was first observed some time 
in the 16th century, for some of the writers 
of that time mention it. It is certain that 
the metal was ‘known long before that date, 


however, for an alloy consisting of plati- 
num, gold and iridium has been found com- 
posing some of the hieroglyphs on an 
Egyptian box at Thebes, dating from the 
17th century B. C. 

It was not until the 18th century that 
platinum attracted general attention. The 
first report was that of a French expedition 
that went to South America for the pur- 
pose of measuring the arc of a meridian. 
In this report they mentioned a “white 
gold” which was found associated with the 
gold of that country, and as platinum is 
found in the district they visited it is un- 
doubtedly the substance to which they re- 
fer. 

Brownrigg, in an article published in 
1750, was the first to describe platinum as 
a compound metal. This is due to the fact 
that it occurs in this region mainly as 
small grains or scales. The first name 
given to platinum was platina del Pinto, 
the Platina being the diminutive for the 
Spanish Plata, meaning silver, and the del 
Pinto signifying that it came from the 
river Pinto. At this time they were familiar 
with the fact that it could be fused by 
means of a high power burning glass, and 
that while it was unattacked by nitric acid, 
that aqua regia would dissolve it and that 
arsenic formed a fusible alloy therewith. 

Up to 1760 it was almost impossible to 
obtain platinum in Europe, because Spain 
forbade the exporting of it from South 
America. The reason for Spain’s attitude 
in this matter seems rather peculiar to us 
at the present time, it being that it would 
alloy with gold without changing the color 
and thus fraud might be practised, as it 
was cheaper than gold. Platinum wire and 
foil were first prepared by Count von Sick- 
ingen, in 1772, in Paris. 

In 1819 white grains were discovered in 
the auriferous sands in the Ural Mountains, 
but it was not until 1823, when a French ex- 
pedition was sent to study the matter, that 
it was discovered that the grains were plati- 
num. These mines were opened in 1825, 
and since that time the Ural district has 
supplied the greatest share of the world’s 
platinum. 

Aside from the ore sperrylite, which is 
platinum trisulfide (PtAs3), found asso- 
ciated with the nickel-copper ores in On- 
tario, all of the platinum occurs native, 
usually as round or flat grains or as scales, 
or nuggets in the river sands. It occurs 
very rarely crystallized as cubes or octa- 
hedra. This platinum is practically never 
pure, however, but is alloyed to a greater 
or less extent with the other metals of this 
group, especially those of this sub-group, 
osmium and iridium. 

As before stated, the chief source of 
these ores is the Ural district; it does, 
however, occur in commercial quantities in 
Choco, South America; Pinto, Colombia; 
Minas Gerais, Brazil; Borneo, Hayti, Peru, 
California, India and New South Wales, 
Australia. Smaller amounts are found 
along the Rhine, at Wiclow, N. C., and in 
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east Canada. Because it occurs associated 
with many common minerals, as dolomite, 
and lead and silver ores and heavy spar, 
it is found in minute quantities quite widely 
distributed. It has even been found in 
meteoric iron. The amount of platinum in 
an ore varies considerably, the Choco ores 
of California containing about 85 per cent. 
platinum, while those from Australia and 
the Urals contain about 60 and 75 per cent. 
respectively. 

Because of its infusibility and insolu- 
bility, and because it is associated with 
other metals which are chemically so sim- 
ilar to it, the metallurgy of platinum is 
rather difficult. It was first prepared in a 
usable quantity by fusion of the ore with 
arsenic, and subsequent ignition to drive 
off the arsenic which is volatile. This 
process, however, did not free it from the 
other platinum metals. The usual method! 
to-day, in brief, is to treat the ore with 
aqua regia to dissolve the platinum andi 
then precipitate it with ammonium chloride, 
after which it is ignited to drive off the 
ammonium salt and fused into a coherent 
mass. The best way to treat platinum 
scrap is to subject it to repeated fusions 
on a lime block by means of the oxy-hydro- 
gen blowpipe. In this process the volatile 
materials, as arsenic and phosphorus, pass 
off as vapors, and the lime absorbs the iron 
oxide, silicon dioxide and other slags that 
may be present. Of course this latter 
method will not be successful for the treat- 
ment of ores, as other things may be pres- 
ent which will not be gotten rid of in this 
way. 

The production of platinum has been 
very irregular, carrying from 361 pounds in 
1825 to about 16,000 pounds in 1913. The 
United States produces only about 200 Troy 
ounces per annum, while Colombia’s pro- 
duction was 800 pounds in 1904. 

Pure platinum is a tin-white metal, soft 
like copper, having a specific gravity of 
21.4. It is the most malleable of all metals 
except gold and silver. It can be welded 
at red heat, like iron, as would be expected 
from its location in the same group of the 
Periodic System. In fact, all that is neces- 
sary to weld platinum is to heat the two 
faces to dull redness and pound them 
slightly with a hammer. No flux is neces- 
sary, as there is no oxide to be gotten rid 
of as there is in the case of iron. While 
large masses can be fused only with the 
oxy-hydrogen flame or the electric furnace, 
fine platinum wire may be fused even in 
the bunsen burner. It volatilizes slightly 
even below red heat, as is shown by the 
distillation and subsequent condensation of 
the platinum electrodes in furnace work. 
Its melting point is 1755 degrees C. 

One peculiar property of all of the plati- 
num metals is their power to absorb hydro- 
gen. Sheet platinum will absorb 38 times 
its volume at red heat. This, of course, 
allows hydrogen to pass through it. It was 
discovered by Sir Humphrey Davy in 1817 
that if a heated platinum wire was sus- 
pended in a mixture of ether vapor and air 
it would continue to glow, due to the con- 
densation and subsequent chemical com- 
bination of the gases with concomitant lib- 
eration of heat. Instead of ether vapor, 
any easily combustible vapor may be used. 
This is due to the absorption of the gases 
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UCCESS denotes favorable re- 
sults. Every merchant wants 
to succeed and favorable results can 
best be attained by having a stock 
of salable merchandise. 


Thoughtful and discriminating 
buyers will find it advisable to 
carefully inspect our stock when 
one of our representatives calls. 


Probably the largest and most 
varied assortment of 


DIAMONDS 














in America is to be seen in our 


New York offices. 


WE are permanently represent- 
ed by our buyers in the 


World’s diamond markets, and 
therefore in a position to offer the 
trade the very best values. 





ARNSTEIN BROS. & CO. 


170 BROADWAY - NEW YORK 


LONDON AMSTERDAM 
AUDREY HOUSE, ELY PLACE 6 TULP STRAAT 
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by the metal and consequent condensation 
and chemical combination. 

There are three other varieties of plati- 
num besides the dense form of commerce, 
namely, spongy platinum, platinum black 
and collodial platinum. 

Spongy platinum is made by heating the 
double chloride. Its appearance is as the 
name would signify. It will absorb even 
more gases than sheet platinum, but other- 
wise its properties are about the same. 
Platinum black is made by treating the 
double chloride with potash and ethyl al- 
cohol. It is very finely divided and black 
in color. Being so finely divided, it has a 
very large surface and so will absorb there- 
on up to 800 times its volume of hydrogen. 
If dried in vacuuo and then exposed to the 
air, the absorption of oxygen will proceed 
so rapidly as to heat it to incandescence 
Collodial platinum is obtained as a dark- 
brown solution by passing an electric arc 
between platinum electrodes immersed in 
water. It is so finely divided that it will 
not settle out of the water. It has all the 
properties of a collodial solution, decom- 
posing hydrogen peroxide, etc. 

Platinum is very difficultly oxidizable, it 
taking weeks at a temperature above 400 
degrees C. in an atmosphere of oxygen to 
get any appreciable effect. It is attacked 
by sulfuric acid, but not appreciably below 
200 degrees C. Potassium cyanide, in the 
absence of oxygen, attacks it slightly at 
ordinary temperatures, the amount of ac- 
tion increasing with an increase of tem- 
perature. It should not be heated on char- 
coal, because the reduced silicon from the 
charcoal ash will alloy with it and cause it 
to be brittle. Neither should it be heated 
with fusible metals, as they will alloy with 
it at comparatively low temperatures. 

Platinum may be tested by boiling with 
concentrated hydrochloric acid, and then, 
after washing, boiling again with pure ni- 
tric acid. If in this process the platinum 
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loses no weight it may be considered pure. 

Platinum ware is best cleaned by rubbing 
with moistened animal charcoal, but any 
good polish will be found efficient. 

The metal which we are considering has 
a great many uses; chief among these is its 
use for chemical apparatus. Here its prop- 
erties of insolubility and infusibility are 
of prime importance. Many of the chem- 
ical operations of to-day could not be car- 
ried on were it not for platinum. In the 
form of its salts it also finds many uses. 

The jewelry trade is now using large 
quantities of the metal also, due to its 
whiteness, non-tarnishing property and 
value. At one time it was in use for Rus- 
sian coins, they having coined in all 4,- 
146,504 roubles value between 1827 and 
1844. The coins were withdrawn at the 
latter date, however, due to the fluctuation 
in its value making it unsuitable for coin- 
age. Other uses are, in incandescent elec- 
tric lights, thermocouples, chemically re- 
sistant plate, photographic printing paper, 
electrodes, automatic gas lighters, etc. 

The other platinum metals, especially 
palladium, is used as a substitute for plati- 
num; also nickel-iron alloys are on the 
market under different trade names for 
jewelry that looks like platinum, while a 
plating of antimony is used by the chemist 
as a chemically resistant covering. 

The market is controlled by compara- 
tively few companies and, due to the de- 
mand being greater than the supply, the 
price has steadily risen from 75 cents per 
gram in 1907 to $1.65 per gram Aug. 1. 
Since that time there has been considerable 
increase in price, said to be due to the Eu- 
ropean war. 








B. H. Ballard, a retail jeweler, of Minne- 
apolis, Minn., is in bankruptcy. There are 
unsecured claims of $1,790. The assets to- 
tal $7,792, of which $4,725 is exempt. The 
balance is in debts due the bankrupt. 





P OF OREGON JEWELERS AND THEIR WIVES WHO ATTENDED THE BANQUET HELD DURING THE RECENT STATE CONVENTION AT PORTLAND, 


Jewelry, Clocks, Watches, Silverware, 
and Kindred Lines Exported from 


New York. 

WASHINGTON, D. C., Aug. 26.—The fol- 
lowing were the exports of jewelry, silver- 
ware, optical goods, clocks, watches and 
kindred lines from the Port of New York 
for the week just ended: 

Auckland: 44 cases clocks, $142. 

Buenos Aires: 22 cases clocks, $604; 1 case 
watches, $101; 1 case optica] goods, $798. 

Colon: 2 cases plated ware, $219. 

Guayaquil: 38 cases clocks, $110; 1 case optical 
goods, $265. 

Hamburg: 1 case jewelry, $500; 2 cases optical 
goods, $263. 

Lome: 6 cases clocks, $264. 

London: 33 cases clocks, $1,330; 7 cases optical 
goods, $810; 31 cases watches, $333. 

Managua: 2 cases clocks, $582. 

Montevideo: 2 cases optical goods, $224; 26 
cases clocks, $470. 

Para: 2 cases clocks, $109; 8 cases clocks, $136. 

Rio de Janeiro: 3 cases plated ware, $407; lcase 
jewelry, $214. 

Rome: 8 cases plated ware, $892. 

Shanghai: 47 cases clocks, $736; 5 cases optical 
goods, $335. 

Sydney:, 91 cases plated ware, $6,111; 11 cases 
optical goods, $853; 7 cases watches, $1,540; 242 
cases clocks, $6,294. 

Southampton: 1 case watches, $250; 2 cases 
silverware, $200. 








The Banquet of the Oregon Retaii Jewelers 
Association Recently Held at Portland. 





T HE cut herewith was made from a pho- 

tograph of the members of the Ore- 
gon Retail Jewelers’ Association taken at 
the banquet held at the Multnomah Hotel 
in Portland on Aug. 13 during the annual 
convention of the association, of which a 
full and detailed report appeared in the last 
issue of THE JEWELERS’ CIRCULAR. 

For the photograph we are indebted to 
Frederick A. Heitkemper, Portland, the sec- 
retary-treasurer of the association, who 
represented the state association at the na- 
tional convention held in Chicago last week. 





———— 
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Let Us 
Enlighten You 


on the outlook for the Fall 


Colored Stones will be the thing in Brooches, Scarf Pins, and a wide variety 
of lines. 


Cameos have had their big run for the present, and disturbed conditions abroad 
make the outlook for early importations in other lines extremely dubious. 


Manufacturers KNOW that competition will soon clean up all available stocks ef 

the prevailing lines and but one alternative confronts them—either to allow their 
salesmen to continue taking orders on goods with no reasonable prospect of fill- 
ing ‘them in time for the Fall and Holiday Trade, or— 


“ Taking the Bull by the Horns 


and bringing out a NEW line, both popular and profitable, 
for which there is already a strong demand, and utilizing 
colored stones and synthetics in sreat variety. 





——_—— or 


MESSRS. JEWELERS—TALK IS CHEAP 


It is very easy to buy a page in a magazine and say what one wishes witheut 
much fear of contradiction. That is rather doubtful. advertising. 


We want to put it cold to the common sense: of the trade that NO ONE 
HOUSE HAS ALL THE BEST STONES IN ANY LINE. 


Albert Lorsch & Co. deal with the same markets that supply the best 3 stock 
in any line to all other equally high-grade houses, besides some exclusive 


sources of supply of our own. 


We are in a position to meet ‘all YOUR requirements, at prices ‘that 
logically conform to existing trade conditions, yet, nevertheless, in 
almost every case—very. much to your ‘advantage. 


We offer our collection—as fine as the finest—of. Precious and 
» Semi-Precious Stones, Synthetics, Natural Pearls—Cultured 
and Seed Pearls, and Colored Stones, confident that noth- 
ing better, and rarely anything nearly as good, has 
ever been placed before the Trade. 























September 2. 1914. THE JEWELERS’ CIRCULAR-WEEKLY 





Let us remind you that The 
House of Lorsch is NOT a 
new one. 


For over half a century it 
has enjoyed the fullest pat- 
ronage and confidence of the 
entire trade. 


This confidence has been won 
Gur notable and maintained solely thru 
line of RE- ae erions dealings, and 
ENT PEARLS Superlative quality an 
at thruout the standard of goods. 
Trade comprises all 
sizes of pearls. 
In Colored Stones we can 
supply Amethysts, Topazes, 
Sapphires, Emeralds, etc., in all 
sizes and quantities. 


Don’t Get Cold Feet— 


over business prospects this Fall. Don’t let 
your salesman run up your fixed charges by tak- 
ing orders they cannot fill. Business will be just 
what YOU Gentlemen of the Retail Trade make it. 


Make business hum by putting it solidly to your Jobber 
to show you the best in Synthetics and Colored Stones. 


Big business and big profits will be within reach of the wise 
jewelers who take the material ready to hand and bring out 
a line for which the time is ripe. 


We're giving you this lip simply because we’re daily receiving 
orders that show which way the wind blows. 


ALBERT LORSCH & CO., Inc. 


NEW YORK CITY PROVIDENCE, R. I. 
Lorsch Building, 37-39 Maiden Lane 131 Washington Street 


New York Phones, 2161 and 2162 John 
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“THE PEARL 


says the ‘Matin,’ strikes the exact keynote of fashion and no other 
jewel will ever dislodge it from its position in public favor. 
At the same time the production of pearls is decreasing and 
there are no stocks in Paris or in London.” 


This makes 


the HELLER ORIENTAL CULTURED PEARL indispensable 
for every jeweler’s line. This pearl invariably takes the place of 
the India pearl because it is the nearest approach to it in con- 


struction and appearance. 





The Heller Oriental Cultured Pearl 


is absolutely the finest cultured pearl in the world. It is guaranteed 
to stand fully as much wear as any other real pearl and to respond 


to every other pear] test. 


It is your business 


to consider the immediate addition to your line of cultured pearl 
jewelry and demand the Heller pearl to get the best that the 


market offers. 


Act at once or— 





IMPORTERS AND CUTTERS 


PARIS, PROVIDENCE, IDAR ; e 
SAN FRANCISCO 68 NASSAU STREET, NEW; YORK 
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THE WAR 


may compel you to forego a profitable holiday pearl business. 
The stock of cultured pearls as well as all other imported goods 
are being rapidly used up and your manufacturer or jobber may 
not be able to supply his cultured pearl jewelry later. 

There is still time for you to lay in a stock for the approaching 
season. 





There are big profits 





in cultured pearl jewelry. There is nothing better that you can 
offer to a customer and nothing else in a pearl that you can 
guarantee unqualifiedly. 


We back your guarantee 


and are responsible for all cultured pearls that are legitimately 
sold under the name of HELLER ORIENTAL CULTURED 
PEARLS. 


This guarantee is absolute 


It covers any possible damage that may be sustained, either in 
the course of mounting, or at any time thereafter. We give a 
new pearl for any damaged Heller Pearl and ask no questions. 


REMEMBER the supply is limited. 





IMPORTERS AND CUTTERS 


PARIS, PROVIDENCE, IDAR 
SAN FRANCISCO 





68 NASSAU STREET, NEW YORK 
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Newark Manufacturing Jewelry Concerns to Attempt to Supply 
Jewelry Trade of South American Republics. 

















Newark, N. J., Aug. 26.—As a result of 
the developments of the past few weeks 
Newark manufacturing concerns are eager- 
ly studying the subject of the practicability 
of reaching out for trade on South Amer- 
ica. In the past there has been a small 
° trade with that continent, but it has not as- 

sumed any large proportions. The Euro- 
pean war, which has already cut off the 
trade of Germany with South America, 
amounting annually to nearlv a billion dol- 
lars, as well as crippling business between 
other European countries and the continent 
to the south, together with the opening of 
the Psnama Canal, and the issuance by the 
United & :tes Goverament of a book giving 
valuable data concerning South American 
business conditions, which its agents have 
' been collecting for several years, all com- 
bine to make this a golden opportunity for 
the United States to enlarge its commerce. 
As there are few cities in the country which 
manufacture such a variety of goods as 
Newark, it is natural that manufacturers 
here should be aroused. 





President A. V. Hamburg. of the New- 
ark Board of Trade, recently made a re- 
quest of Secretary of Commerce Redfield 
that a foreign trade expert be sent to ad- 
dress local merchants and manufacturers 
regarding the present situation. As a re- 
sult George W. Doonan, connected with the 
customs department in New York, to-day 
addressed the members of the board of 
trade here. Mr. Doonan is manager of the 
New York city branch of the Department 
of Commerce. His talk on South Amer- 
ican conditions was eagerly listened to. 

It appears from what has thus far been 
learned by local concerns that there is a 
demand for jewelry among the South 
American countries. Gold jewelry and 
gold-plated jewelry are said to be in de- 
mand in Brazil and Argentine especially. 
Germany has sold large amounts of jewelry 
all through the continent. 

Interviews by the local correspondent of 
THE JEWELERS’ CIRCULAR show that a num- 
ber of Newark manufacturing jewelers are 
seriously considering South American pos- 
sibilities along their line. If the American 
manufacturing jewelers can capture the 
trade there it will mean a large increase in 
their business, which would offset any in- 
convenience caused by slackness due to the 
war, which has suddenly embroiled most of 
Europe. It would probably also make the 
manufacturing jewelry business brighter 
than it has been for several years. 

Conditions in South America are not 
what they are in the United States, how- 
ever, and the first thing for the Newark 
jewelry manufacturer who covets trade with 
South America to do is to thoroughly study 
the situation in the field which he expects 
to cover. 

It will be necessary. first, to find just 
what style and kind of jewelry the people 
of the various South American countries 
desire. It has been demonstrated by those 
American concerns who have already had 








dealings in that section of the world that 
the South Americans are very particular in 
some respects, and if Newark jewelers are 
to secure trade there they must note these 
peculiarities well. 


The field is thousands of miles from the 
local factories, and orders would have to 
be placed many months before actually 
needed. It is imperative, therefore, that 
when goods are ordered, the shipments cor- 
respond exactly with the order. This may 
seem a self-evident point, but there have 
been instances of where manufacturers have 
not been able to supply the entire order 
and have filled in with other styles or de- 
signs which they thought would do just as 
well. These, it was found later, the pur- 
chasers already had in stock, so for that 
season such firms had a surplus of one 
kind of goods and lacked other goods they 
needed. This was particularly irritating to 
the foreign dealers. A firm here who would 
sell goods in South America must be sure 
that it can fill any reasonable order sent it 
with goods that are exactly as advertised. 
If the goods are sold from sample, the 
goods must be just like the sample. 


Some American pioneers in South Amer- 
ican trade evidently had in mind only first 
orders, and goods sent did not measure up 
to representations or to samples shown. 
The result is that South Americans are 
often suspicious of American goods. Until 
this feeling is entirely overcome through 
honest business methods and goods that are 
just as represented—not “just as good’— 
this suspicion will be an obstacle to large 
business dealings. Once a firm satisfies a 
customer -in the south countries that he 
can depend on it to send shipments as or- 
dered, it is likely to hold him indefinitely. 

A warning should be issued as to the 
need of such a system of cataloguing goods 
as will make impossible confusion as to the 
grade or quality of an article. It has some 
times been found that customers in a South 
American country would get the notion that 
they were getting a second or third-grade 
article because of the number or letter by 
which it was listed, and the fact that the 
goods did not always carry the exact marks 
found in the catalogue. This point is but 
to further emphasize the necessity of far 
greater care and watchfulness on the part 
of an American manufacturer dealing with 
South America than would be necessary in 
business in the United States, or even with 
Europe. 

Another thing that is important is the 
question of packing the goods to be sent 
to South America. Germany’s success there 
is in part due to the fact that she knew 
how to pack goods in such a way that they 
arrived safe and in good condition. One 
criticism of South American business men 
against commerce with the United States 
is that shippers here do not pack their 
goods properly, and that, therefore, pack- 
ages arrive in a battered condition, and 
sometimes part of the consignment is lost. 
Owing to the distance from the factory, 






other goods cannot be supplied to take the 
place of lost or injured ones inside of sev- 
eral months, which would often make them 
too late to be of use. 

One great barrier in the past to trade 
with South America has been the lack of 
a proper system of credits, whereby more 
prompt payments can be assured, and the 
manufacturer be better protected against a 
possible crook among his far-away custom- 
ers. Much of the strength of German man- 
ufacturers in South America was due to 
the fact that there was an excellent system 
of credits between Germany and the vari- 
ous countries there. Steps are being taken 
by large banking companies in the United 
States, however, which will doubtless soon 
overcome that difficulty for the American 
manufacturer. 

With the opening of the Panama Canal, 
which brings the western part of South 
America thousands of miles nearer New 
York, and with the increase in the number 
of ships which will undoubtedly ply direct- 
ly between North and South American 
ports, together with the removal of Euro- 
pean countries from commerce with South 
America, at least for the present, it is be- 
lieved there is undoubtedly an opportunity 
for the American jewelry manufacturer 
who will study conditions and conform to 
the peculiarities of his prospective custom- 
ers to greatly increase his business. 

As Newark is one of the two great jew- 
elry centers of the United States, this city 
would greatly profit by such an expansion 
of business on the part of manufacturing 
jewelers of this country. 





Creditors Bring Bankruptcy Proceedings 
Against J. H. Virgin, Macon, Ga. 

Macon, Ga., Aug. 26—An involuntary 
petition in bankruptcy has been filed in the 
United States Circuit Court by creditors 
of J. H. Virgin, who conducts a retail jew- 
elry business at 364 Second St. No official 
statement of the assets and liabilities has 
vet been made. 

Mr. Virgin has carried a large and good 
stock, and has a nice trade in this vicinity. 
He is a practical watchmaker and jeweler, 
and was one time a member of the firm of 
Williams & Virgin and later of E. E. Will- 
iams & Co. In 1909, with a man named 
Young, he bought out L. C. Stevens, whom 
they succeeded. Mr. Young withdrew in 
1912, since which time Mr. Virgin has been 
the sole proprietor of the business. 

Mr. Virgin has always been well re- 
garded in the community as a_ business 
man, and his financial difficulties are said 
to be due to poor business and lack of 
capital. For some time past some of his 
creditors have been pressing him for a set- 
tlement. 








F. E. Yantis, Sulphur Springs, Tex., 1s 
reported to be offering his creditors a set- 
tlement of 40 cents on the dollar. Mr. 
Yantis has been in Sulphur Springs since 
1898, but originally commenced business 
at Wolf City, Tex., where he met with re- 
verses. He was formerly associated with 
his brother, C. R. Yantis, but began on his 
own account in the Fall of 1909. He 
formed a partnership a year ago, but re- 
cently resumed business in his own name. 


i 
| 
/ 
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National Jewelers Board of 


Attorney General to Cease from Operating 
as a Collection Agency 


Trade Ordered by New York 














HE application made last May by 
Charles L. Apfel, a New York at- 
torney, asking the Attorney-General ot New 
York to start proceedings to annul the 
charter of the National Jewelers Board of 
Trade has resulted in a decision filed last 
week by Attorney-General Thomas Car- 
mody to the effect that the application be 
granted unless the Board on or before Oct. 
1 shall present satisfactory proof that it 
has ceased from doing business as a collec- 
tion agency, and also ceased furnishing at- 
torneys and counsel to its members or non- 
members. The decision is based on an 
opinion of Deputy Attorney-General J. A. 
Kellogg, who had charge of the hearings 
on Mr. Apfel’s application which took place 
last June and which were reported in full 
in THE JEWELERS’ CIRCULAR at that time. 
The Deputy Attorney-General comes to 
the conclusion that the Board being a mem- 
bership corporation has no right to conduct 
business as a collection agency, which is 
the function of a business corporation, and 
that in doing so it has transgressed section 
280 of the Penal Law, which forbids cor- 
porations to practise law. Mr. Kellogg 
speaks in highly complimentary terms of 
the work of the Board, and believes that 
those in control have not intended to vio- 
late the law, but intended to comply with 
it, and therefore makes the recommenda- 
tion that the Board be given an oppor- 
tunity to make the change in its practise. 

Standwood Menken, chief counsel for 
the National Jewelers Board of Trade, has 
only just returned to the city, and in his ab- 
sence nothing could be learned as to what 
action the Board intended to take, except 
that the organization would undoubtedly 
comply with the law, whatever the law 
might be on the subject. 

Attorney-General Carmody’s order reads 
in full as follows: 

And after reading and filing the petition and 
answer, and all other papers and exhibits intro- 
duced upon the application and the stenographer’s 
minutes of the hearings had thereon and the report 
of Hon. Joseph A, Kellogg, First Deputy Attorney- 
General, to whom the same was referred for hear- 
ing and the examination, and after due and careful 
consideration of all the claims, allegations and 
arguments of the respective parties, I do hereby 

Order, that the application be granted unless, 
on or before Oct. 1, 1914, the respondent shall 
present to the Attorney-General satisfactory proof, 
by affidavit or otherwise, that it has permanently 
ceased from pursuing the business of a collec- 
tion agency and the furnishing of attorneys and 
counsel either to its members or non-members. 

In case it attempts to comply with this provision 
it should serve a copy of its affidavit or other 
proof upon the attorney for the petitioner and 
upon the committee on unlawful practise of the 
law of the New York County Lawyers’ Associa- 
tion at the time such proof be submitted to the 
Attorney-General, and in case either the petitioner 
or said committee shall question the good faith or 
the sufficiency of the proof submitted they may 
within 20 days thereafter submit further proof by 
affidavit or memorandum of law or facts, and after 
the submission of such papers the Attorney-General 
shall make a final order either granting or re- 
fusing the application. 

In his report to the Attorney-General, 
Deputy Kellogg tells of the hearings that 


were held in New York, and gives the his- 
tory of the National Jewelers Board of 
Trade as developed by the evidence, includ- 
ing the objects of the corporation as stated 
in its constitution and by-laws. These ob- 
jects, he says, are the same as those pro- 
vided by the statute, and are most praise- 
worthy, and that in the pursuit of these ob- 
jects the corporation has undoubtedly ac- 
complished beneficial results in promoting 
commercial integrity and discouraging 
fraudulent practises in the jewelry trade. 
He then goes on to say that in its gen- 
eral protection of the trade the Board 
solicits claims from members and _ non- 
members, and in cases of failure and bank- 
ruptcy practically demands that all claims 
of members be placed in its hands, the re- 
port quoting Article VII. of the Board’s 
by-laws, which provides for such action by 
members. Mr. Kellogg then goes on to 
say that in the prosecution of these collec- 
tions, both with and without suit, the cor- 
poration furnishes attorneys who charge a 
fee fixed by the corporation. 

In connection with this part of the 
Board’s work the New York County Law- 
yers’ Association, through its committee on 
unlawful practises, participated in the 
hearing before the Deputy Attorney-Gen- 
eral, and submitted a brief which had 
much to do with his opinion, says Mr. Kel- 
logg, who goes on to quote and analyze 
the act under which corporations such as 
the National Jewelers Board of Trade 
have been formed, and says that he is con- 
vinced that a membership corporation or- 
ganized under the present statute cannot, 
for pecuniary gain, conduct a collection 
agency ; that he believes that such an enter- 
prise is foreign to the purpose of the law 
and not incidental to the proper exercise 
of power of such corporation, and that this 
work can only be pursued under the limita- 
tions and power prescribed by the business 
corporation law. 


He further goes on to show that even 
under the business corporation law no cor- 
poration can be organized for the purpose 
of retaining or employing attorneys to fur- 
nish legal advice or perform legal service 
for any other person or corporation, and 
he also quotes, in full, section 280 of the 
Penal Law, which makes it unlawful for 
any corporation to practise law, and thinks 
that this has been transgressed by the ac- 
tions of the Board. 

Mr. Kellogg does not concur in the claim 
made that the maintenance of this collec- 
tion business is essential to the objects of 
the corporation as stated in the certificate, 
but says, in conclusion: 

I am convinced, however, that the purposes of 
this corporation, as stated in its constitution, 
clearly within the provisions of law and largely a 
repetition in exact words of the powers permitted 
by the statute, are highly commendable and almost 
necessary in the jeweler’s trade on account of its 
unusual exposure to fraudulent and criminal 
methods in the abstraction and secretion of assets. 
The organization and pursuit of these objects 
should in all proper and reasonable ways be as- 
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sisted by public officials, and as far as such ob- 
jects can be attained without violation of law 
they should be encouraged. 


The gentlemen who are in control of this organ- 
ization have not intended to violate the law and 
there is every indication in the record that they 
intend to comply therewith. There may be honest 
difference of opinion as to how far their methods 
have been in violation of law, but the conclusion 
here arrived at is the one upon which future 
action in this matter must be based. This cor- 
poration has undoubtedly not only exceeded its 
corporate powers, but exceeded its corporate pow- 
ers in the performance of criminal acts, and such 
methods must no longer be permitted. A reason- 
able opportunity, however, should be given this 
defendant, in view of the great good it does along 
many lines, to so reorganize itself, if possible, as 
to refrain from performing the u/tra vires acts, the 
practise of which in the past has been shown. 

It may be, and perhaps is, pt 
a business corporation in connection with this 





ical to organize 





board of trade to conduct the business of a col- 
lection agency, subject, of course, to the limita- 
tions of Section 2a of the Business Corporations 


Law, which in that manner will accumulate or 
acquire information beneficial to the board of 
trade and also promote concert of action in cases 
where such concert of action is highly desirable; 
but I am of the opinion that such business cannot 
be legally conducted by this membership corpora- 
tion, and inasmuch as it has led to the perform- 
ance of illegal acts and the attention of this de- 
partment has been called to the situation and 
remedies are sought to be applied, I believe the 
entire business of conducting a_ collecting agency 
should be eliminated from the activities of this 
corporation. If it desires to voluntarily comply 
with this suggestion it should be given a reasonable 
opportunity in the reorganization of its business 
to do so, because, as has been stated, many of its 
objects are so highly commendable and promote 
not only the interests of a most important trade, 
but also the integrity of the general business world 
to such an extent that its corporate life should not 
be destroyed, if it discloses a reasonable anxiety 
to cease from illegal practises. 

It was stated Friday by a member of the 
finance committee of the Board that in the 
absence of the president and of the general 
counsel no one yet knew exactly what the 
Board intended to do in regard to Mr. 
Carmody’s opinion except that the Board 
would undoubtedly comply with the law. 
Whether or not the collection of claims 
by a board of trade was beyond the powers 
of membership corporation, he said, was a 
most important question not only to this 
Board but to the entire community, as the 
principle involved might affect all member- 
ship corporations, even clubs. This point has 
never been decided by the courts and it 
may be up to the National Jewelers Board 
of Trade to bear the brunt of a legal fight 
and obtain an interpretation of the law. 
Whatever be the outcome, however, he said, 
there was no doubt that the Board would 
continue to do the good work for the trade 
in the future, as it had done in the past, 
and that its activities would in no way be 
impaired, but would be founded absolutely 
on the law covering the scope of the cor- 
poration work, whatever that was finally 
determined to be. 








Geo. E. Porter & Sons have purchased 
the George Cook jewelry shop at Madison, 
S. Dak., and will combine it with their 
drug business. The retirement of George 
Look from active business removed one 
of the few remaining early pioneer busi- 
ness men of Madison. He went to that 
city more than 30 years ago and began 
work ona salary, but soon engaged in busi- 
ness for himself. He has not fully de- 
cided on his future, but will remain in 
Madison for a time. 
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Look Out for This Man Who Is Passing 
Worthless Checks Drawn on the 
Union Bank of Reading, Pa. 

INDIANAPOLIS, Ind., Aug. 26.—As a result, 
of an inquiry made by a local jeweler it 
was learned that there is a swindler travel- 
ing throughout the country passing checks 
drawn on the National Union Bank of 
Reading, and jewelers in all sections of the 
country are advised to watch out for the 
man in question. He appeared in this city 
early in the month and is believed to have 
cashed several checks. 

On Aug. 8 the man visited the store of 
J. C. Sipe, 18% N. Meridian St., and bought 
a ring for $30, giving in exchange a check 
yn the National Union Bank of Regding, 
payable to John Ellis and signed “Charles 
H. Henry.” The man, who looked like a 
railroad man, stated the check had been 
given to him by the treasurer of the Broth- 


READING, Pa. dng. 4, 19l4 
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erhood of Locomotive Engineers. He told 
a plausible story and the jewelry concern 
accepted the draft, only to learn later it 
was worthless and that similar checks had 
been passed in various parts of the coun- 
try as far as the Pacific Coast. 

In a letter to Mr. Sipe, under date of 
Aug. the Na- 
tional Union Bank of Reading, speaking 
of the check and the people named on it, 
says: “We do not know these people, and 
the whole matter, we regret to state, is a 
fraud upon you. Someone has a lot of our 
counter checks, this being one, and is pass- 
ing them all over the country. It has been 
going on for about one year, and by means 
of the indorsements we see that he has 
traveled as far as California and far into 
the south, now apparently coming east. We 
have never heard of his apprehension and 
we do not know that he has any connec- 
tion with the Brotherhood of Locomotive 
Engineers. We regret that you have been 
imposed upon and that we cannot be more 
useful to you in correcting the injury 
done.” 

The man who appeared here under the 
name of “Ellis” is about 60 years old, about 
six feet tall and weighs about 190 pounds. 
He had iron gray hair and a mustache of 
the same color. He was neatly dressed in 
dark clothes and appeared to be familiar 
with matters pertaining to railroading and 
railroad. matters. 


22, the assistant cashier of 


Inquiry at the offices of the Pinkerton 
and Burns detective agencies in New York 
lisclosed that a swindler believed to be the 
man mentioned above has been traveling 
under the name of a dozen or more aliases, 
and according to records of the detective 
agencies he has been a fugitive from jus- 
tice for the past four years or more. The 
checks which he issues are usually type- 
written. This man during his travels, it is 
learned, has gone clear across the continent 
to Denver and back again to the Atlantic 
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Coast, and succeeded in passing worthless 
checks on many prominent merchants of 
large cities. His operations have usually 
been confined in the past to drug stores, 
clothing stores and saloon keepers, but he 
now seems to be trying jewelers. His 
checks range from $5 to about $100. 

One of his first successes in the jewelry 
trade, it was learned from the Pinkerton 
agency, was the swindling of a jeweler in 
Fitchburg, Mass., last February. In this 
fraud he succeeded in making away with 
a ladies’ Waltham watch valued at $40 and 
a ladies’ watch chain costing $24. A check 
tendered to the jeweler was for $100, en- 
dorsed W. L. B. Hale. A warrant was 
sworn out for his arrest in Fitchburg on 
this charge. 

Among some of the names used by this 
man are “C. C. Watson,” “Robert Ellis,” 
“H. E. Weatherbie,” “John D. Weber,” 
“Martin T. Slack,’ “Charles H. Henry,” 
“W. R. Walsh,” “Geo. Hale,” “John A. 
Smith,” “Peter Martin,” as well as many 
others. He has, as far as could be learned, 
never been apprehended by the police on 
any of the charges. 








Strange Actions of Woman Who Failed 
to Get Kansas City Jewelers to Ac- 
cept Her Checks. 

KANSAS City, Mo., Aug. 27.—A short, 
heavyset woman, 24 years old, with light 
complexion and blue eyes, well dressed, 
but not in extreme style, giving the name 
of Mrs. Frank Morris, caused considerable 
activity among Kansas City jewelers last 
week because her alleged bank account 
that disappeared when checks were pre- 
sented. Nobody in Kansas City has lost 
anything through her, as far as can be 
learned. 

The woman seems to have gone first to 
the diamond shop of C. S. Craven, where 
she picked out a diamond worth $60. She 
suggested that she write a check for $65, 
Mr. Craven to give her the diamond and 
$5 in cash. Mr. Craven demurred and she 
made the check $60, drawing it on the 
Northwest Davenport Savings Bank, Dav- 
enport, Ia., signing “Jacob Schorr, by Mrs. 
Frank Morris.” Mr. Craven said he would 
hold the diamond until he investigated the 
check. 

A few days later she returned, but mean- 
while Mr. Craven had heard through the 
bank that the check would not be paid, and 
he refused to let her have the diamond. 
Three or four days were spent in her 
promising to get the money from a Kansas 
City bank, and from her husband, and upon 
each occasion of her return to the store 
Mr. Craven had a policeman on hand to 
arrest her if circumstances seemed to war- 
rant. 

She finally abandoned Mr. Craven and 
went to the Streicher Jewelry Co., where 
she tried to buy a ring, this time for $35, 
offering a check, which was refused. She 
went to the Klein Jewelry Co., where the 
check was accepted, and a ring ordered 
was being enlarged when Mr. Craven called 
up and notified them of the presence in 
Kansas City of the woman who was seek- 
ing to pay for goods with a check that 
probably would not be cashed. Mrs. Mor- 
ris did not get the ring, and she has not 


been heard from in Kansas City since. 


v4) 


Death of Lewis Adler. 


Lewis Adler, a well known member of 
the New York jewelry and diamond trade, 
of recent years head of the old firm of L. 
Adler & Son, died at his home, 556 W. 
140th St., Manhattan, Monday, Aug. 24, and 
was buried Wednesday last, the services 
being held at his residence and the inter- 
ment being at Linden Hill Cemetery. Mr. 
Adler had suffered a long time with can- 
cer, which was the cause of his demise. 

The deceased was the son of Leopold 
Adler, in his day a very prominent manu- 
facutring jeweler of New York, and was 
horn in the metropolis 46 years ago. After 
receiving his education in the New York 
public schools he started in to learn the 
jewelry business at an early age in the firm 
of his father, who was then a member of 
the firm of L. & J. Adler, in Maiden Lane. 











ADLER. 


THE LATE LEWIS 
\fter mastering the details of the manu- 
facturing line, Lewis Adler rose in the bus- 


iness until on Jan. 1, 1893, he became a 


partner in the firm, whose style was 
changed to L. & J. Adler & Co. When 


Jacob Adler retired in 1895 the firm be- 
came L. Adler & Son, under which style 
the business has continued ever since. Leo- 
pold Adler, the senior member, died Aug. 
1, 1911, and the interest was continued for 
a while by his estate, but of late years 
Lewis Adler had been the sole proprietor 
of the business. 

The house continued in the manufacture 
of jewelry until two years ago, when the fac- 
tory was given up, since which time Mr. 
Adler continued in the wholesale jewelry 
and diamond business. 

The deceased is survived by a widow 
and a daughter as well as a brother, Leo 
W. Adler, and two sisters. 








A man was arrested recently for the 
theft of two watches from the jewelry 
store of Harry Broeneck, Syracuse, N. Y. 
He was fined $15 in Police Court, and 
placed on probation. The jeweler com- 
plained that the man came into the store, 


grabbed the watches and ran down the 
street. He was later arrested by an offi- 
cer, and the watches discovered under the 


cushicns in the patrol wagon. 
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Pearl Jewelry 


Our Fall line in addition to pearl and 
diamond Jewelry contains many artistic 
efiecits in black onyx, crystal, and aqua- 
marine. 

The substantial construction, exclusive 
designs and moderate prices of these 
pieces assure them a ready sale. 
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Exclusive designs made better than seems necessary and 
prices more than moderate have made this line a big hit. 

A unique feature of our line is that all the metal work 
is 14 Karat and riveted on. 
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Reports from the European Diamond Markets. 


Condition of Business in the Gem Trade of London, Amsterdam, Antwerp and Paris as 
Noted by Correspondents of The Jewelers’ Circular. 








Lonpon, Aug. 18 (Delayed in the 
mail.)—The war with Germany, which 
started at the beginning of the 
broke on the diamond industry of this city 
like a thunderbolt, and time 
wien business in our market was just be- 


month, 
came at a 


ginning to show a revival after months of 
general depression. It is futile to comment 
on the deplorable etfect it has already had 
on all sections of our trade. Hatton Gar- 
den and the Holborn district are prac- 
tically deserted as far as business people 
are concerned, the only visitors during the 
past fortnight being those that are there 
to discuss the situation, or to be informed 
as to the latest news of the politcal and 
commercial world. Here and there a per- 
severing broker or diamond dealer is suc- 
cessful in making a sale of a stone or two, 
or sometimes a paper containing a few 
carats of brilliants which a manufacturing 
jeweler may need for finishing up work 
under a special order begun before the 
declaration of war. 

There is no chance to consummate any 
transaction of importance, and under the 
moratorium, which was officially declared 
by the Government to relieve the financial 
in the business world, most of 
experience incon- 
Payments 


situation 
our wholesale houses 
venience and some difficulty. 
are postponed, and even open accounts are 
not paid at the dates fixed. This can be 
borne by the larger wholesale firms, but 
the condition of the smaller and middle 
class jewelers is most precarious. 

However, I am glad to say that the finan- 
cial situation has become somewhat easier 
as compared to the conditions at the com- 
mencement of the month. The reduction 
of the bank rate to six per cent. has helped 
and the stability of our market also helps. 
Bills will be met at the expiration of the 
moratorium. 

The market for rough diamonds, as al- 
ready noted in THE JEWELERS’ CIRCULAR, has 
been until further notice, and no 
goods are being shown by the Diamond 


closed 


Syndicate these days. 


\MSTERDAM, Aug. 18.—While your cor- 
respondent is writing this letter in the 
exchange of the diamond trade, the usual 
seat of business activity, the place is prac- 
tically deserted except for a few habitues 
who have come here so steadily in the 
past that they continue, even though no 
business is being transacted. All 
have stopped cutting entirely, and of the 
75 diamond factories of the city of Am- 
sterdam nearly all had closed by last week, 
only about 300 diamond workers being em- 
ployed in finishing work that was already 
in hand. At the end of the present week 
all of the 9,000 workers will be out of em- 
condition which will put a 
great strain on the Diamond Workers’ 
Union. This union has already taken 
measures to face the situation in disposing 
of a large amount of funds for the finan- 


shops 


ployment, a 


cial aid 
period. 


agement of the 
trade in 
order t 
been no necessity 
sell their goods, which might have caused 
a depreciation in value. 


consequently, no quotations on 


1f its members during the critical 


\s to the attitude of our dealers, it is 


noticeable under this great stress that our 
traders are unusually calm in the way they 
take matters. 
wise step was taken by the board of man- 


It has been agreed that a 


bourse of the diamond 
stopping transactions entirely in 
panic. There has now 
for the big dealers to 


avoid a 


\s to prices at present, it is useless to 
talk about them, as there is no trade and, 
which to 
base prices. The market, of course, was 
strengthened by the fact that there are no 
rough diamonds being put out, and all bus- 
iness is suspended. 

ANTWERP, Aug. 18.—It is impossible for 
THE JEWELERS’ CIRCULAR correspondent to 
transmit any news of the diamond trade 
for reasons that must be 
The war has iso- 


in this market 
known to your readers. 
lated us as far as the Continent is con- 
cerned, and the diamond trade has _prac- 
tically disappeared. A great many of our 
trades people have taken shelter in Amster- 
dam and London, abandoning this city as 
soon as Belgium was invaded by the Ger- 
mans. Of course, all Austrian and Ger- 
man subjects have left the country, and, 
considering that a large part of these were 
members of the diamond trade either as 
brokers or as dealers, one can realize the 
effect that it had on the industry. 
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! can simply say there is 1 lamomn 
industry in Antwerp just now. There are 
no stocks, no dealers, no buyers, and mar 
tial law has wiped out manufacturing and 
cutting for the present. Wha e condi- 
tion will he when the war is over no one 
can predict. 

Bankruptcy Petition Filed Against 


Wayne O. Conger, Syracuse, N. Y. 

Utica, N. Y., Aug. 26—A creditors’ pe- 
tition in bankruptcy has been filed in the 
U States Court Wayne ©. 
Conger, who is engaged in business at 464 
S. Salina St., Syracuse, N. Y., as ¢ : 
\rt Shop, retailing optical goods and ar- 
tists’ supplies. No receiver was appointed 
and no estimate of the liabilities could be 


nited against 


mgers 


secured. Conger was served with a sub- 
peena, returnable at Utica on Sept. 5, re- 
quiring him to plead or answer the petition 
filed against him. 

The petition was filed by Wildman & 
Gray, attorneys, representing Ella Conger, 
with a borrowed claim for $900; 
Harry FE. Edmond, $38, and the Orange 
Publishing Co., $4. They allege that in 
May and July, and while insolvent, Conger 
made preferential payments aggregating 
about $70 to four creditors—the Detroit 
Oval Co., Kirby & Co., the M. D. Carr Co. 
and the D. A. Van Horne Co. 


money 


Market Prices for Silver Bars. 


The following are the quotations for 






silver bars in London and New York as 
reported last week: 
New York 
elling price, 
.999 Basis. 
NE acco atane eee 24 7-8d $0.5534 
Waa a eaces 25d. A 
25d. 7% 
23 1: 5% 
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National Monthly Import and Export Statistics. 


WasHINGTON, D. C., Aug. 27.—The records of the Treasury Department — 
the following comparative statistics of interest to the jewelry trade for June, 114, 
for the 12 months ended June, 1913 and 1914: 


IMPORTS. 


Ciocks and patie O£5.cc.ccvecvcuevcveseageaeyes 
Watches, materials and movements.............. 
Diamonds, uncut, including miners’, glaziers’ and 


enigravers’; not set, fre@.... ccsccescrecs daawes 


Diamonds, cut, but not set, dutiable....... Keene 
Pearls and parts of, not strung, or set, dutiable.. 


Other precious stones, uncut, free.........- Pepe 
Other precious and semi-precious stones, cut but 

Ot set, GRRE s soi cacactucsacavewes awe ° 
Imitation precious stones, dutiable...........+-- 

Total, precious stomes, etC.....seeseeceereeees 
Gold and silver, manufactures of........eeeeeees 
JEWEIEY ce ce reese cadewencusscecrdteessasceeues 


manufactured and unmanufactured.... 


Platinum, 


EXPORTS OF 


Clocks i) HAP ieocditencuuadanss 
W CS ANd PALtS...cereeeceeeseereecceeeees 

Jewelry ..cccccessecocs Se cbeticcicubrasedue eaters 
Manufactures of gold and silver.........--+++04. 
Jewelers’ ashes and sweepingS.....+----++-sseee% 
Plated ware (except cutlery and jewelry)........ 


12 Months Ending 
1913. June, 1914. 


June, 1913 June, 1914. lune, 1 
$56 652 $77,243 $809,715 $905,421 
215,343 286,487 2,615,744 3,386,738 

{ 14,368,055 

1,284,341 54.229 12,331,553 ) 23.151.638 

3,350 432 1,367,517 27,213,017 17,795,099 
225,925 144,488 5,806,673 4,263,933 

ol aan ‘ , { 123,085 
raitiog . ae } 214,000 
800,000 170,548 2.771.950 2.565.819 
85,000 61,278 1,319,464 1,192 897 

5,254,468 $1,998,632 $49,529,845 $33,375,181 
$80,866 $131,013 $1,381,985 $1,541.980 
60,602 69,166 988.178 1.067.150 
{78 986 321,084 5,213,998 3.975.572 


DOMESTIC MERCHANDISE. 





$159,167 $113,165 $1,552,725 
134,080 120,771 1,460,424 
103,818 54,537 1,005,285 
31,290 27,802 $26,942 
10,727 18.107 329,536 
78,712 73,914 1,107.284 899,391 


1Figures cover period from July 1 to Oct. 3, inclusive 
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WE DEAL IN REAL PEARLS ONLY 
We also have the finest collection of all kinds of Precious Stones, including the 


RAREST GEMS IN DIAMONDS, RUBIES, EMERALDS and SAPPHIRES. 


And, of course, we have all the regular goods in the above lines. 
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Illinois Retail Jewelers Hold Annual 
Convention at Chicago During 
National Convention Week. 
Cuicaco, Aug. 26—During the first two 
days of the convention of the American 
National Retail Jewelers’ Association 
members of the Illinois Retail Jewelers’ 
Association held two meetings on Monday 
afternoon and Tuesday morning, which 
gatherings made up the annual meeting of 
the State association. As reported last 
week, officers were elected, resolutions 
adopted and business of the association 

transacted. 

On Monday resolutions were discussed, 
the secretary’s report received and a nomi- 
lating committee selected. 

On Tuesday the following officers were 
elected: President, M. H. Lebolt, Chicago ; 
first vice-president, George H. Chapman, 
Galesburg; second vice-president, E. L. 





M. H. LEBOLT, PRESIDENT-ELECT. 


Thayer, Rockford; secretary-treasurer, 
Charles F. Manahan, Chicago. The direct- 
ors are: T. H. Craig, Champaign; A. W. 
Johansen, Chicago, and Ifrank Smith, Pon- 
tiac. It was voted t 
Manahan’s salary to $200 a year. 

The following resolutions were adopted: 


» increase Secretary 


RESOLUTIONS OF THE ILLINOIS SOCIETY. 

Whereas, It has behooved Almighty God to re- 
move from our midst three of our members during 
the year, Carl G. Sydow, Rockford; C. N. Ford, 
Chicago, and J. J. Campbell, Bushnell, be it 

RESOLVED, That this association extends to their 
respective families its heartfelt sympathy in their 
bereavement, and that this resolution be spread on 
the minutes and a copy sent to their respective 
families and the trade journals. 

Whereas, Our attention has been called to a so- 
called trade nuisance practised by several manu- 
facturers and jobbers, namely, that of sending out 
unordered selection of sample packages of new 
merchandise without enclosing the necessary post- 
age for the return of same, thereby causing un- 
necessary inconvenience and expense to have them 
returned and proper credit given, we recommend 
to our members that they return all such packages, 
express collect; therefore be it 

RESOLVED, That we protest most heartily against 
a continuance of this practise and look with dis- 
favor upon all such manufacturers and jobbers 
who practise this form of advertising. 

RESOLVED, That we, the Illinois Retail Jewelers’ 
Association, in convention assembled at the Hotel 
Sherman, Chicago, Aug. 24, 1914, do most heartily 
approve of the past 12 months’ activities of the 


officers and executive committee of the American 
National Retail Jewelers’ Association. We urge 
continued effort, to the end that the Owen-Goeke 
bill, which pertains to time guarantees on watch 
cases; the Stevens bill, which will legalize the 
fixed selling price; the Steenerson bill, relative to 
fraudulent advertising, may become laws and we 
pledge our loyal support to them in this effort. 

RESOLVED, That we protest most heartily against 
the interference of the National Jewelers Board 
of Trade in relation to the Owen-Goeke bill. We 
fee] that this is a matter outside of their province 
as an organization. 

Whereas, Our attention has been called to an 
aggravating condition of retailing by certain of 
ths manufacturers of Newark, N. J., and we now 
inderstand a friendly conference has been heid 
between the manufacturers and retail jewelers of 
that city to the end that their differences may be 


adjusted; be it 


ResoLvep, That we commend this spirit of 
friendly co-operation which now exists where there 
was bitterness and misunderstanding to the entire 
jewelry industry with the hope that all present 


and future differences may be adjusted in like 
manner, 

RESOLVED, That we, the jewelers of the home 
State of the Western Clock Co., having been the 
first association endorsing the original selling policy 
of said company on its promise to make the Big 
Ben clock a jewelers’ clock exclusively, we look 
with disfavor and condemn its new selling policy, 
believing that the same clearly is a breach of faith 
ind contract. 

Louis J. YEOMAN, 
J. A. Rovevstap, 
RICHARD WIETING. 


Che delegates from the Illinois State ase 
ciation to the national convention were: 
Messrs. Webber, Danville; Manahan, Chi- 
cago; Wieting, Peoria; Booth, Alton; 
Lackritz, Chicago; Thoendel, Chicago; 
Johansen, Chicago; Rovelstad, Elgin; 
Bleuer, Rock Island; Lebolt, Chicago; 
Smith, Pontiac, and Lavy, Chicago 





Bureau of Supplies and Accounts of 
Navy Department Invites Bids 
on Silver Plated Ware. 
WasuinotTon, D. C., Aug. 29.—The Bu- 
reau of Supplies and Accounts, Navy De- 
partment, is inviting proposals until Sept. 
15 for 14,000 tablespoons, for crew’s mess, 
of which one-half are to be furnished at 
the Brooklyn Navy Yard within 45 days 
after the date of the contract, and the bal- 
ance within 90 days, this quantity being the 
supply expected to fill all requirements of 
the department for the remainder of 1914. 
The Government, however, reserves the 
right to order at the same price any addi- 
tional number that it may require before 
the end of the year, the additional number 
called for not to exceed 50 per cent. of 
the number called for above, except with 

the consent of the contractor. 

On the same date bids will be received 
for the following quantities of silver 
plated ware: Smoking sets, captain’s; six 
mustard pots, 10 one-pint pitchers, for 
wardroom; six gravy boats, 15 one-pint 
pitchers, and six three-pint pitchers for 
warrant officers, and six fruit dishes for 
junior officers’ mess. 

In connection with the above it is well to 
call attention of those proposing to bid on 
same to the fact that the department has 
issued new specifications to cover knives, 
forks and spoons for crew’s mess. The in- 
tent of these specifications is to secure suit- 
able nickel-silver flat ware of standard size 
and quality, for which the material is to be 
close-grained, homogeneous German silver 
alloy, solid metal throughout; to consist of 
nickel, copper and zinc of a high degree of 
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purity, with excess of copper removed from 
immediate surface, and to contain not less 
than 18 per cent. of nickel. 

They are to be of old-English pattern, 
entirely plain and smooth finish with high 
polish. The tablespoons are to measure not 
less than 8 inches long, 144 inches wide at 
the bowl, and to weigh not less than 28 
ounces avoirdupois to the dozen. Tea- 
spoons are to be 5té inches long, lis 
inches wide at the bowl, and to weigh not 
less than 13% ounces to the dozen, The 
forks are to be Tit inches long, 4% inch 
wide at base of prongs and to weigh not 
less than 25 ounces to the dozen, and the 
knives, 976 inches long, 3% inch wide at 
blade, and to weigh not less than 34 ounces 
to the dozen. 








Death of William H. Stone. 

Provipence, R. I., Aug. 29—William H. 
Stone, for the last 16 years a member of 
the firm of Hanley, Stone & Co., gold re- 
finers, died suddenly Wednesday follow- 
ing an operation for blood poisoning two 
days previously. He had only been ill since 
Saturday, but his condition became such on 
Monday that it was decided that an oper- 
ation was necessary. 

Mr. Stone was born in this city April 23, 
1866, the son of Henry T. and Sarah 
Hobart Stone, and received his education in 
the local public schools. His first position 
was as bookkeeper for the Boston Col- 
lateral Loan Co., of Boston, when he was 
18 years of age, and immediately after 
leaving school. Later he returned to this 
city to accept a similar position with the 
Cranston Print Works Co., at Cranston, R. 
I., and from there made his entry into the 
gold refining business in the employ of 
Horace Remington & Son. In 1898 he es- 
tablished himself in business with William 
F. Almy, under the firm name of Almy, 
Stone & Co., which continued until Jan- 
uary, 1909, when Mr. Stone joined with 
Thomas Hanley, and as Hanley, Stone & 
Co. succeeded to the business, purchasing 
the interests of Mr. Almy, the plant being 
located at 35-37 Mathewson St. 

He married Mrs. Katherine (Corcoran) 
Wayland, of this city, who died last De- 
cember. He is survived by a daughter, 
Mrs. Mary Pursell, one brother, a sister 
and a niece. He was a member of Provi- 
dence Lodge No. 14, B. P. O. Elks, and 
the Providence Gun Club. His funeral was 
held from the Cathedral this morning at 9 
o’clock and burial was in St. Francis’ 
Cemetery. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York. 
Week ended Aug. 29, 1914. 


The U. S. Assay Office reports 
] 
i 








Gold bars exchanged for gold coin. ..*$1,734,623.75 
Gold bars paid depositors....... ms 97,927.63 
BOGUT Sucekancsxne aa teeueka $1,832 551.38 
Of this the gold bars exchanged for gold coim 
re reported as fé¢ ws 
Lt en) EE ee rae ee ee ‘ $50,751.08 
7 Gi dca adnesans denne seks 88,322.60 
6 Sd aeem aaa eae na , 258,139.63 
etc uedees awets caduaneuar wacad 188,932.7 
28 ae: Wanetaa OE Pee 211,472.83 
eer eer ees eee 93,704.84 
WEAK UR uate aka enee aeties *$1,734,623.75 
*Including amount withdrawn for export 
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ESPOSITER 
VARNI C9 


RK 


We have just issued this at- 
tractive illustrated booklet, 
containing much information 
of practical interest to the 
jeweler. 


Such subjects are treated as 
The Cutting and Polishing of 
Gems—The Characteristics of 
Gems—Styles of Cutting—A 
Dictionary of Gems—Symbol- 
ism in Gems and Jewelry— 
Sentiments of the Months, etc. 
We wili be glad to send this 
booklet to jewelers, without 
charge, if request is made on 
business stationery. 








ESPOSITER, VARNI CO. 


45 to 47 JOHN STREET NEW YORK 


Gem Dealers and Cutters 


Fashion’s latest demand calls 


Real Amber Necklaces 


Cloudy—Transparent 


also 


French Jet Necklaces 
and Long Chains 


Large Assortment of Styles 


Write for a selection package 
to 


BORRELLI & VITELLI 


CORAL MANUFACTURING COMPANY 


401 Broadway New York 














Established Everything 
|) ae S. R. Hooker in Ivory 


Manufacturer of 


Genuine Ivory Goods 


announces the opening of a 


New York Office and Showroom 
in 
Forty-second Street Building 
42d St. and Madison Ave.,, New York 


(Opposite Grand Central Station) 
Factory, 423 Kent Ave., Brookiyn, N.Y. 


Visiting Buyers @re cordially invited to in: 
spect this line which is made 
for the jewelry trade exclusively. 























f EXAMINE EYES 


It frequently happens that retail jewelers are called 
upon to fit glasses. This they are not able to do. In 
order to give the jeweler the benefits of this business, 
I will examine the eyes of any person they send me 
for $1, and will send the jeweler my prescription, so 
that they may order the lenses, mountings, etc., them- 
selves. It is better to send any of your eye customers 
to me than to some one you do not know as in the 
latter case you lose the entire order, where, if they 
are sent to me, you pay an examination fee and save 
the other profits for yourself. 


DR. L. H. KRAMER, Optometrist 
34 MAIDEN LANE Tel. John 1456 NEW YORK 
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Tribulations of Members of American Gem and Jewelry Trades 
Who Were Caught in the European War Zone. 











L DWIG NISSEN, of Ludwig Nissen & 
»., New York, accompanied by his 
wife, arrived here at 1] p. mM. on Saturday 
! week. He had sailed from Liverpor ] 


ampania of the Cunard Line, a ship 
until the broke out, had been 
out of commission, and 
a substitute for the Aguitania, England’s 
trans-Atlantic liner. Mr. Nissen said 
and his wife were in Berlin during 
outbreak of the 
demonstra- 


which, war 


which was used as 
Tastest 
that 

the last 
war and that they saw 


week before the 


many 


tions of the patriotism of the Germans 
prior ‘to the formal declaration of war. 
finally they left the city, but were still 
hoping that the storm would blow over and 
that peace would be maintained. On 
Thursday, July 30, they arrived in Ham- 
burg, secure in the assurance which had 


been given them that the J/mperator, on 
which they had booked passage, would sail 
at 12 o’clock that day \t 6 o’clock the 
next morning it was learned that the boat 
would not sail on Friday. Later it was 
learned that the Imperator would not sail 
at all. Mr. Nissen was informed by an 
agent of the Hamburg-American Line that 
he had received a telephone message from 
the Emperor saying hope of preserving the 
peace of Europe had abandoned. 
Upon hearing this news Mr. Nissen and 
his wife made all haste to leave Germany, 
for they realized that but few more ships 
would sail. The next day they planned to 
leave Hamburg for Amsterdam. 


been 


When ready to leave they found they 


could get no porters nor help of any kind 
to take their baggage to the trains. Mr. 
Nissen is resourceful and in order to meet 


the emergency he went out on the street 
and there, standing by a curb, was a hand- 
He at once took charge of the hand- 


cart. 

cart, and piling his luggage into it called on 
a man in the street. who, with the aid of 
Mr. Nissen, took the baggage to the sta- 
tion. 


When they arrived at the depot it took 30 
minutes to traverse 30 feet, because of the 
big crowd. They finally got down to the 
platform. Mr, Nissen then went into the 
baggage room to see about the trunks, and 
his ability to talk the German dialect 
spoken by the man in the station, and his 
persistency finally won out for him. When 
the haggage car backed into the station his 
trunks were placed aboard. 

Mr. Nissen and his received no 

accommodation, and more than 
one-half of the passengers had to stand up. 
They small 
next morning, and in spite of the fact that 


wife 
sleeping 


reached a station at 8& the 


they had been told the train would go 
through, they were all dumped out and 
told to wait. 

\ new train was made up after some de- 
lay, and the people piled aboard again in 
a great hurry. The station master told 
them there was no need of such desperate 
hurry, as another train would be along 
in half an hour, and they decided to wait. 


Soon the second train came rumbling along. 
surprise they were able t 


their great 


‘did not 


and they 


began to congratulate themselves that they 


eet a full first-class compartment, 


were so fortunate Their enthusiasm was 

n shortened, because as they reached 
the border Holland they were stopped 
and ordered out, and were told that all 
German trains w to be used for mobili- 


zatio | therefore there could be 
no assurance of a safe trip to Amsterdam. 
predicament they hardly knew 
\ll the money they had was 
money, and the people would 

For breakfast they had a 
coffee, and 


troops am 


In this 
what to do 
German paper 
not accept it. 
hard-boiled egg and a cup of 
then Mr. Nissen set out to find some way 


land that Germany had violated the neu- 


trality of the country in crossing the bor- 
der, and there were rumors that the dikes 
around Amsterdam would be _ flooded 
\gainst Mr. Nissen’s judgment, hurrie 
out of Amsterdam to the Hook of Holla 
and took passage for Harwich. 

The boat they took was built to carry 
250 people. It carried 2,000 that night. 


and most of them stayed awake in nervous 
excitement, because they were told as they 
docked that they would go 
English and German fleets, and they ac- 
tually feared lest they might be the target 
f both fleets at the same time. Al 
deck, every stairway, everywhere, 
women and children trving to sleep—the 
men didn’t even sit down all night. 


between the 


were 


In London Mr. Nissen arranged passage 
on the Aquitania, but two days afterward 




















SNAPSHOT OF BRITISH TRANSPORT LANDING 


NEW YORK GEM 
of getting to Amsterdam. His first thought 
was to get into communication with a 
touring car owner in Oldenzaal and to 
make a bargain with him. Finally he did 
so and the man agreed to take the party 
to Amsterdam for a big sum. He had to 
guarantee payment through some of his 
Amsterdam friends before the man would 
consider the proposal at all. 

Leaving Oldenzaal at 12 o’clock they 
should have arrived at 5 o'clock, but they 

reach their destination until late 
at night. At the hotel Mr. Nissen sent a 
porter down after the baggage. Before the 
porter went he told Mr. Nissen that not 
one person registering at the hotel in three 
days had baggage. Mr. Nissen’s, however, 
was safe. 

The tourists were planning to sail on the 
following Saturday from Rotterdam on the 
but when they arrived 
fear in Hol- 


Vieuw Amsterdam, 
found that 


they there was a 


HENRY GREEN, 
MERCHANT, WHILE WAITING TO SAIL FOR NEW YORK. 


TROOPS AT HAVRE, TAKEN BY 


Nissen and his wife had fine rooms on that 
ship, but were transferred to a hole of a 
room near the steerage on the Campania, 
which was saved from the scrap heap be- 
cause of the war. After a hard journey 
they arrived in New York very glad to be 
out of the war zone. 


Sam F. Sipe’s Experience. 

PITTSBURGH, Pa., Aug. 26—Sam F. 
and Mrs. Sipe arrived in Pittsburgh Sun- 
day night happy indeed to get back home 
safe. Mr. Sipe said that when he left Eng- 
land the greatest excitement prevailed and 
the English Channel was filled with war- 
ships, the British having bottled up the 
warships of the nations with which it is at 


Sipe 


war. He arrived in London July 18, and 
on that day 493 British war vessels were 
waiting to be inspected by King George. 
He was in Amsterdam when_ hostilities 


broke out, and war risk insurance rates 1m- 
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Rings At All Prices 


Our line of Diamond Rings will fill any 
requirement. We do not make _high- 
priced rings alone—we have them at all 
prices, from the very moderate up to any 
sum you care to pay, but all alike in one 
thing; Quality—all Wheeler Work- 
manship, which assures you of absolute 
value no matter what you pay. 


We show a few examples, selected from 
our line, of rings ranging in price from 
$50 to $500, all in platinum mountings. 
We have many others and our selection 
and service are unsurpassed. 


HAYDEN W. WHEELER & CO., Inc. 


Manufacturing Jewelers 


a) New York 
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A. LUDEKE & CO. 


PU 
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select aesoTnKe Am 


DIAMONDS 


and other precious stones. 


os ~~ 
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‘ie. 


1/0 BROADWAY, N. Y. 


We will gladly send a memorandum selection to any responsible dealer on request 
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> 
mediately jumped to 70 per cent. When it 
was found that the British were apparently 
masters of the sea the rates dropped to 
two per cent., or 16 times more than they 
are under peace conditions and the rate 
which Mr. Sipe was compelled to pay on 
his diamond imports. Under ordinary cir- 
cumstances the rate is but one-eighth of 
one per cent. 

Mr. and Mrs. Sipe came to America on 
the Campania, sailing from Liverpool, and 
two British warships preceded the vessel 
about 50 miles all the way over. The lights 
of the ship were extinguished at night and 
there was great excitement aboard. <A 
British cruiser came within four miles of 
the ship on the way over, but when the ves- 
sel learned that it was an English steamer 
it turned its nose away. Mr. Sipe was to 
have returned on the quitania, but the 
British Government commandeered the 
ship. 

Mr. Sipe was extensively interviewed in 
the Pittsburgh newspapers regarding the 
war, and brought back with him much in- 
formation not heretofore published. Mr. 
Sipe helped out many stranded Americans 
in London, as he has a banking account in 
one of that city’s institutions. He says that 
business conditions in England are nearly 
paralyzed. 





Xiss Ella McCloskey Writes of Her Ex- 


perience in France. 

Provinence, R. T., Aug. 26.—One of the 
most interesting letters pertaining to the 
Situation and conditions in France that has 
been received here since the outbreak of 
the war was received a few days ago at the 
office of the Low-Taussig-Karpeles Co., 54 
Pine St., this city, dealers in imitation and 
precious stones, from Miss Ella M. Mc- 
Closkey, secretary of the company. Miss 
McCloskey writes from Paris, where the 
company has an office at 179 Rue du Tem- 
ple, that she is one of 2,000 passengers who 
lived on the French Line steamer France 
tied up at her dock at Havre for a week, 
being told each morning that the liner 
would sail that night, and then, when night 
arrived, that the departure would be made 
next morning. 

Miss McCloskey finally decided on Aug. 
10 to go back to Paris, where she will re- 
main, she writes, for matters to clear up. 
The trip there from Havre took between 
1) to 12 hours, which is usually made in 
three. She writes to the firm in this city 
that no word has been received in Paris 
from Mr. Taussig for two weeks, as all 
lines of communication have been closed 
to Austria and Germany from Paris. Mr. 
Taussig, who is an Austrian, is at present 
in his native country on business and may 
be called, it is believed, to join the Aus- 
trian army. The company’s factory at Er- 
mont has been turned into a hospital for 
the soldiers, and holds about a hundred 
beds. Goods made for the firm in Gablonz 
and shipped from there to Paris will, she 
believes, never be received. 

Continuing, Miss McCloskey says: 

“You have full war news from the papers, 
but you cannot imagine what this terrible 
war means. There is compulsory military 
service in all countries here except Eng- 
land, and every man is compelled to defend 


his flag. All men are called between the 
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ages of 18 and 55 years, and by the 2lst 
of August the mobilization of the men will 
be complete. You can imagine what this 
means—all business closed, and on most of 
the windows is posted the notice: ‘House 
closed—all men gone to serve their coun- 
try.’ 

“There are 100,000 men going to the 
front every day, and to see the wonderful 
calm bravery of these men as they march 
away, bidding good-bye, perhaps forever, to 
their dear ones, with the cry of ‘Vive la 
France,’ on their lips, really one’s heart 
is stirred to indescribable feelings. 

‘All Germans have been expelled from 
Paris. At the house where [| live there 
were three Germans and one Austrian, all 
young men. They went to fight France 
under their own flag, of course, and to see 
them bid good-bye to the French and Eng- 
lish was something one sees once in a life- 
time, feeling that they might be called upon 
to fight in battle against these friends in 
France. 

‘As much as I would like to come home, 
I feel so patriotic for the French cause I 
hope T shall be here to see them victorious.” 


New York Lapidary’s Exciting Experi- 
ence. 

Stephen Varni, of the Espositer, Varni 
Co., 45 John St., New York, returned to 
this city from Europe Aug. 20 on the 
Stampaglia after rather an exciting exe 
perience in his attempt to reach home. He 
has at last arrived, and in discussing his 
experience with a reporter for THE JEw- 
ELERS’ CIRCULAR said that he was very glad, 
indeed, when he was again on the Amerie 
can soil. 

Mr. Varni sailed from New York on 
July 11 on the Niagara. He reached Paris 
on July 22, and, after spending a short time 
there, he went to the German stone mar- 
kets and was there about a week when war 
was declared between Austria and Servia. 
This did not worry him at first as he was 
of the opinion that Germany would let 
\ustria fight out her trouble alone. He 
went on to Frankfort, Germany, and after 
he arrived there he saw that the situation 
was growing serious and decided that the 
best thing he could do would be to re- 
turn home as quickly as possible. 

He went at once to Switzerland and 
arrived there on the day that war was de- 
clared between Germany and France. A 
short time afterward he left for Italy and 
secured the last cabin berth on the Stam- 
paglia on a Saturday. There he met his 
brother and they visited relatives outside 
1f Genoa. When he returned to the city 
of Genoa he learned that the boat on which 
he had secured passage would not sail. 
That, of course, made him begin to think 
that he was going to meet with difficulty 
in obtaining a return passage to this coun- 
try. Added to his troubles was the fact 
that he could not obtain cash on his Cooks’ 
checks as the Italian bank had received 
ders from the Government to pay only 
5 per cent. on deposits. He had no money 
and could not secure any. For four days 
he spent his time in going from the steam- 
ship office to Cook’s agency and finally on 
\ug. 6 he sailed on the Stampaglia. 

Rumors spread aboardship that the ves- 
sel would be held up, and that it would 


not be allowed to leave the Mediterranean 
Sea. It was also rumored that the coal 
aboard the boat would be seized and that 
there would be no means of getting home. 
While on the Mediterranean between Pa- 
lermo and Naples the Stampaglio was held 
up by wireless messages from English ves- 
sels on several occasions, but was finally 
allowed to proceed. 

When the boat reached Naples it was 
learned that a German cruiser had been 
sunk, and one captured by the Englisl 
on the Mediterranean. It was also learned 
that telegrams had been received from the 
Italian Government to stop the boat and 
prevent her sailing from that port. When 
this information became known by the 
American passengers aboardship, a petition 
was drawn up and every effort made to in- 
duce the captain to continue the journey. 
At midnight orders were received to sail and 
the journey across the Mediterranean was 
begun. This occupied a period of about 
three days during which the Stampaglia was 
held up by French and English cruisers 
and torpedo boats on several occasions. 

In the Harbor of Gibraltar between 70 
and 100 German merchant marine were be- 
ing guarded by English cruisers, having 
been captured as they entered the straits. 
In many instances the captains and crews 
of the boats did not know that war had 
been declared until their boats were seized. 
English cruisers were waiting to seize other 
prizes when the opportunity afforded. 

Finally the Stampaglia got outside the 
straits and Mr. Varni said that a regular 
celebration was held aboard the ship by the 
American passengers, but they, even then, 
were not sure that they would safely reach 
the American shore. 

While at Naples he was offered $1,000 
for his berth, but refused this offer and 
could have obtained much more for it. 
While in that part about 40 men were taken 
from the boat to serve in the Italian army, 
among whom were some American citizens 
who were born in Italy. 

In discussing the effect that the war is 
having upon the business of the Espositer, 
Varni Co., Mr. Varni said that the Lapa- 
day’s shop of the concern is being over- 
worked and that not enough help can be 
obtained to keep up with the orders. He 
explained that most of the cheap stones 
come from Germany and that since the out- 
break of war, the importation of this ma- 
terial has been stopped, and that it was 
nly a question of time when the Ameri- 
can shops will have to cut all of the gems 
used for the manufacture of jewelry in 
this country. This concern is, of course, 
in the same position as other houses which 
import precious stones from the European 
markets, as none is being received 


Gem Merchant Describes His Experience 
in Trying to Leave Furopean War Zone. 

James J. Loeb, of Loewenthal, Loeb & 
Co., 68 Nassau St., New York, who, as 
stated in these columns last week, returned 
from Europe on the Laconia, had many 
exciting experiences while abroad. Mr. 
Loeb, whose homeward journey carried him 
almost directly through the war zone, tells 
a most interesting tale of his travels and 
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Established 1878 Incorporated 1911 


WM. S. HEDGES & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS 


Precious Stones and Pearls 


170 Broadway, Corner Maiden Lane, New York 








SAUNDERS, MEURER & CO. 


=== IMPORTERS 


PEARLS 


Necklaces — Studs — Scarf Pins 
65 Nassau Street 
New York 











Fancy Diamonds 
Colored Stones 





Established 1860 




















THE STONE YOU CAN’T FIND 


You may spend a year trying to locate a rare specimen. 
You may lose your customer by the delay. The service 
of ‘“‘Gemfinder”’ is your safeguard. If the stone you 
want exists, ‘‘Gemfinder” will find it. He has in stock 
superb specimens of star rubies, star sapphires, seal 
sapphires, seal diamonds, seal rubies, alexandrites, cat’s- 
eyes, etc. Cable your wants to ‘“‘Gemfinder”’ or write. 


F. A. JEANNE 


Diamonds, Pearls and , 
5, SQUARE DE L’OPERA, PARIS, FRANCE 


Precious Stones 








TREULICH & KLASS 


— 
237 S. Market Street - - CHICAGO, ILL. 


GARNETS, CORALS, 
AMBERS and PEARLS 


Amethyst, Lapus Lazuli, Onyx, Chrysuphras, Calcedon, 
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Abr. Ml. Han Praag 


EXPERT 
DIAMOND CUTTER 


One of the Oldest and Most Experienced 
Diamond Cutters in New York 








284-286 Pearl Street 


Cor. Beekman Street 


NEW YORK CITY 




















HENRY E. 

OPPENHEIMER 
& CO. 

PEARLS 


AND 


Pearl Necklaces 


1 Maiden Lane 
4th Floor 











Topaz, Turquoise and other beads of semi-precious stones. 











INSIST ON HAVING é 


Your Watch Bags, Rolls and Silver Bags 
Made ONLY of 


Anti-Tarnish Flannel 


Used by All Silversmiths and Is the Only Acknowledged Fabric Giving Perfect Satisfaction. 
611-621 Broadway 
NEW YORK 


mou™ DENZER & NATHAN 





SOLE MANUFACTURERS 





JOS. LEUDAN CO. 


DIAMONDS 


87 Nassau Street 
New York 


Amsterdam: Sarphatistraat 32 
Antwerp: 27 Boulevard Leepald 








MEXICAN OPALS 


ONYX ana GENERAL 
LAPIDARY WORK 
Mayer & Miller Co. 


Lapidaries and Importers of 


PRECIOUS STONES 
12-16 John Street, New York 











JOS. E. JUDELS 
68 Rue Lafayette - PARIS 
Office for American Buyers 


Orders Filled For DIAMONDS, PEARLS, 
PRECIOUS STONES, ETC. 
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Col eetting out of the countr 
“On July 22, the first day we had any 
said M: 


Jelgium, buying 


ntimation I a coming war, 


eb, “I was in Antwerp, 


merchandise. All business was imme- 
liately suspended, banks were closed, and 
practically everything came to a standstill 
Thinking that the trouble was perhaps onl} 


temporary, | took the opportunity of mak- 
ing a trip to Wiesbaden, Germany, to ses 
king the cure at the 


resort. I was 


y mother, who was tal 
famous European health 
nly there a short time when word came 
at the 
1 been 


mobilizing of the German troops 
l Witl 
war talk still prevailing in Belgium and the 


calling of the troops together in Germany, 


Kaiser. 


ordered by the 


things took on a pretty serious aspect. 

“On July 30 my mother and myself man- 
iged to get out of Wiesbaden, and then we 
we went directly to Cologne. The trip 
was a most uncomfortable one, 


15 people in a compart- 


the railroad 


“e 
pacKing 


yrdinarily five 


ficials 
ment where persons rode. 
boarded an- 
Brussels. On the border 
at Hubesthal we forced from the 
train and made to walk over to Belgian 
soil, carrying our wheelbar- 
rows. We then proceeded to Antwerp. 
The trip from Wiesbaden to Antwerp took 
18 hours, while in times of peace it usually 
took about eight hours. 

“We then tried to g 
Finland, which was to be the first steamer 
to sail from Antwerp, but as the steamship 
officials would not guarantee a sailing 
refused to book transportation. After fail- 
ng to get passage to this country we tried 
to reach England, from which place we 
had no doubt we would be successful in 
getting a boat for the United States. We 
first attempted to get from Antwerp, Bel- 
gium, to Harwich, England, but were un- 
successful. Our next attempt was to board 
sailing for Dover. Several hours 
before the sailing over 6,000 persons had 
gathered on the dock, hoping to get out of 
\ntwerp. While attempting to board this 
steamer my mother in 
came separted from me, and for the time 
she was absolutely lost to me. I managed 
to board the boat, but as the liner steamea 
out from the dock I saw my mother still 
standing on the pier. We 
time perhaps several feet 


¢ 
\fter reaching Cologne we 
her train for 
were 


luggage on 


get passage on the 


a be alt 


some manner be- 


were by this 
from the dock, 
when I leaped back from the boat to the 
pier. My luggage was thrown to me by a 
leckhand 
“We 
the second boat which sailed for England 
Dover was our destination, but owing to 
the mines which had been laid in that har- 


afterward succeeded in getting on 


bor we were forced to land at Folkestone. 


\fter three days we managed to secure 
passage on the Laconia, which sailed from 
Liverpool Aug. & and landed here on Aug 
16. Our trip across was uneventful.” 

In coneluding, Mr. Loeb said: “All dur- 
ng our stay in the various foreign cities 
foodstuffs and many other things were ad- 
vanced in price. Silver money also was at 
a premium, 62 cents being the highest price 
ne could receive for an American dollar.’ 








L. Mendelson has opened a jewelry 
at Greenfield, Ia. 


Recent Decisions by the Board of United 
States General Appraisers on Jew- 
and Kindred Lines. 


rendered by thie 


eiry 
mong the dec 


Board of United States General 


isions 
\ pprais- 

; at New York during the past week 
was one of the protest of William E 
the duty on imita- 


n pearl beads not threaded or s rung. 


L¢ llect r assess¢ l thi merchandise 

GO per cent. ad valorem as beaded ar- 

icl Che Board, however, reversed his 
( classification on the contention 
! | by the importers, who claimed the 


were properly dutiable at 55 per 


‘ , 1 | | 
nt. ad valorem as beads. 
Dingelsteda & Co. 


in their protest regarding 


were also sustained 
the classification 
of sapphire blanks which the Collector as- 


sessed at 45 per cent. ad valorem. These 
h 


t importers claimed, were entitled 


to enter this port at 35 per cent. ad valorem 


under the act of 1909 as mineral sub- 
The Board also sustained a large num- 
with the classifi- 
necklaces, 


protests dealing 
cation under the old tariff of 
bracelets, 
watch charms, Duty was 
placed in all instances by the Collector at 
the rate of &) per cent. ad valorem under 


es, cabochons, hatpins, 


1 als - 
lockKets, etc. 


personal 
however, after 

9 importers, held 
lat tl properly dutiable 
either at 60 per cent. as jewelry or at 45 
per cent. ad valorem as metal manufac- 
\mong some of the concerns sus- 


articles of 
Board, 
le protest of the 


the provision for 
adornment. The 


] 
- o ft} 
earin tl 


were 


} 
1 ZoodsS 


tures. 
tained under this protest are the American 
Wilfred Schade & Co., C. H. 
Wyman & Co., B. Nugent & Bro. Dry 
Marshall Field & Co., Kun- 


Bros. and a score or more other 


Express Co., 
Goods Co.. 
14 


stadter 


importers. 








Importations at the Port of New York. 


ed 23, 1913, and Aug. 22, 1914. 
Glass, china and earthen ware: 1913. 1914. 








( BD dlatansiee ceeds ces $105,834 $46,918 
Earthen ware 22,865 18,138 
( SS ware 44,408 19,497 
CIDGIEAL BIASE: occ esccsws 3,530 574 
I nents 
EUSIOME Sine e014 eivreve cries 29,161 645 
2 Ee Pana C 8,513 4,921 
Philosophical ......... ‘ 15,710 
Jewelry, etc.: 
] EW Sw iio eS sales ero £0,230 4,257 
I ete EEN 4) 3g ate oun 695,063 268,732 
VW - wrerrete rere e ye 39,890 50,208 
Me et 
BUM IRO ee oie Sara! Satwecewa 1,613 1,060 
Cutlery 19,06 1$ 
MAMET cane cree ee wie awe 83,302 40,253 
Plat So ae Re Pao 783 
Silve A ae er ae ae 43K ’ 4,936 
\ cella € 1 
Alabaster ornaments 232 6 
ROLNOES CAeparesceawes 13,953 
ROGUE \swhcusacknieaxas 0,552 3,69 
s 17,993 2145 
| 6,325 13 
g s 1,945 7,381 
] 100,929 461 
I f s 245 


factures of. 41,857 1,852 


Stat ry . etre ee ae . 4.264 
Memphis, Tenn., 
Bankruptcy. 

MpHIS, Tenn., Aug. 26—Frank B. 
Thayer, a jeweler of this city, is in bank- 


Frank 8B. 
Goes 


Thayer, 
Into 


ruptey. and it is reported that the liabili- 
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ties aggregate S&.567 Most Of t aebts 
: 1 
are owing to jewelry firms 1n north 
TY! ¢ Pex OE We 241° 
and east. Lhe assets total about 39,155. 


Mr. Thayer is a watchmaker. 
ness was established by his fath 
| 


Thayer, in 1876. In 
had been in the 


1896 Frank 


Jewelry Co., purchased the stock, 


employ of the 


began business on his own account. 








Clocks, Watches, Jewelry and Gems |Im- 


ported {nto Canada During April. 
Tl thly 


Can., Aug. 26.—The 


Canadian 


TORONTO, 


report of the 


mon 


Department 


Trade and Commerce for April gives 
value of imports for home consumption in 


the jewelry and allied trades as 








~M 
1913. 
Clocks € ec ers, cl k and 
keys, clock movements 
an 1 cases: 
United Kingdom ....... $1,580 
United States ... a 42,974 
PIANO A iavascdvacvingaenes 132 
Germat GF saeeadtioeseosredas 3 447 
Othe countries 25 
Totals $48,158 
Watches: 

United Kingdom ......... $1,362 
United States 2 .cccesscces 1,433 
jo, ee 657 
Switzerland ..... aes 3,170 
Other countries .........-. 193 
A a cestdec ctr aoe a? $6,815 

Watch cases and parts thereof, 

finished or unfinished: 

United Kingdom ......... $576 
United States ...... 7,555 
SEBORIONE, bees Keanna coma ¥. 3,954 
Other countries ............ 196 





Totals 
Watch actions and movements 
and parts thereof, finished 
or finished: 


United Kingdom ......... $2,861 
United, Stales. soc. cecsccss 45,030 
PUREE. 0c ctuanccawanecues 3,496 
SRMAGUIRE fox wee oc mecon 28,932 
Other countries .......... 287 

DOMn 24 akacna ed whemes $80,606 

Jewelry: 

United. Kingdom $ .....0- $32,245 
Usited States ci cccccesues 76,460 
Austria-Hungary ........-.-- 5,73 
PYRE. G4 cd cecatevarwecneas 3,119 
GOTO 2. ccccscucccccess 13,387 
Other cOGM*%*PIES 20.2.4 ccczes 613 

iC. Eee 


Gold and silver and manufac- 
tures of: 


United Kingdom $21,489 


Usted Sigtee adiecevcesee 19,430 
Oiler coamiries <iccccdcos 7,051 
MUMS 5 Sac ceca datsuns'e'ea $47,970 
Diamonds, unset: 
United Kingdom ....... $175,337 
Cieited: Stats. .<.ccccceues 11,953 
TO, SGccanweeeseanene 44,885 
PYSGCE 4405400 0,438 
QeOTTRAMY ccc cw hase d cae dawn 
Netherlands <...c<ccccccce 278,857 
lotal . -$529,470 
Precious stones and ea Is and 
1 t thereot nte set 
Unite Kingd $25,438 
United States 3,470 
France 14,305 
Ci ari 3,118 
Cot he es 60 
SOUS, so cccasees $49,09 
() € re yuS tone € 
Unite King $3,612 
| 1té st S 9,798 


foll 


»f Ap 


£ 


Oo! 


1 
he 


Ws: 


rt 


1914. 





$9,609 


27,990 





$11, 


179 


61 998 


a0 


2,431 


724 
352 
,823 


$84,464 
6,564 
40.109 
29,627 
204 
57,265 
$218,233 
$7,21 
2 829 
is 
1,859 
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Black Opal 


Nature’s Masterpiece 


A riotous mass of colors blending har- 
moniously together, producing cloud effects, 
sunsets, wonderful lights and shadows, and 
innumerable color combinations which set 
these gems apart as examples of Nature’s 
finest handiwork. 

Black Opals are getting scarce and they 
will probably go the way of Hungarian, 
Queensland and White Cliff Opals. 

The supply of these varieties seemed at 
one time to be inexhaustible—to-day they 
are counted among rare precious stones. 

Black Opals cost no more than White 
Opals of the same quality. 


BUY FROM THE CUTTERS 








American Gem & Pearl Company 
44-16 Church St., New York 
PARIS 


39, Rue de Chateaudun 


LONDON 
26 Holborn Viaduct 


FROM MINES TO MARKET 


























ELK ‘TEETH 


Every size, shape and nature-colored to be had, 
All genuine teeth unmounted. After 12 years 
handling them I have many good shippers right 
from the fields. Can supply any factory or manu- 
facturing jeweler on short notice. Have many 
beautiful pairs of nature-colored tips always on 
hand, sent on selection to responsible jewelers 
and ‘manufacturers of emblems. When ordering 
name about the sizes and number wanted. As low 
as the lowest at wholesale prices. Faceted and 
cabochon stones of all kinds on memo. All the 
colors in synthetic sapphires of fine quality. Rough 
gem minerals for cutters. Lion, cat and eagle 
claws. Price list free. 


L. W. STILWELL 
Deadwood, South Dakota 











Practical Course in Adjusting 


By THEO. GRIBI 


SPECIAL REDUCED PRICE, $1.50 
Post Prepaid 


THE JEWELERS’ CIRCULAR PUBLISHING COMPANY 
il Joha Street, corner Broadway, New York 














September 2, 1914. 


Hall Clocks 


Elliott’s Celebrated Tubular 
Chime Clocks 


Harris & 
Harrington, 


12 West 45th St. 
NEW YORK 





Sole Agents to the Trade 


J. J. ELLIOTT & CO, 
LONDON 








Formerly at 12 Barclay St. 








THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holde: ‘or ear —_ scarf-pima 


for all sizes of scarf 
pin wire. Guaranteed 





EAR WIRES 


for unpierced ears 


SAFETY CATCH 
For Brooches, etc. 
Can be applied to any 

work ——— pin tonguet 
a) used. 


Oper. Closed. a Closeé. 
Descriptive Circular on Application. 
Year) Orilling and Adjusting a Specialty 
Specia) Ordex Work and Repairing. 
C. IRVING WASHBURN 45-49 John Street, N ¥ 





L. BONET 
CAMEO PORTRAITS 





importer of Precious Stones 
41 Union Square, NEW YORK 











ARREAUD & GRISER 


45 John St., New York 


LAPIDARIES "2&S!ous 


EMS in Unique Cuttings 























September 2, 1914. 


Death of Edward A. Brown. 

Provipence, R. I., Aug. 29.—Edward A. 
Brown, one of the incorporators and di- 
rectors of Cannon & Brown, Inc., electro- 
platers at 78 Friendship St., and for a long 
time manager of the business, died at his 
home, 211 Fountain St., Wednesday morn- 
ing, after a long illness from tubercular 
troubles. He was 48 years of age. 

Mr. Brown was born in Cambridge, Eng- 
land, in 1866, but came to this country 
while an infant, settling first in New York. 
Later the family came to this city, where 
Mr. Brown completed his common school 
education and became apprenticed to Will- 
iam Covell to learn the electroplating busi- 
ness, remaining with him for several years. 
He then entered the employ of John F. 
Brady, 71 Friendship St., and 
step by step until he became head colorer, 
being associated with that concern for 16 
years, II] health caused him to give up his 
position about seven years ago, and after 
a time he went to the State Sanatorium for 
Consumptives at Wallum Pond in Burrill- 
ville, R. I. He gained in health and finally 
left the institution, and on Jan. 17, 1911, 
he purchased the interest of Walter A. 
Hopkins in the firm of Hopkins & Cannon, 
which had been incorporated Feb. 11, 1908. 
With the remaining members of the con- 
cern, Chas. E. Cannon and W. W. H. 
Cannon, he formed the firm of Cannon & 
Brown, Inc. 

Illness again forced Mr. Brown to give 
up work last January and he retired entirely 
from the business on May 1. The business 
was reorganized at that time, Mr. Cannon 
also leaving, and the name of the Taylor- 
Casey Co. was adopted. 

Deceased is survived by a widow, Mrs. 
Annie Frances (Hart) Brown, and a 
daughter, Miss Edna Brown, both of whom 
are absent in California, and two sisters, 
Agnes Brown, Pawtucket, and Mrs. A. W. 
Ploetier, Syracuse, N. Y. 


advanced 








U. S. Court Refuses Preliminary In- 
junction Pending Trial Suit Against 
Uneeda Clutch Co. 

Judge Hazel, in the United States Dis- 
trict Court at New York, has denied the 
application made by the inventor and 
licensees of the ‘“Hold-on” clutch for a 
preliminary injunction pending the decision 
in the suit recently brought against Robert 
Corn and Herman Rosenstein, trading un- 

der the name of the Uneeda Clutch Co. 

As told in THE JEWELERS’ CIRCULAR July 
19, the action was started by Maximilian 
Fischer, as inventor, and C. P. Goldsmith 
& Co. asking for a preliminary and per- 
petual injunction against the defendants on 
the ground that they had infringed in their 
clutch the invention covered by Reissue 
Letters Patent No. 13,009. Mr. Rosenstein 
denied that Mr. Corn had anything to do 
with the business of the Uneeda Clutch 
Co. and fought the motion for the prelimi- 
nary injunction, 

Judge Hazel’s decision denying this mo- 
tion reads as follows: 

The reissued patent of the complainant is nar- 
row. The prior art shows this, as does also the 
lecision of Judge Hough in the litigation holding 
the patent valid. I am in doubt as to whether the 
scope of the patent is sufficiently broad to include 
in improvement: such as the defendant claims to 


1ave made. The elements composing the defend- 


ant’s clutch and releasing arrangement are differ- 
ent from complainant’s. The releasing of the pin 
is easier than complainant’s, and automatic. As the 
infringement of complainant’s patent is stoutly de- 
nied by defendant’s expert witness, and as such 
testimony has impressed me favorably, I feel 
obliged to hold that the alleged infringement has 
not been satisfactorily shown. 

The motion for preliminary injunction is de- 
nied. Joun R. Hazet, D.J. 


Filed Aug. 27, 1914. 








Creditors File Bankruptcy Petition 
Against Charles Aronowitz & 
Bros., New York. 

\n involuntary petition in 
was filed in the United States District 
Court, Manhattan, last Monday against 
Charles Aronowitz, Harry Aronowitz and 
Samuel Aronowitz, doing business under 
the firm name of Charles Aronowitz & 
Bros., dealers in diamonds and jewelry, 
71 Nassau St., New York. Sidney Kaufer, 
with a claim for $512; David Rothblum, 
for $516, and Morris D. Berkner, for goods 
sold and delivered for Krengel, Greenfeld 
& Berkner, amounting to $100, are the 
petitioning creditors. The alleged assets 
are placed at $40,000, with liabilities ap- 
proximating, it is alleged, about $100,000. 

Che petition alleges that while insolvent 
the firm made preferential payments 
amounting to about $1,000. The creditors 
also allege that the firm committed acts 
of bankruptcy when an assignment was 
made to Elkan Figatner for the benefit of 
creditors, and when inability to pay debts 
was admitted in writing. 

The same day, prior to the filing of the 
petition against the firm, an assignment 
was made under the laws of New York 
State, naming Elkan Figatner as the as- 


bankruptcy 


signee. 

Later in the day Julius Fischer, attorney 
for the alleged bankrupt firm, 35 Nassau 
St., sent out notices calling a meeting of 
creditors. This meeting, it was announced, 
would be held yesterday (Tuesday) at the 
Broadway Central Hotel at 3 p. M. Fur- 
ther particulars regarding this meeting will 
be published in the next issue of THE 
JEWELERS’ CIRCULAR. 

Mr. Fischer stated to a JEWELERS’ CrrR- 
CULAR reporter that he had no idea as to 
the amount of liabilities and and 
would not know definitely until after the 
creditors’ meeting. 

Charles Aronowitz was originally in the 
employ of F. Kronenberger. He later 
started a business buying and selling auc- 
tion goods early in 1908. Later he opened 
a small retail store at 356 E. 138th St., 
New York. This business was sold out 
the same year, but he continued to do a 
small wholesale business. He became as- 
sociated with Morris S. Stern in the whole- 
sale jewelry business, under the style of 
Stern & Aronowitz. Early in 1911 they 
partnership, each continuing 
alone. The present partnership of Charles 
\ronowitz & Bros. was formed March 13, 
1913. Harry Aronowitz, another member 
f the firm, before entering into the part- 
nership, had been selling goods on his own 
iccount for over two years, obtaining his 
principally from his brother, 


assets 


dissolved 


supplies 
Charles. 

He was previously employed, however, 
by the Simon Cloak & Suit Co. Samuel 


\ronowitz, the remaining partner, has 
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been for the past eight years in the employ 
of the Grosse Silk Petticoat Co. 


= 








Cleveland Jewelry House Issues Import- 
ant Summing Up of Business Con- 
ditions, Predicting Great 
Prosperity. 

CLEVELAND, O., Aug. 28.—One of the best 
statements in regard to the business out- 
look given to the jewelry trade in this sec- 
tion has just been sent out by one of the 
largest and most prominent concerns in 
Cleveland, and has caused a great deal of 
favorable comment for the clear-cut, terse 
and logical summary of conditions which 
it contains, showing that the results of the 
present situation in Europe should not re- 
sult in a loss to the business men of the 
United States, but, on the contrary, will 
mean one of the greatest opportunities the 
manufacturers and dealers in this country 
have ever had for increasing their business 
legitimately. The condition is one which 
the jeweler, among will greatly 

profit by. 

This letter, which was sent out by the 
Arnstine Bros. Co., which makes so many 
catalogues for the jewelry trade, reads as 
follows: 

A number of our customers have asked my opin- 
ion of the business outlook in view of the European 
war, and as I have spent several days in New York 
and Washington gathering information and data 
upon the subject, also consulting with others who 
are well equipped to foresee the results of a pro- 
longed European conflict, I presume you will be 
interested in a resume of my investigations. 

There is but one opinion. 

It is universally felt that the United States is 
about to enter a new era, and her proper sphere in 
the world’s trade. 

In case of a prolonged war and of our continued 
neutrality we must not only supply the warring 
nations, but we are the heir apparent to the com- 
merce they formerly maintained with the South 
and Central American countries, the Orient and 
the far east which geographically belongs to us, 
and once attained can never again be wrested 
from us. 

We also will manufacture for ourselves the im- 
mense quantities of goods which we have formerly 
imported from Germany, France and Great Britain. 

Our purchases from Germany last year amounted 
to $1 750,000,000, from France $1,250,000,000, and 
Great Britain (not including Canada) 


others, 


from 

Is there a dollar’s worth of this that cannot be 
produced in the United States? 

Can you conceive what it means to have the 
trade of the entire world suddenly dropped upon 
our door step. 

Millions of dollars and a hundred years of peace 
could not have accomplished what the next few 
months will develop in our commerce. 

The first flurry has disappeared and conditions 
are healthy and normal. By early Fall our manu- 
factories will be booked ahead with orders and the 
flow of Europe’s gold will be coming this way. It 
will take time to develop our South American and 
Oriental trade, but it is a certainty that we could 
not escape if we would. 

The European war is not our only 
commercial rejoicing. Our farmers are harvesting 
the greatest crops in our history, which are des- 
tined to bring fancy prices, the reduction in freight 
rates just accomplished by the Interstate Commerce 
Commission, the lately averted general railroad 
strike, and the apparent wisdom of President Wil- 
son’s watchful waiting policy in Mexican affairs 
are in themselves most encouraging. 

As to our own business—jewelry is 
prosperity demands luxuries. Personally I 
never viewed a situation with so much promise— 


cause for 


a luxury— 
have 


which held such hopes for the future. This opinion 
is universal. 
Yours very respectfully, 
THe ARNSTINE Bros. Co. 
By B. V. Arnstine, 
President 




















Jewelry Trade’s Greatest Convention Ends. 


Ninth Annual Gathering of the American National Retail Jewelers’ Association Held at Chicago 
August 24 to 28 Surpasses Even Last Year’s Meeting in Attendance and Interest—Old Officers 
Re-elected, Resolutions Adopted and New York Chosen for Next Meeting Place—Lavish 
Entertainment and Wonderful Exhibits Enjoyed by Thousands of Visitors. 

















Cuicaco, Aug. 29.—Any attempt to paint 
a pen picture of the great convention of the 
American National Retail Jewelers’ Asso- 
ciation, which was brought to a close at the 
Sherman Hotel in this city yesterday, would 
fall far short of doing it justice, and would 
at best give but a poor idea of the vast 
preparations made to entertain the jew- 
elers, of the splendid manner in which 
those plans were carried out, of the spirit 
of enthusiasm and co-operation manifested, 
or of the wonderful good that was accom- 
plished in the onward movement of asso- 
ciation work. From beginning to end the 
convention was a grand success and the 
results will be far-reaching in many ways. 
The convention marked the ninth annual 
gathering of the association, and was by 
all odds the greatest conclave of retail jew- 
elers ever held and one of the largest of 
any kind or description that the city of 
Chicago has ever entertained. It was esti- 
mated that about 4,000 people visited the 
headquarters at the Sherman Hotel be- 
tween Monday morning and _ yesterday 
afternoon, and of this number it is safe to 
say at least half were retail jewelers. The 
convention last year in this city established 
a record in attendance, in the number of 
exhibits and in benefit derived which was 
hard to surpass, but when measured against 
the one just closed it must be admitted 
that it did not equal the 1914 gathering. 
Chicago laid herself out to do something 
that would excel her previous effort and 
great as was the task, it was successfully 
accomplished. 

Those who participated in the convention 
proceedings, many of whom traveled hun- 
dreds of miles to reach the convention city, 
returned home well satised that they had 
been fully repaid for their trip in the wealth 
of instruction and suggestion received, in 
the royal entertainment enjoyed and in the 
opportunity to meet brother craftsmen and 
with them exchange ideas, discuss trade 
problems and share the spirit of association 
uplift and benefit which prevailed. All 
were warm in their praise of the Chicago 
meeting and the work of the manufactur- 
ing wholesale and retail organizations of 
the “Windy City” which made possible the 
greatest convention ever held in the jew- 
elry trade. Working in co-operation with 
the Chicago jewelers was the Chicago 
Chamber of Commerce and other mercan- 
tile bodies, and the results accomplished 
speak for themselves. 

The exhibits were the most complete 
showing of jewelry, silverware and kindred 
lines ever made and occupied far more 
space than on any previous occasion. Not 
only was the main exhibition room a veri- 
table Mecca for the handiwork of the jew- 
elry and allied trades, but the mezzanine 
floor was also given over to exhibition 
booths, and the display also occupied con- 


other floors. 
the jewelry 


several 
into 


siderable 
Everything 


space on 


that comes 


trade or is kindred thereto was to be seen 
in a profusion of variety. 
The entertainment features of the con- 


to be afforded and 
enjoyable in particular, everything 
being done with so lavish a hand as to 
evoke most favorable comment on all sides. 
On Tuesday night the seating capacity of 


were the best 


every 


vention 





T, L. COMBS, RE-ELECTED PRESIDENT. 
an entire theater, which was one of the 
largest in the city of Chicago, was bought 
out and the big throng of jewelers and 
their guests taxed the accommodations to 
the limit. The “White City’ was the at- 
traction on Wednesday night, with an auto- 
mobile trip about the city and to the Mid- 
way Gardens for the ladies that afternoon. 
On Thursday night the crowning feature 
of the entertainment program took the 
form of an immense cabaret supper on the 
roof garden of the La Salle Hotel. The 
top tloor of the big 
the jewelers, who, 
Chicago Jewelers’ Asso- 
that the city could 
and refreshments. 


roof garden and entire 
hotel was turned over to 
as guests of the 
ciation, had the best 
provide in entertainment 
Taken as a whole thi 


vho convention decries 
The big increase in the mem- 


description. 
bership reported by many of the States, the 
great attendance, the fact that two States 
were officially admitted to membership in 
the national organization, that the Pacific 
Coast Gold and Silversmiths’ Association 
also became affiliated with the American 
National Retail Jewelers’ Association, that 
a spirit of co-operation and good will pre- 
vailed every session—these and many more 
factors combined to give association work 


1 
} 
l 


in the jewelry trade an impetus unequaled 
in the history of the craft and should serve 
as an encouragement to even greater ef- 
forts on the part of the officers and mem- 
bers. Of particular moment was the affilia- 
tion of the Pacific Coast organization. 

President T. L. Combs, who has done 
yeoman service in connection with the 
Owen-Goeke Bill and in many other direc- 
i was elected for a third term. A. W. 
\nderson, the efficient secretary, was re- 
elected. Charles T. Evans, Utica, N. Y., 
remains as first vice-president, and as sec- 
nd vice-president, Chas. F. Manahan, Chi- 
cago, was chosen. The treasurer is A. J. 
Thoma, Piqua, O., and W. H. Mellor was 
elected a director. 

New enthusiasm was instilled into every 
member of the association and organiza- 
tions, particularly in the middle and far 
west, were increased in membership as a 
result of the convention. The Roberts ban- 
ner for the greatest increase in members 
went to New York State, and the Combs 
banner for the highest percentage of in- 
crease was captured by Maryland. 

The first two days’ sessions on Monday 
and Tuesday were published practically in 
full in last week’s issue of THE JEWELERS’ 
CirCULAR, which reached the convention 
floor before the afternoon session started 
n Thursday. The Monday program was 
viven over to meetings and conferences of 
national and State officers and committees 
with an informal reception and “glad hand” 
jubilee in the evening in the Sherman Hotel 
lobby. On Tuesday the program was fol- 
lowed as outlined with but few excep- 
tions. The address of greeting from the 
Chicago Jewelers’ Association was deliv- 
ered by Wm. F. Jurgens instead of by A. 
W. Sproehnle, the president of the asso- 
ciation. Mr. Sproehnle was in Europe 
when the war broke out and could not 
reach home tor the convention. Besides 
the regular program another address of 
welcome was delivered by Wm. R. Moss 
on behalf of the Chicago Chamber of Com- 
merce. Mayor Harrison was detained at 
the last moment and the welcome of the 
city of Chicago was given by his personal 
representative. The address of the repre- 
sentatives of the Chicago Jewelers’ Asso- 
ciation, the 24-Karat Club of Chicago and 
the other address of welcome were filled 
with a spirit of hospitality and were a fit- 
ting beginning of a most wonderful con- 


t10ns, 


vention. 

These addresses were published in full 
ir in part in last week’s issue of THE 
JEWELERS’ CIRCULAR, and the response of 
\ugust Loch, Pittsburgh; the salutation to 
honor guests by First Vice-President 
Charles T. Evans, and the address of Pres- 
ident Combs were published complete. A 
digest of the report of the Legislative Com- 
mittee, of which A. E. Barker, Minneap- 
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olis, is chairman, and of the report of 

Andrew F. Tropel, chairman of the com- 
mittee om watch inspection, were also 
given. The Illinois Retail Jewelers’ Asso- 
ciation held its annual meeting on Monday 
afternoon and Tuesday morning, and a 
brief report giving the names of the newly 
elected officers, a synopsis of the resolu- 
tions adopted, and other details was printed 
last week, as were the incidental details of 
the first two days session. 

Last week’s account was closed with the 
telegraph synopsis of the legislative and 
watch inspection committee reports. The 
full report of the legislative committee was 
as follows: 

REPORT OF LEGISLATIVE COMMITTEE BY A, E, 
BARKER, 
Preamble: 

In revising what has been done, and recom 
mending for the future in legislative matters, 
your committee regrets that the European situ- 
ation should at this time seem to afford a glaring 
opportunity for comparisons. 

In this country we are trying to settle some of 
the selfish propositions that enter into the indus- 
trial and commercial propaganda of a nation by 
means of legislation, but if we succeed will it not 
at least be an example of how a big family of 
nations could settle these same difficulties without 
a resort to arms? ° 

The more a man thinketh the more thoroughly 
he becomes convinced that ‘‘Might does not make 
right,’ nor alter facts, but that honesty of pur- 
pose, good business ethics, fair dealing between 
men—as well as nations—must be the final out- 
come of our present contentions, and the jew- 
elers of this nation are in the front and leading 
the campaign for honest methods in manufacturing 
and distributing their products. 

In making this report, your committee on legis- 
lation feels that the conditions are such that, what- 
ever our recommendations may be, changes are 
liable to become necessary, and we are unable to 
guess how many or what kind of stumbling blocks 
will be encountered. We have, in making an at- 
tempt to recommend legislation, refrained from en- 
tering into specific and detailed pronouncement; 
therefore we have confined ourselves to the foun- 
dation of fundamental principles on which bills 
should be prepared and passed into law. 

This report deals with four important problems 
that are of great interest to the jewelers of this 
country: 

1. Fixed prices, 

2. Fraudulent or pure advertising. 

3. Classification of merchandise. 

4. The watch case bill. 

The first proposition is the fired price system of 
distribution of manufactured products. 

Your committee believes that there is not a well 








ntormed person in the nation, who if does 1 

lready believe, cannot be convinced that a fixed 
rice regime is the only possible system under 
which the consumer can get good value for his 
ioney. It is the only possible system under 


t 
which products can be marketed without violating 
good business ethics; 





( it 1S positively the only 
system under which the manufacturer can maintain 
standards of value. 

Your committee believes there will be a great 
contest in Congress over the question of fixed 
rices for the reason that few members of Con- 
gress seem to have given much thought to the 





subject and it has been t 
world over that a dealer should sell for whatever 
price he thinks most advantageous to himself, re- 


prevailing opinion the 





gardless of how much harm he may do the manu- 
facturers who may ive spent years of toil and 
large sums of money to produce an article of 
superior quality and excellence—and a few of 
these price cutters can and do ruin the producers’ 
market for standard articles of known merit. 
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For the past 10 years some of our up-to-date 
\merican manufacturers | 
w good an article could be produced for the 


ave been trying to see 


price, and this has been done under a partially 


tried-out system of fixed prices—made possible 


t 


hrough a contract form of a selling regime—the 
ourts of equity have declared these contracts nil. 
This leaves the field to a lot of cut-throat price 
ends who are selfish and unscrupulous and do 


10t hesitate to despoil other people’s business for 


own iggrandizement, in ‘ s e 





itfers thereby with the 
nufacturer. 


Cherefore, in view of the above tions 





ittee 
hi price es r 
settled, we believe the proper tl n 
tacturers who wish to market all o1 
their products on the fixed price plan, is t etuse 


to sell to anyone and adopt the consignn 

»f distribution. 

No doubt this will inconvenience the 
facturers as well as all distributers Nevertheless, 


we regard this referable t i gen 


D 


eral demoralization of prices. 


We also wish to state that at this ) 
person, firm or corporation can be force ll 
his goods to any but those who are satisfactory 





customers, unless possibly a monopoly exists, and 
even then it is questionable as to whether he has 
not this right, and we further recommend that 
this association give full support to the Stevens 
bill known as H. R. 13305, for the reas that 
the same provides for a lawful fixed 





Congress. Our opinion, as expressed by the com- 


mittee for a bill of this kind would be simply to 
draw a bill that would permit a manufacturer or 
producer to market any part or all of his product 


under a system 


»f fixed price to the consumer 
with the right of contract absolute as between the 
pre ducer and dealers 

The “one price to all’ provision in the Stevens 
bill may or may not meet with stror ppos 


distributers. 


tion and the registration provision may 
not be wise. We do not object to the bill on 
this account, but think it opens up three questions, 
whereas only one of them is of service and vital 
importance. 

We are inclined to think the registration pro 
vision is a needless one, and will no doubt ec 
with strong opposition on the part of vendors. 

As vendees we should not try to create a hard 
ship for the vendor or ask him to disclose his 
price to wholesalers and also to retailers. We 
might, with equal propriety, make him file for 
public information the cost to himself—in short 
we do not believe that there is any demand at 
this time to make an open book for all transac- 
tions of this character. 

Your committee therefore recommends the fixed 
price provision of the Stevens bill with the above 
mentioned reservation. 

{n Advertising Law.—There has been enacted 
in several] of the States laws to prevent fraudu 
lent advertising. In all these States an amend- 
ment should be submitted and passed creating a 
State officer or prosecutor. The officer in the 
proper performance of his duties could make this 
law effective, whereas the same is of little conse- 
quence so long as violations of this law are left 
to vigilant committees to handle and bring action. 
Great things are expected of this law, and it. be- 
omes more apparent every day that this amend 
ment should be a part of the law. 


\ll States hereafter which pass this bill shoul 
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see that the law is complete as here recommended. 
Your committee believes it possible to draft a 
fraudulent advertising law which, if enacted, 
would do much toward stamping out the frauds 
in production and distribution of the products of 
this country than any other one law that ever was 
or can be enacted. 

We also believe that a fraudulent advertising 
law is the only law that will eliminate fake auc- 
believe that ‘“‘blue sky’? laws would 


tions. We \ 
the rear with this law in full 


be relegated to 
operation. 

In short, we believe there is a growing demand 
all over the country for a statute of this kind and 
when this law is finally passed and recorded in 
Federal law books of this nation, and one to 
match it in the several States, fraud in merchan- 
dising as well as trickery and chicanery will have 
received its death blow. 

It has often been said, in fact so often that it 
is almost an axiom, that “you can’t make people 
honest by passing laws.’ We admit the truth 
of this, but we can make a provision for the pun- 
ishment of dishonesty that will make it terribly 
uncomfortable for a certain class of people. 

Your committee recommends the endorsement of 
H. R. 10944, a bill introduced by Representative 
Steenerson, of Minnesota. This will start some- 
thing along this line in Congress. The bill will 
no doubt be whipped into shape to cover all neces- 
sary points that should be covered before its hear- 
ings are over, and we earnestly recommend that 
this association get behind and push for a Federal 
Fraudulent Advertising bill. 

We also recommend that a special committee be 
appointed to devise a plan for the classification of 
the respective lines of merchandise. 

It is a well-known fact that the present system 
is badly mixed and should be so classified that a 
firm in the jewelry, hardware, furniture or any 
other line should have a lawfully described classi- 
fication. This can be done through a license or 
occupation tax law. 

The recent status of the Owen-Goeke Bill, known 
as the Watch Case Bill, will be covered by a re- 
port of the special legislative committee. We do 
not think it necessary to take up the time of this 
convention to listen to two reports on the same 
matter. 

We do, however, feel that we should, in all fair- 
ness, make mention of some of the work done by 
certain members of the special committee appointed 
by President Combs to have charge of the work 
that becomes necessary in preparing and getting a 
bill before Congress. 

I doubt very much if any person who has not 
himself taken part in such an undertaking can 
appreciate the immensity of the work, and, as a 
member of the special committee, I am prepared 
to say that it was a lucky day for this association 
when it elected Roscoe C. McCulloch as its con- 
sulting attorney. His work for this committee is 
of superior quality, fully 24 karat and no mistake. 
His services for this association cannot be meas- 
ured in dollars, for they are of the kind that comes 
not only from the brain, but from the heart and 
soul as well. And next to Mr. McCulloch comes 
our able friend and brother jeweler, Joe Mazer; 
to him we are all indebted for a kind of work 
that few men in our profession could have per- 
formed. He was an able assistant to Mr. McCul- 
loch and made an argument before the Interstate 
and Foreign Commerce Committee that would 
have done credit to any lawyer in the land. 

We believe August Loch, the head of the com- 
mittee, should also be mentioned here, as he has 
been pretty busy collecting the money to pay the 
legitimate expenses connected with such an under- 
taking. The writer of this had only a small part 
to do, which consisted of meeting a few times with 
the committee for consultation and making a short 
speech before the hearing committee at Washing- 
ton. Then last, but by no means least, our presi- 
dent who appoints this special committee has been 
on the job every minute. Not only did he see to 
it that the work was done, but he rendered such 
assistance as his office demanded. His address to 
the hearing committee at Washington was the 
proper thing and admirably done. 

Now, finally, in making this report your com- 
mittee feels that it will result in little good to the 
association unless the rank and file of the organi- 
zation get behind the work. What would happen 
to those nations of Europe after a perfect mobili- 











zation was effected and the leaders had made their 
plans and the forward movement begins—what 
would be the consequences if the rank and file of 
the army should fail in their duty? 

Let me say to the jewelers of this country that 
your officers may plan the campaign and get thor- 
oughly mobilized for action, but they will fail in 
their undertaking unless the members get behind 
them and do the real fighting. When the time 
comes to get votes in Congress, then is when the 
real battle begins. Your officers can no more do 
this than the officers of a military organization 
could shoulder the guns and carry the fortress 
of the enemy; but your committee is pleased to 
report that in its opinion one of the most magnifi- 
cent displays of rank and file fighting has been 
carried on by the jewelers of this country for the 
Owen-Goeke Bill. 

Letters and telegrams have been fired into Wash- 
ington by the hundred, and we very much doubt 
if there is any member of Congress in Washington 
who does not know all about this bill. And when 
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MANAHAN, SECOND VICE-PRESIDENT, 
HAD CHARGE OF THE EXHIBITS. 


Congress gets the deck cleared of some of its 
forced legislation and the Stevens Bill and the 
Steenerson Bill get to the front for a hearing this 
country will witness one of the strongest and most 
desperate battles that has ever been 
fought in this country. And when that time comes 
it will not be the jewelers alone, but the entire 
merchandising interests of this nation will take a 
hand. Away in the distance we think we see writ- 
ten on the banner of success—Victory. 


legislative 


The complete report of Chairman Toepel, 
of the committee on watch inspection, was 
as follows: 


REPORT OF THE COMMITTEE ON WATCH INSPEC- 
TION, DELIVERED BY ANDREW F, TOEPEL. 

The committee on watch inspection, of which I 
have the honor to be chairman, submits the follow- 
ing report: 

The committee, of which the following gentlemen 
are members, S. A. Andrews, Tacoma Wash.; W. 
W. Appel, Lancaster, Pa.; A. O. Bald, Buffalo, 
N. Y.; Crawley E. Cole, Atlantic, Ia.; F. A. Ham- 
lin, York, Nebr., and E. D. Sandex, Dallas, S. Dak., 
was notified of their appointment by the secretary 
of the national association as well as by myself. I 
have received replies to my letter from Mr. Appel 
Secretary Alfred O. Bald and Mr. Hamig whose 
letters are enclosed. 

This being a new committee created by the last 
general convention, whose purposes and duties have 
not been clearly defined, I presumed that what was 
wanted was a general investigation of watch in- 
spection and the manner of appointment of chief 
inspector, local inspectors, and the manner in which 
watch inspection is generally conducied. 


I am sorry to state that I have not a general 
report from my committee, so must confine myself 
to the general method of inspection as practised in 
my home city, Detroit, Mich. 

Watch inspection as practised by railroad com- 
panies generally consists of the appointment by 
the proper officer of the company of a chief in- 
spector, whose duty it is to appoint local inspectors 
sufficient to take care of the demands of the road 
locally. I am informed that in the appointment of 
local inspectors the desires of the men interested 
are recognized and frequently are made by them 
by a vote of the union, though this is denied by 
railroad men whom I have interviewed. 

All conductors, engineers, firemen, switchmen 
and brakemen are required to carry watches which 
must pass inspection. This must be a 17-jewel 
watch, adjusted to five positions and double roller, 
of any reliable manufacturer. The Grand Trunk 
System is the only company drawing a line, as it 
will not accept a Dueber-Hampton watch. 

Watches are inspected twice a month, between 
the first and the 15th of the month, for which no 
charge can be made. There is also a semi-annual 
inspection. For this inspection the Lake Shore 
pays 25 cents a man. 

All employes must receive from the company 
every six months a card, which must be presented 
to the inspector before he can receive a certificate 
of inspection. 

Employes may purchase their watch in the open 
market, wherever they are pleased to buy, the only 
requirement being they must buy a watch that will 
pass inspection. They are also required to have 
their watches cleaned once every year. This work 
may be done by any reliable watchmaker. 

The chief inspector for the district is Webb C. 
Ball, who is a jobber located at Chicago and Cleve- 
land. It was stated to me that many employes buy 
their watches direct, either from the company or 
the jobber, who is chief inspector, 

If this be true, after proper investigation be 
made, it must receive your consideration. It is 
also held that the chief inspector, being a jobber, 
practically controls the local inspectors in the pur- 
chase of their watch stock. 

In the city of Detroit there are eight inspectors, 
and it is stated by them that the present system of 
inspection could not be improved on, for the reason 
that were it agitated or any changes desired, it 
would lead to but one end. 

The railroad companies would employ their own 
watchmakers and dealing directly with the fa- 
vored manufacturer would cause the jewelers and 
watchmakers to lose their business. 

Any changes in the method of inspection that 
would lead to this result would be a detriment, 
because of the fact that many retail jewelers and 
watchmakers are to-day reaping the benefit and 
profit of the present methods of inspection. 

Following the report of the committee 
on watch inspection, delivered by Chairman 
Toeppel, a brisk discussion ensued, which 
was started by R. C. Bernau, who de- 
fended the retail jewelers who are rail- 
road watch inspectors. He argued that 
one-half the watches are cleaned by other 
jewelers and that he did not like the idea 
of having others clean the watches and 
have them brought to him for repairs. 
He pointed out that the watch inspectors 
have to loan standard watches while 
others are in the shop for repairs. He 
argued vigorously that the watch inspect- 
ors who had that work would be foolish 
to give it up, and presented many other 
arguments on his side of the question. 

W. L. Jones, Martinsburg, W. Va., a 
watch inspector for 22 years, followed Mr. 
Bernau, and said that inspectors must lend 
watches that will pass inspection. “We do 
not keep the railroad men’s watches from 
four to six months; they keep the ones 
we loan them,” he said, and added that 
other jewelers let people have seven-jewel 
and even cheaper movements when watches 
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were left to be repaired. This, he said, 
was an item to be considered, and added 
that during the season of inspection he 
had from 20 to 30 high-grade watches out 
all the time. He said that the fact that a 
jeweler was a watch inspector put him 
in closer touch with the railroad men, but 
he does not get 100 per cent. for being 
He added that they do get 
passes when they go out on company 
work, and said he had encouraged the 
cleaning of watches once a year. He cited 
an instance on the Baltimore & Ohio after 
a big wreck when the Interstate Commerce 
Commission had stepped in and ordered a 
thorough inspection, stating that the Gov- 
ernment really had a hand in watch in- 
spection. He was of the opinion that the 
committee should reconsider the report of- 
fered by Chairman Toeppel. 

A. O. Bald, Buffalo, who had previously 
spoken on the watch inspection problem, 
outlining condition as they existed in Buf- 
falo, again spoke, and made the point that 
watch inspectors should be paid for their 
work. 

Consulting Superintendent Higginboth- 
am, of the South Bend Watch Co., also 
spoke on the subject, and President Combs 
said the committee would be continued, 
and that he thought more watch inspectors 
would be put on it. 

Letters were read from Wm. Appel & 
Son, Lancaster, Pa., and from others, giv- 
ing their views of the watch inspection 
problem. The conditions which Mr. Toep- 
pel reported did not seem to be the same as 
on some other railroads. The discussion 
stirred up a lively session, and further af- 
tention, it was said, would be given it later. 

THE LADIES’ AUXILIARY. 

The Illinois Ladies’ Auxiliary held a 
meeting at the Hotel Sherman Tuesday 
and elected the following officers: Mrs. 
O. W. Johnson, Chicago, president; Mrs. 
Kuss, La Salle, vice-president; Mrs. H. C. 
Stern, Chicago, secretary, and Mrs. T. H. 
Craig, Champaign, treasurer. 

A membership of about 40 was reported. 

The Theiter Party. 

On Tuesday night the Geo. M. Cohan 
Grand Opera House was reserved for the 
jewelers, who enjoyed the opportunity of 
seeing the musical show, “Whirl of the 
World.” The catchy two-act production, 
introducing all the latest dance craze spe- 
cialties and carrying along a thread of 
comedy and mirth, made a decided hit with 
the audience. The big theatre was com- 
pletely filled with the jewelers and their 
guests, who were lavish in the expression 
of their appreciation and delight at the 
beautiful scenic effects, the clever mon- 
logue acts and the gorgeous costuming. A 
bevy of pretty chorus girls, the snappy mu- 
sic and excellent acting combined to fur- 
nish the jewelers an evening of unalloyed 
enjoyment. 

The fine fancy dancing by members of 
the cast won its full share of approval, and 
it is safe to say that never was a larger 
body of jewelers and their guests assem- 
hled at any one theater. The grand finale, 
the “Arabian Masqueraders,” brought to a 


inspector. 





close the evening’s program, which will 
long be remembered by the many visitors 
who were the guests of the Chicago jew- 
elers. 

The house was packed to standing room 
by the jewelers and their wives, and the 
fact that there were no reserved seats 
added to the fun. 

Wednesday Morning Session. 

The program schedule called for the 
opening of the Wednesday morning session 
at 10 o’clock, but it was nearly a half-hour 
later before First Vice-President Charles 
T. Evans made the first announcement of 
the day. Prior to that time a harp solo, 
singing of popular songs, and solo work by 
Mr. Webb helped attract the stragglers to 
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the convention hall. The attendance on 
Wednesday morning had increased to about 
2,500, 

Vice-President Evans first read a num- 
ber of telegrams which had been received 
from Senator Goeke, Charles F. Miller, 
president of the Hamilton Watch Co.; 
Mack Hurlburt, Col. J. Warner Hutchins, 
Samstagg & Hilder Bros. and the L. E. 
Waterman Co. 

The telegram of Senator Goeke read as 
follows: 

“T. L. Comss, Convention Hall, Chicago. 

“Regret that conditions here require my 
presence, and therefore cannot address 
your convention. Have written.” 

A letter was also received from Senator 
Goeke in which he explained more in de- 
tail the reason for his inability to attend 
the convention. 

The telegram received from Mack Hurl- 
burt, Fort Dodge, Ia., read as follows: 

“Between sobs I am dictating this mes- 
sage to yourself and our fellow conspira- 
tors in convention assembled. I am dic- 
tating, as I am too overcome with grief to 
work the typewriter; she won’t work her- 
self. I had a dream last night. I was at 
the convention. She was a_ humdinger. 


Everybody there; every delegate attended 
every session from beginning to end, and 
carefully examined all exhibits in every 
booth and bought big bills. Nobody was 
in the exhibits or elsewhere when he should 
have been in the convention hall. No 
rooms were mismatched, and no one said 
the hotel was robbing him. Colonel Shep- 
herd was celebrating his 35th birthday, and 
Herman Stern made a two-hour speech on 
the convention floor, entitled ‘As to 
whether or not it was.’ Joe Mazer had a 
haircut, and Claude Wheeler was still in- 
sisting on being shown. I also dreamed 
that Bill Juergens and the rest of the Chi- 
cago entertainment committee were pinched 
for speeding. To-day is the day that 
dreams come true; so be watchful and, I 
might add, careful. 
“Sincerely, 
“Mack HURLBURT.” 


The telegrams from C. F. Miller, presi- 
dent of the Hamilton Watch Co., read as 
follows: 

“Heartiest greetings and congratulations 
to the A. N. R. J. A. May the convention 
be the greatest and may it mark another 
stepping stone on the road of greater pros- 
perity and higher achievement. * * * 

“May we ask official indorsement of your 
convention to the Stevens bill for price 
maintenance on standardized articles, and 
that you forward a copy of the resolutions 
to ask for presentation at Washington?” 

“Faithfully yours, 
“CuHas. F. MILrer.” 


The telegram from Col. J. Warner 
Hutchins, Philadelphia, Pa., which was ad- 
dressed to Ira D. Garman, president of the 
Pennsylvania Retail Jewelers’ Association, 
was as follows: 

“Impossible to get to convention. Please 
convey to the officers and members sincere 
regrets at my forced absence, and assure 
them of my thorough sympathy and cordial 
support of the splendid work the associa- 
tion has accomplished.” 

The telegram from Samstagg & Hilder 
Bros., New York, stated they were in re- 
ceipt of a letter from the Merchants’ As- 
sociation of New York saying there is a 
possibility of the American National Retail 
Jewelers’ Association holding its conven- 
tion in New York next year. “We hope 
you will decide to visit us,” stated the tele- 
gram, “as we can assure you that not only 
the Merchants’ Association will do every- 
thing to make your visit interesting, but 
the merchants of New York will appreciate 
the honor and make you most welcome. 
Do come.” 

The L. E. Waterman Co. wired to Sec- 
retary Anderson that the company joined 
with other New Yorkers in extending a 
cordial invitation to come to New York. 

The first speaker introduced at the 
Wednesday morning session was O. G. 
Fessenden, chairman of the baggage com- 
mittee of the Jewelers’ Protective Union, 
New York, and president of that associa- 
tion. He delivered an address on the bag- 
gage problem as entailed. in the checking 
of trunks containing sample baggage. His 


address was instructive and drove home 
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t necessity of a reform. It was as fol- 
lows 
ADDRESS Of » G. FESSENDEN. 
Afr. President ay | | ‘ a 
Reta et s s at 
I € € the Unitec states \ ar 
t ict re > and ] Csa ous be lan vel \ 
23,00 € 1 jewelers eprese Q 
vested capit ] t over $500,.000,000 conducting 
ss in every State of the Union vitally 
in the questions: e dealers 
r icturers of and jobbers in onds, watches 
ar jewelry be allowed to deliver to their cus- 
tomers, at the time and place of purchase, Is 
purchased by said customer from trunks checked 
as baggage, and the customer have the 
receive the goods at the time he buys tl 


accept a sales bill therefor? 
. 60 years and over the wholesale jewelers 
of this country have conducted the larger part of 
their business by employing traveling salesmen to 
carry with them, in trunks, goods for sale and to 
deliver to their customers, retail jewelers, such 
merchandise as they may pick out, and for all 
these 60 years the railroads of the United States 
have been carrying the trunks of the salesmen as 
baggage, without a question as to the contents or 
what disposition was to be made of them upon 
their arrival at the point they were checked to. 
For the service of transporting jewelers’ trunks 
the railroads are paid for excess baggage over 
$800,000 a year, besides the money paid for the 
transportation of 7,000 traveling salesmen 
employed by wholesale jewelers. 

In August, 19138, it was forcibly brought to 
the attention of every jeweler in the country that 
to deliver goods from trunks checked as baggage 
was unlawful and subjected the offender to heavy 
punishment. You can imagine the hue and cry, 
the many protests made by the wholesale and 
retail jewelers when the fact was borne home to 
them that a custom of the trade established for 
suddenly pronounced un- 





over 





yea and years was 
lawful. 

The Jewelers’ Protective Union, feeling it was 
identificd with those jewelers selling 
goods from trunks than any other of 
our trade organizations, immediately 
to find out the facts, and to that end sought and 
obtained the co-operation of the other organiza- 
tions of our trade. A joint committee represent- 
ing the various organizations asked to co-operate 
was formed and ever since has been at work on 
the matter, which at. first seemed rather easy to 
adjust, but which, I assure you, as chairman of 
that committee, is about as hard a job as any com- 
mittee ever tackled. First let me tell you what 
we found out, second, what we have done, and, 
third, how you can help us if you agree with the 
committee that a remedy must be obtained to a 
condition which is rapidly growing intolerable. 
There is no law whatsover on the statute book 
of the United States, or on that of any State in 
the Union, which prohibits or makes it unlawful 
for a man to deliver from his trunks, checked 
as baggage on a railroad, as many goods carried 
therein as he pleases. 

Remember that the whole of our trouble arises 
from a certain provision of the Interstate Com- 
merce Act requiring railroads to file with the 
Interstate Commerce Commission at Washington 
tariffs showing rates and classification’ of freight 
and baggage which under they are re- 
red and expected to observe as well as every 
ipper of freight and every passenger who checks 

} 


more closely 


possibly 


took steps 


the law 





Under this provision of the Interstate Commerce 
ry railroad in the country, except one, I 
filed more than two years ago with the 
te Commerce Commission a tariff specify- 
ig what they would check as baggage and de- 
ung among the lot sample baggage as consisting 
of “samples of merchandise carried by commercial 
avelers, with the view of enabling them to make 
sales of goods similar to the samples carried and 





th: 


re 





mot for sale or free distribution |! the owners, 
their branch j uses, customers ) thers.” 

As I say, this tariff was filed re than two 
years ago, and I venture to say not one jeweler 
in a thousand knew anything about it, and I am 
sure the railroads never in the world tried to en 


until the matter was agitated in 


That 


yrce the rule 
1913. 


this agitation and the great 


























city given t 1att Vas extre vy unto 
inate for the jewelry trade must be nitted. 
Immediately the Interstate ( Commission 
s s ( wit telegran letters from 
lreds of jewelers asking them to pend a 
i 1 matter of fact, it never had 
1 1ilroads, which ever since the tariff 
A never asked a question of 
W his trunk for checking, and 
) 1 endeavored to enforce the rule, 
vere suddenly brought up with a round turn to 
ac t fact that they were equally guilty with 
] lar 10 checked his trunks as egage with 
intent to deliver goods therefrom if it could b 
roved they knew that that was his bus It 
as at this stage that the joint committee really 
began its work. 
I committee realized at the outset that the 





trade is peculiar to itself in that in many 





instances goods carried by the traveler cannot be 
rapidly, or no 
had. Especially 


sample, as styles change 


the article can be 


sold by 
duplicate of 





O. G. FESSENDEN, PRESIDENT OF THE J EWELERS’ 
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is this true of the more expensive pieces of jew- 
elry and diamond pieces of rare design. The fine 
store and the customer able to buy what he wants 
demand something different from what another 
has, thus making it impossible to carry duplicates 
without an additional invest- 
ment of a large amount. To duplicate a dia- 
mond, pearl or ruby scarf pin, for instance, might 
as far as the stone itself 


in the home office 


be absolutely impossible 
was concerned. 

The retail jewelers have for 60 years been ac- 
customed to having stocks brought to their stores 
where they can have their own goods before them 


while they are buying, thus enabling them not 
only to compare, which is often necessary, but 
they have the immediate use of the goods they 


purchase, which in the month of December (the 
harvest time of the jeweler) is profitable to them, 
and in many instances an accommodation to their 
To deprive the retail jeweler of this 
privilege would werk a great hardship not only 
on him but on his customers, To sell loose dia- 


customers. 


monds or other precious stones by sample is abso- 
lutely remembered, too, 
that the manufacturing jewelry trade makes its 
goods for immediate delivery, whereas, as a rule, 


impossible. It must be 


many other lines take others from samples for 
future delivery sometimes six months hence and 
therefore suffer no hardship by the rule in ques- 


tion. Ali this was presented first to the Interstate 
Commissioners informally. The commis- 





inted us what they 


ion gt leemed was a partial 
relief to what we claimed was a hardship by for- 
mally making a ruling which in effect allows a 


ner to select from the contents of the trunk 
such goods as he may desire, the 


them, however, but to take 





traveler not to deliver: 





revolutionize 





elry business 
loss to many of our people and the loss of em- 
loyment of men who to-day are earning their 


and as traveling salesmen, 


majority’ of 





») on a large 


besid-s being I | 
the retail jewelers of the country who demand 
immediate delive o1 the goods they pure 





Becoming convinced that the railroads could 
us all the relief desired by changing the word- 
ing of the tariff filed Interstate Com- 


merce Commission, the committee brought the mat- 





give 





with the 
ter to the attention of the various trunk line as- 
sociations of the railroads and endeavored in every 
way to effect their purpose. After a number of 
conferences our request was declined, and having, 
as we believed at the time, exhausted every means 
to obtain relief without taking a drastic step, the 
committee was forced to petition the Interstate 
Commerce Commission, which was done Jan. 15, 
1914, to formally declare the rule prohibiting the 
delivery of goods in trunks checked as baggage 
as umreasonable, unjust and discriminatory and 
in violation of the act to regulate commerce. It 
is hoped that a hearing and decision can be 
reached this Fall, but we all know how slowly 
such a body as the Interstate Commerce Com- 
mission must necessarily act. I want to say right 
here that an erroneous impression may account 
for the widespread and adverse criticism in our 
trade of the Interstate Commerce Commission. It 
seems to be thought that that body is at fault; 
that it ought to permit at once the continued sale 
of our goods from trunks; that with it originated 
all the annoyance, inconvenience and expense to 
which we have been subjected. The commission 
has no such power; it cannot initiate a rate or 
practise; its jurisdiction and while abso- 
lute within its sphere, is confined to revising rates, 
rules, regulations and practises initiated by the 
roilroads. When a tariff has once gone into ef- 
fect it and the provisions thereof are law until 
they shall, after complaint and hearing, have been 
determined by the commission to be unjust and 
unreasonable or otherwise in contravention of the 
act to regulate commerce. The present burden- 
some situation, therefore, is due to the act of the 
railroads in restricting and limiting the articles 
which may be transported as “sample baggage” 
and prohibiting the sale or distribution thereof. 
hard at with the 
railroads and feels. slightly encouraged, though 
nothing definite can be stated to-day as to the 
outcome of these resumed negotiations. In my 
opinion, until a final decision of our case is made 
no wholesale jeweler should make delivery from 
his trunks checked as baggage, but should follow 
the method outlined by the commission in its 
ruling above quoted. I am strongly of the opinion 
that delivery to the post-office or express company 
of a package addressed to a customer living in 
the same town in which the goods are sold is an 
evasion of the law. I am well aware that sending 
back by mail or express is inconvenient, annoying 
and troublesome; the requirement also results in 
delay. Prudence, however,’ demands the “safety 
first’ principle, for the penalties for violation of 
the act to regulate commerce are severe. We 
jewelers are law-abiding citizens, and while I can- 
not believe any jeweler, wholesale or retail, would 
knowingly break the law, if any there be, every 
retailer should refuse to be a party to it, not only 
hecause by so doing he becomes a party to an 
unlawful proceeding, but he encourages an act 
which is manifestly unfair to those of us who are 
faithfully obeying the rule. 

And now, in conclusion, if you agree with me 
that the railroads are placing unjustifiable re- 
strictions upon the method of conducting our busi- 
materially help the cause by 
taking appropriate action at this great convention 
the country, whose voices, 
[ form of resolutions unani- 
adopted, will and must carry so much 
weight with the railroads that they will grant our 
mutual request and so amend their tariff that the 
jewelers of the country can continue to conduct 


power, 
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their business as they have for more than half a 
century. 


I thank you for your courtesy. 


After Mr. Fessenden had finished his 
address August Loch made a few remarks 
on the question, calling particular attention 
to the great inconvenience which the pres- 
ent condition is making for many retail 
jewelers. After a further discussion of 
this subject, President Combs introduced 
as the next speaker J. B. Ash, Rockford, 
Ill., who delivered a talk on “The Analysis 
of Parisian Ivory.” 

He said that a French chemist hit upon 
a plan of combining ivory nut, camphor 
and other ingredients in this process. He 
gave some other facts about the manufac- 
ture of the product in question. 

Next came the very interesting and in- 
structive report of National Secretary An- 
derson, which covered a wide field of sub- 
jects and reflected the arduous labor which 
Mr. Anderson has been doing during the 
past year. His report in full was as fol- 
lows: 


REPORT OF SECRETARY A. W. ANDERSON. 


The convention of 1913, through the resolu- 
tions committee, gave certain specific duties 
to the officers and executive committee to be 
fulfilled before this date. I am pleased to re- 
port that insofar as it has been possible these 
instructions have been carried out. 

Taking their ‘instructions we find that the first 
urges the formation of district and local jewelers’ 
clubs. Perhaps in no other year was this work 
so generally carried on as during the period be- 
tween the last and this convention. The national 
association office was repeatedly asked for copies 
of constitution and by-laws suitable for such or- 
ganizations, these requests coming from Maine, 
Maryland, Michigan, Nebraska, Iowa, Kansas and 
elsewhere. Good reports were made of this work 
in several States, and. more have such organiza- 
tions in contemplation and will complete then 
this Fall and Winter. Michigan, Maryland, New 
York, Nebraska and Wisconsin reported new 
district and local clubs, and even New York 
city, perhaps aroused by the enthusiastic State 
tour of last year, promises to organize a 
local club, something all of us should sincerely 
hope and work for. There is no doubt at all that 
the district or local club is the foundation for 
strong State and national organizations, at the 
same time affording. the members an opportunity 
to get immediate and satisfactory returns from 
the membership. Our members cannot do a better 
work than to advocate these clubs in their own 
localities. 

The resolution relative to fraudulent advertis- 
ing instructed the national and State officers to 
continue their efforts to secure a uniform fraudu- 
lent advertising law. Very few legislatures were 
in session the past year and State work has there- 
fore been quiet in this direction. The support of 
the association was given to the Steenerson bill, 
H. R. 10944. Our members were urged to ask 
their representatives to support this bill, and the 
officers made such appeal direct to the members 
of Congress. From the amount of letters re- 
ceived bearing on this subject it is evident that 
a great deal of interest is being taken in the 
measure, which unfortunately may not reach the 
voting stage this term owing to the tremendous 
amount of business stil] ahead of Congress. 

All members of Congress were appealed to by 
your officers pursuznt to instructions in the next 
resolution asking an investigation of the alleged 
discrimination in mail rates. 

The next resolution relates to time guarantees, 
and of the tremendous efforts put forth by the 
committee having this subject in charge you will 
be told in a report by that committee. I shall 
afterward refer to this subject again. 

Owing to circumstances surrounding the rela- 
tions of the National Jewelers Board of Trade 
and the officers of this association because of the 


Owen-Goeke bill, but little advance was made 
toward a desired change in the method of the 


soard’s handling of embarrassed dealers This 
matter has been given much thought by your 
officers and will be presented to the Board in due 
time 


Numerous complaints from legitimate retail jew- 
elers in different sections of the country relative 
to the distribution of jewelry catalogues by whole- 
sale heuses to the consumer were received. In 
the cases of the prominent wholesalers and job- 
bers we found them ready and anxious to receive 


Ss 


news of this sort and willing to rectify the erro 
as far as possible. We have every reason to be 
lieve that the more prominent jobbers issuing 
catalogues desire these to go only into legitimate 
hands. We found a number of jobbers who were 
sending their catalogues to all applicants, but the 
average jeweler can name such jobbers without 
any added information on the subject. On ac- 
count of the many kicks and complaints received 
from non-members the executive session of the 
midwinter conference held last January consid- 
ered this question, and instructed the secretary to 
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investigate only complaints coming from members 
and to intorm non-members of this practise. 

The same resolution, touching on the above, de 
nounced the retailing manufacturer, and com- 
plaints of eastern jewelers reciting their troubles 
with such manufacturers were made the subject 
of special re olutions in nearly all States this 


year, in addition to which the national association 


sent a circular letter to about 175 manufacturers 
of jewelry asking the discontinuance of this prac- 
tise, and I am pleased to say that the eastern 
jewelers report the manufacturers as being ap- 


parently very desirous of remedying these un- 


eplorable conditions, and will un- 


fortunate and de} 
loubtedly do so at an early date, as meetings be- 
tween the interested retailers and the manu- 
facturers have already been held 

rhe sterling silver price question received a 
good deal of attention during the past year in 
discussions at loca] and district clubs, and several 
clever plans to enable the maintenance of a rea- 
sonable margin of profit and for the elimination 
of free engraving were offered. This subject is 
of course a countrywide one and will not down 
until a reasonable remuneration for investment 
labor and service is in sight for the jeweler. 
This agitation should be kept up locally and in 
State and nationa] associations, for constant ag 


tation will eventually lead to some concerted and 
effective action. 

The principle of the fixed selling price was 
warmly commended in last year’s resolutions, and 
your officers gave assistance to the American 
Fair Trade League in its fight for the passage 


of the Stevens bill, H. R. 13305, designed t 
legalize the fixed selling price. The American 
Fair Trade League conducted a remarkable cam- 
paign for this bill and furnished free all printed 

tter relating thereto to be distributed among 


the retail dealers of the country. At this time 
the fate of this bill is doubtful, again on account 
of the great amount of work ahead of the 
legislators 


Following the instructions as given in the reso 
lutions President Combs appointed committees or 
“skilled workmen” and ‘‘watch inspection,” whose 
reports will be heard at this convention. 

\fter a great deal of preliminary work the as 
sociation’s assay department has finally been es- 
tabiished under the direct supervision of Jos. 
Mazer, who will inform you fully of the work 
in this department. As you undoubtedly know 
from having received copies sent from the asso 
iation’s office, the first list of assays went to the 
jewelers of the country on the 18th of this month. 





The last convention voted to dissolve the old 
corporation and form a new one under the laws 
of Illinois, at the same time adopting a new 
constitution and by-laws. Pursuant to this action 
on the part of the convention, notice of dissolu- 
tion of the old corporation was published in the 
Des Moines Leader for several weeks in Novem- 
ber and December last year, as required by the 
charter laws of Iowa, the home of our first cor- 
poration. On Dec. 31 an affidavit showing the 
publication of the notice of dissolution was filed 
with the Secretary of State of Iowa and ac- 
knowledged by him Jan. 6, 1914. This ended the 
life of the old corporation. In the meantime on 
Oct. 14, 1913, a certificate of organization was 
issued to this association by the Secretary of 
State of Illinois. All that remains for this body 
to do in connection with the reorganization is to 
readopt the constitution and by-laws really accepted 
last year but which perhaps we could not, speak- 
ing in a strictly legal sense, adopt before the old 
corporation was dissolved. 

If I may revert to subjects touched on in the 
bezinning I would call your attention to one 
branch of the activities of your special committee 
on legislation. 

To prove that their work in this direction was 
thoroughly done I will say that over 6,000 pieces 
of mail were sent from the office of the asso- 
ciation to the members and other jewelers of the 
country, urging them to use their influence with 
their representatives in Congress for the passage 
1f the Owen-Goeke bill. This mai] was sent in 
two lots under dates of March 7 and May 8. 
Direct appeal was also made to the members of 
Congress from the office of the association, this 
being done by mail under date of June 13. The 
members of this association and other jewelers 
of the country showed a wonderfu] interest in 
the Owen-Goeke bill, and the efforts made to 
enact it into law, and their assistance, rendered 
promptly and enthusiastically, as attested by hun- 
reds of letters on file at this office, has been 
thoroughly appreciated by the special legislative 

mmittee, President Combs and Attorney Mc- 
Culloch, all of whom have labored so unceasingly 

1 passage of this measure. 

Resides the 6,000 pieces of mail bearing only 
on the Owen-Goeke bill, this same bill was men- 
ned and brought to the attention of the mem- 
ers and other jewelers in about 4,000 other cir- 
letters personal letters, etc., so that at the 
lowest calculation the Owen-Goeke bill was 
brought to the attention of the jewelers, and their 
support asked for it from the office of the asso- 
ciation through the medium of no less than 
10,000 letters, circulars, etc., exclusive of the 
arguments put forth for it in our 1914 program, 
an issue of 6,000 copies. This association is in- 
lebted to the committee for its work in behalf 
of this bill sthat work outlined here being the 
least of its actual labors. 








The Stevens and Steenerson bills were brought 


to the attention of the jewelers in 6,000 circulars, 
haif of which were furnished by the American 
Fair Trade League. As in the case of the Owen- 
Goeke bill, the members of this association 
showed their deep interest in the work in the 
manner in which they rallied to the support of 
both the Stevens and Steenerson measures. 

In addition to the work done for the Steener- 
son Fraudulent Advertising Bill, this association 
mnducted since last March a campaign of edu- 
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cation among the publishers of the country, espe- 
cially of rural papers and farm periodicals. This 
was a continuation of the campaign begun over 
a year ago by the Wisconsin association, and its 
purpose is to eliminate misleading, untruthful and 
fraudulent advertising of watches, jewelry and 
other wares in our line by submitting evidence to 
the publishers and inducing them to deny their 
columns to this class of advertisers. 

In March the national association subscribed to 
about 25 farm papers and magazines, also two or 
three very popular and monthly magazines. These 
were searched for advertising of the sort ob- 
jected to, and when such advertisements appeared 
they were called to the attention of the pub- 
lishers. It is only fair to the publishers to say 
that most of them received our criticisms of the 
advertising in a kindly way, and many of them 
showed eagerness to be rid of this business. 

Some of the publications with which we took 
up the subject of fraudulent advertising, always 
as a result of ads run in their papers, were: 

Home and Farm, Louisville, Ky.; The House- 
hold Guest, Chicago; Hearth and Home, Augusta, 
Me.; Farm Progress, St. Louis; Farm and Fire- 
side, Springfield, O.; The American Agriculturist, 
New York; The Orange Judd Farmer, Chicago; 
Farm and Home, Chicago; Farm Journal, Phila- 
delphia; Farm, Stock and Home, Minneapolis; 
Farm and Ranch, Dallas; Grit, Williamsport, Pa.; 
LaFollette’s Weekly; The Columbiad, Hoboken, 
N. J.; The Metropolitan Magazine, New York, 
and that great group of rural publications known 
as Pierce’s farm weeklies, the Jowa Homestead, 
the Wisconsin Farmer and the Farmer and Stock- 
aan, 

Other newspapers and magazines have been ap- 
proached on the subject, but these are the most 
important. Going back of a year ago I wish to 
show you two very popular rural publications, 
the Woman’s World and To-day’s Magazine, the 
publishers of which cleaned their columns of ques- 
tionable watch advertising upon representations 
made to them by representatives of your associa- 
tion, and which to-day are as classy and up-to-date 
as any periodical printed and carry a fine line of 
legitimate advertising. 

We have been greatly encouraged by the atti- 
tude of the publishers of most of these papers, 
many ads having been discontinued altogether and 
others being under investigation. We must con- 
sider that we ask a good deal of a publisher 
when we request that he discontinue business 
that brings him as high as $20 per inch for each 
insertion. But it is a fact that upon presentation 
of positive proof that an advertisement is mis- 
leading, most publishers will force the advertiser 
to change his copy or withdraw the ad. 

Perhaps the greatest encouragement we have re- 
ceived comes from the group of papers known as 
Pierce’s farm weeklies, The Iowa Homestead, The 
Wisconsin Farmer and the Farmer and Stock- 
man. This group is the most influential’ in the 
great middle west, has a circulation of nearly 
400,000 copies among the people who have the 
money, the farmers of Illinois, Missouri, Iowa, 
Oklahoma, Nebraska, Minnesota, North and South 
Dakota and Wisconsin. So impressed have the 
publishers become with the idea of refusing ob- 
jectionable advertising and catering to the legiti- 
mate only .that they sent representatives to see 
President Combs and the secretary, proposing a 
co-operative movement between this association 
and their papers, whereby they would take up 
the work of educating the farmers in the great 
central west to buy good wares in our line, to 
know values when they see them, and to buy 
their silverware, clocks, watches and kindred arti- 
cles of their home jewelers instead of through the 
mail order catalogue. Naturally they must have 
legitimate advertising to help them carry out 
their plan, and the work that the small town jew- 
elers in this great section must do is to aid the 
Pierce Publishing Co. in convincing the national 
advertisers of legitimate watches, clocks, jew- 
elry, silverware and kindred lines that these great 
rural weeklies are the papers through which to 
reach the consumer with the buying power. You 
will learn more of this plan as it develops, and 
we believe that it opens up an opportunity to 
work hand in hand with publishers of great rural 
papers all over the country, they denying their 
space to all but legitimate advertising, and we 
on the other’ hand urging the national adver- 
tisers to bring business to the small town and 


country jeweler through advertising in these great 
and popular rural mediums’ which in many in- 
stances form nearly the entire family reading. 

This work of elimination of misleading adver- 
tising must go on, handicapped though we are 
on account of no federal statute covering the 
subject, but without such a statute we still can 
create sentiment in favor of cleaning up this sort 
of advertising. and the benefits accruing to us 
will be worth many times the labor or expense 
involved. 

We have been passing through a period of 
time not best suited for the purposes of further- 
ing our growth. Depressed conditions in many 
sections have made membership campaigns slow 
of results. The raise in the national dues to $2 
per year possibly had some effect, and taken all 
in all, many of our State organizations, in spite 
of vigorous ‘work on the part of the State offi- 
cers, have made no advancement in numbers, 
but it is an encouraging fact that the enthusiasm 
among the membership never ran higher, and 
soon the pericd of depression must end and the 
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association go on to greater growth and greater 
accomplishments. 

Many of our members will still renew their 
affiliations during the present year, for the busi- 
ness outlook for the Fall seems to be generally 
good, especially in the agricultural States, and 
that means more business for our associations as 
well as for individual jewelers. 

Let us rejoice in the affiliation of four new 
State organizations with the national—Connecticut, 
Washington, Idaho and California—and accept this 
as an indication of the turn in the tide. 

The national association, recognizing the un- 
usual conditions confroning the different State 
associations this year in the matter of recruiting, 
offered to help out as far as the facilities of the 
national office would permit. Twenty-three State 
organizations accepted this limited assistance of 
the national toward getting in new members and 
renewing the old ones. The national sent a total 
of 3,000 letters and 1,200 circulars into organized 
States to old members and prospects in an at- 
tempt to boost the membership. Also 500 letters 
were sent to unorganized States. Just how much 
good was done is problematical. It is certain 
that almost the entire credit for the members Se- 
cured or renewed this year belongs to the officers 
of the separate States. It has been a great pleas- 
ure to receive copies of letters sent out by them to 
prospects and delinquents. These letters show how 
deeply and genuinely the State officers are im- 
bued with the association spirit. Further proof 
that their hearts are in the work lies in the 
statement that nearly 1,000 letters passed be- 
tween the State officers and the national secre- 
tary’s office during the past year. 

Undoubtedly the visits of the various national 


otheers to the 


lifferent State conventions this year 
was productive of new enthusiasm, for every 
State has turned in reports of success which fol 
lowed this plan. A fitting close to the State 
convention season was the great western circuit— 
Oregon, Washington, Idaho and Utah—which was 
visited by President Combs The splendid mem- 
bership returns from this territory is proof that 
good work was done at these conventions, 

We should be nothing but optimistic over the 
prospects for the coming year. With the assay 
department doing business we should be able to 
interest the wavering jeweler as never before. 
A gain of four new State organizations spells 
promise of great things. Awakened interest in 
the old States is an assured thing. The southern 
States are getting interested, as the gain in mem- 
bers at large will prove. 

We must go forward in association work, and 
in this we cannot fail if we give it that loyalty it 
so well deserves. an 


his report was unanimously accepted by 
a rising vote of the entire assemblage, and 
the personal thanks of President Combs 
was added to that of the members of the 
association as an expression of their ap- 
preciation of Mr. Anderson’s services. 

President Combs then called attention to 
the fact that it had been planned to close 
the exhibits during the convention sessions, 
but that this had met with a flood of ob- 
jections. He regretted that the attendance 
was not greater at the sessions. An inter- 
mission of 10 minutes was declared while 
the jewelers rounded up the stragglers. 
When the convention hall had again been 
well filled, President Combs introduced Jo- 
seph Mazer, McAlester, Okla., who deliv- 
ered the report of the special legislative 
committee on the Owen-Goeke bill. 

Before beginning his report Mr. Mazer 
said that last year some had said afterward 
that they had had no opportunity to discuss 
the report which he gave. He said that he 
was willing to answer any and all ques- 
tions which might be propounded, but asked 
that he be not interrupted until after he 
had finished his report. He then took up 
his report, which was as follows: 

REPORT OF JOSEPH MAZER. 

At our last convention held in this city during 
August, 1913, the special legislative committee in 
charge of the Owen-Goeke bill made a report de- 
tailing what had been done up to that time 
towards bringing about the passage of that bill, 
which had been then introduced and was then 
pending before the committee of Congress. It is 
the purpose of this report at this time to convey 
to the members of the American National Retail 
Jewelers’ Association, as well as to all unaffiliated 
jewelers in these United States, an accurate ac- 
count of what has been done by your special 
legislative committee since its last report was made 
and accepted. 

Your committee, always having in mind the se- 
curing of any additional information which would 
tend to improve the bill, continued its investiga 
tions, and in accordance with its policy of con- 
sidering impartially any suggestions or -recom- 
mendations which might be made, accepted an in- 
vitation from the special watchcase bill com- 
mittee of the National Jewelers Board of Trade, 
and met with them in the city of New York on 
Oct. 21, 22 and 23, 1915. A complete steno- 
graphic report of this meeting was taken, which 
record covers 260 typewritten pages and which 
your committee has here. 

Your committee can best summarize the results 
of this meeting by reading to you a communicaion 
which it directed to the special watchcase bill 
committee of the National Jewelers Board of 
Trade and which reads as follows: 

Oct. 30, 1918. 

Watchcase Committee, 

National Jewelers Board of Trade, 
Meyer D. Rothschild, Chairman. 
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Gentiemen. I 
bill now pending before Congress, and especial 
ly those provisions which relate to the elimina 


gold-filled and gold 


tion of time guaranties on 

plated watchcases, have been 4 subject for ds- 
cussion by State retail jewelers’ associations 
throughout the country for at least six years. 


The. subject of the elimination of time guaran- 
ties has also been thoroughly discussed in at 


least three of the national retail jewelers’ con- 


ventions. 

As a result of the resolutions passed by the 
American National Retail] Jewelers’ Association 
during its convention held at Kansas City, in 
August, 1912, President Combs appointed a 
special legislative committee to gather facts and 
evidence to be presented to the committees of 
Congress in order that proper legislation might 
be passed to eliminate the frauds which are so 
prevalent in connection with the use of time 
guaranties in the sale of gold-filled and gold- 
plated watchcases. 

The committee made exhaustive investigations 
and a thorough study of the subject, and as a 
result of these investigations and this study it 
prepared and submitted to certain members o! 
Congress evidence which resulted in the Owen 
Goeke bill being introduced in both branches 
of Congress. 

The committee felt that it could accomplish 
more by concentrating its efforts on the frauds 
existing in one branch of the business, and ior 
that reason confined the evidence submitted t» 
watchcases and watch movements where the 
frauds have become so general that the trade 
was anxious to accept the reforms propo e! 
That the committee’s judgment was sound i 
proven by the fact that the manufacturers of 
as well as the wholesale and retail dealers ii 
these articles, almost without exception, favo: 
the provisions of the Owen-Goeke bill. 

The committee realizing its great duty not 
only to the trade in general, but to the pub- 
lic and the members of Congress, has con- 
tinued its investigations since the introduction 
of the bill that it might gather any additional 
fact and consider any additional suggestions 
which would tend to strengthen the bill. It 
was with that object in view that owt commit- 
tee accepted your invitation, at great personal 
sacrifice to themselves, and came to New York 
to meet your committee. 

During discussions, covering parts of three 
days, your committee raised objections to the 
various provisions of the bill. In order to re- 
view these objections we will take them up 
section by section, as they were discussed dur- 
ing our conference and as is evidenced by the 





The purpose of the Owen-Goeke 





stenographic report of these meetings, which re 


port covers over 250 pages. 


Taking up for consideration your objection 
to section one of the bill: You say you do 
not object to the elimination of time guaran 
ties. You admit that the use of time guaran 


ties has resulted in great frauds, but you obj-ct 
to the passage of Section 1 on the grounds, first, 
that the bill, if passed, would be probably declared 
unconstitutional; and, second you contend that 
even if upheld by the courts as to its constitu- 
tionality it would, nevertheless, not prevent the 
frauds complained of. 


JOSEPH MAZER, CHAIRMAN ASSAY COM- 
MITTEE, 


We do not regard these objecions as w 
founded. The first objection, that the bill, if 
passed, would be declared unconstitutional, we 
answer by saying that this particular feature of 
the bill has received the gravest consideration 
of the best legal talent obtainable, which talent 
has unhesitatingly declared in favor of its con- 
stitutionality. 

Your second objection, that even if the bill 





were de lared by the courts to be constitutiona'!, 
hat it would not prevent the frauds complained 
of, because, as your co:mmittee states, ingenious 
methods might be employed to evade the law, 
and your statement during the progress of the 
meeting that it would “assist the man who is 


engaged in fraudulent practises,” we do not re 
gard as worthy of serious consideration. Con- 
trary to your statement, we contend the passage 


f this law will positively stop the frauds com 
plained of. 

You say as regards section 2, which requires 
the stamping of the name or property registered 
trade-mark of the maker within one of the lids 
or cap of all gold-filled and gold-plated cases, 
“‘we are not concerned about it at all.’”’ We 
will, therefore, consider this section as dis- 
missed, 

To section 38, which requires that no _ solid 
gold case, after the act becomes effective, may 
be of less than nine karats in fineness, and that 
in the test for fin_ness the quality should be with- 
in three one-thousandths of the karat stamped 
within the case, you offer four objections: 

1. That the establishment of a minimum of 
nine karats for solid sold cases will largely in- 
fluence the establishment of a similar standard 
for gold jewelry. 

2. That you do not feel certain that a nine- 
karat minimum for gcld jewelry expresses the 
cesire of the jewelry trade in general. 

3. That you are not at all certain that the 
establishment of any standard for solid gold 
case or solid gold jewelry is either desirable or 
demanded at this time. 

4. You suggest that the bill be made to con- 
form with that provision of the present gold 
stamping law, which requires that in the test 
for fineness those parts of the watchcase which 
are free from solder should assay within three 
one-thousandths of one karat, and that the en- 
tire watchcase, if melted, included solder used 
in uniting the parts, should assay within one 
karat of the fineness stamped within the lid of 
the case. 

Answering your first objection, we state that 
we see no harm in the possibility that the 
establishment of a nine-karat minimum for solid 
gold case may influence the establishment of a 
similar standard for gold jewelry, although we 
contend that it will not necessarily do so. 

Answering your second objection, that you 
do not feel that a nine-karat minimum for gold 
jewelry expresses the desire of the jewelry trade 
in general, we say that the bill does not attempt 
to legislate for gold jewelry, but only for gold 
watch cases. 

Answering your third objection, that you are 
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not at all certain that the establishment of any 
standard either for solid gold cases or solid 
gold jewelry is desirable or demanded at this 
time, we state that the demand for such a 
standard as regards gold watchcases is evi- 
denced by the resolutions of the various State 
jewelers’ associations, as well as that of the 
national association, in appreving the bill as 
submitted by this committee. As regards the 
desirability or the demand for a similar stand- 
ard for gold jewelry, we reiterate that the bill 
does not attempt to legislate as regards the 
stamping of gold jewelry. 

Referring to your fourth suggestion, that the 
bill be made to conform with the present gold 
stamping law, which requires that in the test 
for fineness that the ‘‘double” and ‘‘concurrent” 
test be used instead of the single test provided 
in the bill, we state that we will suggest to 
the members of Congress that the bill be 
amended to conform with your wishes in this 
matter. 

As regards section 4, we think no comment 
is necessary aS both committees, after a thorough 
discussion, seemed to agree that the provisions 
of the section are practical. 

To your objection to the word “knowingly” 
contained in section 5 and to your suggestion 
that it be stricken from the bill, we answer that 
while we believe that the burden of proof should 
be upon the State, and that to omit the word 
“knowingly” from section 5, which would place 
the burden of proof as to knowledge upon the 
defendant and would make the measure very 
drastic, nevertheless, we are willing, because of 
your contention that the act would be more 
enforcible by this omission, to recommend that 
the word “knowingly” be striken from the bill. 

Section 6 which provides that the act should 
take effect six months after its passage, and 
which was the subject of considerable discussion 
we believe was agreed by all to be an equitable 
provision, especially in view of the fact that 
the national gold stamping law did not go into 
effect until one year after the date of its passage. 

It was suggested by your committee that sec- 
tion 7 be amended by adding words to the 
definition of the word “‘jewel’’ so that scientific 
rubies, sapphires, or stones of equal hardness, 
which are now used in the manufacture of high- 
grade movements, be included in the definition. 
From the statements made by your committee 
we believe it a good suggestion and we will so 
recommend. 

A carefuj analysis of the record shows that 
your committee raised no objection whatever to 
the principles involved, and that your committee 
agrees that frauds are prevalent as a result of 


the practises which this bill ceeks to prohibit. 
The record proves that every meritorious sug- 
gestion made by your committee was readily 
agreed to by our committee, and we maintain 
that an impartial consideration of the sugges- 
tions and objections made by your committee 
and not agreed to by our committee cannot but 
result in the conclusions that such suggestions 
or objections were impractical and irrelevant, 
and that their adoption could result only in the 
defeat of the reforms so much desired by legiti- 
mate dealers in watch cases and watch move- 
ments and which reforms are so important to 
the purchasing public. 

The foregoing we regard as a complete answer 
to your letter dated Oct. 23, 1913, and addressed 
to “The watchcase bill committee of the Amer- 
ican National Retail Jewelers’ Association.” 

Sincerely yours, 
SPECIAL LEGISLATIVE COMMITTEE OF THE AMERI- 
cAN NATIONAL RETAIL JEWELERS’ ASSOCIATION. 

By Josepn Mazer, Secretary. 


On Dec. 17, 1913, a hearing on the Owen-Goeke 
bill was held before the Interstate and Foreign Com- 
merce Committee of the House of Representatives. 
Due to the fact that the hearing was held during 
the holiday season, the members of your com- 
mittee were unable to be present. Our attorney, 
Mr. McCulloch, however, representing this com- 
mittee, presented an exhaustive brief and argu- 
ment in favor of the various provisions of the 
bill. 

At that hearing vigorous opposition to the 
Owen-Goeke bill was made by the Burlington 
Watch Co., of Chicago, an instalment mai] order 
house, which company was represented by its at- 
torney and its president, Mr. Babson. 

At the mid-year convention of our national as- 
sociation held in this city during January, of 
this year, your committee held a continuous session 
of almost three days, during which time it con- 
sidered a number of amendments suggested by 
various parties. 

On April 30, 1914, another hearing was held 
before the Interstate and Foreign Commerce Com- 
mittee of the House of Representatives at Wash- 
ington. At this hearing there were present A. E. 
}arker, of Minneapolis, Minn; Joseph Mazer, of 
McAlester, Okla.; Frank Ausman, of St. Mary's, 
O.; A. J. Heeson, of Toledo, O.; T. L. Combs, of 
Omaha, Nebr., and Roscoe C. McCulloch, our at- 
torney. We were also supported by the presence 
of a number of prominent Washington jewelers 
and other interested parties from various parts 
of the country. 

Opposing the bill at this hearing is Montgom- 
ery Ward & Co., of Chicago, one of the largest 
mail order houses in the wo:ld. 
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THE CONCLAVE OF 


Your com 








r f n 
tant amendm . g y 
duc ed, i Ss nven 
tion tuat e Interstate an 
Foreign ( before whom tke 
hearings were held, saw fit to adopt every sugges 
tion made by your e¢ 1 € rted the 
bill favorably with the amendments your commit 
tee proposed. 

lhe bill, therefore, as it now stands, provides 
in substance as follows: 

Section 1 Prohibits the uss f time guaranties 


in gold-tilled watchcases. 

Section 2: Compels the stamping of the name 
or registered trade-mark of the maker on all gold 
filled watchcases, the fineness of the gold by karct 





contained therein, and defines a gold-filled watch- 
case to be a case containing a minimum gold 
thickness of three one-thousandths of an inch upon 
the outside of the backs, center and pendant, and 
one one-thousandth of an inch upon the bezel, the 
inside of the backs and the cap. 

Section 3: Compels the stamping of the fineness 
of the gold by karat on solid gold cases, the name 
or registered trade-mark of the maker, and pro 
vides for the double and concurrent test contained 
in the present National Gold Stamping Law. 

Section 4: Compels the stamping of the name or 
registered trade-mark of the maker on all watch 
movements, together with the number of jewels 
and adjustments. 

Sections 5, 6, 7 and 8: Are all formal and ad- 
ministrative. 

Your committee regrets to report that in addi- 
tion to the opposition it encountered from Mont- 
gomery Ward & Co. and the Burlington Watch 
Co., the most insistent and persistent opposition 
came from what appeared to be the National Jew- 
elers Board of Trade. 

Your committee, not being able to conceive that 
the National Jewelers Board of Trade, as an or- 
ganization, would assume to offer any objections 
to so meritorious a measure as the Owen-Goeke 
bill, and being unable to conceive that so august 
a body could offer, in apparent good faith, such 
trivial and inconsistent objections as were offered 
in its name, made a thorough investigation of this 
opposition and is pleased to report to this conven- 
tion that, as a result of this investigation, your 
committee has arrived at the irresistible conclusion 
that the oppositions and objections which were of- 
fered in the name of the National Jewelers Board 
of Trade do not represent the sentiment of the 
vast majority of its membership or of its Board 
of Directors, but represent the opposition of a very 
few men who were using the name of the National 
Jewelers Board of Trade. 

Your committee feels justified in arriving at the 
foregoing conclusion, by virtue of the fact that 23 
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membe f the Board of Directors of the National 
Jewelers i ard of Trade, being the majority ot 
the members of the Board who were directly in 
terested in the watch business, and, therefore, knew 
led a petition with their secretary, urg- 

Board cease taking any action in op 
position the Owen-Goeke bill. 

Further, pur 
report of the 


of the Nat 


its needs, 
ing that the 


committee begs to advise that the 
Special Watch Case Bill Committee 
nal Jewelers Board of Trade, M. B. 
chairman, submitted at a meeting cf 
of Directors of the National Jewelers 


Rothschild, 
the Boar 
Board Trade, in December, 1913, opposing the 
Owen-Goeke bill, failed on motion to be approved 


by the Board of Directors. 
Further, your committee has secured assurances 
from a large number of the members of the Na- 


tional Jewelers Board of Trade who are not mem- 
bers oi the Board of Directors, voicing their em- 
phatic disapproval of the opposition to the Owen 
Goeke bill being made in the name of the National 
Jewelers Board of Trade. 

The last action taken to defeat the Owen-Goeke 
bill appeared in the form of an open letter, ad- 
President Combs, dated Aug. 5, 1914, 
and signed National Jewelers Board of Trade, C. 
H. Ingersoll, president. This letter attempts to 
convey the impression that the Board’s action has 
been misstated, and that necessary information has 
been withheld from the members of this associa- 
tion, which information, were it made available, 
would reverse the overwhelming sentiment among 
United States in f 


dressed X 






the retail jewelers of the tavor 
of the Owen-Goeke bill. 

There is nothing in the letter which is not a fe 
hash of statements heretofore advanced by Mr. In 
gersoll. Mr. Ingersoll is opposed to the elimina- 
tion of time guaranties by law, and as that is an 
important feature of our bill and one for which 
the jewelers have striven for over six years, your 
committee teels that a discussion of this feature, 
xr a discussion concerning the bill’s constitutional- 
ity, which seems to be the principal contention of 
Mr. Ingersoll against it, and one upon which he 
is not qualified to pass, would be superfluous. 

Because of that, your committee approves Pres- 
ident Comb’s reply to Mr. Ingersoll, reading as 





follows: 
PorTLANpD, Ore., Aug. 13, 1914. 
C. H. Ingersoll, President National Jewelers 
Board of Trade, 15 Maiden Lane, New 
York 


Appreciate letter just received. Chicago pro- 
distributed. We expect bill to 
pass on its present merits. Further interfer- 
ence by the Board at Chicago would only ir- 
ritate the issue, and I think it due the retail 
f America to have the Board’s open 
support or its absolute future non-interference 
with our bill. T. L. Comps, 
President American National Retail Jewelers’ 
\ssociation. 
(Night rate. Paid.) 


gram already 


jewelers 


Your committee is especially gratified to advise 
that yesterday, at the request of Edmond N. 
Stone, secretary of the National Jewelers Board of 
Trade, a meeting was had with your committee, at 
which meeting Mr. Stone assured your committee 
that no further adverse action would be taken by 
the National Jewelers Board of Trade, or any of 
its committees, in opposition to the Owen-Gceke 
hill. 

Your committee believes that this report would 
not be complete if it did not voice its appreciation 
of the assistance rendered by the membership of 
the American National Retail Jewelers’ Association 
in general, as well as by many non-affiliated mem- 
bers, who have written to their Senators and Rep- 
resentatives, urging them to support this bill and 
The many strong 


securing its passage. r 
State associa- 


resolutions passed by the various 
tions were also of inestimable value. 
Your committee appreciates the untiring efforts 
of Senator Owen and Hon. J. H. Goeke, who in- 
troduced the bill in the Senate and House of Rep- 
resentatives, and who advanced the bill before the 
committees of Congress and is gratified to ac- 
knowledge the courtesies extended by members of 
the Interstate and Foreign Commerce Committees 
of the Senate and House of Representatives and 
its sub-committees before whom the hearings were 
held. bet & : 
Your committee believes that it feels justified in 
reporting to this convention that the bill, as now 


amended, will be finally passed, and probably dur- 


assist in 








ing the present session of Corgyvess, and after re 
1 signature of the President the first 
reat reform measure fathered by the American 
National Association will become 


Retail Jewelers’ 


Respectfully submitted. 


Following the report of Mr. Mazer, a 
general discussion arose regarding the bill, 
and in answer to questions Mr. Mazer 
stated that it necessary to pass 
State laws prohibiting the stamping of 
cases by various wholesalers and retailers 
other than the stamps placed on the cases 
by the different watch case companies. He 
said that the bill itself would not prevent 
unscrupulous dealers from doing 
crooked work, but that in the course of 
time various amendments to the bill could 
be presented, eliminating unfair practises. 


was not 


some 





CLAUDE WHEELER. 

He also said that no alteration in the 
stamping of cases could be made by out- 
siders without the consent of the different 
case companies. 

In answer to a question as to what were 
the objections of R. H. Ingersoll to the 
bill, Mr. Mazer said that he had been 
working on the bill for three months, and 
up to the present time did not really know 
what Mr. Ingersoll’s objections were. 

Gustav Keller, Appleton, Wis., urged 
the passage of the resolution relating to 
the bill, and said it was the duty of all re- 
tail jewelers, and in behalf of common 
honesty, to do all they could to further its 
passage. 

Otto Loven thought it would be best if 
the jewelers charged their customers for 
the number of years that a case was in 
service, and in the event of a case wearing 
out before its guarantee expired, to re- 
bate the consumer the number of years 
that it was carried by him. 

After this discussion, Claude Wheeler 
read the following resolution: 


RESOLUTION OFFERED BY CLAUDE WHEELER. 


Resotvep, That we accept the report of our 
legislative committee in regard to the 
Owen-Goeke bill, and approve the same. 


special 


That we hereby express our approval of the 
provisions of the Owen-Goeke bill as reported by 
the sub-committee of the Interstate and Foreign 
Commerce Committee of the Repre- 
sentatives. ai 

That we do hereby condemn the action taken in 
opposition to the Owen-Goeke bill in the name of 
the National Jewelers Board of Trade, and we 
accept the statement of Edmond N. Stone, its sec- 
retary, that no further action will be taken by 
the National Jewelers Board of Trade in opposi- 
tion to this bill; however, should any further 
action be taken by the Board or any of its officers 
in its name, our president and secretary be and 
they hereby are instructed to advice, by circular 
letter, our entire membership, as well as all the 
jewelers of the country not affiliated with our 
association, of the facts, as it is our firm belief 
that the retail jewelers of the country cannot afford 
to continue to carry on relations with an organ- 
ization which would oppose a measure of so great 
importance not only to the honest merchant, but 
to the general purchasing public, as the Owen- 
Goeke bill, and that it is the duty of this organ- 
ization to keep its membership fully informed. 

Should the National Jewelers Board of Trade, 
by formal resolution of its board of directors, un- 
qualifiedly withdrew all opposition to the bill, then 
the jewelers of the country should be at once 
fully advised by our president and secretary of 
that fact. Be it further 

RESCLVED, That we hereby express our appre- 
ciation of the splendid work of our special legis- 
lative committee, and that it is the sense of this 
convention that the present committee be continued 
with full power to act in all matters in relation 
to the Owen-Goeke bill for another year, or until 
our next annual convention. 

That the president and secretary of this asso- 
ciation be and they hereby are instructed to write 
each and every Senator and Congressman, advising 
them of our action and urging them in the name 
of this association and our State associations affili- 
ated to bring about the early passage of the Owen- 
Goeke bill, and each member of this association 
is urged to continue to use his influence with his 
own Senator and Representative in Congress, to 
the end that they will not only support but work 
for the passage of this bill. 


House of 


Following this resolution, Mr. Mazer 
read the following communication from 
the National Jewelers Board of Trade: 

NATIONAL JEWELERS BoarRD OF TRADE. 
Cuicaco, Iti., Aug. 26, 1914. 
T. L. Comss, President, 
National Retail Jewelers’ Association, 
Chicago. 

Dear Sir.—Pursuant to our conferences this 
morning in reference to the Owen-Goeke Watch 
Case bill: 

I desire to assure you that the National Jew- 
elers Board of Trade will not officially take any 
further action in regard to the above-named bill, 
and it is unfortunate that there has occurred any 
misunderstanding as to the official action of the 
board in this matter. 

Yours very truly, 


(Signed) E. N. Stone, 


Secretary. 

On motion of Gustav Keller the resolu- 
tion was passed unanimously by a rising 
vote. Mr. Mazer next made the announce- 
ment that the bill would be passed at this 
session of the Legislature, and suggested 
that all members write to their Representa- 
tives and Senators asking them to do their 
utmost to have the bill passed. 

Just before adjourning August Loch re- 
minded those present that A. L. Thoma 
had a large number of Roberts Memorial 
Fund buttons to sell, and that all should 
avail themselves of the opportunity to con- 
tribute to the fund in this manner. 

In view of the fact that A. J. Stoessel 
was taken ill last year with an attack of 
ptomaine poisoning caused by something 
he ate President Combs presented to him 
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a guide for eating and drinking, and the 
members were then invited to the roof of 
the Sherman Hotel to have a group photo 
taken. 

This closed the proceedings for Wednes- 
day morning. 


Wednesday Afternoon Session 


The convention on Wednesday afternoon 
opened at 2.40 p. m., with President Combs 
in the chair. After a solo by Mr. Webb, 
which was heartily received, President 
Combs announced the report of the com- 
mittee on fashions and publicity, which 
was read by the chairman of the commit- 
tee, A. L. Thoma, Piqua, O. This report 


dealt with the work which had been ac- 
complished during the past year, and out- 


lined a policy to be followed the coming 
vear. The report in full was as follows: 


REPORT ON FASHIONS AND PUBLICITY. 


Your committee on fashions and publicity re- 
ports progress and submits evidence to prove it. 
Many magazines and fashion journals display jew- 
elry decorations on illustrated models to-day, art 
calendars and posters show models bedecked with 
jewelry, and even the daily press devotes more 
space to jewelry as a dress requisite. 

Early in the year numerous follow-up letters 
were sent to prominent publishers of fashion jour- 
nals and magazines, in which was pointed out to 
them the necessity of jewelry as an adornment for 
the fair sex. Facts were cited proving that the 
ladies are universally interested in jewelry styles 
and fashions fully as much as in clothing and 
draperies. These letters paved the way for a per- 
sonal interview, and last spring the chairman of 
this committee called in person to further impress 
the facts submitted by letter. He met with most 
courteous reception and in every case was given 
attentive hearing. 

These interviews disclosed the fact that the prin- 
cipal reason why so little attention had been paid 
to jewelry fashions and illustrations was simply 
because no one appeared interested enough or 
cared if they were eliminated. This is partly the 
fault of the manufacturers, who have been rather 
slow in creating a demand for their goods by pub- 
licity. If the manufacturers will interest them- 
selves sufficiently in this matter we will soon see a 
new department in the fashion journals devoted 
entirely to jewelry styles. In order to facilitate 
matters we would urge all jewelers—wholesale 
and retail—to secure the co-operation of their 
ladies by having them write to their favorite maga- 
zine publishers, requesting that such departments 
be started. If a number of your patrons call for 
something you haven’t got, you get a hustle and 
soon deliver the goods, and that is why we fully 
believe this plan, if properly carried out, will get 
results, 

Since under present conditions there is no con- 
certed action in determining what are proper styles 
in jewelry, we recommend that this association 
take steps to create a style committee, whose duty 
it shall be to confer with a like committee to be 
appointed by the manufacturers’ association, if 
they see fit to appoint such a committee, and, from 
designs of new creations submitted, determine the 
proper styles in jewelry and give the information 
to trade and fashion journals. 

That the ladies were interested in jewelry styles 
and fashions was clearly demonstrated at Colum- 
bus, O., last Spring, when the first exclusive 
jewelers’ style show was pulled off. Living models 
were employed to show off to best advantage the 
proper uses and up-to-date styles of jewelry adorn- 
ments. Night after night the show attracted thou- 
sands and at times the crowd was so great many 
could not gain entrance. The daily press devoted 
much space to descriptions and explanations, and 
the show proved its worth by the interest aroused. 

We suggest that steps be taken by this national 
association to promote a series of style shows, to 
be held in conjunction with State conventions for 
the sole purpose of creating more interest and pub- 
licity. If a circuit be arranged a few models 
could be employed, the jewelry pieces could be 
borrowed for the occasion and the expense be 


ta by the States visited. Where local 

clubs exis: we would recommend that they also 
take advantage of such publicity ideas. ; 

We urge all jewelers to hold Spring and Fall 

openings every year to impress on the public that 

styles change in jewelry and to show new holiday 


Phe trade press could assist the retail jewelers 
by publishing in each issue or from time to time, 
a supplement devoted to styles, fashions, new crea- 
tions and general jewelry publicity that could be 
taken to local papers for reprint locally in a way 
that would benefit the jewelers in that locality. 
The jewele could point out to the loca] publishers 
that the matter was news and up-to-date informa- 
tion in which his readers would certainly be 
interested. In this way the jeweler could get some 





printed without charge. We advise retail jewelers 
to spare no efforts in making catchy window dis- 
plays and changing them often to prevent staleness. 

In these modern times you must advertise. Look 
through your trade journals for some good advice 
and many new ideas on advertising. 





A. L. THOMA, TREASURER-ELECT. 


If the manufacturer, wholesaler and retailer will 


combine in a general publicity and,boosting cam-* 


paign, we will ‘all get our share of the general 
prosperity that is sure to follow. 

It is a well-known fact that the prevailing 
styles in shirts for men have wiped out the 
sale of shirt studs. We suggest that it be a 
part of the duty of the style committee, if ap- 
pointed, to take steps to revive in some manner 
the styles of shirts allowing the wearer the op- 
portunity to use studs 

Respectfully submitted, 
FASHIONS AND PusLicity COMMITTEE. 
A. L. Toma, chairman; R. C. Bernan, C. T. 
Evans, W. L. Jones, F. N. Ropertson, A. J. 
StorsseL, CuHas. W. WARREN. 


This report was unanimously adopted 
with the thanks of the association. 

The report of the Steele F. Roberts 
Memorial Fund Committee was next read 
by Mr. Thoma. It was as follows: 


REPORT OF ROBERTS MEMORIAL FUND, DELIVERED 
BY A. L. THOMA. 

The Roberts National Memorial Fund Associa- 
tion reports progress. Sufficient funds for a solid 
foundation have been received, and we are ready 
for the added subscriptions that will assist in com- 
pleting the structure. We want it known and 
fully understood that this is in every sense of 
the word an endowment fund, the income from 
which is to be used for the furtherance of asso- 
ciated efforts to better conditions in the jewelry 
business. The fund should be large enough to 
provide an annual income sufficient to secure for 
our American National Retail Jewelers’ Association 


the services of a competent field secretary, who is 
needed in order to obtain more speedily the goal 
this association is striving for. 

It is our hope that all retail jewelers and ou 
friends will volunteer to help along this good 
cause. We hope that 100 or more will subscribe 
each the sum of $100 or more, that 200 will be 
found willing to subscribe each $50 or more, that 
500 will quickly subscribe $25 each and at least 
1,000 will give $10 each. while severa] thousand 
will each assist the cause by giving at least $5. 
We do not ask or expect that the amount sub- 
scribed will be paid at once in a lump sum. If it 
is paid in annual or semi-annual payments it will 
be more welcome. We have prepared subscription 
blanks that provide for payments to be made when 
convenient. If you feel unable to make a dona- 
tion, at least loan us a sum for a year or two 
without interest, which will in a manner help to 
swell the income. 

The time to do it is now. Get into the booster 
class and you'll be gratefully surprised how quick 
beneficial results wil] follow. We have provided 
booster buttons for those who help along this good 
work. Wear one and show your colors. We ask 
all State associations to swell the fund each year 
by appropriations, especially those who issue pro- 
grams. 

Jewelers who are not affiliated with any State 
organization can assist the cause by a donation 
and shall do it on genera] principles. Give what 
you can, just so you give it. Not one cent will 
be wasted or go astray. This fund association is 
incorporated; the articles of incorporation are spe- 
cific as to the character of securities suitable for 
investment and limit expenditures to amounts 
within the income. Self-interest should prompt all 
jewelers to subscribe to this fund. 

We hope to see the amount now on hand doubled 
at the very least before this convention adjourns. 

You can safely give your subscription to any of 
the officers of the association, as follows: August 
Loch, president; A. L. Thoma, secretary; Henry 
Stecher, treasurer; T. L. Combs, C. T. Evans, C. F. 
Manahan, A. W. Anderson, J. R. Stebbins. John L. 
Shepherd, J. A. Abel and E. M. Lunt, the trustees. 


This report was also accepted and or- 
dered filed. 

President Combs asked that the mem- 
bers of the skilled workmen’s committee 
meet before 3 p. m. and that the auditing 
committee meet at 4 p. m. He also an- 
nounced that E. St. Elmo Lewis could not 
attend the convention to deliver his ad- 
dress. His place on the program was 
taken by Col. John L. Shepherd, who 
delivered one of his characteristic ;ad- 
dresses in which he mingled a vein of 
quiet humor and good solid advice. 

Colonel Shepherd said that he was disap- 
pointed because of the fact. that the ladies 
were not in attendance at the afternoon 
session, and for this he jokingly blamed 
August Loch. After a few more pleas- 
antries he took up more serious topics, 
and, speaking in this vein, gave the jewel- 
ers his advice and told them of his trips 
and experiences in different States. 

He said that the national convention 
ends the year’s campaign which he started 
in Maine and which had led him across 
the continent and back again twice. He 
laughingly told the jewelers that he was 
“adjusted to heat and cold” by this time. 

The colonel then spoke of the wonderful 
opportunities he had of getting acquainted 
with the jewelers of various States, and 
added that he only wished that he had the 
ability to write a book on the personality 
of the jewelers with whom he had come 
in contact in the various sections of the 
country which he had visited. From 49 
degrees below zero to 110 above, he said, 


was “some” jump, even for a thermome- 





; 
; 
; 
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INYX. in combination with 

diamonds mounted in plat- 
inum, 1s now at the height th 
ion. We show herewith a few 
our latest creations in bar, circ 
and scarf pins, LaVallieres, vest 
chains and rings. The designs rep- 
resent the approved styles of crit= 
ical buyers. Circle pins are very 
fashionable now, both in plain dia- 
monds and in combination with 


onyx. Our experts are able to - 


meet all requirements of your 
patrons who demandthe exclusive. 
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ter, and that these figures marked the 
changes in the temperature which he had 
experienced in his travels throughout the 
country since the first of the State asso 

held in Maine carly 
this year. From Maine to California, h¢ 


j 1 hee ] ° 
I, ne nad met men ot many tem 


ciation meetings was 
‘ 
explainec 


peraments and varied ideas, but always, 


e said, he met with the same cordial treat 
ment—the same friendly spirit. 

He spoke of the great movement 
rganization which has been going on 


throughout the country, and ‘said he could 
not understand why any jeweler should 
hesitate to join hand and heart in such a 
good cause. 


Colonel Shepherd spent a day in Duluth 
on his return trip from Portland, Ore., 
where he had been to attend the convention 
of that State association. While in Duluth 
he said he saw 20 different stores selling 
merchandise that ought to be sold by the 
jeweler. He added significantly that there 
was no jewelers’ association in that city. 

In contrast he told of a jeweler who 
boarded the train on which he and Presi- 
dent Combs were traveling to Boise, Ida.. 
to attend the State convention in that city. 
This jeweler, they Jearned, had closed his 
store, leaving behind a placard on which 
he said, “Gone to Boise convention to get 
new ideas.” That is the kind of spirit, the 
colonel said, which made for the uplifting 
of association work. 

Drawing further upon his vast fund of 
experiences, he told of another instance 
where he had visited a jeweler who con- 
ducted a store and, in conjunction with it, 
a pie counter. The jeweler, Colonel Shep- 
herd said, told him that he made more 
money putting doughnuts inside of a man, 
who happened to visit the store while the 
colonel was there, than he did in putting 
mainsprings into his watch. 

He next turned his attention to the 
Owen-Goeke bill, and spoke of the benefits 
to be derived from it after it become a 
law. Then, turning his train of thought 
into another channel, he spoke of the con- 
fidence placed in retail jewelers throughout 
the country, and cited instances to further 
impress upon his hearers the point which 
he was making. Jewelers, he said, are 
more closely connected with the sentimental 
side of the public than are any other mer- 
chants. “The jeweler it is who sells the 
first baby cup and ring, the commencement 
gift, the engagement ring, the wedding ring 
and the birthday presents which mark the 
passing milestones as the years speed by, 
and finally the plate on the coffin which 
brings life’s course to an end,” said the 


speaker. 


The jewelry business, he said, is not a 
luxury but a necessity, and appeals to 
passion for adornment. Because of thi 
the jeweler depends primarily upon the 
ladies for his business. 

[This and much more he told the 
tion, and concluded his remarks | 
l in the convention season just past he 
had covered nearly 50,000 miles and that if 
he had succeeded in the least in teaching 
the gospel of the brotherhood of man he 


conven- 


Vy Saying 








felt he had well succeeded in his mission. 

President Combs, after Colonel Shep erd 
had tinisnec $ sp aid l 
tribute a expressive he nl 1¢ 

retail jewelers hold him. He then in 
troduced H. > lolles ice-pres dent of ( 
a eld ¢ l \ Cag W 1) iddr 
tue jewelers Business Service. 

Mir. Tolles said, i ening his addres 
that he could not recall the time when he 
had listened to a more inspiring address 
than that delivered by the previous speaker 
He next told a pleasing story about a 


Frenchman who was “short on En 

\fter citing several illustrations to pave 
the way to the opening portion of his ad- 
dress, which discussed confidence as based 





GUSTAV KELLER, CHAIRMAN RESOLUTIONS 
COM MITTEE. 


upon past experience, he took up his sub- 
ject and gave a stirring address which he 
illustrated with a chart, and which held 
the attention of every member in the room. 

First, however, he asked the jewelers if 
they would believe him if he told them that 
he held something in his hand which no one 
had ever seen and which no one would ever 
see again. The jewelers seemed a bit skep- 
tical about this, but were convinced when 
the speaker opened his hand and disclosed 
therein a peanut. He removed the kernel 
from the shell and, by placing it in his 
mouth and eating it, conveyed his idea by 
an apt illustration. 

He then took up the subject matter of 
his speech, which is published in full in the 
Storekeeping Department of this issue, or 
page 165. 

Before concluding his address _ the 
speaker called the attention of his hearers 

a bocklet, “The Man Who Bossed John- 
son.” This, he said, would be distributed 
to retail jewelers who would leave their 


cards. After making this offer the speaker 


Cc ncluded his iddress and received the 
hearty thanks of the jewelers for a most 


interesting discussion. 


Hugh Connolly, chairman of the com- 


mittee on trade interes ext sub 
report 
b« T taking ] tive e( 
IS pap Vit C4 ( i 1 
| 
1 P \T > 
Cire b ke on Lal \\ I Ss 
| hnson,” and advised tie 4 veler 
1 ; , 
h kk 7. Le { ec 
\ was as follow 
R=FOR I {UGH ON NOLLY 
Pres a S nN 7 ’ 
rhe mitte I Inte s 
king its rep vishes to y that it, wit 
her retail jeweler, appreciates the strenuous 
effort made by the executive committee fo 


uplift and betterment of our craft. We real 
the amount of time you have spent away from 


your business and the self-sacrifice 


you 
made in order to accomplish the work you have 
done. This past year has been a glorious one 
and the work accomplished speaks for itself. We 
come here not to crticise your honest efforts, but 
to praise you and support you in your work. 

The few suggestions we have to offer we trust 
vill be helpful to you in planning the campaigr 
for this coming year. Therefore, we beg leave 
to submit the following report: 

First—A national publicity campaign of educa- 
tion for the public. ; 

Second—A general campaign of education for 
the retai] jeweler. 

Third—A system of uniform fees for the valu- 
ing of diamonds for the public. 


Fourth—A trade-mark or stamp to be used by 
the manufacturer who sells direct or through the 
jobber to the legitimate retail jeweler. 

Fifth—A local lawyer for every State organiza 
t10n. 

Sixth—A paid secretary or missionary with 
headquarters in a central city,to work along 


specific national] lines. : 
Respectfully submitted, 
HvuGcu CONNOLLY 
Chairman 

\fter concluding his report he said that, 

the jewelers wished it, he would give 
his reasons for making the suggestions out- 
lined. This he was urged to do, and took 
up the subject in a series of suggestions. 

The first one was regarding ethics in 
business, and in touching upon this subject 
he mentioned the early closing agreement 
which had been reached by jewelers in this 
city. 

On store service he told the jewelers 
that if they would think more of their 
stores and the service they renderd and 
less about their competitors they would ac- 
complish more. He said he thought there 
were 80 per cent. of the jewelers who did 
not know what is their overhead expense, 
and added that an available asset at the 
end of the year is better than an increased 
stock. He touched upon the subject of 
efficiency in store management and the evil 
of overbuying. 

He next took up a suggestion regarding 
the creating of a demand for jewelry, and 
asked these questions: “What does the 
public know about Oriental or American 
pearls?” We uldn’t it be well to teach it? He 
insisted that if the jeweler does not educate 
the public, the “faker” — will. He 
argued that unless the public is given the 
true facts, “fake” advertising will lead it 
astray. As mediums for conveying this in- 
he suggested the daily press and 


h standing. These 


formation 
various magazines of hi; 


he said, would be glad to rece ive items 

which would be published free of cost 
Next he took up the proposition of a 

system of uniform fees for valuing dia- 
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monds, and suggested that a small card 


marked with the size of the diamond and 
a uniform price for appraising each dia- 
mond, together with the name of the jew- 
eler as a member of the retail jewelers’ as- 
sociation, if placed in the store, would 
eliminate much of the bother that the jew- 
elers now experience in this regard. 

He urged the use of a trade-mark or 
stamp to be used by manufacturing jew- 
elers who sell to the legitimate retail jew- 
elers. 

The speaker pointed out that the State 
president and secretary are too busy to 
bother with every petty detail which arises 
in conjunction with the administration of 
their duties, and suggested that each State 
association should employ a lawyer, who 
would be able, because of his knowledge 
and experience, to take up and clear away 
these petty troubles. 

Mr. Connolly also suggested that a paid 
secretary be hired by the national associa- 
tion, who could travel from one section to 
another, and who could take up matters of 
mutual interest to retailers, wholesalers 
and manufacturers. 

He also spoke of a company which had 
been formed, and which had established 
“hall-mark” explaining that one 
dealer in each town was selected as the 
man to conduct the hall-mark store, and 
that he would receive the benefit of na- 
tional advertising and would naturally have 
the advantage over others in his town. He 
also called attention to the address of Mr. 
Tolles, and discussed the benefits which he 
had derived from the Sheldon system. 

President Combs at this point in the af- 
ternoon’s proceedings made the prediction 
that a year from now the membership of 
the A. N. R. J. A. will be doubled. 

One member raised the question of the 
payment of dues in advance, and he was 
told that he and others could pay as far 
in advance as they desired. 

Gustav Keller, Appleton, Wis., then 
took up the subject of a regulation of the 
dues, pointing out that if the dues are too 
high it cuts out some retail jewelers that 
can’t pay but who are valuable to the asso- 
ciation. He urged that the association 
needs more money, but that some other 
means must be devised for raising it. He 
made a splendid speech, in which he called 
attention to the work of President Combs 
and Secretary Anderson and voiced the 
opinion that enough money should be paid 
Secretary Anderson to make it worth his 
while to devote his entire energies to the 
association work and that President Combs 
should receive greater remuneration. 

Mr. Keller was followed by G. A. Brock, 
Los Angeles, Cal., who outlined the scheme 
adopted by the Pacific Coast Goldsmiths’ 
and Silversmiths’ Association, saying that 
the jewelers were rated in the payment of 
their dues according to the size of their 
business. One firm, he said, paid $600 
vearly, and added that the treasurer’s re- 
port last year showed a balance of $1,100 
m hand. He also told the members of the 
national association that a field secretary 
was employed, who was paid about $125 a 


stores, 


year and his traveling expenses, to go from 
place to place and take up matters per- 
taining to the association. He suggested 
that there was not a jeweler who was n 
big enough to pay at least 25 cents a month 
for the benefit he would derive to 
ness from association work. 

\fter Mr. 
speech, President Combs suggested that a 
plan be submitted for the raising of more 
money, and Mr. Keller added that if -it 
had not been for the sacrifice of the offi- 
cers of the State and national associations 
and the good work of such men as Colonel 
Shepherd that association progress would 
not have reached the standard that it has 
to-day. He said that he should like to 
see the trade interest committee bring in 


Brock had concluded his 





W. H. MELLOR, NEW MEMBER OF THE EXECU- 
TIVE COM MITTEE. 


a report for plans for raising more money. 

Mr. Connolly next announced that his 
committee would meet in room 514 at 9 
\. M. Thursday, and asked that Mr. Keller 
meet with the committee. 

President Combs next introduced J. H. 
Noyes, secretary of the Jewelers Security 
Alliance, who spoke of the work of his 
organization, and showed the jewelers an 
improved type of “can opener” and burglar 
drills used in the attack of members of 
the underworld upon the safes of jewelers. 
He then delivered the following address: 

ADDRESS OF J. H. NOYES. 

On behalf of the executive committee of the 
Jewelers Security Alliance, I desire to express 
their appreciation of the opportunity to be rep- 
resented at this convention, where the most promi- 
nent jewelers from all sections of the country are 
gathered together for the purpose of considering 
matters of great interest and benefit to the whole 
jewelry trade. It is especially fitting that the 
Security Alliance should have a part in these pro- 
ceedings, since the aims of the two organizations 
ence in 

retail 
ifficulties 





ire very similar, and from our own exper 





endeavoring to organize and interest th 
1 } 


jewelry trade we can appreciate the 








you have overcome and congratulate you 
ipon the success which was shown by the attend- 
ance and interest manifestcd at the onven- 
1 





tion and which will undoubtedly be equ 





it 1s one. 





Quite good y jewelers sé 

sta ea of ir é 1 | s f 
Jewelers Se ty Alliance, placing 

ime aSIS aS the many insurance ini 
S l organizations which ( 1 
cipally f t purpose of securing fits f the 
stockholders. Now, the Alliance is ntire 
lifferent character; in fact, it is rganiza 
tion, a very large percentage of its members bein 


I 1 
eae ; ly cat " 
composed of retail dealers in jewelry and kindre 


merchandise. Its whole object and air s to con 





serve their interests, to protect then n he 
depredations of burglars and thieves of all kinds 
and to give them such information and advice as 
will enable them to ward off such attacks and 
protect themselves as far as possible. It is a 
purely mutual affair. There is no capital stock 
and stockholders for whom a profit must be made. 
The executive committee has no desire or inten- 


tion to make any profit, but is making every ef- 
fort to give the members the largest possible meas- 
ure of protection for the amount of their annual 
dues, and at the present time the receipts and 
expenses are just about even, so they are giving 
the protection afforded by the Allian practically 
at cost. 

At the inception of the organization, 31 years 
ago, the principal danger to jewelers was from 
safe burglary, and for the first 10 years or so a 
great deal of effort was put forth and large 
amounts of money were expended in the pursuit 
of cracksmen who had attacked Alliance members, 
with the result that a large number of the most 
expert were caught and sentenced to long terms 
of imprisonment. The success which was attained 
during these years and the penalties imposed be- 
came very well known to all professional safe 





burglars, and in consequence the attacks of these 
criminals were largely diverted toward other lines 
of business and also to other means of preying 


upon the trade. 

Some turned their attention towards smashing 
windows and abstracting the articles lisplay in 
them, A good many of the more able ones began 
to operate as sneak thieves, and some of the more 
desperate and reckless adopted the plan of holding 
up jewelers by force of arms and robbing them 
before assistance could be called. These crimes, 
not being covered by the protection afforded by 
the Alliance, went on largely unmolested for 
some years and grew rapidly in number and im- 
portance, so that many of the members urged the 
officers and executive committee to take some 
measures to give protection against this class of 
criminals, as well as against safe burglars. 

The executive committee was impressed by the 

importance of the matter and gave it its most 
earnest consideration and attention, and as a re- 
sult in 1912 a new and improved class of protec- 
tion was devised, with a slight increase in dues, 
and during the two years since has beer successful 
in bringing quite a large number of these crim- 
inals to justice, and as time goes on it is expected 
that they will also be largely driven away from 
jewelry stores. 
' I wish to emphasize particularly the great bene- 
fit which the whole trade is deriving from the 
constant pursuit, arrest and punishment of bur- 
glars and thieves which is going on jay by day 
under the auspices of the Security Alliance. 

In this direction I would remind you of the 
last annual report of the executive committee, 
given in our bulletin (18), which they feel consti- 


tutes a wonderful record of achievement for the 

| geeeeS h 
small amount which each member pays in the 
way of annual dues. Look at the large number 


of criminals of all kinds who have arrested 








and imprisoned. Every one of them knows that 
his unpleasant predicament has been brought about 
by the work of the Jewelers Security Alliance, and 


will not only avoid our members’ stores in the 


future, but will warn the numerous criminals 
whom he meets in prison and elsewhere to keep 
away from any store where our signs are | dis- 
played and thus avoid the pursuit which placed 
him behind the bars. 

We find that a considerable numb¢ f velers 


refrain from giving us their support 
are carrying burglary insurance 

of protection which they consider sufficien 
their personal benefit. While we do 
that any of these other measures quite take 
place of the protection offered by the Jewelers 
Security Alliance, we feel strongly that, regar 





less of that question, they should be members of 
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g y int of its general services 

the trade give us the of their names 
our ll and their influence, as many of them 

re prominent members of the jewelry trade and 

ild give s valuabl ssist r 

At the ese me W ire occupying ourselves 
specially ith preventive measures, experienc 
s us t erv | proportion of 

e losses sust € V ewe have occurred 
ugh carelessness or the lack of proper arrange- 

) ts at the stores O bulletin (19), recently 
1ed, contains extreme valuable information in 
this line; the result of extensive inspection of 
1¢ welry stores by the different offices of the Pink 
rton Detective Agency throughout the country, 


t 





with improvement of 
other information 


prevent robbery if 


recommendations for 
equipment and 
which will go a 


conditions, and 

long way t 
properly carried out. 

It is unfortunate that so many communications 
of various kinds are received by dealers, that they 
are apt to give anything in the line of printed 
matter slight attention. But we hope that 
our efforts in the line of prevention will be ap 
preciated and that the members will give this bul 
their careful consideration and will adopt 
the suggestions which we have made and thus 
make their stores thief-proof as far as it is pos- 
sible to do so. In order to assist in this direction 
we are now sending out a list of questions to the 
members which we hope will give us such definite 
information regarding the conditions at their stores 
that we shall be enabled to give them advice and 
assistance which will be very helpful. I wish it 
thoroughly understood that in sending out these 
questions we are not attempting to pry into the 
affairs of our members, but are simply trying to 
secure such information as will enable us to do 
them a very important service. 

Let me emphasize the very great importance of 
displaying the Alliance signs in prominent posi- 
tions. This may small thing, but I 
can assure you that there is no other protection 
which will helpful and effective as this. 
We are not only calling the attention of criminals 
of all kinds to these signs through arrests and 
convictions and the payment of rewards, but every 
burglar or thief of any importance who js arrested 
in any part of the country is notified by the 
Pinkerton Detective Agency, either by mail or 
personally, and shown cuts of these signs with a 
warning of what } ay expect if their presence 
store where they are dis 
an attempt made to rob it. 


very 


letin 


seem a very 


be as 





es 
is disregarded and a 
played is robbed or 





For several years we have been refusing appli 
cations for membership from retail jewelers whose 


i 
were covered up with partitions or furni- 
ture so that they are not visible from the street, 
and have been urging our old members whose safes 
were in similar locations to change the arrange- 
ments of their stores because of the great danger 
involved. Many of these jewelers thought we 
were unduly fussy about this matter and declined 
to make any change, so I have brought an object 


safes 


lesson with me to show how important the ques- 
Oo! 1S. 

When we first began our work, 81 years ago, 
safecrackers depended principally upon drills, 


hammers, wedges, powerful screws and levers to 
open safes. Several gangs also invented special 
tools to attack the weak points of the safes then 
After a tim 
which 


the safe manufacturers 
rendered these tools 
obsolete and the burglars were driven to the use 
f nitroglycerine, 


being made. 
ide changes largely 
which learned how to make 
from the dynamite which is used so generally in 
| f work and which they 
needed This method 
ibjections because of the 


they 


struction 
when 





kinds of cor 
found easy to 


steal 


was effective, but had 





ise which could not be completely deadened even 
by the use of blankets and other coverings, also 
because it was difficult to gauge the exact charge, 


blown to 
pieces but the whole front of the building wrecked 
nd the j 


and frequently not only was the saf 


burglars themselves jured The wits of 








¢ professionals were ther reé stimulated to 
some other way of operating and resulted in 
he invention of the tools whic | am able to show 
vou and which wert tually use an attempt 
at | ling ( where the jew- 
ele 1 the loss of his whole stock by 
the nilkm t the tical moment, 
] iy the burglars just as they 
were getting ready to finish their job 


only tools needed besides these I am show- 


brace, which I did 


kind of a tool to force the 














ga entrance to the store, and perhaps 

i lengt yf iron pipe to put over this can opener 

to eate leverage. After this is accomplished 

le is drilled in the corner of the back o1 

whichever is most out of sight, and the sharp 

nt of this tool is introduced and worked to 
fro until the cutting edge can be inserted, a 

n the whole side of the safe is pried off and 

trance obtained to the interior. \ variation of 

t square piece be cut out of almost any of 

é dinary safes in use by jewelers, though this 

| cannot be used upon the very high-priced and 

called burglar-proof ones with which a _ few 
jewelers are provided. This method makes n 

noise, requires comparatively short time and can 


be used by burglars with very little practise, thei: 
greatest need being something to screen them from 
observation by the while at 
work. The who has his 
in a partition with only the front visible from the 
street and the back and sides, which are the weak 


police or passers-by 


jeweler, therefore, safe 





W. F, JUERGENS, CHAIRMAN ENTERTAINMENT 
COM MITTEE, 
est parts, placed in a rear room plays directly into 


burglars and fixes 
have them. 
have 
does not 


the hands of 
they want to 
mportant to 


fastened, this 


things just as 

While, of course it is 
doors and 
prevent 


windows well 
such an attack, 
when there are no rear 
burglars securing entrance 
through the front door if necessary, though they 
prefer to enter in the rear if they can do so. There 
are a great many cases on record in our statistics 


rear 


which can be made even 
doors and windows, the 


where this tool has 
because the 


been successfully used, just 
safe was placed in such a way as to 
favor the operation. We feel, therefore, that it 
is highly important that should be 
out in the open, where burglars cannot 


located 
work at 
them without danger of being observed either by 
this method or any other. 


safes 


I wish also to urge very strongly the reporting 
Alliance office of 
at robbery o1 

that we will be 
on and able to give 


to the every robbery or attempt 
theft by any means whatever, so 
fully posted upon what is going 
warning and to adopt meas- 
ss of any new methods which 


Let us know 


es to prevent succ 


thieves may use to carry out their plans. 








your experiences whether you think our protection 
covers the case or not, and also give the same in- 
formation to your local jewelers’ association, if 
you have one in your city or town, and advise 
your fellow-jewelers by ’phone or otherwise, so 


tur neghbors will be prepared for anything 





may come up. 


gratifying to note that the old jealous 


feeling which was formerly so strong that one 
dealer would have nothing to do with his neighbor 
s large gone and that the present idea is in the 

¢ t -operation, and this we desire very 





strongly to be the case among our members for 
‘ mutual advantage. 
I suppose that the great majority of those pres- 
nt at this convention, being the leading and most 





rited members of the trade, are already 


ibers of the lliance. I have not come here 


any idea of canvassing for new members, but 


uding my address I wish to call your at- 
to the fact that by the most strenuous 
é ts we have succeeded in raising our member- 
about 6,000, and we feel that it ought to 
be at least 10,000 in number. Now, you can do 
1 great deal to increase our membership and 


Alliance to your 
neighbors and urging them to become members. In 


power by recommending the 
isking you to do this please remember that we are 
not actuated by any organ- 
ization is prosperous and has no difficulty in car- 
with the membership, 
the executive committee are 
now and always have been extremely desirous 
that the benefits which the Alliance is calculated 
and able to give should be enjoyed by the largest 
number of jewelers possible, and they have felt 
that it is only necessary to have the work of the 


+ 


selfish motives, as the 


rying on its work present 


but the members of 


organization really understood and known to bring 
about this result. 

We are trying to do this by sending out letters, 
circulars and bulletins. But, while these are all 
good in their way, they are none of them so ef- 
fective as the personal recommendation which you 
are qualified to give and which will more 
effect than any printed document which can be 
We appreciate very highly the assistance 
Please con- 


have 


devised. 
many of you have already given us. 
tinue your co-operation in this way and in the 
way of sending us information and the work of 
the next year will show an even better result than 
the fine record given in our last annual report. 

I thank you, gentlemen, for your kind attention, 
and if there are any questions which you might 
like to ask I shall be very pleased to answer them. 

Following the address given by Mr. 
Noyes, August Loch asked that the differ- 
ence between class A and class B member- 
ship in the Alliance be explained, and this 
was done, Mr. Noyes pointing out the dif- 
ferences between the two classes and the 
benefits derived under each. 

Mack Hurlbut, Fort Dodge, Ia., chair- 
man of the committee on skilled workmen, 
who, as previously mentioned, was unable 
to attend the convention, sent in his report, 
the reading of which was deferred until 
later. 

President Combs next appointed a com- 
mittee to select the place for the holding 
of the next national convention. The com- 
mittee was as follows: Claude Wheeler, 
Columbia, Mo., chairman; A. J. Heesen, 
Toledo; W. L. Jones, Martinsburg, W. 
Va.: F. H. Pittman, Ennis, Tex.; F. H. 
Heitkemper, Portland, Ore. and A. O. 

sald, Buffalo, N. Y. 

Secretary Anderson then read a list of 
invitations which had been received from 
various cities asking that the jewelers come 
there with the next annual convention. He 
had received communications from the 
Minneapolis Civic and Commerce Associa- 
tion, from the Mayor’s office of thé city of 
Minneapolis, from the Governor of Minne- 
sota, Adolph Eberhardt; from the Spring- 


field, Mass., Board of Trade, through its 
secretary, Geo. E. Foss; from the Chat- 


tanooga, Tenn., Chamber of Commerce, 
through its president, P. J. Kruim; Cincin- 
nati Chamber of Commerce; the Greater 
Dayton Association, Dayton, O.; Mer- 
chants’ and Manufacturers’ Association, 
Philadelphia; San Francisco Convention 
; Francisco, Cal.; the Denver 
Association; the Toledo Com- 


League, San 


Convention 
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= el . New York San Francisco Chicago Hamilton, Canada 
! SO The World’s Largest Makers of Sterling Silver and Plate 
The design of © 


this announce- 
ment is an adapta- 
tion from an advertise- 


ment that will be printed in 
two colors on back cover of 
Saturday Evening Post, October 3. 
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ontinental Pattern 


Is Announced 
, to Trade and Public 


Your customers this fall will be ask- 
ing for the Continental Pattern— the 
newest design in (847 ROGERS BROS. silver. 


Our first announcements, with illustrations of the new 
paitern, were sent out to the trade several weeks ago. 


Our advertisements featuring the Continental will appear 
in the Saturday Evening Post and in the magazines which 
are issued about the first of October. 


You know that a brisk demand always follows the intro- 
duction of a new pattern of [847 ROGERS BROS. It was so with 
our Old Colony and later with the Cromwell. 


We will not discontinue advertising the former patterns, 
which have become standard, but we shall strongly feature 
the Continental in advertisements which will also contain 
illustrations of other patterns. 
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It is good to have a new pattern in your stock; it 
stimulates trade. If you have not yet ordered through 
your jobber, send in your order now, or consider it so 
that you will be ready for the next call of our salesman. 
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This is the season to have your stock ready for the early 
business that our advertising creates. We have entered upon a 
heavy campaign. See other side of this sheet for example of 
color advertising that will appear this season on the back covers 
of the big publications. 

We have helps for your store and your window, and other 
advertising service that will enable you to profit by our national 
advertising. 


White today for our circular No. 1245 T. P., which gives all details. | 
INTERNATIONAL SILVER COMPANY BBE: 
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Successor to Meriden Britannia Company 


On other 
side of this 
sheet is reproduc- 
tion of advertisement 
in four colors that will 
appear this fall on back covers 
of leading publications. 
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I" purchasing table silver there is a 
4 distinct buying advantage in the 
knowledge that 1847 ROGERS BROS. 
silver plate is the brand which is 
sold with an unqualified guarantee 
made possible by the actual test of 


m over 65 years. 


Sold by leading dealers. 
Send for illustrated catalogue —s  é 


INTERNATIONAL SILVER CO. 
Successor to Meriden Britannia Co., 


MERIDEN, CONN. 
NEW YORK SAN FRANCISCO CHICAGO HAMILTON, CANADA 


Oke World's Largest Makers of Sterling Silver and Plate 
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. “Silver Plate that Wear. . 

















An example of our advertising in color as it will appear on 
back covers of the leading publications this season 
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merce Club; the Mayor’s office, St. Louis, 
Mo.:; the Associated Retailers, St. Louis; 
the Convention Bureau, St. Louis; the Mer- 
chants’ Exchange, St. Louis; the St. Louis 
Central Convention City, and the Mer- 
chants’ Association of New York, through 
its secretary, S. C. Mead, and John R. 
Young, Convention Bureau manager, and 
from a list of about 75 wholesale and 
manufacturing jewelers of New York. 

Gustav Keller next announced that the 
resolutions committee would meet Thurs- 
day morning. 

Charles Manahan explained to the jew- 
elers the best route for getting to the 
“White City” for the evening, and after a 
solo on the harp and the singing of “On- 
ward, Christian Soldiers,” the afternoon 
session adjourned. 

On Wednesday afternoon an automobile 
trip was arranged for the ladies who at- 
tended the convention, which took them to 
various points of interest in the city. 

The report of the credentials committee, 
of which C. H. Wiley, of Pittsburgh, was 
chairman, was not delivered at the morn- 
ing session as Mr. Wiley had not arrived 
at the convention, and was put over to the 
afternoon session. 

The report of Treasurer J. R. Stebbins, 
Ashtabula, O., which was scheduled for the 
morning session, was also deferred, as 
was the address of E. M. Trowern, provin- 
cial secretary of the Retail Merchants’ As- 
sociation, Toronto, Canada, who was 
scheduled to address the jewelers on the 
subject, “The Position of the Retail Jew- 
eler Among His Fellow Retailers.” Neither 
were in attendance. 


The Visit to the ‘‘ White City’’ on 
Wednesday Evening 

After two days of rather strenuous con- 
vention proceedings, which were filled with 
important reports, interesting discussions 
and routine work, the delegates and guests 
who attended the convention found a de- 
lightful relaxation at the popular amuse- 
ment center, the “White City,” whither they 
went as guests of the Chicago Jewelers’ 
Association Wednesday evening. 

The trip was made by elevated and in 
automobiles, and once arrived at this sec- 
ond edition of Dreamland, with its myriad 
of sparkling lights of every color, at- 
tractive concessions and commodious ball- 
room and casino, wherein mirth and laugh- 
ter reigned supreme, the convention party 
held a play session that will long be re- 
membered by all of them. 

It has become proverbial that the Chi- 
cago jewelers do nothing in a half-hearted 
manner, and the outdoor frolic on Wednes- 
day evening was no exception to this rule. 
Upon arrival at the “White City” the vis- 
itors were first ushered to a booth over 
which presided a ticket seller. This booth 
was appropriately decorated for the occa- 
sion, and the young lady who distributed 
the tickets was gorgeous in a red hat of 
the variety distributed at the convention by 
one of the exhibitors. She was attractively 
costumed, and’ wore a generous supply of 
badges, and alSo a most cordial smile of 


welcome. This entrance to the playground 
of the “Windy City” was but a harbinger 
of the treat in store for the visitors, for 
here each of the guests received a long strip 
of tickets giving admission to the various 
rides, exhibits and more or less boisterous 
devices which an up-to-date amusement 
park offers its patrons. It is needless to 
say that the jewelers enjoyed these to the 
limit. The dizzy coasters, the shivery 
chutes, the thrilling racer, the educational 
Panama Canal model, with its really worth- 
while lecture; the many tantalizing devices 
of the hippodrome, and the calm and de- 
lightfully quieting dark rides through the 
“Canals of Venice” were all sampled by the 
fun-loving crowd. 





G. SCHERZINGER, FOND-DU-LAC, WIS., THE OLD- 
EST CONVENTION GUEST. 


At 9 p. mM. the Casino was thrown open 
to the guests, and there dancing was af- 
forded to those who could dance, those 
who thought they could dance, those who 
wished they could dance, and those who 
simply could not restrain their feet from 
roaming about the floor to the accompani- 
ment of a good orchestra. Many and won- 
derful were the fancy dancing “stunts” 
which the “White City” saw that night, and 
few there were who did not display their 
skill or near skill on the polished floor. 

When the orchestra played patriotic 
melodies and medleys, the vast assemblage 
reached a pitch of enthusiasm that made 
the Casino and surrounding neighborhood 
ring with the echo of their strenuous 
singing. 

After everybody had danced till the ef- 
fort was a physical punishment, all were 
ready to do full justice to the appetizing 
refreshments served at the buffet supper. 
Chicken, salmon, vegetable and _ potato 
salad, with which were served sandwiches 
of many varieties and many appetizers, 
disappeared before the onslaught of the 
hungry delegation like snow before the 
noonday sun. Then came bottles of liquid 
refreshment in such variety as to meet with 
the approval of the most discriminating 
taste, and the contents of these likewise 
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disappeared by the same route that the 
luncheon had taken. 

Gaily decked with souvenir flags of the 
“White City,” and plentifully supplied with 
mementos of the visit, the conventionists 
finally turned their steps back toward the 
Sherman House, declaring that the trip 
was one of the most enjoyable they had 
ever experienced. 

Thursday Morning Session. 

The meeting on Thursday morning was 
called to order by President Combs shortly 
before 11 o’clock, and after singing “Old 
Black Joe,” Mr. Webb favored with “Annie 
Laurie,” accompanied by the harp. 

President Combs announced that L. I. 
Shaw, Ph.D., of the Northwestern Univer- 
sity, who was scheduled to deliver an ad- 
dress on “Platinum,” had been called to 
Colorado, and would therefore be unable 
to attend the convention. It was an- 
nounced, however, that Prof. A. E. Swan- 
son, of Northwestern University, would 
deliver the paper written by Mr. Shaw. 

After a few introductory remarks by 
Prof. Swanson, during which he told a 
pleasing story, and predicted a revolution 
in business methods within a few years, 
he took up the paper, which is published 
in full on pages 102 and 103 of this issue. 

After the address had been finished, 
President Cofthbs told the jewelers that Dr. 
Shaw is an ex-member of the jewelry craft, 
and on behalf of the conventionists ex- 
tended thanks to Mr. Swanson for his kind- 
ness in appearing before the convention, 
and also sent thanks to Prof. Shaw for 
the excellent paper which he had submitted. 

August Loch, in commenting upon the 
address just delivered, calied attention to 
a platinum chain which he had recently 
sold to a woman customer. She had com- 
plained that the chain burned her neck, 
and Mr. Loch said he had written to THE 
JEWELERS’ CIRCULAR asking for a reason for 
this peculiarity, and had received word that 
the editor would make an investigation. 

O. F. Russow, Roanoke, Va., said that 
he had had a similar experience with one 
of his customers, and he had learned that 
the lady had been using an electric bat- 
tery for nervous trouble. When these 
treatments were stopped no further trouble 
with the chain was reported, he said. 

Several other suggestions were made by 
delegates as to the cause of the trouble, 
one suggesting that acid in the system of 
the wearer of the platinum chain might 
have had some effect upon the result pro- 
duced. The discussion created consider- 
able interest, and after it had been brought 
to a close, M* “och thanked the jewelers 
for their interest and suggestions. 

Next on the program was the address of 
Frank Stockdale, of the A. W. Shaw Co., 
Chicago, on the subject, “Cost of Doing 
Business.” His address contained much 
interesting material, and gave the jewelers 
many valuable suggestions that were much 
appreciated. His address in full appears 
in the Storekeeping department of this 
issue on page 155. 

Before the address was begun sheets 
were distributed to the jewelers, giving 
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To The 
A.N. R. J. A. 








‘The Best Association 1s 
to Associate With Us 


Our success is due to the loyal 
support given us by your members. 


To those who didn’t visit us last 
week we extend a further invitz- 
tion to call whenever occasion 
offers. 








Despres, Bridges & Noel 


Wholesale Only—Watches and Jewelry—Importers of Diamonds 


Kesner Bldg., 5 N. Wabash Ave., Chicago, III. 
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charts on the cost of doing business. These 
were referred to as the lecture progressed. 
Mr. Stockdale received the hearty thanks 
of President Combs and the jewelers for 
his address. 

Some time was given over to a discus- 
sion on the cost of doing business, which 
aroused much enthusiasm, and which 
proved to be one of the most interesting 
and instructive parts of the proceedings. 
Mr. Stockdale remained on the convention 
platform and answered questions which 
were fired at him from all parts of the hall. 

One question asked was, Is it better to 
furnish good service and merchandise at 
a good profit or to sell a larger amount 
of merchandise at a closer margin? 

Prof. Swanson, who had remained in the 
convention hall after reading the paper on 
“Platinum.” answered this question by 
saying that the subject was one which 
could be compared to a pyramid of layers. 
“If you serve the bottom layer,” said the 
speaker, “you must of necessity choose cus- 
tomers to whom you can sell on a close 
margin and make many sales. Of the 90,- 
400,000 people in the United States, 75,000,- 
00 are in this bottom layer. On the other 
hand, other jewelers go after the higher 
layers of the pyramid, so to speak, and get 
bigger profits with a less number of sales.” 
He said the question could be answered 
both in the affirmative and in the negative. 

Joseph Mazer then discussed the ques- 
tion of how a retail jeweler should enter 
on his books the cost of a piece of cut 
glass which had been broken, or the theft 
of $500 worth of jewelry. He told the 
delegates that he charged it up to expense, 
but he had known others who disposed of 
it in another way. He maintained that his 
way of doing it was the best. 

Mr. Mazer said that his cost of doing 
business amounted to 45 per cent., and that 
he could not operate on a 25 per cent. 
basis. “Charge your depreciation to ex- 
pense. If you keep an accurate set of 
books, you will know at what profit to 
mark your goods, and what your standing 
is at the end of the year.” 

J. H. Lepper took an active interest in 
the discussion, as did several other dele- 
gates. Mr. Lepper also read a list of per- 
centages on the cost of doing business. 

Professor Swanson suggested that the 
jewelers adopt a plan which had already 
been taken up by the retail shoe dealers 
and grocers, and send in each year to the 
Bureau of Expenses at Harvard Univer- 
sity figures on their cost of doing business. 
He suggested that a committee be ap- 
pointed to take up this matter with the 
Harvard bureau, and offered to lend his 
assistance in any way possible. After a 
period of three years, he told the jewelers, 
they would then have something definite 
from the reports of the bureau as to the 
cost of doing business in towns of various 
Sizes. 

President Combs said that the trade 
interest committee of the association was 
just such a committee as Professor Swan- 
son had suggested. 

F. A. Heitkemper, Portland, Ore., said 





the discussion was the most valuable one to 
him of the convention proceedings, and 
that if some such action as suggested by 
the previous speaker were taken the jew- 
elers would have some definite information 
on which to work. 

President Combs next read a telegram 
from E. M. Trowern, Provincial secretary 
of the Retail Merchants’ Association of 
Toronto, Can., who was scheduled to de- 
liver an address on Wednesday morning 
on the subject, “The Commercial Position 
of the Retail Jeweler Among His Fellow 
Retailers.” The telegram said that Mr. 
Trowern had been unexpectedly called, to 
Ottawa on important business which would 
prevent him from being present at the 

















MISS AUDREY BALD, DAUGHTER OF MR. AND 
MRS. A. 0. BALD, BUFFALO, N. Y., WHO WAS 
THE YOUNGEST CONVENTION GUEST. 
convention. His telegram stated that he 
had hoped to have extended to the conven- 
tion, personally, the greetings and good will 
of the retail jewelers of Canada. “Please 
do this for me,” he wired to President 

Combs. 

It was announced that an executive ses- 
sion would occupy the afternoon, and that 
it would be called at 2 o'clock. 

A rising vote of thanks was given to the 
speakers of the morning, and the conven- 
tion adjourned at 12.55 Pp. m. 

Executive Session Thursday Afternoon. 

The executive session on Thursday after- 
noon was for members of the American 
National Retail Jewelers’ Association only. 
It convened at 2 o’clock in the assembly 
room, with Vice-President Evans in the 
chair. The -meeting was called to order 
promptly at 2 o’clock, and Joseph Mazer, 
chairman of the committee on trade-marks 
and assays, submitted his report, which 
was as follows: 

REPORT OF THE COMMITTEE ON TRADE-MARKS 
AND ASSAYING. 

Your committee recommends that the assay 
work be made a permanent department of this 
association, and that this department be in charge 


of an assayer who shall be regularly elected or 
appointed as this convention may decide. 








Your assay committe recommends th 
propriation be made by this associatio ft 
purpose of furnishing its member W 
periodical bulletin to be known as _ the nf 2 
tion change and Assay Bulletin, to be issue 
the secretary and assayer jointly. 

Your committee recommends further th 
assayer shall receive a salary and that he shal 
make assays for the members of this associat 


for an additional reasonable charge. 
Respectfully submitted, 

Jos. Mazer, Chairman; Ira D. Garman, B. R 

Jotty, RicHarp WeitinG, C. B. Pittman. 

H. E. Duncan, consulting expert of 
Waltham Watch Co., submitted a report j 
the committee on radio time signals, which 
was as follows: 

REPORT OF H. E. DUNCAN ON RADIO TIME. 
To the President, Officers and Members of t 

\merican National Retail Jewelers’ Assi 


tion: 
Gentlemen—Your committee on radio tir 
signals begs to present the following report on 


the subject as relating to their use by the jewelers 
of the United States as a standard of the highest 
value. 

Through the invitation of the late president, 
Steele F. Roberts, the subject was brought before 
the convention at its meeting in Kansas City, Mo., 
in 1912, and illustrated with working apparatus 
to explain the practical handling of a receiving set 
for its successful installation and operation. The 
result was shown in the fact that within a few 
months E. L. McDowell, Arkansas City, Kans., 
made practical application of his visit to the con- 
vention and installed a successful wireless station 
in his city. 

Other stations worthy of mention are those of 
your second vice-president, C. F. Manahan, in 
Chicago; W. O. Horner, Cleveland, Tenn.; Orel 
E. Davies, Rockland, Me., and R. L. Bowman, 
Wadesboro, N. C. These stations are named be- 
cause of the marked ability shown in overcoming 
all problems in the establishment of successful 
stations. 

At the present time we are pleased to report 
that in 20 States there are jewelers’ radio stations 
in successful operation since the subject was 
brought to your attention in 1912. The association 
has cause to congratulate itself on the success 
attending its presentation to the jewelers’ atten- 
tion of the United States radio time signals—a 
success yet in its infancy. 

It has now been sufficiently demonstrated that 
the United States standard time may be received 
by any retail jeweler who will possess himself of 
the necessary apparatus and devote sufficient tims 
to learning to use it, and the importance to eve 
jeweler of possessing a correct standard sh¢ 
be sufficient reason for the national association to 
urge its adoption upon every member. 

Perhaps in making up the committee for 
ensuing year, something might be gained by having 
it constituted of those who have already installed 
such apparatus and been successful in its opera- 
tion, and therefore the committee suggests that 
such action be taken in making the committee on 
wireless for the next 12 months. 

For the committee on wireless time service. 

H. E. Duncan 
Consulting Expert. 


The credentials committee, after exam- 
ining the secretary’s records, reported as 
follows: 

REPORT OF CREDENTIALS COM MITTEF. 

To the Ninth Annual Convention, American Na- 
tional Retail Jewelers’ Association: 
The credentials committee after examining 
secretary’s records, finds the total paid members 


the several States and the number of votes ¢ ’ 
State is entitled to be as follows: 

States No. of members. No. of votes 
re ere 13 l 
CORNEUM oo cccenencue 186 1” 
COIN oe ceectven oe 46 3 
Connecticut «...0<06+%% 34 2 
District of Columbia. . 13 ? 
BNO =o siaic ck sey eda's's 300 15 
RGM os ore tancusews 80 5 
IOUS Ccecccaddeedaawne 121 7 
WER Seiveciccccewuonus 20 1 
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MAOAGR ove ae eats 73 4 
ee ee ee 45 3 
MaryiaGd .c¢sc8csci as 21 2 
DEICMGOH 6ca ss candace 83 ) 
MIMMESOtA 2s.0 bs. dadas 60 3 
RUE 6 oo Sess gees 108 6 
Nebraska ....... ee 77 4 
NeW. J@reey 6605 sc cces 50 3 
New York ....... are 288 15 
Nosth. Carohna ....... 37 2 
North Dakota ‘ail 416 3 
Pe Foe er a re eS a ae bs 183 Ss 
CPRIGNOUME, ais cescvdces 40) 3 
MPCGMOR a eiciesie bs ares o & 44 3 
Pennsylvania «......<.. 72 4 
South Dakota ........ 31 2 
MME | ars ciekes hsb es ’ 46 3 
Virginia : 66 4 
West Virginia ...... - 28 2 
Washington ......... 38 2 
Wisconsin ...... aes 325 17 
Members at large...... 31 r 

POON = ceccacek cwices 2.606 150 

Signed, Henry F. Stecher, F. A. Heitkemper, 


R. F. Goodholm. 

This report showed a decided increase 
in the membership over last year. 

Next came the report of the skilled 
workmen’s committee, of which Mack 
Hurlbut is chairman. Mr. Hurlbut was 
not at the convention, and the report was 


read by J. G. Davenport. It was as follows: 
COMMITTEE ON SKILLED 


WORKMEN. 


REPORT OF THE 


The question of skilled labor is one of eco- 
nomics, and one that we find existent in all lines 
of commercial endeavor. Skill in any line is 
largely a matter of comparison, dependent on in- 
dividuality, and as varied in kind as human na- 
ture itself. 

It is a question as to whether skilled labor is 
any more rare and harder to find now than it 
has been in the past. It was written many years 
ago ‘“‘that a man who could preach a better ser- 
mon, write a better book, or build a better mouse- 
trap, would kave a path beaten to his door, 
though he lived remote from human _ habitation.” 
This shows that such scarcity has always existed. 
There is a perfect deluge of $1,500 men, while 
$15,000 jobs are waiting vainly for men to fill 
them. This question always has vexed us and 
always will, as long as human nature remains as 
it is and human ability and adaptability repre- 
sents all degrees from zero to 95 per cent. in 
efficiency. I say 95 per cent., because being hu- 
man, we can hardly expect perfection in any- 
one. 

Skill, as I said before, is a matter of comparison, 
depending on locality and requirement. A man 
might be eminently satisfactory in one position 
and a miserable failure in another. A man who 
can clean a watch and put in a mainspring, and 
do it well, is highly skilled in his work as com- 
pared with the man who can simply put in a 
crystal. Yet this same man would suffer by 
comparison with a man who was competent on 
staff and escapement work. A few years since 


the second hand on a watch was there as an 
ornament and to satisfy the curiosity of the 
owner to “see the wheels go round.” To-day 
every man watches the second hand of his watch 
like a hawk, woebetide the watchmaker who 
can’t make his second hands “behave.” Hence 
the requirements are much higher to-day than in 
the past. I have often wished that I could try 
out one of the good old-fashioned watchmakers 
like grandma used to make and grandpa brags 
so much about. I think I would have about 
the same experience as I would if I tried to en- 
joy the good old days of kerosene and stage 
coach, when all telephones were wireless, and a 
warm home and coal oil lamps were the luxuries 
of the idle rich. The halo of age is a fine thing 
to contemplate, but a mighty poor thing to ex- 
perience. f 





Hence, it is the sense of this commit- 
tee that while we bewail, with proper decorum 
the apparent scarcity of really good men to fill 
our positions, yet we hesitate to admit that we 
are any worse off in this respect than we | 
been in the past, and in fact believe in spite of 


all that the tendency of efficiency is toward a 
higher plane rather than downward. 

It is the understanding of this committee that 
out of this conglomeration of the employers 
greatly varied demands of what shall constitute 
an average workman and the greatly assorted abili- 
ties and mental adaptabilities shown by _ work- 
men in general, that we draw a happy medium 
and establish a sort of standard that will answer 
the requirements of the employer and at the same 
time be just to the workman. 
the fundamental] reasons for incompetency, and 
third, to suggest means for removing the faults 
and determining the best method of developing 


Second, to discover 


the greatest efficiency in the shortest expenditure 
of time and money for the student of the trade. 

In the first place, we will take up the question 
of what constitutes a skilled man. As _ require- 
ments vary so greatly and comparisons enter so 
largely into a question of this kind, we will be 
compelled to arbitrarily adopt a standard that will 
be applicable to the greatest number and _ will 
represent the requirements of a man for the store 
where distinctive departments cannot be main- 
tained, but where each in the store will have 
Eighty-five per cent. of 
the stores of the country will be in this class. 


varied duties to perform. 


This necessitates that a man possess versatility. 
\ one-idea man, no matter how thoroughly ca- 
pable he may be in his line, cannot be a profitable 
man for the average store. An expert watch- 
maker who cannot jump in and “pinch hit” when 
necessity arises: or who won’t help put out a 
fire in the back shop because he is not hired to 
be a fireman is just about as valuable in the 
average run of jewelry stores as the brooms or 
of machinery that only do one thing, 
and that is usually when the power is applied. 





any piece 


The one idea or 
in the highly specialized store, and at that is 
easily replaced. It is the all-round man that is 
valuable. In the opinion of your committee, aside 
from the necessary qualities of loyalty and honesty, 
a man should be thorough on at least two branches 
of the business and fair on a third. Watch re- 
pairing, engraving, optical work, window trimming, 
salesmanship, stone-setting and jewelry work are 
all lines which ordinarily have to be covered by 
someone in the average store. To be a profitable 
man we hold that we should possess at least two 
of these qualities to a high degree in addition to 
a general working knowledge of the business as 
a whole. The question may arise as to the pos- 
sibilities of encompassing more than one line and 
being thorough. We all know from daily ex- 
perience that it can be done. Aside from the 
wage carrying advantage of more than one line, 
the mental variety of employment is beneficial in 
a high degree to any individual. A little dip into 
optics or engraving practise, making a good sale 
or trimming a window is as good as golf or auc- 
tion pinochle to keep a man’s mind from being 
warped by crooked hairsprings or driven insane by 
isochronal adjustments. Far be it from us to indorse 
jacks of all trades, but we do like the man who 
can keep the business in “high,’’ even though the 
boss and errand boy are both out to the ball game, 
and has intuition enough not to try to sell a man 
a mahogany hall clock when he is trying to buy 
an alarm clock to get the hired girl out of bed 
in the morning. 


“expert”? man is only valuable 


These qualities, a trained mind, a hand trained 
to skill in two departments, with an average 
amount of common sense and good judgment, is, 
to the mind of your committee, a good composite 
picture of the kind of a man we would indicate 
when we say ‘“‘skilled workman.” 

The next question that presents itself for anal- 
ysis seems to be that of the cause of the in- 
competence of which most employers have to com- 
plain. The first thing that strikes us is the 
natural American ambition to produce results and 
deliver the goods, too great a haste to taste the 
fruits of endeavor. Too much of the American 
Get-Rich-Quick Wallingford strain in the blood. 
Too little attention to the minute details in laying 
a foundation and lack of systematic and author- 
ative sources of information when instruction is 
sought. We ta the average American boy, im- 
bued with the idea from birth that he is a 





presidential possibility and coming of a long 
strain of ancestry that have done things is natur- 
illy impatient ef slew plodding methods, avoids 
th: hard things, blinded by the glamour of success- 


es which he admires so much and t eautiful 
flower which he so eagerly desires t luck are 
the result of long years of hard struggle and slow 
cultivatior He does not appreciate the fact that 
knowledge of all kinds pertaining to the business 
works together for good for the man getting it, 
and instead of devoting his training for an- all 
around man, devotes what energy he has to making 
the high jump and letting it go at that. After 
such a one has progressed to a certain point, he 
begins to be impatient of restraint. He knows 


* : . 
oilars worth 
} 1 hi 


that he can turn out six or eight d 
| 


of work a day for the hoss, can se is ends 
a tew goods, and gets anxious to be doing this 
for himself. He does not stop to question him 
self as to whether he really knows all pretends 
to know and hold himself steadfastly to the point 
of being square with himself; if he did he would 
devote himself to acquiring the real why of 


everything he did and place himself where he 
could answer intelligently any question put to him 
concerning the reason for anything he was doing. 

It is the fault of the times, and l 
made of especially rare material he get 


ess e 1S 


habit, 








builds up a good American front a 
; He usually 
too, either through his proud papa and mama, 


get by”’ with it. “gets by’’ with it, 
who start him up, in a small way, or some 
philanthropic jobber, who is hungry for business, 





gives him a start, and we have another 
jeweler” launched on his half-baked, not “dry be- 


hind the ears’? career. He, in his turn, half be- 
gotten himself, begins bringing forth more of his 
kind and so on ad infinitum and ad nauseam. 
Now this sounds like a doleful tale, but it is 
like the boy with the bulldog, it is not so damn 


doleful if we but stop to consider that probably 
nine out of 10 of we jewelers here, and this in- 
cludes the writer, got his start this way. The 
unfortunate part of it is like every other walk in 
life, we had to learn by bitter experience, where, 
if proper instruction and precept had been avail- 
able, we would have been much better equipped, 
and at no greater expenditure of time This 
brirgs us to the most important point of all, and 
that is what is the best method to develop skilled 
workmen. 


In the first place, the mental requirements of 
one who aspires to make a success of the jewelry 
business must be higher than most of the so-called 
trades rcquire, for as jewelers we deal in finer 
articles, where worth and sentiment guide the 
dealings, and where the patron’s judgment amounts 
to little, requiring a large element of confidence 
in every transaction. To meet this class of trade 
the student will necessarily have to possess a 
certain amount of mental training, commonly 
called education, and a certain degree of culture, 
called breeding. It is useless to attempt “to make 
a silk purse of a sow’s ear,” and a waste of time 
to try to refine a bul] nature to a china shop 
delicacy. For mental training of an applicant to 
learn the jewelry trade, he should have at least 
completed the grammar school grades, and it 
would be greatly to his advantage had he com- 
pleted the high school course. He must be of 
good health, and necessarily have good vision, 
as eye-strain and refractive errors present a seri- 
ous handicap to this business. 

This much for the raw material. Now, the 
question as to how to proceed to get the most out 
of it in the shortest time. 

The first, of course, to suggest itself is the 
apprenticeship system. It was the writer’s good for- 
tune in preparing his report to secure a couple of 
original apprenticeship contracts, dated about 1830, 
at Boston. The boy’s father paid $300 per year 
for his son’s instruction, term of contract five 
years. The boy to be diligent and honest, to 
begin work at 5 o’clock in the morning, sweeping 
out the store, building fires,.etc., and work until 
9 o’clock at night, sleeping in the store and 
getting his meals with the employer’s family. At 
the end of the first year, if he had been good, 
he received $3 in spending money, a suit of wool 
clothes, one shirt, one pair of shoes and the good 
will of the “‘boss.’’ The next year his pay was 
raised to $5 and he received a top hat in addition 
to the other regular clothes. At the end of five 
years, if alive and diligent and honest, 
\ He was sent fort is 


was raised to $2 
After reading the apprenticeship papers I 








that the committee would not consider the 
ticeship system at this session as being “passe” and 
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somewhat impracticable where the average Amer 


ican boy is considered. In fact, I doubt if it 

would work in Borneo at the present time of high 

living. 
It is the opinion that the procedure after 





securing what anpeared to be good qualifications 
in a young man was to give him your best train- 
ing in your store of 
rands, gradually 


under 


general work, cleaning, er- 


getting bench work of all kinds, 
proper instruction of the other help, until 
a fair knowledge of the business had been acquired, 
and after a time at one of the benches jewelry, 
engraving or watch, whichever h showed th 
most adaptability for and liked the best, 
this bench long enough to familiarize himself wit 


time at 


} 
1 


the various tools, and then have him take six 
months or a year at a good technical school, work- 
ing two branches, in order to get the theoretical 


store, and 
though 


training which so few can get in a 
which, in fact, so few can impart, even 
they may understand it thoroughly themselves in 
a practical way as workmen. Theoretical instru 
tion also taking more time than could be spared 
in the regular store. 

As to a strictly technical school education, even 
a three or 
peal to your committee as being entirely requisite 
to finishing a skilled workman in the 
which we hold it and that is a 


four year course, does not seem to ap 
sense in 
good all-round 
man. In the minds of your committee, a certain 
amount of store experience 
to make a dependable man in a practical way. It 
is necessary to have this experience, as only by 
this experience can one become enabled to handle 
the varying vexing questions which arise every 
day in the course of business—questions simple 
of solution to one trained in store work, but dis 
astrous by cause of dissatisfaction caused if 
bungled. 
There has 
courses in our 


is absolutely necessary 





been suggestions of university 
regular State institutions and effort 
is being made along these lines. The committee 
is not unanimous on this, but it appears that 
specialized schools as we now have them will fill 
the bill better, more to the point and quicker, if 
properly conducted and then supported by the 
jeweler. The watchmaker schools as we have 
them have been subjected to some ridicule and 
some very unjust criticism in the past, due largely 
to a misapprehension of the critic in some _ in- 
stances, and in some instances justly due certain 
of the schools which were conducted more to 
make ‘‘easy money” than to make watchmakers. 
But fakers will crop up in all lines. Schools 
also should be careful in promises made to pros- 
pective pupils who have never had store experi- 
ence, and not allow the public to become imbued 
with the idea that watchmakers and jewelers 
could be turned out at so much per. To the 
young man who is conscientious in trying to mas- 
ter the trade, we consider the trade school as a 
blessing to him after he has had two or three 
years’ serious store work. 

A method which has met with great results in 
Germany is the one of the continuation schools, 
and your committee cannot see but that it is 
eminently practical in this country and worthy 


of application here. These schools teach various 


trades. They are night schools. They are sup- 
ported in various ways, both from public funds 
and by various guilds, which correspond to our 
trade unions. The student that enters pays a 
nominal fee and registers for so many hours per 
week, and registered, he must attend. Aside from 
the practical and theoretical side of the trade, 


finance and bookkeeping as applied to the particu- 
lar trade is required, as well as chemistry and 
mathematics of any 
only practical, of course, in the larger centers for 
some trades, as the smaller communities could 
not furnish students enough to keep one running, 
but by going to the larger cities apprentices could 
find jobs and get the benefit of the instruction 
without loss of time from their position. Most 
of the employers taking on laborers where these 
schools are in operation require that their men 
put in a certain number of hours each week in 
the school for their business. 


particular trade. These are 


They have schools for plumbers, watchmakers, 
electrical engineering, carpentering, and, in fact, 
all trades. 

There has_ been 
examinations with attached diplomas, etc., and re 


suggestions of watchmakers’ 





enthusiasm, for these projects, as we deem it im- 


practicable to make men moral, conscientious or 
skillful by law. The examination and certificate 
plan wil] accomplish nothing unless recognized 


and adopted generally by the jewelers. In fact it 


has got to show that it means something before 


men will seek its advantages. The man who seeks 








certificate to back him up in a job, usually 
needs it all right. }ut this need is his not ours, 
as we have if nty xr tr ubles of Oo wn 

Another su this committee has to make, 
and that is, | most remedies should be- 
gin at hor himself should insist 


on a high 





in his repair depart- 





ment and not simply be satisfied with work that 
will just by. Insisting that your men turn 
out good work or resign their jobs would work a 
marvelous improvement in a short time in the 
quality of some of the work going out. 

Still another thing, we, as a committee, deplore, 
and that is recommending poor workmen to some- 
1 else si ly » le 1 poor workman down 





STERN, SECRETARY 24-KARAT CLUB OF 
CHICAGO. 


me G 


easy. It is an injustice to the man, and a dirty 
trick on the other fellow. It is the sense of this 
committee that a recommendation should tell what 
a man is exactly—his good points and his weak- 
nesses. What may be a fault in one store, due to 
different conditions or ways of working, may be a 
good thing in another. It is a mighty poor man that 
has no good points, give him the loud pedal on 
them and state clearly his faults. He may read 
the letter and become strengthened on his weaker 
points. Employers should be encouraged to read 
the trade papers. 

The question of the workmen of the future is 
a matter of education along right lines, both for 
the employer and the man. It lays with us and 
our own attitude toward the whole question. It 
is a matter of higher ethics, constantly maintained 
in the trade, and it is up to you and I to do it. 
regulated to its proper 
place, and that is following quality. When the 
time that work is conscientiously turned out to 
be a pride to the doer and a satisfaction to the 


Commercialism must be 


customer, and we fix watches to make them keep 
time, instead of simply to ‘“‘get the money,” a 
large percentage of our present workmen will un- 
consciously improve their output or sink into in- 
according to the old rule of 
there will be 
committees on 


nocuous desuetude, 
the ‘“‘survival of the fittest,” and 
no further need of 


“skilled workman.”’ 


Respectfully 


national 


submitted, 

Mack Hurveut, 
Chairman Committee on Skilled Workmen. 
Aug. 24, 1914. 
constitu- 


The final adoption of the new 


tional Retail Jewelers’ Association was 
taken up, and changes in 
\rticle I, were made. 


read: 


sections 2 and t, 
Section 2 formerly 
treas- 


shall 


“The two vice-presidents, secretary, 
urer, it and 
constitute the executive committee.” 

\s changed, this 
follows: 

‘The president, two 
treasurer 
constitute the executive c 

Section 4 was struck out. 


ex-president ex-secretary 


section now reads as 


retary, and two members 


mittee.” 
Five-minute reports from the delegates 
representing States affiliated with the na- 
tional association were then given. Twen- 
ty-six States reported, the exceptions be- 
ing Arkansas, Connecticut, District of Co- 
lumbia, Tdaho and Maine. In substance, 
these reports related to the work which 
had been done by the various State associa- 
tions during the past year, and embodied 
reports regarding the conventions held in 
the different States, and the progress which 
had been made. 

Then came a discussion regarding griev- 


ances, during which a number of matters 
were taken up. 
The financial report of the secretary- 


treasurer was read by Secretary Anderson, 
showing the association to be in better 
financial condition than ever before. 

The session adjourned at 5.40 P. M. 


Cabaret-Supper on La Salle Roof 
Garden Thursday Night. 


Tre 


Other entertainments have been given by 
the Chicago Jewelers’ Association, but none 
have outshone the cabaret-supper on the 
roof garden of the Hotel La Salle on 
Thursday night, which was the crowning 
feature of a well arranged entertainment 
program. The visiting jewelers and guests 
of the association filled to overflowing the 
two big banquet halls on the roof garden 
proper, tables were arranged in the halls 
connecting the rooms, and on the floor be- 
low the Chicago Traffic Club gave over its 
suite of rooms to the guests. The total 
attendance was conservatively estimated at 
over 2,000, and it is safe to say that never 
in the history of the jewelry trade was a 
larger social gathering convened. 

From start to finish the evening’s pro- 
eram swung along with a snap and vigor 
typical of the “Windy City,” and there 
' 1 moment of the time when there 
was not The jewelers 
began to gather at the La Salle at about 
o’clock, and by & the seating capacity 
had been exhausted. The schedule for the 
evening called for a cabaret show from 8 
to 10. to be followed by a supper, and this 
program was carried out. 


was not <% 
something doing. 


band, the members 


A “camp meeting” 
tantastic 


of which were dressed in 
tumes, and were headed by a big man who 
played a little drum, was one of the feat- 
ures of the program. This band marched 
from room to room, playing old-time fa- 


cos- 


miliar airs, in which the vast assemblage 
joined in song. 
A fine cabaret troupe went from room to 





quirements by State laws for State examinations, 
but your committee is not “bubbling over’ with 


p 


tion and by-laws of the American Na- room and put on a well selected program. 
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and 


Fall Stocks 





are now complete 











ROBERT C. ABT CO. 


We 

Specialize 

on 
Memorandum 
Selections 





THE DIAMOND CENTER 
OF THE WEST 





COLUMBUS MEMORIAL BLDG. 
31 N. STATE ST., CHICAGO 


Purchasers and 
Distributors of the 


H. F. HAHN & CO. 


quarter million watch, 
jewelry and diamond 
stock at Bargain Prices 














ROBERT C. ABT CO. 


We 

Specialize 

on 
Memorandum 
Selections 


ROBERT C. ABT COMPANY 


Exclusive Diamond Merchants 








31 North State Street 


Successors to the Diamond Business of 


HERBERT W. ALLEN & CO. 
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C. J. ROEHR CO. 


CHICAGO, ILL. 
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The professional artists received hearty ap- 
plause from every one. 

In the main dining room an excellent or- 
chestra, dressed in flaming red regalia, dis- 
persed music during the entire evening. An 
added feature was an Oriental magician, 
who passed from table to table, mystify- 
ing the banqueters with his feats of leger- 
demain. 

The menu included cold supreme of 
chicken, virginienne, celery, mixed olives, 
salad La Salle, ice cream fantasie, assorted 
cakes, coffee and an almost unlimited va- 
riety of liquid refreshments and cigars and 
cigarettes. 

The official representative for the State 
of Illinois to the Flag Centennial, which is 
to be held at Baltimore, Md., this Fall, vis- 
ited the different supper rooms, and, wav- 
ing an American flag, led the singing of 
patriotic airs. August Loch added to the 
fun-provoking spirit of the occasion by 
acting as leader of the “camp meeting” 
band. He stood on a chair and mildly 
waved a dinner napkin when the band be- 
gan to play, and soon had the jewelers giv- 
ing the chautauqua salute with a ven- 
geance. 

Pamphlets containing the choruses of pop- 
ular and patriotic songs were distributed, 
and among these songs were “Rings On 
My Fingers,” “Big Night,” “Star-Spangled 
Bannerj” “This Is the Life” and “Chicago’s 
Welcome.” 

Until ‘nearly midnight the jewelers and 
their guests enjoyed the evening’s program 
and exghanged reminiscences. The cab- 
aret-supper was a success from every point 
of view, and the committee is deserving of 
much cfedit for the excellent manner in 
which it was staged. 

Friday’s Sessions. 

On Friday morning the last session of 
the convention opened as a continuation of 
the executive conclave of Thursday af- 
ternoon, 

The executive session dealt with matters 
that shduld be talked over as family af- 
fairs, matters of proper treatment of re- 
tailers by manufacturers and jobbers, ap- 
preciation of the advancement made in 
eliminating retailing by jobbers, candid dis- 
cussion of resolutions finally adopted and 
of selling policies of some important man- 
ufacturers. Decided action relative to 
valuing merchandise only for adequate fees 
and to authorize cost keeping methods in- 
vestigated and forms therefor adopted 
during the year, 

Considerable work was laid out for the 
trade interests committee for the year, and 
great praise voted for the progress they 
made during 1914. 

A special report of the trade interest 
committee was submitted by G. A. Brock, 
Los Angeles, Cal., which read: 

Your committee would recommend that the 
national association make an estimate of such ex- 
penses as are actually necessary for the ensuing 
year, including a field secretary for at least a 
part of the year. This estimate to be placed 
before the State associations with the view of 
raising sufficient funds to permit this important 
work to be carried on in an efficient manner. 

We would further recommend that no change 
in the general dues of this association be made 
to members carrying stocks of less than $5,000, 








but that a sliding scale of dues be adopted simi- 
lar to that in the State of California based on 
the amount of stock carried from that amount 
up. 

A jeweler with a $5,000 stock should willingly 
pay 25 cents monthly to the national association, 


equal to $3 a year. <A $10,000 stock should will- 
ingly pay 50 cents monthly, or $6 yearly. <A 
$20,000 stock should pay on a basis of 75 cents 
monthly, or $9 a year. A $50,000 stock and up 


wards would not feel the contribution of $1 
monthly, or $12 per year. 

Your committee believes that no great advance- 
ment can be made without funds to defray ex- 
penses and has confidence in the ability and 
integrity of our officers to use these funds to 
repay us greatly in excess of the sums contrib- 
uted. 

The following resolutions were then 
passed: 

Tre ResolJutiors. 

We, the members of the American National 
Retail Jewelers’ Association, in ninth annual 
convention assembled in the city of Chicago, 
hereby give voice to our satisfaction and grati- 
fication at the very satisfactory condition of our 
organization and point with pride to the accom- 
plishments of the past year. Recognizing the 
splendid and intelligent work done during the 
past year by our officers and other members and 
committees we beg hereby to express to each in- 
dividually heartfelt and sincere thanks. In unity 
alone is there strength and only by being united 
can we accomplish much; we therefore extend to 
every jeweler in the land a most urgent and 
hearty invitation to join our ranks, so that 
unitedly we may the better labor for the upbuild 
and development of the business dear to our 
hearts. 

. * * 

Our interests being mutual and interdependent, 
we also call upon all kindred manufacturers, job- 
bers and commercial travelers to give us their best 
support in the upbuild and extension of our 
organization. To those who have given it to us 
during the past year and during years gone by, 
we beg to make most grateful acknowledgment. 

* * * 

Recognizing the effectiveness of local or dis- 
trict jewelers’ clubs in solidifying our ranks and 
recognizing in them the best means for the elim- 
ination of local troubles, we again strongly urge 
the formation of such clubs everywhere within 
the respective State organization. 

* * 

Honesty being the shibboleth of our organization 
and the precursor and guarantee of our business’ 
greatest asset—confidence, and recognizing our 
obligation toward the public to protect them from 
the unscrupulous, we hail with delight the cam- 
paign which is being conducted by the officers of 
our national and State associations against fraudu- 
lent and deceptive advertising and respectfully 
urge our officers to continue their grand efforts. 

To assist our officers in this great work we call 
upon all jewelers to keep a watchful eye for this 
class of advertising and, when found, request that 
a copy be sent to the national and State officers 
and if in a publication enjoying the privileges 
of the mail to write immediately to the publisher 
advising him fully. 

Example being the greatest power we call upon 
all of our craft to be scrupulously careful of 
their own advertising, and complaint having been 
made, we respectfully call upon our trade journals 
to be equally careful as to the nature of ads 
they admit to their columns. 

* * . 


We again affirm our belief in the value and 
benefit to all concerned of a fixed selling price 
and respectfully instruct and urge our national 
and State officers to continue their fight for the 
passage of the Stevens bill H. R. No. 13305. 

We gratefully commend the American Fair 
Trade League for its valued assistance and re- 
spectfully request a continuance of its efforts. 

* * * 

Whereas, It is impossible for the retail jewelers 
of the United States to conveniently, profitably 
and advantageously make purchases of goods 
from manufacturers and jobbers unless they have 
the right to select and retain articles from sales- 
men’s trunks, and 


Whereas, The selection and immediate possession 
of jewelry and similar articles has been the uni- 
form custom of the trade for over half a century, 
and 

Whereas, The present requirements of railway 
traiffs prohibit the sale and delivery of articles 
carried in salesmen’s trunks and tend to monopoly 
and produce unjust discriminations against per- 
sons and localitics in apparent violation of the 
act to regulate commerce, and 

Whereas, The cardinal purpose of the said act 
is to further and not to hamper commerce, and 

Whereas, We are reliably informed that the 
present restrictions of railways in respect to 
‘sample baggage’’ are a serious burden on dealers 
in other lines, and 

Whereas, There should be the utmost freedom 
in trade and commerce; therefore be it 

RESOLVED, That our national officers be and 
they are hereby instructed to use their best in- 
fluence and that of our association to secure a 
reversal of the decision of the Interstate Com- 
merce Commission which brought about present 
most unsatisfactory conditions. 

* * # 

We again condemn as unethical and unfair 
the practise on the part of some manufacturers, 
jobbers and commercial travelers of selling outside 
of the legitimate jewelry trade, or to individuals 
for their private use, or to employes to be resold 
by them. We condemn the practise of sending out 
catalogues to anyone other than a legitimate jew- 
eler and respectfully call upon all jewelers to 
immediately report to national and State officers 
when they find this was done. 

We commend most heartily those manufactur- 
ers, jobbers and travelers who continuously show 
their loyalty to the retail jewelry trade and call 
upon our membership to give them the benefit of 
their patronage. That our membership may know 
who these are, we respectfully call upon our 
national officers to give thought and attention as 
to how this intelligence can best be brought home 
to them. 

We further recommend to all manufacturers 
and jobbers who sell only to the legitimate jew- 
elry trade and do not retail to boldly and con- 
tinuously advertise such fact. 

* * * 

We record with deep regret the change in 
policy of the Western Clock Co., regording it as 
a violation of a promise made to the jewelry 
trade and accepted by it in honor. We respect- 
fully call upon the company to reconsider its 
present attitude and return to its former friendly 
policy. 

+ * . 

We condemn most strongly such as, under the 
guise of avowed friendship for the retail jeweler, 
cause him to give a reputation to their ware and 
then, when such has been established, for selfish 
reasons, change their policy and sell indiscrimi- 
nately, even though the selling price be mentioned. 
As a means of easy identification we call upon 
all manufacturers to place upon their ware a 
trade-mark and suggest to all jewelers to purchase 
only goods having such mark. 


* * * 


We hail with delight the educational work be- 
gun in the matter of teaching our craft the cost 
of doing business, legitimate profits, and the proper 
methods of keeping accounts. We commend our 
national officers for their efforts and urge them to 
speed the work. 

: * * 

Recognizing the existing abuse of free engrav- 
ing, we call upon all jewelers to intelligently curb 
this. 

* * . 

Indiscriminate valuing of goods has long been 
a nuisance in the jewelry business and we call 
upon the craft to discontinue it. While we dis- 
courage most emphatically the promiscuous valuing 
of diamonds, realizing that cases arise where the 
jeweler feels obliged to give such valuation, and 
considefing this service one of value, we recom- 
mend that a charge be made for such service. 
To carry out the intent of this resolution and 
to bring about uniformity of action among the 
jewelers of the land we respectfully recommend 
to our national officers the early adoption of 2 
scale of fees to be charged and call upon all 
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THIS IS THE LINE THAT MADE THE BIG HIT AT 
THE NATIONAL CONVENTION 


We also show a strong 
line of 


LEATHER 
PARTY BOXES 


PANDORA 
PARTY 
BOXES 


German Silver 


(Patent Applied For.) 


Send for Our Catalogue 





J. €. .25825. Hh in. long at bottom, 4 in, long at top, 3'4 in. 
high, silver oxidized finish, engraved design on both sides. 
silk moire lining and purse. German silver back, beveled 





edge mirror, perfume flusk, rouge tube, powder box, file, but- 
ton hovk, and comb, woven metal handle; has plenty of 
Interior of one side of J. CC, 25525. room to hold a handkerchief; per dozen $45.00, luterior of other side of J, C. 








J. C, 25521. 3% in, long, 344 in. high, French gray finish, en- 
graved design on both sides, silk moire lining, purse, and 
compartment for cards, German silver powder box, hair-pin 
retainer, comb, and silver backed beveled edge mirror, woven 
metal handle; per dozen, $39.00. Interior of other side of J. 





Interior of one side of J. C. 25521. 








. 5 in, long, 2% in, high, silver oxidized 
embossed design on both sides, silk moire 
lining, Woven metal handle, silk moire purse, and 





ecard containing handy pins, German silver perfume Interior of other side of J. C 
flask, powder box, rouge tube, hair-pin retainer, : 
, n 7 comb, file, and oval beveled edge mirror; per dozen, 
Interior of one side of J. C, 25523. 842.00. I 





CHICAGO Wjrves Lunn . NEW YORK, 524-526 B’way 
111-115 South Fifth Avenue ~“/ “” : PROVIDENCE, 70 Ship Street 
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German Silver PANDORA PARTY BOXES (Patent applied for) 
OUR OWN INVENTION, OUR OWN DESIGNS, OUR OWN MANUFACTURE 


When You Buy from Us You Buy Direct from the Maker 


, 





J. (. 25530. 514 in, long, 
314 in. high, silver oxi- 
dized finish, embossed 





design on both sides, 
silk moire lining, woven 
metal handle, silk 


moire purse and draw 


string, compartment for 

powder puff, German : a 25529. Silver oxi 

silver perfume flask, lized = finish ibossed 

memorandum book, hair- design both sides, 

pin retainer, file, comb, size _ fitt ngs same 
J 5530; per 


oval beveled edge mir- 0 ; 

ror; also compartment — 818.00, 
for cards; per dozen, 
848.00, 


Interior view of both 
sides of J. C. 25530 
and J. C. 25529, 















Interior of other 
side of 


. C, 25524. 


Interior of one | 
side of 
J. C. 25524. 


C. 25524. 4 in. long, 2% in. high, French gray finish, 
“engraved design on both sides, silk moire lining, and 
purse, German silver perfume flask, powder box, file, & 
comb, beveled edge mirror, woven metal handle; per 
dozen, $39.00. 


Interior of one side 
of J. C, 25526- 
25527-25528. 


Interior of other 
side of J. C. 25526- 
27 -25528. 





J. (, 25526. 3% in. long, 2% in. high, J. C, 25528. Polished finish on both sides; 
silver oxidized finish, handsomely em- J. C. 25527. Silver oxidized finish, hand- ae and fittings same as J, C. 25526; per 
bossed design on both sides, woven some ly embossed design on both sides; dozen, $36.00. 
metal handle, silk moire lining, fitted size and fittings same as J. C. 25526; per 
with silk moire purse, German silver dozen, 36.00. 


powder box, rouge tube, file, comb, 


and silver backed beveled mirror, per 
dozen, $36.00. E 
CHICAGO Don YI LA lly NEW YORK, 524-526 B’way 
111-115 South Fifth Avenue PROVIDENCE, 70 Ship Street 
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(Resolutions Continued From Page 129.) 
jewelers to co-operate by abiding by it and 
charging accordingly. 

* * * 

Clearly recognizing the great value and need 
of competent watchmakers, both as far as the pub- 
lic and the business are concerned, we most sin- 
cerely urge the national officers and the craft at 
large to give deepest consideration to this ques- 
tion to the end that it may be correctly solved 
for the benefit of all concerned. 

* * * 

We compliment the Wisconsin Retail Jewelers’ 
Association for its energy and progressiveness in 
having incorporated for the benefit of the jewelers 
a fire insurance department in the benefits of 
which all the jewelers of the United States can 
participate. 

We recommend it to your most careful con- 
sideration. 

+ * * 

We have observed with deep interest the loyalty 
and the indefatigable work done by our trade 
journals for the retail jewelry business of this 
country. Words faii us to sufficiently express our 
appreciation, and will therefore content ourselves 
by saying, “God bless you.” ‘Remain with us.” 
“We can’t get along without you.” 

* * * 

We desire in special manner to thank our 
genial friend and loyal live wire Chas. F. 
Manahan for the great service he has again done 
the association by carrying to such successful con- 
clusion the exhibit feature of this convention. To 
him we say, “Charley, do it again.” 

* * * 

As a mark of our appreciation for all the as- 
sistance given and the kindness and courtesy ex- 
tended, be it 

RESOLVED, That we do hereby express our hearty 
thanks: 

(1) To the Chicago Jewelers’ Association, which 
has entertained us in a manner even more lavish 
than last year, we express our unbounded ad- 
miration for the thorough arrangement of regis- 
tration and entertainment, and count our associa- 
tion of the past two years of great benefit to this 
convention. 

(2) To the members of the 24-Karat Club 
for their more than friendly efforts to assist the 
visiting jewelers in their journeys about the city. 

(3) To the ladies’ auxiliary for caring for our 
ladies while we were in business session, 

(4) To the city administration, Association of 
Commerce, for words of welcome which, we feel, 
came from the heart. 

(5) To the public press for most liberal pub- 
licity given -of our convention proceedings. 

(6) To exhibitors, advertisers and speakers for 
assistance valuable beyond words to express. 

To all of these we feel an obligation which 
only time can repay. 

* * 

Whereas, We deem it to the best interests of this 
association that we receive all publicity possible 
from the trade press; therefore be it 

ReEsotvep, That our secretary be, and is hereby 
instructed to give to the traae press, irrespective 
of their dates of publication, such report of our 
regular and executive sessions as he may deem 
proper; and be it further 

ResotveD, That we request our secretary to give 
a uniform account of the proceedings to the trade 
press, immediately after the sessions close. 

After the resolutions were passed, every- 


one was invited into the convention hall, 
and Secretary Anderson read the following 


letter from the National Association of 
Goldsmiths of England: 
NATIONAL ASSOCIATION OF GOLDSMITHS. 
Audrey House. Ely Place, 
Ho.porn, Lonpon, E. C. 
July 38, 1914. 
Mr. T. L. Combs, President American National 
Retail Jewelers’ Association, Umaha, Nebr. 
Dear Sir—I am desired by my executive to 
acknowledge the greetings so eloquently expressed 
in your letter dated June 5. 
This was delivered during our conference and 
was much appreciated. 
We should have esteemed the fellowship of your 
personal representative, Col. J, Warner Hutchins, 





but fully recognize his patriotism in remaining at 
the post of duty. 

A year of continuous and successful work was 
brought to a close by our conference of June 15:9 
18, the keynote of which was co-operative endeavor 
for the uplifting of the trade. 

We commence a new year with renewed enthu- 
siasm and increased strength. 

The condensed report of your association work, 
which was contained in your letter, again proves 
the value and need of combination of traders. We 
most heartily congratulate you on your sustained 
efforts for the elimination of trade evils, and your 
altruistic work, which decidedly benefits every 
member of the trade in your country—whether they 
support your association or not—and which is also 
in the interests of the community at large. 

With respect to your kind invitation for a repre- 
sentative of our association to attend your con- 
ference, each member of the executive would like 
to accept same. As is doubtless your experience, 
our leading workers are men who are exceptionally 
busy in many dirctions, and it has been impossible 
for us to arrange for a delegate to come to your 
meetings. This is a matter of real regret to every 
member. 

Mr. Dyson constantly refers to your generous 
treatment of Mrs. Dyson and himself and ex- 
pressed admiration of your conduct of the business 
and the work so ably done under your guidance. 

As an association with similar ideals to those of 
your really live organization we salute you, and 
send our heartiest good wishes for a record con- 
ference and continued prosperity. 

I am, dear sir, Yours very truly, 

(Signed) Carey L. Burnett, 
secretary. 


The following members of the associa- 
tion were then commended for their work 
on the membership committee: Walter H. 
Mellor, Indiana; Fred Webber, E. J. Peck, 
Illinois; E. B. Fanske, Nebraska; R. F. 
Goodholme, Kansas, and Anderson Blanton, 
Missouri. 

The auditing committee next reported as 
follows: 


REPORT OF AUDITING COM MITTEE, 


Mr. President and Members of the American Na- 
tional Retail Jewelers’ Association.—Your auditing 
committee begs to report that it has audited all 
books, vouchers, checks and stubs of the secretary 
and treasurer, and has found them correct. 

The committee finds a cash balance on hand of 
$4,867.93, which gives the association the largest 
working capital it has yet enjoyed, and it should 
congratulate itself upon the soundness of its fi- 
nances. 

Your committee wishes to commend the officers 
of the association for the improved form of ac- 
counting which has been adopted, but would recom. 
mend that the books of the secretary and treasurer 
be closed Aug. 1 of each year, thereby simplifying 
the work of the secretary and treasurer as well as 
that of the auditing committee. 

The committee wishes further to recommend that 
the depository bank shall submit a monthly state- 
ment to the president, secretary and treasurer. 


Respectfully submitted, 
Cc. R. Damutn, 
Chairman Auditing Committee, 


Next came the election of officers. Claude 
Wheeler was appointed chairman of the 
tellers, assisted by A. E. Barker and A, J, 
Stoessel. The following was the result: 
T. L. Combs was unanimously re-elected 
president; Charles T. Evans was unani- 
mously re-elected first vice-president; 
Charles F. Manahan was unanimously re- 
elected second vice-president; A. W. 
Anderson was unanimously _ re-elected 
secretary; A. L. Thoma was unanimous- 
ly elected treasurer, vice J. R. Stebbins; 
Walter H. Mellor, Michigan City, Ind., was 
unanimously elected a member of the ex- 
ecutive committee, and August Loch was 


unanimously re-elected to succeed himself 
as member of the executive committee. All 
the officers made short responses, thanking 
the convention for the honor conferred 
upon them. 

August Loch, in renominating Secretary 
Anderson, referred to the noble assistance 
given to Mr. Anderson by his wife, and on 
behalf of the convention presented to Mrs. 
Anderson a pearl and diamond lavalliere. 
Both Mr. and Mrs. Anderson feelingly re- 
sponded to this beautiful tribute. 

Claude Wheeler, who had been appointed 
chairman of the committee to consider the 
invitations for the next meeting place of 
the convention, reported in effect that the 
committee favored New York, and _ that 
city was chosen. 

The matter of salaries of the officers of 
the association was left to the executive of- 
ficers. 

President Combs next presented the Rob- 
erts banner for the greatest increase in 
membership to New York State, that asso- 
ciation having secured 80 new members. 
On behalf of the New York association, Al- 
fred O. Bald, of Buffalo, responded in a 
few well-chosen words of appreciation. 

The Combs banner, presented to the State 
making the greatest increase in member- 
ship percentage, was awardedto Maryland, 
that State having increased its member- 
ship 200 per cent. during the last year. 

The executive committee of the Steele F. 
Roberts Memorial Fund next held a short 
meeting, and re-elected all the officers and 
trustees of the previous year. 

After a few farewell words spoken by 
President Combs, the latter declared that 
the most successful convention ever held 
by the A. N. R. J. A. was “adjourned to 
meet in New York next year. 


xk x x 


Assays for members of the association 
will be made by the association’s assayer 
for the nominal charge of 50 cents per 
assay, articles to be assayed to be furnished 
by the applicant. 

Jos. Mazer was reappointed by President 
Combs to take charge of the assay depart- 
ment. Five assays per month will be the 
aim of this department during the next 
year. A regular association bulletin con- 
taining assays and other information of in- 
terest to members will be issued monthly, 
and each member of the association will be 
entitled to receive this without extra 
charge. A membership will carry a sub- 
scription to the bulletin. 


The membership in the Chamber of 
Commerce of the United States of Ameri- 
ca was renewed and President Combs ap- 
pointed Chas. T. Evans as national coun- 
cillor. 

C. F. Manahan was chosen to take charge 
of the exhibits at the 1915 convention in 
New York city. Work will be started very 
soon on the arrangements. Vice-presidents 
Evans and Manahan will visit New York 
shortly for the purpose of selecting the ho- 
tel in which the convention will be held. 
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Echoes of the Convention. 


Col. John L. Shepherd was there with a word 


of welcome for all. 
* * * 

A. L. Thoma, Piqua, O., greeted his many 
friends at the big convention. 

* * 7 

Everybody missed Mack Hurlbut who was un- 
ible to attend. 

* * * 

Swartchild & Co. were the only jewelers’ supply 
house exhibiting at the convention. 

* * * 

The ladies helped swell the Roberts Memorial 

Fund by selling memorial buttons. 
* * 7 

“Dad” Barker submitted a complete and inter- 
esting report as chairman of the legislative com- 
mittee, 

* * 7 

Gustav Keller, Appleton, Wis., was on hand at 
every session and took an active part in all the 
discussions. 

* * * 

The Chicago jewelers put the “go” in Chicago 
and go she did to establish such a fine record 
as a convention city. 

* * . 

The State of Florida was represented by E. M. 
Pile, 116 S. Palafo St., Pensacola, who was 
accompanied by his wife. 

. * * 

\. T. Westlake, of the Bradley Polytechnic In- 
stitute, Peoria, Ill., renewed many old acquaint- 
ances during the convention. 

* * * 

Brother Jolly, Raleigh, N. C., brought to the 
convention several cards of “Jolly Bracelet 
Watches” for jafly little folk. 

* * * 

J. R. Stebbins, Ashtabula, O., was missed at 
the convention proceedings. He did not attend 
the national gathering this year. 

* * * 

Brother Webbi who led the singing and favored 
with a number of vocal solos, added much to 
the enjoyment of the convention. 

* * * 

The second visitor to arrive was Claude Wheeler, 
of Columbia, Ma., ex-secretary of the American Na 
tional Retail Jewelers’ Association. 

* * * 

S. Lindenberg, of Lindenberg, Strauss & Co., 
Cincinnati, represented the Cincinnati Wholesale 
Jewelers’ Association at the convention. 

* * * 

O. W. Wallis, a veteran of the Civil] War, dis- 
tributed American flags to the exhibitors, and they 
were much appreciated as booth decorations. 

* * * 

Hugh Connelly, Detroit, Mich., was a regula: 
attendant at the convention sessions and welcomed 
his many friends in the trade from all sections. 

* * 7 

Headquartersi were maintained by a number of 
the State associations, where members and their 
guests were welcome and where they were regis- 
tered. 

* * * 

J. V. Borborka, Denison, O., added much to 
the convention pleasure by his pleasing selections 
on the harp. He was on hand at nearly every 
session. 

* * * 

Those in charge of the registration were busy 
ill the time and great credit is due John J. Morse, 
who was ably assisted by Louis W. Bruns and 
Art Meier. 

* * _ 

R. A. Bancroft, Columbus, O., who so success 
fully staged the jewelry fashion show at the 
Ohio State convention this year, was a con- 
vention visitor. 

+ * * 

The representatives of the trade press hereby 
extend a resolution of thanks to August Loch 
who supplied the press table with his particular 
brand of stogies. 


* * * 


The booths began to be erected on Saturday 





afternoon and were completed on Sunday. Second 
Vice-President Manahan was omnipresent and at- 
tended to all details. 


G. A. Whiting, of Whiting & Davis, Plain- 
ville, greeted his many friends in the firm’s 
exhibition booth, where a complete mesh _ bag 
machine was installed. 

Every part of the three floors on which the 
exhibits were held was crowded at all times with 
visiting jewelers. There was not an idle moment 
from morning to night. 

* * * 

An interesting license, issued by the City of 

London to Evan Jones, a “Spectacle Maker,’ and 





JOHN J. MORSE, IN CHARGE OF THE REGIS- 
TRATION, 


bearing date April 1, 1851, was on exhibition at 
the L. E. Waterman Co. booth. 
* * * 

The following States have separate rooms for 
registration as follows: Kansas, room 201; Wis- 
consin, room 205; Illinois, room 212; Indiana, 
room 209; Oklahoma, room 217. 

+ * * 

The hats distributed by the Stein & Ellbogen 
Co., Chicago, made a decided hit and were just 
the things for the trip to the ‘White City.” <A 
clever advertising scheme, indeed. 

* * * 

Notwithstanding the announcement on the otti- 
cial program, the exhibits were not closed during 
the business sessions, but were open day and night, 
the public being admitted evenings. 

es 

The College Inn at the Hotel Sherman was a 
favorite dining place with the jewelers. The 
ice rink and the professional skaters were a de- 
cided novelty to many of the visitors. 

+ 4 

Mrs. A. W. Johansen, Mrs. A. J. Toepel, Mrs. 
Hy. Linnig and Mrs. H. C. Stern sold many of the 
Steele F. Roberts buttons, and were instrumental 
in increasing the fund by many dollars. 

7 

It was predicted at the convention that a 
National Ladies’ Auxiliary will be formed. This 
action will probably be taken as soon as a few 
more State associations form auxiliaries. 

The oldest living ex-president of the Chicago 
Jewelers’ Association was M. N. Burchard, who 
is 78 years old. Mr. Burchard looks as hale and 
hearty as ever and did good work on the reception 
committee : 

2 

Claude Wheeler, Columbia, Mo., who was a 
newspaper man before he became a_ jeweler 
(Claude said so himself) was special correspondent 
for his home town paper, but forgot to send in 
his report, 

ee 

Roscoe McCulluch, attorney for the American 
National Retail Jewelers’ Association, was an at- 
tendant at the convention. He received many 
congratulatory remarks regarding his work for 


the association. 


Mark Cohen carelessly left his hat on one of 
the table and a stranger exchanged it for his 
own. The hat Mr. Cohen got had a limburge: 
cheese sandwich inside and Mr. Cohen promptly 
ate it for lunch, 

* * « 

C. A. Lemp, Jersey City, N. J., accompanied 
by his wife and daughter, were in attendance 
at the convention. They made the trip by aut 
mobile and were among the first arrivals at the 
convention city. 

* * * 

The Iowa delegates were W. H. Patts, Mason 
City; B. M. Bells, Vinton; J. B. Cume, Mt. Ayr; 
Fred J. Edgar, Eldora; George Thorpe, Sioux 
City; J. H. Lepper, Mason City, and a Mr 
Fessler, of Waterloo. 

* *« # 

Claude Range, Trenton, Mo., was on hand and 
was greeted with enthusiasm as usual. Claude 
had a pleasant visit to the “Windy City.” He 
still holds pleasant memories of the convention 
at Richmond, Va., in 1912. 

* * * 

First Vice-President Evans, of Utica, was at 
President Combs’ right hand during the conven- 
tion sessions and conducted the meetings while 
President Combs was not in the meeting hall. He 
welcomed his many friends. 

* * * 

The first visitor to arrive in Chicago to attend 
the convention was Chas. A. Zemp, 439 Central 
Ave., Jersey City, N. J. He arrived by automobile 
from the east on Saturday afternoon, Aug. 22, ac- 
companied by his wife and daughter. 

* * * 

J. H. Lepper, secretary of the Iowa Retail 
Jewelers’ Association, reported that as the result 
of the campaign during August he had turned 
in at the convention national dues for 55 new 
members and renewals to the Iowa association. 

* * * 

E. N. Stone. secretary of the National Jewelers 
Board of Tradet was an interested visitor during 
the convention. In Mr. Stone’s party were F, M. 
fHlickok, manager of the Chicago oftice of the 
ooard, and F. M. Wood, attorney for the board. 

* * * 

The Stein & Ellbogen Co. made the hit of the 
convention by distributing felt hats of various 
colors on which the firm’s advertisement was printed 
in white letters over a facsimile sticker which 
was used by the wholesalers to boom the con- 
vention. 

* * * 

August Loch as sergeant-at-arms mobolized the 
jewelers for the convention sessions with the 
able assistance of Brother Thoma. They, how- 
ever, missed the support of “Bill” Frazier, the 
third member of the trio, who failed to attend 
the convention, 

* * * 

In the matter of registration, the retail jewelers 
registered in a separate place from the wholesale 
jewelers. To get a correct list of the wholesale 
jewelers present and their representatives was ab- 
solutely impossible, for the reason that not one- 
quarter of them registered. 

s * *# 

LeRoy Cram was the center of attraction, 
dressed in an undertaker’s suit. Someone broke 
into Mr, Cram’s house some months ago and stole 
all his clothes, and in consequence Mr. Cram had 
to wear his best suit of black, which he resurrected 
from a cold storage warehouse. 

* = * 

C. F. Manahan second vice-president of the 
American National Retail Jewelers’ Association, 
it 





was in charge of the exhibits, and it goes with 
saying that he was one of the busiest men at tl 





convention. He attended to a vast volume of de- 
tail in an efficient and painstaking manner. 
* * * 

George Gubbins is going into the hat business. 
Someone smashed his straw hat and had to buy 
him a new one for a dollar. As the Fall season 
is approaching, George did not have much use 
for the straw hat, and traded it with the boy in 
the check room for a derby with 50 cents to boot. 

* * 

W. P. Lowenstein, of Perel & Lowenstein, 168 

S. Main St., Memphis, Tenn., was a convention 


(Echoes continued on page 136.) 
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Clectuccald Cnginects ' Department, 


Clectucty Works, 


Pe Thousands of letters have come to 
aeverell, A, . 
sag on ge us this year from men and women ask- 


ing the names of the jewelers in their 


community who sell W.W.W. Rings. 


Dear Sirs: 


I have seen the advertisement ate 


tached taken from the American "Saturday Eve- . aA 
This letter that we are publishing 
ning Post", a paper I have sent out here to 

me. I tried all jewelers in this section I ” only one of those many thousands 


know of to get your rings, but could not. The referred to. 


ones marked with crosses are the ones I like : 5 
To those jewelers who are. skeptical 


pest. Send these on approval, if possible, “ 7 
regarding the benefits to be derived 


















ey eed and also send catalog with prices of Ladies’ Ha 
ets ae from this W.W.W. National Adver- 
Ber Seren and Gentlemen's Rings. Also please send Per- oH i. . 
Rearan forated Ring Card. Please reply 8s soon as a ising, we will be glad to send any 
eer a quantity of original letters from the 
Truly yours, ties 
= “a consumer to us to prove our claim that 
BR Ue de bs | a a 
—~ oe, this W.W.W. National Advertising 
YS not only sells rings for the jeweler to 


Read this Letter from 
Australia. It shows how W.W.W. 
Advertising is Making Custom- 
ers Everywhere and for You 


people who want them, but it also 
creates a desire for them, which means W 
additional profit to the jeweler who 


sells W.W.W. Rings. 
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Advertisin 
World Around 





The W.W.W. National Advertis- 
ing begins in October. All the October 


magazines appear on sale in September. 





Seerart 


During the months of October, November and December, fifteen representative magazines with 


a reading circulation of 50-million, carry large space advertising W.W.W. Rings to the consumer, for 


the benefit of you, the retailer. 


In such notable magazines aa GOOD HOUSEKEEPING and others we will use full pages. 


In the SATURDAY EVENING POST, issue of December 3, which is on sale twenty-one days before Christ- 
mas, we have reserved the cover page for the purpose of telling all the people about W.W.W. Rings. Advance proofs of 


these advertisements will be sent every W.W.W. jeweler. 


Selling W.W.W. Rings—using the advertising features that we 
offer you—connecting your store with our big power-house of energy, 
modern and progressive principles—letting the people know that 
your store sells the W.W.W. Ring, the ring that they see adver- 


tised—means doubling your set ring business. 


Remember, W.W.W. Rings are never sold by mail, but only 
through the legitimate retail jeweler. 


If you are a W.W.W. jeweler we guarantee that this year we 
will sell more rings for you than ever before, provided you do your 
duty in advertising them to the people in your community so they 
will know that you have them for sale. 


If you are not a W.W.W. jeweler, won't you give us an oppor- 
tunity to prove to you the advantages that we offer; won't you let one 
of our salesmen lay written proof before you that the jeweler who 
uses our advertising material sells two and three rings where he 
formerly sold one? 


WHITE, WILE & WARNER, “ict stmt 


BUFFALO, N. Y. 











136 THE JEWELERN’ CIRCULAR-WEEKLY 


(Continued from page 133.) 
visitor. He was on his return from a vacation 
trip. He left Memphis some time ago and made 
a trip to New York by boat. He came west on 
an outing and after the convention left for home. 
* - * 

The information bureau of the trade extension 
committee of the Chicago Jewelers’ Association did 
noble work for the visitors. This committee con- 
sisted of Robert C. Abt, S. Y. Ball, W. F. Puls, 
Maximilian Ellbogen and Robert Slade. These 
gentlemen were ably assisted by Miss B. Train and 
M. N. Burchard. 

* * * 

G. A, Brook, Los Angeles, Cal., came from the 
Coast as the representative of the Pacific Coast 
Jewelers’ and Silversmiths’ Association and was 
a “live wire’ worker during the convention pro- 
ceedings. The association of which he was the 
representative has affiliated with the American 
National Retail Jewelers’ Association.. 

* * * 

Secretary Anderson was one of the busiest men 
at the convention, but his quiet, efficient and un- 
assuming manner of handling the immense detail 
under his supervision did not make it appear 
that he was rushed. He always had time to see 
everyone and help wherever he could. His re- 
port was a model of efficient and accurate com- 
pilation. 

+ * * 

No mention of the convention would be complete 
without saying that Charles F. Artes, of Evansville, 
was there. This genial gentleman is one of the 
best boosters the association boasts of, and was 
present with a lot of new stories and kindly jokes. 
Mr. Artes endears himself to the members 6f the 
A. N. R. J. A. and the visitors more and more 
every year. 

* * * 

William Haseltine, Kokomo, Ind., who is the 
second oldest subscriber to THE JEWELERS’ C1RcU- 
LAR in the State of Indiana, was a convention 
visitor and was among the hundreds who called 
at THE JEWELERS’ CrrcuLaR booth. Mr. Haseltine 
has been a subscriber to THE JEWELERS’ CIRCULAR 
since 1869 and has a complete file of all numbers 
from that date. 

* * * 

G. Scherzinger, Fond du Lac, Wis., who is 82 
years of age, and the oldest active retail jeweler 
in that State, was in attendance at the conven- 
tion. He has been in business since 1855 and 
for the last 48 years in the same store. During 
all that period he has been robbed but once, and 
then all of the property taken was recovered with 
the exception of two watches, 

* aa * 

Whoever heard of a _ successful convention 
without August Loch? He was here, there and 
everywhere, and a universal welcome greeted him. 
He did not forget to stock up with his favorite 
brand of Pittsburgh stogies, and nobody who saw 
Mr. Loch lacked for smokes. He acted as chief 
rounder-up and was successful in getting the 
jewelers into the sessions with a megaphone. 

* * * 

Nearly 200 visiting ladies aboard 18 large auto 
buses enjoyed a most pleasant trip on Wednesday 
afternoon. The trip took the delegation ona tour of 
Chicago’s park system and finally drew up at the 
Midway Gardens on the south side. There refresh- 
ments were served and a reception held. The dele- 
gation divided at this point, part of the crowd 
going to the “‘White City” and the others returning 
to the convention headquarters. 

* * * 

Alfred O. Bald, secretary of the New York 
State Retail Jewelers’ Association, accompanied by 
Mrs. Bald and their little daughter, Audrey, 
attended the convention. Mr. Bald was the dele- 
gate from the New York State association. Little 
Miss Audrey, who is not yet three years of age, 
was the youngest convention guest. She not only 
visited the ‘‘White City,” but also attended the 
cabaret-supper and had just as good a time as 
many older guests. 

* * * 

The official badges were furnished to the associ- 
ation free by F. H. Noble & Co., Chicago. At the 
top is a small white space for the wearer’s name. 
The pendant is a female figure representing Chi 
cago and holding in her hands a map of the United 
States on which is embossed the slogan, ‘Let's 
Work Together.”” The ribbons are in three sepa- 
rate colors—red, for association members; blue for 
exhibitors and wholesalers, and yellow for retail jew- 
elers who are not members, It was thought that yellow 


was a good color for those who did not belong to 
the State associations, and it is hoped by the offi- 
cers of the association that all those who received 
yellow badges will speedily discover that they have 
ted blood in their veins, join their State associa- 
tion and become wearers of the red badge of 
courage. 


Some of the Important Exhibitors. 
Abe] Bros. Co., 29 Maiden Lane, New York, artistic 
diamond jewelry. 
Associated Silver Co., 5 S. Wabash Ave., Chicago, 
silver-plated ware. 
Allen, Benj., & Co., 10 S. Wabash Ave., Chicago, 
wholesale jewelers. 
Ash, J. B., Rockford, Ill., ebony and white ivory. 
Arnstine Bros. Co., Cleveland, ©0., wholsale jew- 


elers. 

Bliss Bros. Co., Attleboro, Mass., Colonial Dame 
line. 

Buchanan Studios, Indianapolis, Ind., hand painted 
china. 


Becken, A. C., Co., 37 S. Wabash Ave., Chicago, 
diamond importers and cutters. 

3ouchard, Longden, Geyer Co., 29 E. Madison St., 
Chicago, wholesale jewelers. 

Cut Glass Products Co., 29 S. Madison St., Chi- 
cago, cut glass. 














HOTEL SHERMAN, THE CONVENTION HEAD- 
QUARTERS. 

Crown Novelty Co., 1719 W. Van Buren St., Chi- 
cago, portable lamps, gas and electric. 

Despres, Bridges & Noel, 5 N. Wabash Ave., Chi- 
cago, wholesale jewelers. 

Dennison Mfg. Co., 62 E. Randolph St., Chicago, 
stationers. 

Differential Clock Co., Grand Rapids, Mich., 
clocks. 

Elgin National Watch Co., 10 S. Wabash Ave. 
Chicago, watch manufacturers. 

Feeley, W. J., Co., Providence, R. I., ecclesiastical 
art metal workers. 

Foster, Theo. W., & Bro. Co., 29 E. Madison St., 
Chicago, manufacturing jewelers and _ silver- 
smiths. 

Goldsmith Bros., 29 E. Madison St., Chicago, re- 
finers. 

Gilbert, Wm. L., Clock Co., 10 S. Wabash Ave., 
Chicago, locks. 

Geneva Optical Co., 37 S. Wabash Ave., Chicago, 
manufacturing opticians. 

Hugh E. King Sales Co., 29 E. Madison St., Chi- 
cago, silver-plated ware and cut glass. 

Ingersoll, R. ., & Bro.,. 37 5S. Wabash Ave., Chi- 
cago, Jngersoll watches. 

International Silver Co., 5 N. Wabash Ave., Chi- 
cago, sterling and plated ware. 

Jennings-Payne & Co., 440 S. Dearborn St., Chi- 
cago, advertising service. 

Jewecers’ Circucar, New York and Chicago, pub- 
lishers. 
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Johnson, R. M., & Son, Marshall Field Annex, Chi- 
cago, jewelry manufacturers. 

Jorgeson, F. C., & Co., 159 N. Ann St., Chicago, 
showeases and fixtures. 

Juergens & Andersen Co., 108 N. State St., Chi- 
cago, makers of fine diamond jewelry. 

Kuehl Clock Co., 125 N. Wabash Ave., Chicago, 
clocks. 

Knights-Thearle, C. H., Co., s1 N. State St., Chi- 
cago, fine diamond jewelry. 

Kionka, H. C., & Co., 27 E. Monroe St., Chicago, 
diamonds. 

Kayser Art Co., Milwaukee, Wis., hand-painted 
china. 

Langsdorf, S., & Co., corner Spring and Crosby 
Sts. New York, holiday goods. 

Libbey Glass Co., Toledo, O., cut glass. 

Lazarus & Weil, 409 Masonic Temple, Chicago, 
jewelry manufacturers. 

Lechler, E., 29 E. Madison St., Chicago, semi- 
precious stones. 

Luken Studio, 4626 Indiana Ave., Chicago, hand- 
painted china. 

E. Maltz, 5 S. Wabash Ave., Chicago, wholesale 
jeweler. 

Manufacturing Jewelers’ Association of Chicago; 
reception room for visitors. 

Meriden Cutlery Co., Meriden, Conn., plated ware. 

Meyer, Jos. H., Bros., 59 Nassau St., New York, 
manufacturing jewelers. 

Meyer & Gross, 401-407 Mulberry St., Newark 
N. J., ring makers, 

Morris, Mann & Reilly, 111 S. Fifth Ave., Chicago, 
dry goods. 

Moulten Wireless Umbrella Co., Plain City, O., 
umbrellas. 

Norris, Alister-Ball Co., 29 E. Madison St., Chi- 
cago, wholesale jewelers. 

Noble, F. H., & Co., 59th and Wallace Sts., Chi- 
cago, findings, badges, class pins, etg. 

Oneida Community Oneida, N. Y., plated}ware. 

Pickard W. A., 4853 Ravenswood Ave.,* Chicago, 
hand-painted china. 

Poole Studio, 5248 Champlain Ave., Chicago, hand- 
painted china. 

Pairpoint Corporation, New Bedford, Mass, plated 
ware and cut glass. 

Rogers, Lunt & Bowlen Co., 5 N. Wabash Ave., 
Chicago, sterling silverware. . 

Rockford Silver Plate Co., Rockford, If. plated 
ware. 

Rogers-Martini Co., 215 W. Superior St., Chicago, 
hand-painted china. 

Rothschild Bros., 29 E. Madison St., Chicago. jew- 
elry and novelties. 

Shepard Mfg. Co., Melrose Highlands, Mass., 
enamel jewelry and souvenir spoons. 

Slade, Tenny & Weadley, 27 E. Monroe St., Chi- 
cago, wholesale jewelers. 

South Bend Watch Co., South Bend, Ind., watch 
manufacturers. 

Sproehnle & Co.. 29 E. Madison St., Chicago, 
watches. 

Schafer, L. H., & Co., 31 N. State St., Chicago, 
wholesale jewelers. 

Stouffer, J. H., & Co., 3225 Calumet Ave., Chicago, 
hand-painted china. 

Stein & Ellbogen Co., 31 N. State St., Chicago, 
wholesale jewelers. 
Swartchild & Co., 29 E. Madison St., Chicago, jew- 
elers’ supplies. : 
Sheaffer, W. A., Pen Co., Fort Madison, Ia, foun- 
tain pens. ; 

Scheff, A. J., & Co.. 6109 Penn Ave., Pittsburgh, 
Pa., ring forging machine. 

Scofield, F. P., & Co., Newark, N. J., solid gold 
jewelry. 

Troulich & Klas, 237 S. Market St., Chicago, 
wholesale jewelers. 

Thomas, Seth. Clock Co., 213 W. Rudolph St., 
Chicago, clocks. 

Van Dusen & Stokes Co., Philadelphia, Pa., jew- 
elry and novelties. 
Whiting & Davis, Plainville, Mass., mesh bags, etc. 
Weidlich Jewelry Co., 510 Locust St., St. Louis, 
Mo., manufacturing jewelers and importers. 
White’s Art Co., 201 E. Ontario St.. Chicago, hand- 
painted china. 

Wallace, R., & Sons Mfg. Co., 10 S. Wabash Ave., 
Chicago, sterling and plated ware. 

Western Clock Co., La Salle, IIl., clocks. 

Waterman, L. E., & Co. 173 Broadway, New York, 
fountain pens. 

Waltham Watch Co., Waltham, Mass., watch and 
hall clock manufacturers. 

Wilkey Mfg. Co., 115 * South Water St., Chicago. 

Young, Otto, & Co., 29 E. Madison St., Chicage, 
wholesale jewelers. 
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Little Finger Rings 


Why does the demand for rings seem 
to be more and more for the little finger ? 
—someone asks. No one knows per- 
haps more about it except to see that it 
isso. As you ride in the cars or move 
about in any place where a lot of people 
gather, you can see it is true. To meet 
this demand we have a full line of set 
rings and signets—beautiful rings with 
genuine amethysts, garnets, tourmalines 
in bent stones and fancy shapes—made 
for this demand. And they can be 
worn as they always have been by the 
more conservative. 


& 
Little Finger Emblems 


We have had several calls for little 
finger rings in 14K emblems. Our 36776 
is designed for such aring. It may be 
had in all orders. Specify the order 
desired when ordering. 


& 
Importance of Finish 


Are you keeping your stock in the 
best of condition? The finest goods will 
show age when certain influences are 
present. Finely finished rings sell much 
more readily than rings that show 
“shopworn” conditions. 


& 


A Free Offer 


Any rings bearing the O. B. trade 
mark, that have become shopworn, we 
will put in condition as good as new if 
you will send them to us. This we 


urge you to do. 


Don’t be discouraged over the inability 
to develop a large gross business. It is 
the net profit that counts, and you per- 
haps are cleaning up more money than 
others with twice your receipts—espe- 
cially if you’re an O. B. dealer. 


Pendants 


One customer reports, “I find that 
your solid gold pendants and scarf pins 
do not cost much more than the plated 
goods I have been using and think | 
shall carry them exclusively.” He has 
seen the light and realized the power of 
solid gold. It costs only a little more in 
light articles and as he mentions it, how 
much better it is, both to sell and to buy. 


& 


Rings of Every Description 
The O.B. line of Rings embraces 


everything almost possible to conceive 
of in Rings. We carry in stock over 
6000 different designs representing every 
possible use and purpose. 

From baby to manhood or woman- 
hood, for all possible occasions, the 
O.B. line has just the ring for the pur- 
pose desired. 

There is no other line that can com- 
pare with the quality and completeness 
of the O.B. line. 

Your Jobber can obtain anything 
you desire, and quickly, if you will 


specify O.B. 
& 


As we passed along 42d Street in 
New York the other day, we saw one 
of the Eagle White Stone filled rings in 
a window labeled in large letters “‘ This 
is an imitation stone.” 


=) 


Enamel Requirements 


Whatever requirement for enamel 
rings or jewelry which presents itself to 
you don’t hesitate to ask your jobber— 
specifying the O. $B. line—as we have 
an immense stock from which immediate 
deliveries can be made, and in addition 
have facilities for special productions of 
all kinds. 


Plain Rings 


More fakes are put through on half 
round rings than on any other kind of 
rings. The ring has always been sold 
close and the temptation to fake is great. 
Every dealer should carry a line of these 
rings that can be recommended without 
fear as to results. Our line of half round 
wedding rings costs more because it is 
worth more, but you can make your 
profit on it. Remember that no one 
kicks at the price of his wedding ring. 

We have made wedding rings for 
the last forty years and our rings are 


the best. 
& 


A funny paper puts the question 
“What is a ring?” and the answer is, 
“ A hole with a rim around it.” Some 
rings are no more than this, but we can- 
not let the statement go unchallenged. 
Too many people have thought this 
answer correct and have bought any 
ring that fulfilled this requirement. Our 
rings—the O. B.—have given rings a 
new definition because they have made 
less of the hole and more of the rim. 
They have created a ring that stands 
apart from other rings in both quality and 
finish. When you look for the O. B. 


mark you will see what we mean. 


= 


O. B. Guarantee 


One of the guarantees of an O. B. 
Ring is that we build the whole of it 
ourselves. All the operations are carried 
on under our own direction. We make 
our own shanks, settings and trimmings, 
and we color and finish our own goods. 
We even carry our own enameling 
plant, a thing which few other shops 
do. This insures careful observation of 
all the work. 

The O. B. Guarantee means some- 
thing—it is not an empty phrase—but an 
honest statement of honest conditions. 
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@The whole keynote of the Little Finger Ring is style. 
@And style implies appropriate designs. (With our inti- 
mate knowledge of what constitutes style in the eyes of 
the right people, we have been able to produce a series of 
designs that are meeting with the most marked favor. 
ay our wholesalers have them. QYou need them. @See 
about it. 
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Convention Exhibits Break all Records. 








Manufacturers’ Displays Occupy Several Floors and Exceed in Number aad Attractive Features 
Even those of Last Year—Jewelers and ;Public Find Them a Strong Attraction. 

















A° the membership of the American Na- 

tional Retail Jewelers’ Association has 
increased, so have the exhibits at the an- 
ual meetings of the association, and the 
display at the Sherman Hotel this year 
eclipsed by a big margin anything that has 
ever before been attempted. Over 150 
concerns were represented, and the display 
of jewelry, silverware, cut glass, china and 
kindred lines marked the 1914 convention 
as one which will go down in history as a 
pace-setter for future years. The exhibits 
spread over the first floor, on which was 
located the main exhibit hall, and also in- 
cluded the mezzanine, second and third 
floors, with occasional exhibits in other 
rooms. 

The exhibits were arranged in booths, 
two rows of which were on either side of 
the main display room, the other two oc- 
cupying the center of the room and facing 
in opposite directions. Large white pillars, 
which were decorated with ferns, smilax 
and potted plants, divided the booths and 
presented a most attractive appearance. 
About the walls was draped green and 
white bunting, and special electric lights 
were installed to facilitate the more ade- 
quate display of the various booths. The 
green and white of the festooned bunting 
and the potted flowers formed a pleasant 
contrast to the paneled and gold-decorated 
ceiling of the big room, and the many vis- 
itors, both jewelers and those not connect- 
ed with the trade, were afforded an oppor- 
tunity to see some of the finest products of 
the jeweler’s, silversmith’s and allied crafts. 
Taken as a whole, the exhibit was remark- 
able because of its size, because of the ar- 
rangement of the various booths and be- 
cause of the wide variety of products 
displayed. 

. * 7. 

L. H. Schafer & Co. had room 103 and 
used it as a reception room only, meeting 
their friends there. They were represented 
by Jimmie Sutherland, Harry Beach, W. J. 
Joy and John J. Woods. They gave away 
as a souvenir a sterling silver key chain. 

a 

The Rockford Silver Plate Co. had a 
very tastefully displayed parlor, full of 
silver plate and hollow ware, Sheffield 
ware, and trivets, all silver plated on hard 
metal. The company also showed its flat 
ware patterns in silver chests, featuring the 
Hawthorne and Fair Oaks pattern. It was 
represented by F. H. Leeds, C. W. Wilhite 
and Charles Mench. 

* * x 

The South Bend Watch Co. showed its 
special Chesterfield 12 size watch and also 
exhibited all its different models, and 
showed a large line of watch cases in gold 
and gold filled. The company had a small 
paper model of its factory, lighted with 
electricity, which attracted marked atten- 
tion. It was represented by S. D. Rider, 


general manager; Chas. T. Higginbotham, 
consulting superintendent; Lou Fleming, 
sales manager; C. J. Tompkins, assistant 
sales manager; H. W. Ennis, F. W. Will- 
iamson, Indiana representative; J. T. Vost, 
Illinois representative, and L. C. Dye, Mich- 
igan representative. The souvenir was a 
combination key chain and case opener. 
The concern also featured a co-operative 
advertising service. 

* * * 

The Pairpoint Corporation had rooms 

109-10 very attractively decorated, with 


C. P. DUNGAN, TREASURER OF THE CHICAGO 
JEWELERS’ ASSOCIATION. 


many vases filled with American beauty 
roses. The company showed a beautiful 
line of Sheffield trays, Colonial tea sets 
with point engraving, and a large line of 
hollow ware of various descriptions. It 
also showed the new luster vases and the 
new urn lamps in various shapes and col- 
ors, and had a complete display of cut 
glass. 
x ok x 

The Poole Studios in room 112 were 
represented by J. A. and G. J. Derksen. 
They showed a large line of hand-painted 
china. 

x * x 

The Theodore W. Foster & Bro. Co. line 
was in room 116 and the house was 
represented by J. A. Limbach and R. T. 
Kleckner. They showed a full line of sil- 
ver novelties, jewelry and silver toilet ware. 

x Ok O* 

H. C. Kionka & Co. were in room 118. 
Although this is a diamond house, it did 
not have any stock on display, preferring 
to meet the trade at the firm’s salesrooms. 
The concern was represented by H. C. 
Kionka, W. F. Wiegand, John Rohroff and 
Miss Mabel Pass. The souvenirs were 
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green leather-covered memorandum books, 
containing maps of the different countries 
of the world, and the house also gave away 
bill holders. 

x * * 

The Luken Studio line of hand-painted 
china was neatly exhibited and was in 
charge of Minnie Luken, assisted by her 
brother, A. R. Luken. Hand-painted china 
plates, toilet sets, cream and sugar, pep- 
pers and salts, bon bon dishes, service 
plates, vases, and jugs, pitchers and other 
articles went to make up the display. 

* 7 x 

E. Lechler, importer and jobber of jew- 
elry, Chicago, displayed coral, garnet and 
amber goods specialties, real and imitation 
beads of all descriptions, cameos, buttons, 
etc. Several large pieces of amber were 
also displayed, as were fish scale or French 
pearl necklaces. The display of Russian 
amber, necklaces and brooches was a fea- 
ture of this booth. Shell cameos were also 
displayed. The exhibit was in charge of 
FE. F. Lechler, who recently returned from 
abroad. 

xk ok Ok 

The Van Dusen & Stokes Co., Phila- 
delphia, which makes fine diamond and 
platinum jewelry and fine gold jewelry, 
maintained a booth on the mezzanine floor, 
in charge of R. H. Shephard and A. L. Sin- 
clair, eastern and western representatives, 
respectively, of this concern. In this booth 
there was on display a fine general line of 
gold and platinum-mounted jewelry, in- 
cluding bracelets, brooches, rings, laval- 
lieres and various other articles. A special 
feature of the exhibit was the Princess 
bracelet, invented by R. H. Shephard. This 
novelty, which is one of the latest things 
to be placed on the market, is designed to 
be worn in many ways with silk ribbons to 
match the gown of the wearer. The fine 
lace-work effect of these articles attracted 
much favorable comment. 

: a x 2 

Otto Young & Co. used room 106 as a 
reception room only. Those in charge 
were P. T. White, Ed Ahearn, S. D. Me- 
Pherron, H. T. Chapman, J. Rassmussen, 
George Krone and R. B. Bloom. 

x * x 

Sproehnle & Co. were in room 105 and 
used it as a reception room. Their repre- 
sentatives were Edwin Stout, Harry Hal- 
ber, Thor. Larsen, George Jacobsen and 
Ike Kuh. 

* * * 

Benj. Allen & Co. had a reception room 
in 104 and they were represented by B. C. 
Allen, J. A. Cox, Ed Cox, F. P. Warner, 
A. M. Breckenridge, S. D. Leroy, C. M. 
Phillips and John G. Leiner. 

x ok * 

The Norris-Alister-Ball Co., Chicago, ex- 
hibited a big assortment of Ball watches, 
neatly arranged for display purposes. A 
single and double-roller escapement model 
was a feature of this display, as were a 
collection of old watches, some of which 
dated back over 160 years, as indicated by 
the English hall-marks which they bore. 
Other watches in the collection, it is be- 
lieved, are even older than those which 
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bore marks of identification. This display 

was in charge of L. N. Cobb and W. E. 

Ruthhart. The name “Norris-Alister-Ball 

Co.” was featured in letters formed with 

watches. S. Y. Ball, Mr. Kaiser and others 

were visitors here all during the convention. 
* * * 


The Meriden Cutlery Co., in room 207, 
showed a large line of pearl goods, silver- 
plated ware and carving sets. The exhibit 
was in charge of W. 5S. McMillan, assisted 
by his wife. 

*x* * * 

The Bliss Bros. Co. exhibit was in room 
203, and showed a very large line of Colo- 
nial Dame bracelets, lockets, fobs, chains 
and other articles of jewelry. The concern 
featured its new cigar cutter and gave 
away showcase mats. The exhibit was in 
charge of H. C. Bliss and Chas. P. Crane, 
who gave away a booklet instructing vis- 
itors how to make the acid test for jewelry 
and demonstrated this test on their own 
lines to whoever wanted to be convinced of 
the superiority of the Colonial Dame line. 

x ok x 

By far the most interesting and instruc- 
tive exhibit was that of the Whiting & 
Davis Co., which was in charge of Chas. 
A. Whiting and Frank E. Whiting, assisted 
by Thomas Raemmel, an expert machinist, 
who operated the machines. This exhibit 
was in parlor C, and the room was taste- 
fully decorated with many American flags 
and potted plants. Three machines making 
various sizes of mesh in silver and German 
silver attracted wide attention. Nearly all 
of the visitors saw these wonderful ma- 
chines in operation for the first time. The 
concern also showed a complete line of 
mesh bags, mesh-covered party boxes, with 
fittings, in 14 karat gold, sterling silver and 
German silver, from the finest to the 
coarsest mesh, the smallest mesh being 
what is termed “baby mesh,” which in real- 
ity resembles silk more than metal. The 
exhibit attracted wide attention. 

x * x 

The J. H. Stouffer Co. had room 117 and 
also had a space in the main exhibit hall. 
This house had the largest line of hand- 
painted china ever seen at a convention 
and showed advanced patterns in new 
shapes and decorations. There was an 
endless variety of tankards, cups, tea and 
dinner sets. The company was represented 
by Finley M. Drummond, secretary and 
manager; J. Kiefus, treasurer and design- 
er; C. P. Stouffer, vice-president; John S. 
Ward, southern traveler, and F. W. Pierce, 
eastern traveler. Over a thousand pieces 
comprised this exhibit. Every conceivable 
decoration was shown. 

x ok OK 

Robert H. Ingersoll & Bro., New York, 
were represented by A. L. Daniels, A. F. 
Gahan, M. M. Corbett and G. Roskin. The 
exhibit included the Ingersoll and Inger- 
soll-Trention watches, manufactured by 
this concern, and a feature of the display 
was an arch work frame, supporting a 
large number of watches. 

* * * 


A. J. Sheff & Co., Pittsburgh, Pa., exhib- 





ited a ring sizing machine for jewelers. 
Their booth was shared with E. L. Webb 
& Co., West Liberty, Ia.. who displayed 
Swem’s charcoal ring mould. <A. J. Sheff 
and W. W. Warwick were in charge of the 
Sheff display, while L. W. Swem greeted 
visitors to the Webb exhibit. 
x ok 

The Dennison Mfg. Co. displayed a gen- 
eral line of fine cases, including the ivory, 
leatherette and dome-topped paper boxes 
included in the products made by this con- 
cern. In the center of the display booth 
was a large bouquet of paper roses, and 
the display was neatly and attractively ar- 
ranged. It was in charge of H. L. O’Neill, 
J. S. McKeedy, Roy Baker and Mr. De 





FRANKLIN N. WOOD, CHAIRMAN RECEPTION 


COM MITTEE, 


Heus. A. Stahle, superintendent of the 
Chicago plant, arranged the display. 
x * * 


R. M. Johnson & Son, Chicago, displayed 
a well-assorted line of Masonic jewelry, 
both diamond-mounted and plain. The dis- 
play included rings, charms, jewels, but- 
tons, etc, and many artistic articles 
were exhibited. The booth was in charge 
of E. L. Johnson, assisted by Mrs. John- 
son. Presentation jewels were featured 
in the display. 

* * * 

The Associated Silver Co., Chicago, ex- 
hibited its line of Argent and Marjo-nell 
patterns in flat ware. A feature was also 
made of the Yourex silver-plated knives. 
G. E. Herring and Edward Schuller were 
in charge of this booth. 

* * * 

The Kuehl Clock Co., Chicago, exhibited 
Black Forest and novelty clocks, showing 
new sytles which have been placed on the 
market by this concern. The Westminster 
chime and 400-day clocks were also shown. 
Visitors were invited to inspect the larger 
display at the Chicago headquarters of the 
concern, 125 N. Wabash Ave. Theo. Kuehl 
and F. W. Bruns were in charge of the 
booth. The factories are at Schonach and 
Hornberg, Germany. 


Treulich & Klaas, Chicago, who are im- 
porters of jewelry, had an interesting ex- 
hibit, which was well displayed. At the 
back of the booth were exhibited against a 
black background amber and coral neck- 
laces and other articles, while in show- 
cases were seen fine cameo, genuine and 
imitation pearls, garnet, amethyst, jade, 
onyx, turquoise and crystal creations, a 
special feature being the garnet and coral 
jewelry. This display was in charge of 
Henry Klaas and C. D. Warner. 

: * * ok 

The C. H. Knights-Thearle Co. had a 
large reception room on the main floor in 
room 114, in charge of C. H. Knights, F. G. 
Thearle, C. T. Gustavson and C. H. Woods. 
They also showed the imitation pear] line 
of La Tausca pearls. The souvenir was a 
cigar lighter. In room 741, which was in 
charge of E. E. Reynolds, was shown the 
balance of the H. F. Hahn & Co. stock, 
which was bought from the United States 
District Court. This included many bar- 
gains, of which the retail jewelers were 
eager to avail themselves. 

a * * 

The Rogers Lunt & Bowlen Co. had its 
exhibit in room 101, and was represented 
by W. E. Kelley, H. H. Kelley, R. J. Kel- 
ley, Harry Cotey and Robert Dewar. It 
showed a complete dining table, covered in 
fine linen, and set for a dinner party of 12, 
using fine white china and the company’s 
own line of sterling silver flat ware, with 
the table completely dressed. The house 
also showed chests of Mount Vernon pat- 
terns, Monticello patterns and Orleans pat- 
terns. A side table was tastefully embel- 
lished with a very fine sterling silver tea 
service. The souvenir was a moving pic- 
ture device on a card, illustrating “The 
patterns that move.” 

x ok x 

The Libby Glass Co., Toledo, O., had an 
exhibit in parlor L, in charge of C. C. 
Cheeny and O. C. Bugh, which showed 
travelers’ samples of a very large line of 
cut glass in various shapes and in all the 
popular patterns. 

x Ok 

The Geneva Optical Co. had a very large 
general exhibit of optical goods in parlor 
I, in charge of P. M. Smith, Chas. E. 
Schroeder, R. D. Pettet, Fred H. Smith, 
W. W. Coup and H. F. Jacob. 

x Ok Ok 

Meyer & Gross, ring manufacturers, had 
a fine exhibit of 10 karat rings, set with 
genuine and_ synthetic stones, corals, 
cameos, etc. The exhibit was in charge of 
Ben Levy and Ed Gross. 

* Ok Ok 

The Crown Novelty Co. was in suite B, 
and showed a large line of lamps in brass 
and fancy patterns; it also showed a line 
of mirror plateaux. The exhibit was in 
charge of G. B. Levy. 

*« * * 

Suite A was occupied by the Weidlich 
Bros. Mfg. Co., which showed an enormous 
line of lamps, with brass and hand-painted 
decorations, metal clocks, photo frames, 
smokers’ articles in antique bronze, jewel 
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boxes, silver-plated loving cups and cande- 
labra. In this same suite was also the 
exhibit of the Weidlich Sterling Spoon Co., 
featuring many patterns in souvenir and 
fancy spoons. This exhibit was in charge 
of William Weidlich, E. C. Weidlich and 
H. F. Heines. 
* * * 

F. P. Scofield & Co. had a large general 
line of 10 and 14 karat gold jewelry, in 
charge of Max Meyer. 

* * * 

Jos. H. Meyer Bros. had a large exhibit 
of Richelieu pearls, rings, studs, scarfpins, 
necklaces and earrings, and a line of dia- 
mond clasps. The souvenir was one of the 
handsomest given away at the meeting and 
consisted of a pearl scarfpin in a white 
leather case. 

x * x 

J. B. Ash, Rockford, IIl., had a large line 
of imported French ivory toilet sets, and 
also showed a large line of toilet sets in 
ebony. The Kayser Art Co. showed a line 
of hand-painted china, in charge of J. B. 
Ash. 

x * * 

F. C. Jorgeson & Co., manufacturers of 
high-grade showcases, had a fine example 
of a showcase on exhibition and also 
showed many styles by photographic illus- 
tration. 

* * a 

The Rogers-Martini Co., hand-painted 
china line, was represented by Mrs. E. D. 
Rogers and Henry Grebing. It showed a 
line of gold-etched china ware and ivory 
finish china and a large line of peppers 
and salts. 

ea a * 

The Arnstine Bros. Co., Cleveland, O., 
featured its large catalogue and other ad- 
vertising helps through B. V. Arnstine and 
H. L. Keifer and took a large number of 
orders. 

* ok Ok 

F. H. Noble & Co. devoted their space to 
featuring their hard soldering solution, 
known as “Eurema.” The booth was in 
charge of E. A. St. Hoor. 

x ok x 

Payne Jennings & Co., advertising agents 
and printers, were represented by Payne 
Jennings and J. F. Bork. 

a OK 

The Wilkey Mfg. Co., manufacturers of 
silver polish, were represented by Bernard 
R. Wilkey and R. Branton. 

x ok Ok 

The Parksburg Stamping & Mfg. Co. 
had a booth wherein it displayed silver- 
plated toilet ware. The booth was in 
charge of Jos. H. Kevorkian, general man- 
ager. 

* * * 

Simpson, Hall, Miller & Co. had a large 
exhibit of sterling silver and silver-plated 
flat, hollow and Sheffield ware in parlor P, 
in charge of J. White. 

x * x 

C. F. White and Miss I. M. White were 
also in parlor P, showing the line of 
White’s Art Co., featuring hand-painted 


china in a large number of designs and 
making a special feature of its etched and 





gold-incrusted china. This was a very 
beautiful line. 
a ee 
The W. J. Feeley Co. had a large ex- 
hibit of rosaries, set with different combi- 
nations of stones. The exhibit was in 
charge of Timothy J. Healy. 


* * * 
The W. A. Pickard line of hand-painted 
china was displayed by F. F. Baggeriy, H. 
Baggerly, Jr.. W. A. Pickard, Mrs. A. P. 





FRED BLAUER, MEMBER OF THE RECEPTION COM- 
MITTEE, 


Atkins and P. A. McCourt. It showed 
a large line of hand-painted china and fea- 
tured the Wildwood and Louis XVI. pat- 
terns. 

* * * 

S. Langsdorf & Co. had an exhibit of 
French ivory toilet ware and _ picture 
frames of all descriptions, besides a line 
of silver-plated shaving sets and _ stands. 
Geo. H. 


The exhibit was in charge of 
Waltz, S. Wolf, H. Herman and E. 
Lederer. 

x oO x 


Dattelbaum & Friedman, New York, had 
a large exhibit of 10 and 14 karat rings, 
in charge ot Ben Dattelbaum and Sig. Sil- 
berman. Their line consisted of fancy 
black and white onyx rings, corals, cameos 
and stone set rings of every description. 

a ae 

Abel Bros. & Co., New York, occupied a 
booth near the entrance to the exhibition 
hall, and displayed a complete line of plati- 
num and gold-mounted diamond jewelry. 
The exhibit was in charge of John A. Abel, 
assisted by G. M. Arrasmith. A feature 
of the display was Indian Aztec lucky rings. 
One diamond necklace was exhibited which 
contained 43 brilliant Flexible dia- 
mond mounted platinum bracelets were an- 
other feature of the exhibit, as were flexi- 
ble wedding rings made of platinum and set 
with diamonds. It was explained that, if 
desired, these rings could be set with the 
birthstones of the contracting parties. The 


gems. 


exhibit also contained many other pieces of 
interest, including lavallieres, brooches, pins 
and a wide variety of rings. 

* * * 

The Cut Glass Product Co., Chicago, oc- 
cupied a booth at the left of the convention 
hall, as one entered, and there were displayed 
products of H. C. Fry, Empire Cut Glass 
Co. and Chicago Cut Glass Co. The dis- 
play was in charge of F. B. Tinker, Mort 
Tinker and A. L. Myall. Among the arti- 
cles on exhibition was a giant punch bowl, 
valued at $3,000, a product of the Fry fac- 
tory, which is to be exhibited at the Pan- 
ama Exhibition at San Francisco. This 
bowl was exhibited at Portland, and 
brought on to the national exhibition at 
Chicago. The display also included a gen- 
eral display of the products of the factories 
mentioned, and contained cut glass, lamps, 
berry bowls, trays, nappies, and other cut 
glass articles. A cutting wheel was also in 
operation at this booth. 

* * x 

The Western Clock Co., La Salle, IIL, 
maintained a booth in which a feature of 
the display was the Big Ben clock, as usual. 
Electric flashlight signs attracted attention 
to the booth, and a special feature of the 
exhibit was a sleep meter clock. A general 
line of the products of the concern was 
shown. The booth was in charge of T. F. 
Moonks, W. J. Bryan, S. T. Gibson and H. 
J. Wagner. 

* ok x 

The Wm. L. Gilbert Clock Co., Winsted, 
Conn., displayed a general line of the prod- 
ucts of its factory, featuring a clock with 
new silver gray finish, designed to match 
furniture finished in this style. Mahogany, 
cased clocks and eight-day alarm clocks 
were also included in the exhibit, which was 
in charge of R. B. Schoenthaler, F. H. 
Drake and H. B. Carruth. 

x ok x 

The Goldsmith Bros. Smelting & Refin- 
ing Co. maintained a booth in charge of A. 
D. Wittgren, H. L. Rose and A. H. Tra- 
mer, superintendent of the New York 
branch. The display included a general line 
of ring and chain mountings and settings. 
There was also on exhibition at this booth 
a quantity of gold and platinum, both be- 
fore and after it had passed through the 
refining process. A bar of pure platinum 
was exhibited, as was also several bars of 
pure silver. The company also showed a 
large model of a ring mounting. 

x * * 


The Buchanan Studio, Indianapolis, Ind., 
exhibited a fine line of hand-painted china, 
including 75 different designs in conven- 
tional and naturalistic treatments. Some of 
the articles were decorated in platinum and 
gold, and others in black and gold effects. 
A general line of service plates, bonbon 
dishes, sugars and creams, peppers and salts 
and various other novelty articles were in- 
cluded in the display, which was in charge 
of R. M. Buchanan, assisted by Miss Elise 
Brug. 

* * x 

The A. C. Becken Co., Chicago, occupied 

a booth in the center of the main exhibi- 
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tion hall, wherein was displayed a general 
line of jewelry and optical goods. The dis- 
play was in charge of Adolph Mueller, J. 
L. Sbarbro, W. C. Berry and David Arnow. 
\ feature of the exhibit was a large piece 
of agate, containing an amethyst cave, in 
the depth of which glistened beautiful ame- 
thyst crystals. An Uncle Sam figure, de- 
picting the difference between a magnetic 
and non-magnetic watch movement, occu- 
pied a prominent place in the booth, and at 
the back was a large glass case, in which 
was exhibited a number of cups and other 
articles in burnished copper. 
‘ = 6 

The Waltham Watch Co. was represented 
by James O’Grady, W. F. McCombs, F. T. 
Day, E. Bagge, R. F. Wigmore, H. E. Dun- 
can. There was on display a large assort- 
ment of novelty articles, including plati- 
num locket watches, no two of which were 
fashioned after the same pattern. Tiny 
watches, no larger than a 10-cent piece, 
formed a bold contrast with the larger or- 
dinary sized timekeepers. Lorgnette watches 
were also shown. One novelty was called 
a bride and groom set, and included watch 
for both the bride and groom, together with 
chain for the gentleman’s watch, while the 
bride’s set was so arranged that it could 
be worn as a bracelet watch or could be 
detached and worn in the ordinary man- 
ner, while the bracelet could be worn sep- 
arately. The concern also displayed a gen- 
eral line of clocks, hall clocks, marine 
clocks, ete. 

x ok x 

The Elgin National Watch Co. was rep- 
resented by J. G. Warren, J. H. Card, Geo. 
Atherton, Maj. J. B. Caughey and J. B. 
Morse. At the back of the booth was a 
large framed photograph of the factory, 
and included in the exhibit was the gen- 
eral line of this firm’s products. A model 
of an Elgin “Veritas” escapement, worked 
by electricity, was also shown, which may 
be used for window display effect. The 
moving-picture films, “The Watch Build- 
ers,” was displayed in a near-by room, with 
exhibitions each day by Maj. J. B. Caughey. 

* * * 

The Stein & Ellbogen Co., Chicago, had 
one of the most interesting and at the same 
time instructive exhibits in the convention 
hall, and it is safe to say that this display 
attracted at least its full amount of atten- 
tion. The exhibit was in charge of Otto 
Lieberman, Charles Brown and Leo Stein. 
Brazilian and South African diamonds in 
the rough, cut, and polished states were 
displayed in a variety of different kinds of 
cutting. Some very choice diamonds were 
displayed to good effect upon rose petals, 
the contrasting red of the rose bringing 
out to good advantage the fire of the dia- 
mond. Square cut, pear shaped and vari- 
ous other kinds of cutfing were shown. The 
cems were exhibited in a glass-covered case. 
Another exhibit made by this same house 
included the “Elgin Prince” and the “Seco 
Special.” Cards were also distributed to 


visiting retail jewelers, admitting them to 
the cutting works of the Stein & Ellbogen 
Co., where they were afforded an opportu- 
nity of seeing the actual processes of cut- 





ting and polishing diamonds. Other 
resentatives of the concern were Leo Stein, 
Joe Stein, Maximilian Ellbogen, Louis En- 


rep- 


gel, Hugo Hazen, Albert Ellbogen, Dave 
Ellbogen and N. L. Silverberg. 


One of the most attractive and neatly ar- 
ranged booths in the convention hall was 
that of the Oneida Community, Ltd., which 
occupied a prominent position near the as- 
sembly room. The back of the booth was 
lined with black velvet, and against this 
background was shown in colored effect a 
young woman kneeling before a chest of 
silver. The inscription “A Case of Love 
at First Sight” told the story of this ex- 
hibit. At either side of the booth were 
tables set up with different patterns of this 
concern’s flat ware. The new Patrician de- 
sign, made in sterling and plate, the Geor- 
gian, Sheraton, Louis XVI., St. Regis, Ex- 
eter, and the Rose designs were shown. The 
exhibit was in charge of J. H. Craigen, G. 
Wayland Smith, Charles Catlin, F. W. 
Whitman, C. E. Marble, P. B. Noyes, M 
E. Kinsley and W. P. Earl. 

* OK x 

Swartchild & Co., Chicago, maintained a 
booth centrally located, which attracted its 
share of attention. This booth was in charge 
of E. D. DeBelin and Bernard Drach. This 
was the only tool and material house ex- 
hibiting at the convention, and the general 
line of tools, materials and supplies was dis- 
played. The feature of the exhibit was a 
new method of colors for engraving ivory. 

* * x 

A display that received its full share of 
attention was the one maintained by Mor- 
ris, Mann & Reilly, New York, Chicago and 
Providence. On display were party cases, 
mesh bags, vanity cases, leather bags, etc. 
The exhibit was in charge of M. E. Jacobs, 
advertising manager for this firm. 

* * * 

The L. E. Waterman Co., New York, dis- 
played a line of fountain pens, ink and 
other accessories manufactured by this 
house. The display was made in conjunc- 
tion with that of the Aikin-Lambert Co.., 
New York, which display included the 
clutch pencils manufactured by this con- 
cern. The Waterman display was in charge 
of C. J. Todd, Chicago office manager; J. 
May and J. Watson. C. A. Elsy represent- 
ed the Aikin-Lambert Co. A feature of 
this display was an electric sign of two fig- 
ures labeled “Just a Smooth Glide,” which 
attracted attention at this booth. 

* * * 

The Differential Clock Co. showed a large 
number of regulators and eight-day, 35-day 
and one-year, lever mantel clocks. The fea- 
ture of this exhibit was an immense glass 
dial clock in amber-colored glass, with a 
dial 9x12 feet in dimensions. This is short- 
ly to be installed on the front of the jew- 
elry store of the J. C. Herkner Jewelry 
Co., Grand Rapids, Mich. The mechanism 
necessary to run this large clock is con- 
tained in a steel box less than six inches 
square. 

* * * 


The Graham Roll Co., manufacturers of 


rolls and bags for silverware, had an ex- 
hibit in charge of Mrs, A. W. Graham. 


Lazarus & Weil, the Chicago ring house, 
had a large showcase filled with 10-karat 
rings in plain, fancy and stone settings. 
They showed a large line of signet rings 
and 14-karat mountings. They were repre- 
sented by E. Weil, S. Lazarus, I. Benjamin, 
J. B. Ughetti. Their souvenir was a lead 
pencil with interchangeable leads. 

x x x 

The W. A. Schaaffer Pen Co. displayed a 
fine line of self-filling fountain pens in its 
patented showcases. This pen has a simple 
device for self-filling. The concern was 
represented by W. A. Schaaffer, W. E. 
Smith, manager of the Chicago office; and 
B. T. Coulson. The company exhibited a 
wax bust of a girl who had a fountain pen 
in her hand, which was automatically filled 
and emptied at intervals. 

: ke Ss 

The World Wide Advertising Co. showed 
a sample of the Mysterious Clock whose 
hands kept time without any visible mech- 
anism to move them. 

x ok x 

Mrs. A. Immel demonstrated the Ramsey 
Vance silver cleaning pan. 

ae 

J. B. Ingalls demonstrated the Jewelers’ 
Specialty Co. patent ring gauge, mounted 
on a card, illustrating different birthstones 
of the months. 

*k * Ox 

The Radio Mfg. Co. showed a silver 
cleaner. The booth was in charge of Wm. 
S. Hotchkiss. 

x ok Ok 

Rothschild Bros., in room 241, showed a 
large line of party cases in leather and 
metal, pocket knives, hair ornaments, cigar- 
ette cases, and whitestone bandeaux. Their 
exhibit was in charge of Albert Lyon and 
Daniel M. Rothschild. They gave away as 
souvenirs silver plated clutch lead pencils. 

x ok x 

The Hugh E. King Sales Co., in room 
243, represented the lines of Fessenden & 
Co., the Sterling Silver Co., Queen City Sil- 
ver Co., Scouts’ Compass Watch Co., the 
George Goggle Co., Heinrich, Herman & 
Weiss, and the Central Cut Glass Co. Hugh 
E. King was in charge. 

x ok 

The Sterling Deposit Mfg. Co., repre- 
sented by Hans Magnus, showed a large 
line of sterling deposit ware. 

x ok Ok 

The Shepard Mfg. Co., showing a line of 
sterling silver souvenir spoons and enam- 
represented by Fred 


eled jewelry, were 


Fuchsberg. 

Young & Gardner Co. showed a large 
line of leather goods and toilet sets, with 
the exhibit in charge of C. A. Humphreys. 

* * * 


The Bouchard, Longden, Geier Co., in 
room 206, in addition to its wholesale line, 
displayed its patent, interchangeable and de- 
mountable show window fixtures, enabling 
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a retail jeweler to make four different col- 
ored displays with one set of material. It 
also showed advertising signs which called 
attention to separate and individual articles 
of jewelry for retail jewelers’ show win- 
dows. 

x *k * 

Despres, Bridges & Noel had room 119, 
which they used as a reception room, and 
refreshments were lavishly dispensed. The 
room was tastefully decorated in American 
Beauty roses. Those in attendance were 


booklets, and also showed window display 
cards, illustrating different birthstones of 
the months. 
* * ok 
The Ball Watch Co., Cleveland, O., was 
represented by Webb C. Ball and James 
Coy. 
x *k x 
The R. Wallace & Sons Mfg. Co. had an 
immense exhibit of silverplated and ster- 
ling flat and hollow ware in all the con- 
cern’s various patterns, showing complete 











MISS MADELINE BODE, ADORNED WITH $250,000 wWoRTH OF JEWELRY FROM THE 
JUERGENS & ANDERSON CO. BOOTH. 


{Photo by permission of the Chicago Herald.) 
Max Noel, Stephen H. Bridges, Emile F. 
Despres, Arthur Droeger, Joe Block, Wm. 
A. Schlossman, Julius Oppenheimer, Mike 
Atz, F. W. Dean, W. F. Wurtzburg, F. R. 
Gregory, Gus Weinfeld, H. H. Fruer, Le- 
roy Cram, E. B. Gallagher and J. T. A. 
Finn. 
* * * 

Slade, Tenney & Weadley had room 211, 
used as a reception room only. Those in 
charge were Robert Slade, F. S. Weadley, 
H. M. Tenney and V. H. Officer. They 
fhad a book registering their visitors, in 
charge of Miss A. Rawling and Miss L. 
Trew. Their souvenir was a celluloid meas- 
wring card, containing inch and millimeter 
measurements, gifts appropriate for wed- 
ding anniversaries, and the birthstones of 
the various months. 

oe 


Al Bruckner demonstrated his holiday 


tea and dinner services and a large num- 
ber of silver chests. This exhibit was 
embellished with vases of cut flowers. The 
company showed blanks of flat ware, giv- 
ing the visiting jewelers an idea of the 
various processes in the manufacture of 
silverware. It also featured a large num- 
ber of spoons arranged in a circle on a 
display stand, showing the various styles 
of spoons made by the concern. The com- 
pany was represented by F. W. Hoefer, 
Robert Morris, Bert Miller, Arthur Wal- 
lace and J. H. Nicholas. 

* * * 

The International Silver Co. was repre- 
sented by C. P. Dungan, W. T. Smith, 
George Zeitung, C. J. McCartney, Louis 
Hoffman, C. P. Dunn, C. M. Stone, Robert 
Wilson, Robert L. Clark and George Mee- 
han. The concern showed an enormous 
line of sterling silver, plated and flat ware 


and novelties, nickel silver goods and 
French gold goods. The Wm. Rogers 
Mfg. Co. branch and the Watrous branch 
were in room 1226, in charge of B. S. Fel- 
vey, and showed a line of novelties, photo 
frames and sterling silver and plated flat 
and hollow ware. K. B. Bemis, in room 
731, also represented the Watrous line. 
x Ok Ok 

White, Wile & Warner were represented 
by Vic Lesseritz, Max Robbins and J. J. 
Lynaugh. The Warner Jewelry Case Co. 
was represented by Jerome Warner. Joe 
Goldstone represented the Star Watch 
Case Co. 


x* * * 


By far the largest and most expensive 
diamond exhibit ever made at any conven- 
tion was that of the Juergens & Andersen 
Co. In this exhibit over $1,000,000 worth 
of diamonds was displayed, the same as 
it would be as if it were on exhibition in 
a high-grade diamond shop. The exhibit 
was in a room by itself, which was well 
carpeted. All of the jewelry was exposed 
in curio cabinets and mahogany show cases. 
The first cabinet contained about 30 pieces 
of every conceivable variety of diamond. 
Here, as well as in the other cases, was 
displayed rings, necklaces, pearl collars, 
diamond cluster pendants, brooches and 
other varieties. A pear-shaped diamond, 
weighing 20 carats and valued at $35,000, 
was the center of attraction. A cushion- 
shaped. diamond, weighing 13 carats and 
valued ‘at $12,500, was also in the lime- 
light. A lavender pearl, perfectly round 
and of the fresh water variety, valued at 
$2.500, and any number of pearl necklaces, 
valued from $1,000 up, were also shown. 
A diamond lorgnette chain, containing 125 
diamonds, 60 inches long, valued at $7,000, 
and a diamond pendant containing 18 carats 
of diamonds was valued at $3,500. There 
were diamond-studded lorgnettes, buckles, 
pins and bar pins without number, and alf 
of the finest workmanship and quality. A 
feature of this exhibit was a combinatiom 
of diamond and crystal jewelry, the latest 
thing in diamond combination. It was 
shown in brooches, bar pins and knots, 
and all of the newest designs. Another 
case contained an all-platinum mesh bag, 
valued at $2,500, and a large quantity of 
silver and gold vanity cases and purses. 
The exhibit was in charge of W. F. Juer- 
gens, Hans P. Juergens, W. G. Andersen, 
E. A. Zimmerman, Fred M. Klein, E. S. 
Baker, T. J. Tracy and Richard Kannally. 
Another feature of this exhibit was am 
exhibition of chime clocks in all manner 
of wooden cases, including dark browm 
mahogany, light mahogany, unfinished ma- 
hogany, bird’s-eye maple, Circassian walnut, 
early English oak finish and three-quarter 
sawed oak. The house also exhibited a 
new chime clock movement, with steel cut 
pinions and a mechanism which compels 
the clock to strike correctly at all times. 


A strong point of this movement was a 


detachable main spring barrel which per- 
mit all the spring barrels in the clock to: 
be taken out without taking the movement 
apart. 
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WE HAVE DECLARED WAR ON 
ALL IMPORTED GOODS 


The prices are advancing daily on all imported goods since the war disturbances in Europe. 

We are fortunate to have received a large shipment of Tools and Material from Europe just ahead of the war. 
The Steamer Centurion leaving Liverpool, England, July 16th, direct to this port, brought us the largest consignment 
of Watchmakers’ and Jewelers’ Tools and Material ever brought to this port. 

Instead of raising the prices we are cutting the present prices. Look over our special list. Compare prices with 
advances of every Material House from 25% to 50% above catalogue price. We defy competition. 
We can save you considerable money. CASH IS WHAT WE WANT, hence this big cut. DON’T ask for 


credit on these prices. 
Any article not advertised here we will allow you 10% for American goods from any Catalogue. Figure your- 


the 


self the big saving. 


These prices are only good for the month of£:September and only as long as our present stock will last. 


TOOLS! TOOLS! TOOLS! WATCH MATERIAL. 
Cut price Cut price 
Brass blow pipes any length.............- «4... $0.10 Our high grade banner mainsprings, per doz.... $1. 
N. P. blow pipes any length.............--+;+5+. .20 Imitation balance staffs for all makes, per doz.... 75 
Screw top small bottles, per doz. -20 Imitation balance staffs for all makes, per. gross. 8.00 
Fine quality Swiss pivot brooches, ‘put ‘up 1 > doz. Imitation balance jewels for all makes, per doz... 25 
in A.IN. P. tube... 20. cee cecccns co ceee here pine 25 Imitation balance jewels for all makes, per gross. 8.00 
Watch brushes—hard, medium, soft—one row... 10 American and Swiss seconds, per doz........... 10 
"a iz 3 ~ two rows~’. 15 “ e@conds, per gross......... .90 
rc ‘ a of three rows’. -20 ss “hour & minute hands, doz.. 23 
_ ¥ es four rows.. 25 a 2s hour & minute hands, gross. 2.50 
Fine quality eyeglass or loops, focus 2 to 5....... 25 Progtess clock oil, “per WOWIE. 3. .cisss oe so soins ds 24 
Fine quality eyeglass or loops, focus 1 to 1% .30 Genuine ruby and sapphire unset balance jewels, 
Engravers’ types—25% from any catalogue while assorted size holes and dimensions, put up 1 

they last. PEOSS dl a DOLE Pel SCORS.. os. oe sesic se oe 4.50 
All kinds of fine imported files at catalogue price. Corrugated case springs, assorted sizes, per doz.. 45 
Vautier gravers—flat, square, lozenge........... 15 Corrugated case springs, assorted sizes, per gross. 4.50 
Graver handles—maple, each..............eeeee0. .04 
Maple RTE NN os ose 5 5 an 5 no ein aleve ln Siete .04 SPECIAL CUT IN SEMI-PRECIOUS STONES. 
ee ee ere i -10 
Genuine Boley-Mosley No. 2 pattern lathe, 10 Reconstructed rubies, sizes 21 & larger, per carat 60 

REE pea Ce a ena Rene 24.50 Reconstructed rubies in 25 carat lots, per carat... 55 
Genuine Boley-Webster-Whitcomb No. 2 pattern White or golden sapphires, sizes 26 & larger, carat 85 

lathe, 10 chuck combinations. ................+. 24.50 White or golden sapphires in 25 carat lots, carat 75 
Genuine Boley-Mosley or Webster-Whitcomb Synth. Jaeger sapphires, sizes 26 & larger, carat. 1.00 

I A ION 5 sins coh hw ons 4s 6 .50 Synth. Jaeger sapphires in 25 carat lots, per carat. 90 
Electric motors—Emerson and Fidelity makes— 

10% from any catalogue. JOBBING STONES. 

Swiss flat, round, long nose or chain pliers— ee ; 

"SS og Sa teat i ine eee RE 40 Imitation half pearls, 1 gross assorted in package. 25 
Swiss end cutting pliers—3 to 4% in............. 40 Foi gacks, 1 gross assorted in package......... 25 
All stubb pliers, 10% from any catalogue. Imitation turquoise, 1 gross assorted in package.. 25 
ee eee all Mi a eS 20 Imitation round doublets, sizes 4 to 30, 1 gross in 
Serie GET MONEE, QUIN i ko 05s o.c-5.0 5 ae'0cie sn ss-we ess 35 _ Package ...........++. Salida elie aly iahectgk Poca 50 

blades, per dozen...........0eceeeee 09 Imitation round doublets, sizes 5 to 40, 1 gross in 
‘6 blades, per grossS........secceeceeeee 90 _ package is Stherieer ae RENO eee e se veed dene rennee 75 

N. P. screw drivers, all sizes............eeee00:. 09 [Imitation oval doublets, sizes 3 to 10 mm., 1 gross 
Screw plates at catalogue price. BAR OS oh cscs vtine iy hc rei$) ano oieasrecorptarel are Gia 1.25 

Charcoal soldering blocks—2%4x3%............. 14 

Staking tools, all kinds, 10% from any catalogue. FINDINGS! FINDINGS! FINDINGS! 

Bory Pweeers, Tel. AAS BB i sissies istein an 2 300% 30 G. F. watch bows, assorted, 1 doz. on card—Regu- 
WT TAC I oc 6 8's 50s os 6) a 'ssa\se ate ais solarnlitvs ole He 85 

CLOCK MATERIAL. 1/10 watch bows, assorted, 1 doz. on card—Regu- 
Pendulum rods, any length, per doz............. 19 I i oi 5. is id ed OEP LEDS ae 2.00 
1 day clock springs, assorted widths, per doz.... .60 10K gold spring rings for neck chains & lavallieres 1.50 
8 day clock springs, assorted widths, in doz. lots.. 1.50 14K gold spring rings for neck chains & lavallieres 2.00 
B lay Drass Clock keys, OGr GOZ... 6 <.6:66.6.00)s.6 6.5050. .30 G. Eo spring rings, any size, per dOZ.......0cceses -75 


EXTRA! EXTRA! EXTRA! Leather Watch Bracelets as low as $1.50 per dozen and up. 


J. H. MEDNIKOW & CO. 


. 


818-824 Maison Blanche Bldg. NEW ORLEANS, LA. 
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TRADE CONDITIONS. 
livie 


While there has been but or no actual 


hange in business conditions among the manu- 
facturing jewelers in this vicinity there has been 
an apparent improvement by reason of an increas- 
ing optimism and more activity in the consider- 
ation of new lines to meet changing conditions in 
styles, etc. From the reports of the traveling 
men who are out on the road, there are indications 
of a general feeling of a regathering season of 
prosperity. and it is believed that there will yet 
be some business to help eke out what has un- 
questionably been a bad year. One thing is cer- 
tain, the manufacturers are turning, as never 
before, their attention to the developing of an 
export trade, and it is believed that the new year 
will see a considerable advancement along this 
line. Manufacturers who sell direct to the retail 
trade are said to be picking up quite a fair 
business. 


Morris Hyman is opening a retail jew- 
elry store at 721 Westminster St., this city. 

Morris Michaels is owner of the 
Michaels’ Novelty Co., 183 Eddy St., ac- 
cording to information filed with the City 
Clerk’s office. 

Frank Spalding, of this city, has been 
granted a patent on a micrometer caliper, 
which he has assigned to the Brown & 
Sharpe Mfg. Co. 

The Wanderer !II., belonging to Harvey 
J. Flint, was an easy winner in its class 
at the regatta of the Bristol Yacht Club 
off Bristol last Saturday. 

A plate glass window was smashed by 
thieves at the store of the Hub Loan Co., 
% Broad St., Pawtucket, last Saturday 
night. Nothing was stolen. 

Letters remain uncalled for at the Prov- 
idence post-office addressed to the Allen 
Jewelry Co., Globe Gem Co., Guarantee 
Loan Co. and the Standard Mirror Co. 

G. J. Tyndall, who represents the George 
L. Claflin Co., of this city, in the Attle- 
boros, was married to Miss Olive Hinds 
at her home in Attleboro the past week. 

Last Wednesday the employes of the 
Rhode Island Ring Co. presented a hand- 
some silver loving cup to Frank B. Felt- 
ham, who has severed his connection as 
manager with that concern. 

In the bankruptcy case of the Stafford 
Ring Co., of this city, a first dividend of 
10 per cent. was declared last week, Hor- 
ace M. Peck being the trustee. The divi- 
dend was payable on and after Aug. 31. 

Krank L. Barrows, with the Gorham 
Mfg. Co., was elected first lieutenant in 
Company E, of the First Light Infantry 
Regiment, the crack independent military 
organization of this city. 

Arthur R. Barney, with the E. L. Spen- 
cer Co., has returned from England, where 
he stayed just four hours and a half. He 
arrived in Liverpool just as the war broke 
out and took the next boat for home. 

Walter S. Henry, superintendent of the 
EK. L. Spencer Co. plant, who has been in 
Europe on his wedding tour, returned last 
week on the steamer Baltic, being obliged 
to come over with his bride in the steer- 
age. 

A. R. Greene, with the ‘E. A. Bliss Co., 
of Meriden, Conn., is at the St. Joseph’s 
Hospital in this city, where he recently 
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underwent an operation for appendicitis. 

He is reported to be getting along satis- 
factorily. 

Woodward Booth, manager of the New 
kngland Jewelers’ & Silversmiths’ Asso- 
ciation, was in New York last Friday and 
Saturday in connection with tariff matters 
in which members of the association are 
interested. 

In one of the latest lists of Americans 
located abroad given out by the State De- 
partment at Washington is that of Henry 
A. Kirby, of this city, he having left Carls- 
bad for Rotterdam and is now believed to 
be on his way home. 

William L. Mauran, who was seriously 
injured in an automobile accident near 
Narragansett Pier a week ago Saturday 
night and has been confined to his bed 
since that time at his cottage at the Pier, 
is reported as convalescing. 

Edward S. Luther has been appointed 
custodian of the personal property of his 
father, the late Henry C. Luther, pending 
the decision of the probate court of John- 
ston as to the acceptance of a certain paper 
purporting to be the will of Mr. Luther. 

Col. Randolph A. Greene and Captain 
Robert Bain were members of the team 
representing the United Train of Artillery 
that won the championship trophy of the 
chartered organizations of the Rhode 
Istand State Militia at the State rifle range 
last week. 

The Guinti Mfg. Co. has been recently 
improving its plant and equipment at 9 
Federal St., so that now everything in the 
manufacture of its goods is done at its own 
establishment, enameling, coloring, stamp- 
ing, cutting, designing, tool making and 
everything. 

John S. Hanan gave a stag luncheon in 
honor of R. Livingston Beeckman, of the 
International Silver Co., at his handsome 
estate. Shore Acres, at Narragansett Pier, 
last Monday, when a party of 15, consist- 
ing of prominent politicians of the State, 
were present. 

Alfred Vester & Sons, who a year or 
more ago sold their entire stock of dies, 
tools and fixtures for manufacturing jew- 
elers’ findings to the American Jewelers’ 
Findings Co., Pawtucket, has repurchased 
the same and is now ready to continue their 
former business. 

Frank R. Neal, doing business as the 
Frank R. Neal Co., of Boston, has filed 
a suit in the Superior Court for Provi-~ 
dence County against J. F. O’Donnell, of 
this city, doing business as the Crown 
Novelty Co., for $2,000. The suit is based 
on certain promissory notes. 

Mr. and Mrs. Charles B. Donle enter- 
tained at their home on Sefton Drive, 
Edgewood, last Saturday evening to an- 
nounce the engagement of their daughter, 
Miss Adeline E. Donle, to Maurice C. 
Smith, Jr., and also the engagement of 
their son, Edwin S. Donle, to Miss Miriam 
E. Jones. 

Abraham Colitz, of Woonsocket, has an- 
nounced the engagement of his daughter, 
Miss Jeannette Z. Colitz, to Walter I. 
Sundlund, of this city, the wedding to oc- 
cur Sept. 8. Among the anti-nuptial guests 

are Mrs. Harold Moss and Mrs. William 
Shapiro, daughters of B. Cantor, the Brook- 
lyn jeweler. 





\ final meeting of the creditors of the 
J. A. Charnley Co., manufacturers of jew- 
elers’ findings, was held Saturday mornin, 
at the office of Nathaniel W. Littlefield 
referee in bankruptcy, 87 Weybosset St. 
and the accounts of the trustee, Robert 
Grieve, were examined and approved and 
he was ordered discharged. 

The James H. O'Neil Co., 289 TI 
Ave.., furnished the medals, gold, silver 
and bronze, numbering upward of 100, 
that were awarded at the exhibition at 
Davis Park on Thursday afternoon in con- 
nection with the closing of the City’s Sum- 
mer Playground, under the auspices of the 
Providence Recreation Board. 


vurber’s 


A cablegram received in this city last 
Monday evening from Miss Helen Ostby 
announced her safe arrival in London and 
greatly relieved the anxiety felt here by 
her friends and family. Harold Ostby, of 
the Ostby & Barton Co., her brother, stated 
that it was the first news of her where- 
abouts they had received since July. 

The Manufacturing Jewelers’ Board of 
Trade is distributing dividends to creditor 
members in the following matters: The 
W. M. Tucker Co., Albertville, Ala., sec- 
ond dividend of 10 per cent.; Woodward, 
Andrus & Falligant, Macon, Ga., first divi- 
dend to 10 per cent. Creditor members of 
the Board are receiving notice that a second 
and final dividend of seven per cent. has 
been declared by the trustee in the matter 
of the Harris Bros.’ Jewelry Co., New York 
city. A previous dividend of four per cent. 
was paid, making the total now paid by 
this estate 11 per cent. 

In the bankruptcy case of the Stafford 
Ring Co., a first dividend of 10 per cent. 
was declared Wednesday afternoon. Hor- 
ace M. Peck, manager of the Manufactur- 
ing Jewelers’ Board of Trade, is the trus- 
tee in the case. The dividend was pay- 
able on or after Aug. 31 at the office of 
the referee in bankruptcy, 87 Weybosset 
St. 

A first meeting of the creditors of Axel 
Kilstrom, of Cranston, was held before 
Referee in Bankruptcy Nathaniel W. Lit- 
tlefield at 87 Weybosset St. on Tuesday, 
and John H. Slattery was appointed trus- 
tee with a bond of $500. Mr. Kilstrom 
filed a voluntary petition on Aug. 12 show- 
ing liabilities of $3,411.66 and assets of 
$505. 

The following jewelry buyers were in 
the city the past week looking at season- 
able lines: Lafayette Stern and Joseph 
Hammerschmidt, of S. M. Stern & Co., 
Philadelphia; Herman Pishel, of Samstag 
& Hilder Bros., New York; R. Kahn, of 
Isaacs Kahn Co., Chicago; John Butler, of 
George Borgfeldt & Co., New York; S. 
Goldstein, of Philadelphia; Philip Barish, 
of Max Barish & Bro., New York; B. 
Wexler, of New York. 

The Manufacturing Jewelers’ Board of 
Trade is offering its services to its mem- 
bers in the form of an exchange bureau 
for imitation stones. Some manufacturers 
may have on hand quantities of stones for 
which they have no immediate need, while 
other manufacturers may be looking for 
that particular class of stone. Each week 
the Board will issue a list giving a full 
description and quantities of the stones 
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that any member may have in his stock. 

The International Photo-Engravers’ Un- 
ion, which holds its annual convention in 
this city next week, will have one of the 
most elaborate souvenir badges ever dis- 
tributed for an outing. It resembles a 
jewel, and was made by the James H. 
O'Neil Co., Thurber’s Ave., this city. The 
top bar is enameled, a blue background 
showing the words, “Providence, R. I.” in 
white. A smaller bar is suspended from 
the first, this bearing the single word, 
“Outing,” in blue enamel with a _ white 
background. The medallion is in the form 
of a triangle, bearing the device of the 
union. The whole is finished in rose gold. 

In the matter of H. B. Peters & Co., 
bankrupt, New York, the attorneys repre- 
senting the Manufacturing Jewelers’ Board 
of Trade have induced the debtors to in- 
crease their offer of settlement from 45 to 
50 per cent., payable 15 per cent. in cash 
and the balance in promissory notes as fdl- 
lows: Ten per cent. on Jan. 15, 1915, and 
five per cent. each on May 15, Sept. 15, 1915, 
and Jan. 15, May 15 and Sept. 15, 1916. 
The assets are to be turned over to Charles 
F,. Langdon, who will act as trustee until 
the notes are paid. This settlement is be- 
lieved to be a more favorable one than 
could be realized from the liquidation of 
the estate in bankruptcy. 

The 15th annual outing of the Irons 
& Russell Co. Relief Association, was held 
Aug. 22 af Rocky Point, and was the most 
successfulgouting in the history of the as- 
sociation. At 10 o’clock the employes of 
the factory boarded special cars which 
took them to the point. On arriving there 
a special shore dinner was served. After 
dinner a program of sports which had been 
arranged was carried out, and those not 
participating in the games spent their time 
in the dance hall. It was conceded to be 
the pleasantest and largest gathering the 
association had ever held. During the af- 
ternoon various officials of the Irons & 
Russell Co. visited the members of the as- 
sociation. 

John Syezskowski, alias John Titcome, 
18 years of age, was arraigned before 
Judge Rueckert Friday morning in the 
Sixth District Court on the charge of tak- 
ing $138%8 from the safe of Henry C. 
Luther & Co., 227 Eddy St., on Feb. 18, 
1913. He pleaded guilty and was sentenced 
to the Providence County Jail for four 
months and payment of costs. The lad was 
employed by the concern as an office boy 
and on the day in question is said to have 
taken the funds from the safe and gone to 
New London and from there to New 
York. The money was not missed until 
several days following the theft. The 
police traced the boy to New York city, 
where the trail was lost for the time being. 
After spending the money, according to 
the story told the police, the boy started 
back from New York and reached New 
Haven on a freight train. He looked about 
the place and decided to commit a robbery 
and was detected in the act of breaking into 
a grocery store. He was convicted of break- 
ing and entering and sentenced to 15 
months jin the State prison at Weathers- 
field. He was released from there on 
Thursday and was met as he was leaving 
by Inspéctor Ahern, of this city, who was 
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armed with the necessary papers to insure 
the return to Rhode Island of the boy. 

A movement looking toward the ulti- 
mate manufacture in the United States of 
all products seeking the protection of the 
American patent laws is about to be started 
by the Providence Chamber of Commerce. 
President John P. Farnsworth has been 
approached by many of the manufacturers 
of this State, and has been asked to seek 
the support of the Rhode Island congres- 
sional delegation in the matter. It is pro- 
posed to present to both houses of Con- 
gress, through the Congressmen and the 
Senators from Rhode Island, drafts of a 
law which will remove from the protection 
of the patent laws those goods which are 
not manufactured in the United States, and 
it is expected that such a law would prove 
to be of immense benefit to the United 
States in many ways. It is believed that 
if the United States will be given such a 
law many establishments will be started 
here on various lines of manufactures. The 
law that is proposed is similar to that 
which prevails in Great Britain at the pres- 
ent time, and which caused many Ameri- 
can corporations to start plants in England 
during the past two years. It is the inten- 
tion of the Chamber of Commerce to seek 
the aid of other commercial bodies 
throughout the country, and by the com- 
bined efforts of all of the various organi- 
zations try to impress upon Congress that 
the measure is a good one that should be 
passed within the least possible time for 
such action. Letters will be sent to the 
congressional delegation at once by Secre- 
tary Clarence A. Cotton. 

The various public and private resorts 
along Narragansett Bay continues to be 
the Mecca of the employes of the various 
concerns connected with the manufacturing 
jewelry industry, and each week adds to 
the number that have availed themselves 
of the outing privileges during the season. 
Not only do these outings include excur- 
sionists from this city, but from the At- 
tleboros as well. The outing of the Caesar 
Misch, Inc., Social Club was held Friday 
at Potter’s Cove, on the north end of Pru- 
dence Island. Leaving this city at noon 
the big motor launch Harvester took the 
party to its destination after an hour’s sail, 
where a Dutch luncheon was served. Aft- 
erward a program of athletic contests was 
held, with prizes for each event, including 
a dancing prize. The day ended with a 
6 o’clock bake, and a pleasant sail up the 
river in the evening. The annual outing 
tendered by Goodwin & Gregory, piercers, 
107 Friendship St., to their employes and 
wives was held last Saturday afternoon at 
Coles camping grounds, near the Summer 
residences of the members of the concern. 
The program for the occasion included 
swimming and boating, a shore dinner and 
athletic contests. 








The marriage of Miss Tennie McCuan, 
3utler, Mo., and James M. Cline, of St. 
Joseph, Mo., occurred at 8 o’clock Wednes- 
day evening, Aug. 15. The bride was 
formerly in the employ of N. B. Jeter, a 
jeweler at 10 N. Delaware St. for 10 
years, as a jeweler and engraver. The 
groom is a business man of St. Joseph. 
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The funeral of C. R. Richardson, an old- 
time jeweler, was held last week. Mirimichi 
Tribe of Red Men were in charge. 

Lawrance Cook has moved his house- 
hold effects to Canada, where he is to take 
charge of Whiting & Davis Co.’s new 
plant. 

Harold H. Totten, a former salesman for 
F, M. Whiting & Co. and J. J. Som- 
mer & Co., won the silver cup offered for 
the champion golfer by the Oak Bluffs 
Country Club last week. 

Stephen Stanley, the veteran toolmaker 
is one of the four survivors of the Sev- 
enth Massachusetts Regiment Band who at- 
tended the reunion last Tuesday at the 
home of John F. Makinson, Attleboro 
Falls. 

Charles A. Whiting was in Chicago last 
week assisting F. E. Whiting to arrange the 
exhibit of the Whiting & Davis Co., Plain- 
ville, at the ninth annual convention of the 
American National Retail Jewelers’ Asso- 
ciation. Several machines used in making 
mesh bags were sent to the exhibition by 
the concern, and along with them a skilled 
mechanic, who will demonstrate the work- 
ing of the machines. The Whiting & Davis 
Co. is the only firm in North Attleboro 
and Plainville who had an exhibit at the 
convention. The company is receiving 
many favorable comments from the towns- 
people for its progressiveness. 

The B. S. Freeman Co., Attleboro Falls, 
and Barden & Hull, Attleboro, have con- 
solidated into the Freeman, Barden & Hull 
Co.. manufacturers of fine jewelry, with a 
factory at Attleboro Falls, and New York 
office in Maiden Lane. The new company 
has taken over the business of the firm of 
Barden & Hull of Attleboro, which has 
moved to Attleboro Falls, and has pur- 
chased the assets, consisting of machinery, 
tools, etc., of the B. S. Freeman Co. The 
firm will manufacture the lines heretofore 
carried by the B. S. Freeman Co. Bar- 
den & Hull were organized in 1883, 
and the B. S. Freeman Co. in 1847. The 
firm has organized with B. S. Freeman, 
president; W. F. Barden, treasurer and sec- 
retary, and H. E. Hull, vice-president. 
These men will also act as the directors of 
the concern. 








Rochester. 





Charles L. Sunderlin, of the Sunderlin Co., 
was named last Wednesday at the Demo- 
cratic State primaries for State Treasurer. 

The Bastian Bros. Co. has been notified 
that dates for Canadian fairs have been 
canceled, and contracts for prize ribbons 
with the company were recalled. 

L. S. Wilks, of P. Present, returned last 
Monday from a business trip through the 
eastern part of New York State. Roy 
Present has gone to Pennsylvania on busi- 


ness. 





H. C. Boylin, who has been in business 
in Lumberton, N. C., for 16 years, is adver- 
tising his business in that town for sale. 
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Organization Work { HE seg age 
vention o 1e 

Makes Another ae 
er American National 


Step to Advance. Retail Jewelers’ As- 
sociation, which was held last week at Chi- 
cago, marks a forward step in the upbuild- 
ing of association work and the effects of 
the great conclave will be far-reaching in 
strengthening the retail trade. Practically 
all the officers were re-elected and New York 
was decided upon for the next convention. 
Many matters of vital interest to the 
welfare of the trade were taken up and 
discussed, and steps were taken to remedy 
abuses and promote the welfare of the as- 
sociation members and the trade at large. 

So important were the proceedings in 
general that even a perusal of the report of 
the various sessions is apt to prove of edu- 
cational value to the members of our trade 
who were not able to attend. There is 
hardly a jeweler who can read the account 
of the final sessions of the meetings, which 
appears on pages 100 to 145 of this issue, as 
well as the papers and which 
appear in the Storekeeping and other de- 
partments, without learning much that is of 
value to him, both on mercantile and tech- 
nical lines, and at the same time give him 
a greater respect for the work of the na- 
tional organization than he has ever had 
A careful reading of the reports, 
such as that Secretary Anderson, or of 
the chairmen of the various committees, 
will give the jewelers not members of the 
association a fair idea of the good work 
that is continually being accomplished. In 
fact, the work mentioned in Secretary An- 
derson’s report in regard to the stopping 
of fraudulent and tricky advertisements in 
the agricultural papers of the country is 
alone worth to the jewelers all the time and 
money that they may give in support of the 
organization movement, and this is but an 
incident in the great mass of educational 
and corrective work being accomplished on 
the many broad lines to which the national 
body and its affiliated associations are de- 
voting their affairs at the present time. 

The jewelry trade has big industrial 
problems to solve, but its organizations are 
tackling these one by one, and where they 
are not solving them entirely they are at 
least ameliorating the conditions under 
which the jeweler is suffering. They are 
fighting his fight, they are protecting his 
interests and are putting him in a position 
where he can stand up for his rights as a 
man to an extent that was not 
believed possible before the advent of 
the present representative organizations 
through which the jewelers now speak to 
their State and nation. 

That even greater progress in settling 
vexed questions may be made in the coming 
year is not only possible but probable, and 
it is both to be hoped and expected that the 
1915 will see the jewelers 
better organized and the national associa- 
tion stronger numerically and_ financially 
than at any other time in its history. 


addresses, 


before. 


business 


convention of 





the nation-wide 
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going on and fos- 
tered by the news- 
papers to interest the consumer in Ameri- 
can-made goods and to create in every way 
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a desire on the public to ask for articles 
with a label, “Made in the United States,” 
the jeweler has a big advantage over mer- 
chants in the majority of industries, inas- 
much as jewelry and a number of the other 
lines which he carries are and always will 
be essentially American in their origin, and 
he will have to make no change in his 
policy or in the lines he carries to meet 
with the patriotic call for goods of our own 
manufacture. The gold, silver and plated 
lines of the American manufacturers need 
no introduction to their customers, nor the 
clocks, cut glass or many other of the side 
well. It advantage to 
however, to asize the fact 
jewelry, and 
best ob- 
war has 
supply is 
except as to the art that 
and some of the 


lines as 

dealer, 
that American 
other products are the 
tainable, and that the 
no difference as far as the 


may be of 
emph 
silverware 
finest and 
European 
made 
concerned, 
imitation 


icles 
contain gems 


stones. 


semi-precious 


Even before the European war cut off 
the foreign gold and silver jewelry from 
the American market it held no position 
of importance, as is indicated in the figures 
made public by the Treasury Department 
last week giving the imports of merchan- 
dise for the fiscal year ending June 30 
last and the comparison with the previous 


fiscal years. According to these figures, of 
which an abstract appears in another col- 
umn, the total amount of the manufacture 
of gold and silver brought into the United 
States in the 12 months ending June 30 
was but $1,541,980, while in the previous 
fiscal year ending June, 1913, the imports 
amounted to but $1,381,985. The imports 
of jewelry proper were even less in 
amount, the figures for the fiscal year end- 
ing June, 1914, being given as $1,067,150, 
and for the fiscal year ending June, 1913, 
but $988,178. The importations of foreign 
clocks in the same time amounted to $905,- 
421 last year and $809,715 in the fiscal year 
of 1913, while the watch importations in 
the same time were respectively $3,386,738 
and $2,615,744. 

Our exports during the time in- 
cluded clocks amounting to $1,552,725 in 
1914, and $1,823,008 during 1913; of 
watches $1,460,424 during 1913, against 
$1,783,249 in 1913. The exports of jewelry 
were $1,005,285 in 1914 and $1,467,942 in 
1913, and the exports of gold and silver 
in the same years were placed respectively 
at $426,942 and $425,175. 

The statistics show that the 
manufacturers in our trade have 
absolute hold upon the industry in 
country, and the European conditions have 
given them an opportunity to expand their 
trade in South and Central America as 
well. It is to be hoped that it will be but 
a short time before the dominance of 
American jewelry products in the entire 
Western Hemisphere will be as strongly 
manifest as it is in this country to-day. 
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Trade be commenced. With this decision 
will be found an abstract of the opinion of 
the Deputy Attorney-General who con- 
ducted the hearings held in New York 
last June. The Attorney-General and his 
assistant ignored most of the charges that 
were made against the Board by the com- 
plainant and the witnesses he introduced 
and devoted their argument to but one 
point, viz., the fact that the Board is a 
membership corporation, and as such con- 
ducted a collection agency for its members 
and others. In the opinion of the Deputy 
Attorney-General of New York this work 
was outside of the charter of the board, 
as he claims that such work should only 
be conducted by a business corporation, 
and cannot be conducted by a membership 
corporation within the scope of its powers 
as defined by the New York statutes cre- 
ating such corporations. Also, that the 
laws prohibit a corporation from practising 
law and that the Board’s practises in effect 
constituted practising law. 

The opinion highly praises the Board and 
its management for the work which it has 
done and states that the officers had not 
intended to violate the law, and there is 
every indication in the record that they 
intend to comply with it. The Attorney- 
General therefore gives the Board until 
Oct. 1 to cease doing business as a collec- 
tion agency and to cease furnishing attor- 
neys for members, and if this is done no 
proceedings will be taken. If if 1s not 
done a suit against the organizatgon may 
be started. ,: 

The criticism of the AttorneygGeneral 
of the Board’s acts reads strangel¥ in the 
light of the criticism that has beda made 
against the Board in certain quafters of 
our trade. The point has been ma@e many 
times that action of the Board in. general 
trade matters was out of place on the 
ground that the organization was only a 
collection agency, whereas the opinion of 
the Attorney-General is in effect that it 
has adhered to its charter and done proper 
work in all lines except as a collection 
agency, and that on such lines it has gone 
beyond the powers ¢onferred upon it by the 
State. 

That the Board will comply with the law, 
whatever that is found to be, there is no 
doubt in the minds of any of its members, 
who assert that its activities will continue 
without change in the many other fields 
in which it has been working outside of 
the mere collection of claims. 








A short-change game which, well worked, 
is good in any line, according to the men 
who have been the victims, is reported by 
an Illinois paper as being tried on jewelers 
of the middle west. One swindler makes a 
small purchase, paying with a $20 bill. 
Some time later his confederate makes a 
purchase, paying with a $1 or $5 bill. On 
getting his change he tells the clerk that 
there has been a mistake, as the customer 
handed over a $20 bill. The clerk declares 
that it was a $1 bill. The swindler sticks 
to his story, and as a last resort quotes the 
serial number of the bill. The clerk inves- 
tigates, finds the bill in the drawer and, 
upon this seemingly incontrovertible proof, 
usually gives in, handing over the change 
for the larger bill. 
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I. M. Powers, of Youngstown, O., was 
a visitor in this city during the past week. 

Leonard Niles has accepted a position 
with the Fontneau & Cook Co., at 15 
Maiden Lane. 

Ira Hudson, representing Hutchison & 
Huestis, 15 Maiden Lane, who has been 
on a business trip to Pittsburgh and Phila- 
delphia, returned to this city on Monday of 
last week. 

A. K. Sloan, president of Sloan & Co., 
15 Maiden Lane, on Sunday of last week 
was a guest at the home of E. C. Fitch, 
president of the Waltham Watch Co., at 
Manchester, Mass. 

Lorine Netral, daughter of Louis Netral, 
a jeweler, living at 244 W. 230th St., was 
drowned in a lake at Cairo, N. Y., on 
Tuesday. She was swimming and was 
seized with cramps. Later her body was 
found. 

he factory of Joseph Fahys & Co., 
Sag Harbor, L. I., which has been closed 
the past month, during the inventory period, 
opened Monday. George T. Fahys, of the 
concern, has been spending the past week 
at Sag Harbor. 

A small fire started in the factory of the 
Unique Art Mfg. Co., 187 Lafayette St., 
on Wednesday by the crossing of two 
wires. Fortunately the blaze was extin- 
guished before the firemen arrived. The 
damage amounted to approximately $100. 

The Paris Cut Glass Co., Inc., Brooklyn, 
was incorporated at Albany, N. Y., during 
the past week with a capital of $4,000. 
The following are the  incorporators: 
Emil F. Kupfer and Mary Kupfer, both 
of 128 Noble St., Brooklyn, and Anna Nel- 
son, 142 Guernsey St, of the same 
borough. 

Charles Van de Sande, a former jeweler, 
died at the home of his daughter, Mrs. 
C. C. Moller, 12 Hamilton Rd., Glen Ridge, 
N. J., last week. Mr. Van de Sande was 
79 years of age at the time of his death. 
Many years ago Mr. Van de Sande was 
engaged in the jewelry business with Dem- 
mert Bros., 9 Maiden Lane. The deceased 
is survived by a widow, two daughters and 
one son. The remains were laid to rest in 
the Bloomfield Cemetery Aug. 25 

Papers of incorporation were filed in 
Albany, N. Y., during the past week 
authorizing the Commonwealth Silver Co., 
Inc., to manufacture and deal in gold and 
silverware. The new enterprise was in- 
corporated with a capital of $1,000, and 
with the following as the incorporators: 
Jacob Newman, 1229 Park Ave.; Winifred 
Doheney, 459 W. 39th St., all of this city, 
and Nathan Ballin, 8309 Nineteenth Ave., 
Brooklyn. 

Harry T. Huchberger, a member of the 
gold pen trade, died on Sunday of last 
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week of heart disease at his residence, on 
Grandview Ave. Far Rockaway. Mr. 
Huchberger, who was 45 years of age, was 
born in Chicago. Jn later years he moved 
to New York. He retired several months 
ago from the secretaryship of the Diamond 
Point Pen Co. Mr. Huchberger was a 
member of the Progressive Club and the 
Innwood Golf Club and past master of the 
Mt. Nebo Lodge of Masons. He is sur- 
vived by a widow, one son and two daugh- 
ters. The funeral services were held at his 
home in Far Rockaway on Monday of last 
week. 

Joseph Cohen, who said he was a dia- 
mond salesman, was brought before Judge 
Nott, Part I., Court of General Sessions, 
last Monday to answer a charge of grand 
larceny, it being alleged that he stole $1,100 
worth of diamonds and a number of pearls 
in 1913 from Satz Bros., 98 Bowery. He 
was held in $6,000 bail, in default of which 
he was committed to the Tombs prison. 
Cohen was arrested in Leeds, England, on 
information furnished the police by Her- 
man Satz, a member of the firm, who rec- 
ognized him upon the street in England. 
Word was immediately sent to New York, 
and Detective Mateoia, of the Headquar- 
ters’ staff, was sent to England and brought 
him back. As stated in THE JEWELERS’ 
CIRCULAR Jan. 28, Cohen entered the store 
of Satz Bros. and told them that he had 
a customer for diamonds. After obtaining 
the gems he went to a jeweler by the name 
of Fass on Clinton St., where he tried to 
make a sale, but did not succeed. He was 
accompanied by a boy from the office of 

Satz Bros., and when he left the Clinton 
St. jewelry store he told the boy he would 
take the property back to Satz Bros. When 
they reached a crowded thoroughfare 
Cohen escaped in the crowd and no trace 
of him was found until his arrest in Eng- 
land. It is also alleged he fraudulently ob- 
tained diamonds amounting to $300 from 
Solomon Greenburg, 74 Bowery. 

While busy behind the counter of his 
jewelry store at 852 Fulton St., Brooklyn, 
Wednesday afternoon, William Schmidt, 
the 71-year-old proprietor, was the subject 
of an attempted holdup, but by his quick 
action he foiled the attempt in a way that 
later resulted in the capture of the thief 
by a mounted policeman. Tony Rocco, the 
would- be thief, had entered the store and 
said: “Pass your money over, and be quick 
about it or I’ll blow.” Before he could 
finish the aged jeweler grappled with him 
and this so surprised and frightened Rocco 
that he broke from the jeweler’s grasp and 
rushed from the store. Mounted Police- 
man Gustav Boettger, who happened to be 
outside the door, at once took up the chase. 
It led down Fulton St. to Vanderbilt Ave. 
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and up Vanderbilt to Atlantic Ave. There 
the officer’s horse stumbled and threw him 
to the sdee He kept up the chase, how- 
ever, and finally came up with, and, after 
a struggle, captured the fleeing man. He 
was eventually taken to the Flatbush police 
court for arraignment, and Thursday after- 
noon Rocco was held without bail for the 
grand jury by Magistrate Dooley on three 
charges, one of attempted robbery, one of 
attempted assault and the third of violat- 
ing the Sullivan law in carrying a revolver. 
The prisoner claimed that he lived in New 
Jersey, but it is believed he came from 
Montana, where he had been working on 
a ranch. This makes the second time with- 
in a short period that Mr. Schmidt has 
demonstrated that, in spite of his years, he 
can handle almost any sort of a tough 
customer. Only recently he kicked out of 
his store a husky negro who also had tried 
to relieve him of some of his jewelry. 


William A. Rappaport, who formerly 
owned a factory for the making of silver 
novelties at 41 Marion St., Brooklyn, wrote 
a letter recently to O. Grant Easterbrook, 
vice-chairman of the Board of Aldermen of 
New York, saying that he lost his factory 
with all its contents through the alleged 
manipulations of a public auctioneer of 
Brooklyn. The matter was called to the at- 
tention of Justice Guy of the New York 
Supreme Court on an application made by 
the auctioneer for a rehearing, he having 
lost his license as a city auctioneer as the 
result of Rappaport’s complaint. Rappa- 
port, in preferring charges against the auc- 
tioneer, stated that on two occasions an 
employe of the defendant, who acted as 
auctioneer without any authorized consent, 
sold all his (Rappaport’s) chattels and fix- 
tures in his factory without even giving 
him notice of same, but, on the contrary, 
fooled and deceived him and led him to 
believe that the auctioneer, together with 
a man who posed as his attorney-at-law, 
was assisting in settling some small diff- 
culty he had with creditors; that the said 
auctioneer or his employe received moneys 
from purchasers of the stock at the alleged 
auction sale, but he could not learn how 
much was received nor under what right or 
authority the factory was sold. Rappaport 
says he learned of the sale after it was 
over, and endeavored to stop the truckman 
from removing the chattels and called a 
policeman to assist him. Rappaport’s evi- 
dence before the city authorities resulted in 
the auctioneer losing his license after he 
admitted that he was once convicted of 
holding a mock auction and fined $100. 
Corporation Counsel Polk told Justice Guy 
that the auctioneer had been fully protected 
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in his rights, and asked for’ the dismissal 
of the writ of certiorari. The case will 
come up for a hearing in the Fall. 

John W. Sherwood, president of the 
Solidarity Watch Case Co., spent the 
week-end near Balmville, N. Y. 

E. H. Levy, of the E. H. Levy Co., 178 
Center St., will leave this city shortly for 
a business trip to Chicago and the middle 
west. 

M. J. Averbeck, 10 Maiden Lane, and 
family have been motoring through the 
Adirondacks and to Lake George. They 
returned yesterday. 

W. I. Ferris, secretary of the L. E. 
Waterman Co., left last week for a few 
days’ trip to the Canadian factory at St. 
Lambert, P. Q. 

Among the out-of-town department store 
jewelry buyers in this city during the past 
week were: V. S. Wise, Wiler & Wise, 
Logansport, Ind.; Miss A. Levy, W. A. Ba- 
con, Boston, Mass., and Mrs. Davidson, 
A. Lisner, Washington, D. C. 

The firm of Conner & Settle, 68 Nassau 
St., dealers in diamonds and precious 
stones, have dissolved partnership by mu- 
tual consent. Both members will continue 
business individually at the same address. 
Samuel Conner will give his personal at- 
tention to the affairs of the estate of Fred 
W. Lewis, with which business he has been 
identified for many years. 

About 200 members of the “Ten-Year 
Club” of the L. E. Waterman Co., manu- 
facturers of fountain pens, attended the 
Harris Theater Thursday night to see 
“What Happened at 22.” Membership in 
the club is reserved to men and women 
who have been in the employ of the com- 
pany for 10 years or more, and the object 
of the organization is the promotion of 
good-fellowship. 

Joseph Sheehan, son of M. Sheehan, a 
jeweler at 785 Eighth Ave., who lives in 
an apartment over the store, entered the 
bathroom Sunday afternoon in his night- 
shirt, which caught fire from a gas jet. 
He ran through the house and jumped 
out of a second-story window in the rear. 
He was unconscious and badly burned 
when picked up and one hour later died 
in the Flower Hospital. 

Alterations to the newly acquired space 
recently leased by Abel Bros. & Co., man- 
ufacturing jewelers, 29 Maiden Lane, hav- 
ing been completed, the firm now boasts 
of one of the largest and best equipped 
manufacturing plants in the country. The 
new addition gives the firm four floors. 
The firm has also installed a number of 
private offices which will be at the dis- 
posal of visiting out-of-town jewelers. 

Papers of incorporation were taken out 
at Albany, N. Y., during the past week by 
the Manhattan Silversmith Co., Inc., au- 
thorizing it to engage in the manufacture 
of gold and silver handles for umbrellas, 
canes, etc. The new business was incor- 
porated under a $5,000 bond, with the fol- 
lowing as the incorporators: Samuel Riv- 
chun, 132 Orchard St., and R. K. Wolf, 5 
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Attorney St., both of this city, and Herman 
Shor, of 105 Floyd St., Brooklyn, N. Y. 

Without apparent cause the burglar 
alarm in the jewelry store of A. Walters 
& Sons, Hoboken, N. J., began to ring 
loudly late last Thursday night, attracting 
the attention of thousands of persons who 
were returning from the local theaters. 
The setting off of the alarm brought the 
police to the scene, but after a thorough 
examination by the officers and the man- 
ager of the establishment no _ evidence 
showing that thieves had attempted to en- 
ter the place could be found. 

The regular monthly meeting of the 
New York branch of the American Elec- 
tro Platers’ Society was held last Friday 
evening at the Broadway Central Hotel. 
Edward T. Laurence was elected to active 
membership. A permanent meeting place 
has not as yet been secured for the so- 
ciety and until further notice meetings will 
be held at the Broadway Central on the 
fourth Friday evening of each month. 

The National Jewelers Board of Trade 
reported the following dividends paid dur- 
ing the past two weeks: Aller-Wilmes 
Jewelry Co., St. Louis, Mo., sixth and final 
dividend of 10 per cent.; Cornwell Jew- 
elry Co., Pueblo, Colo., second and final 
dividend of 21.57 per cent.; W. D. Downs 
& Co., Springfield, Mass., first dividend of 
5 per cent.; Mathey & Hiller, Reading, 
Pa. second and final dividend of 7.586 per 
cent.; Woodward, Andres & Falligant, 
Macon, Ga., first dividend of 10 per cent.; 
John F. Murphy, Wheeling, W. Va., first 
and second dividends of 13 per cent.; Si- 
mons Bros. Co., Philadelphia, Pa., fifth 
dividend of 4 per cent.; J. Alanko, As- 
toria, Ore., second and final dividend of 
2.8 per cent.; F. G. Mitchell, Sedalia, Mo., 
composition of 15 per cent.; Louis Halpert, 
New York, first dividend of 5 per cent.; 
Rogers Co., Cleveland, O., second and final 
dividend of 10 per cent.; H. J. Winters, 
Klamath Falls, Ore., third dividend of 
67 per cent.; L. Herbert, Ruston, La., com- 
position of 40 per cent.; Philip Rosumny, 
Portland, Ore., second dividend of 5 per 
cent.; M. L. Brandt Mfg. Co., New York, 
composition of 20 per cent.; the Graham 
Co., Roseville, Cal., first and final dividend 
of .0757 per cent.; Hight & Fairfield, Butte, 
Mont., first dividend of 10 per cent. 

A movement has been started in the 


Maiden Lane district to close business es- 
tablishments from Friday night, Sept. 4, 
until Tuesday morning, Sept. 8, over the 
Labor Day holiday. A large number of 
firms have already signed a petition to this 
effect and others desiring to add _ their 
names to the list may do so by calling on 
or telephoning H. H. Dillingham, of N. H. 
White & Co., 21 Maiden Lane. The follow- 
ing firms have already signed the petition: 
N. H. White & Co., Enos Richardson & 
Co., Snow & Westcott Co., Elgin National 
Watch Co., Roy Watch Case Co., Alpheus 
L. Brown, Julius Mamluck & Co., Stern 
Bros. & Co., Henry Ginnell & Co., J. W. 
Forsinger, H. Nordlinger’s Sons, Waltham 
Watch Co., J. R. Wood & Sons, Staiger & 
Sons, Hayden W. Wheeler & Co., Henry 
Goll & Co., C. Sydney Smith & Co., Good- 
friend Bros., B. A. Ballou & Co., Inc., 
William J. Ward, Seth Thomas Clock Co., 
Marsellus, Pitt & Co. Inc. Mount & 
Woodhull, Geo. O. Street & Sons, H. G. 
Keller, Lucian M. Zell, A. Ludeke & Co., 
H. Schenkein’s Sons, Wm. C. Solomon & 
Co., Reichman Bros., Hyman & Kaiser, 
David C. Townsend, Arnstein Bros. & Co., 
Jules Franklin, Julius Raunheim, George 
W. Karper, Charles Marx, M. Bauman & 
Co., Charles N. Finck, Zimmern, Rees & 
Co., Jacobson Bros. Wm. S. Hedges & 
Co., L. & M. Kahn & Co., Gattle, Ettinger 
& Co., American Watch Case Co., Concord 
Watch Co. Illinois Watch Case Co., 
Jacques Depollier & Son, Dubois Watch 
Case Co., Whiting & Davis Co., Benedict 
& Warner, Louis Manheimer & Bros., 
Solidarity Watch Case Co. James H. 
Miles, Joseph Fahys & Co., the Jewelers 
Security Alliance, Herbert M. Kohn, 
Byron L. Strasburger & Co., H. H. Col- 
lard, R. & G. Co., G. A. Simmons, S. B. 
Co., Swift & Fisher, Arnold & Steere, 
Star Watch Case Co., Wadsworth Watch 
Case Co., Kastenhuber & Lehrfeld, Ernest 
Seymour, R. Blackinton, Larter & Sons, 
Sloan & Co., Ostby & Barton, Jules Racine 
& Co. A. Wallach & Co., Leon Hirsch, 
Cross & Beguelin, Kent & Woodland Co., 
E. Howard Clock Co., C. B. Wilkinson, 
J. W. Block, Jr., American Watch Case 
Co., Link & Angell, Inc, Jung & Klitz, 
Manasseh Levy & Co., T. W. Adams & 
Co., Carter, Howe & Co., Whiting Mfg. 
Co., Wm. B. Durgin Co., and E. R. 
Nebeling. 
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TIFFANY & CO 


IN VIEW OF ADVERTISEMENTS IN CAT- 
ALOGUES AND NEWSPAPERS, _ DE- 
SCRIBING JEWELRY NOT MANUFAC- 
TURED BY US AS “TIFFANY,” “TIFFANY 
SETTINGS,” “TIFFANY MOUNTINGS,”’ 
ETC., WE DESIRE TO CALL THE AT- 
TENTION OF THE TRADE AND THE 
PUBLIC GENERALLY TO THE FACT 
THAT SUCH USE OF OUR NAME IS 
UNWARRANTED, AS OUR GOODS ARE 
ONLY SOLD AT OUR OWN ESTABLISH- 
MENTS IN NEW YORK, PARIS AND 
LONDON, AND THAT WE ARE TAKING 
AND SHALL CONTINUE TO TAKE ALL 
NECESSARY STEPS TO PREVENT SUCH 
UNAUTHORIZED USE OF OUR NAME. 


HETH AVENUE & 3/ STREET 
NeW YORK 
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J. Soeffing, pearl and stone driller, has 
moved from 5 Oliver St. to 50 Columbia 
ot. 

Victor Hart, stone and diamond setter, 
has removed from 5 Oliver St. to the first 
floor of the Richardson building, 50 Colum- 
bia St., having taken over the lease of the 
Thurstans & Waters Co. 

William Waters, formerly a member of 
Thurstans, Waters & Co., but now employed 
by Allsopp & Allsopp, Inc., 18 Columbia 
St., has returned to work after being in 
the hospital for four weeks following an 
operation for appendicitis. 

Frank M. Schreiner is the name of a 
firm that has taken out papers of incor- 
poration in Trenton with a _ capital 
of $25,000, as a manufacturing jeweler in 
this city. The incorporators are Rebecca 
and David Goldberg and Rose G. Higgins. 

\ cable message was received last week 
from Leon Friedmann, a jeweler.at Pat- 
erson, N. J.. who has been abroad since 
last May, stating that he and his family 
have reached Amsterdam in safety. He 
sent word that he would sail for home on 
\ug. 29 on the Rotterdam. 

The engagement of Miss Olga Schan- 
bacher, daughter of Mr. and Mrs. Otto 
Schanbacher, of 40 Heden Terrace, to Al- 
bert Mason, an automobile dealer in 
Newark, has been announced. Miss Schan- 
bacher’s father is a manufacturing jeweler 
on Marshall St. The wedding will take 
place some time this coming Fall. 

Moore & Son, Inc., 22 Green St., report 
that while for a few days after war was 
declared in Europe their salesmen on the 
road did not send in any orders, the buy- 
ers seemingly have been scared by the sud- 
den outbreak of hostilities and the conse- 
quent uncertainty of trade, large orders are 
now being forwarded. The members of 
the firm look for a heavy Fall trade. 

Miss May V. Gluck, daughter of Mr. and 
Mrs. Henry Gluck, of 76 Seymour Ave., 
and Arthur Lindeman, son of Mr. and Mrs. 
Philip Lindeman, will be married Monday 
night, Sept. 14. Miss Gluck will be given 
in marriage by her father and will be at- 
tended by her sister, Miss Rosalie Gluck, 
as maid of honor. Rabbi Soloman Foster 
will officiate at the ceremony in the pres- 
ence of the two families. There will be 
no reception. 

Joseph E. De Wyngaert, formerly man- 
ager of the Wyn Co., 93 Lafayette St., 
which has now closed out its business, has 
entered the Granbery & Shute Co., 306 
Market St. He is secretary of the corpora- 
tion. The firm name will remain the same 
as formerly. Mr. De Wyngaert will travel 
on the road for his concern and will leave 
after Labor Day on a trip which will in- 
clude visits to the trade in New York State 
and Pennsylvania. 

The funeral of Charles Van De Sande, 
79 years old, who died at the home of his 
daughter, Mrs. Christian C. Moller, 12 
Hamilton Road, Glen Ridge, from illness 
due to old age, was held from his daughter’s 
home last week Tuesday. Interment was 
in Bloomfield Cemetery. Mr. Van De Sande 


‘was engaged for many years in the whole- 


sale jewelry business in Maiden Lane, New 
York, but retired several years ago. For 
many years he lived in Hoboken. He 
moved to Glen Ridge five years ago. He 
is survived by his widow, two daughters 
and one son. 

Such was the interest in the meeting held 
last week under the auspices of the com- 
mittee of foreign relations of the Board 
of Trade, at which the question of greater 
trade with South America was considered, 
that other meetings will be called in the 
near future for further consideration of 
the subject. George W. Dorman, com- 
mercial agent of the Department of Com- 
merce, stationed in New York, told of the 
steps that have been taken by the United 
States Government to make it easier for 
American manufacturers to increase their 
trade with South America, while several 
who are familiar with South America con- 
ditions through their experiences as travel- 
ing salesmen or as exporters told of the 
peculiarities of the field and of condi- 
tions to which would-be exporters must 
conform if they are to capture this 
new field. It would appear that there is a 
great opportunity for manufacturing jew- 
elers in the South American field, and a 
number of local manufacturers are study- 
ing the situation. One of the questions the 
members of the local Board of Trade are 
considering is whether it would be possible 
for all the members of the Board of Trade 
to be represented in South America by one 
man, or whether better results could be 
obtained by each firm having its own sales- 
men. 











TRADE CONDITIONS. 


The European war is not affecting business as 
sreatly as local jewelers at first thought it 
would. While trade is  seasonably quiet, it 
is very little duller than at the corresponding 
season last year, and the dealers in precious 
metals and gems are feeling more optimistic. Big 
customers are still somewhat conservative how- 
ever, but this condition is to be expected and no 
fears are felt concerning the outcome of Fall 
business. Heavy rains extending over a period of 
three or four weeks have put crops in _ better 
shape. The dealers out through the State are 
feeling optimistic. 


\. R. Mauppin, a jewéler and optician 
at Jackson, Ky., has completed moving his 
stock into the white brick building recently 
erected at Main and Central Sts. 

The Levi & LeJune Co., jewelers and 
pawnbrokers, was incorporated last week 
for $15,000. The incorporators are Max 
Levi, Samuel H. LeJune, Roselee Levi and 
Cora LeJune. 

L. H. Styles, Russellville, Ky., will soon 
move his stock of goods into the store 
formerly occupied by White’s Cash 
Store. The room is now being remodeled 
and fitted up as a jewelry store, and when 
completed will be a very handsome room. 

R. O. Warren, formerly in charge of 
the jewelry and optical department of 
Kirkwood’s drug store, Madisonville, Ky., 
and who recently resigned to work ina 
jewelry store at Lexington, Ky., has been 
in Louisville en route from Texas to Lex- 
ington. Mr. Warren had been on a short 
vacation trip to Texas. 

Citizens of Midway, Ky., recently in- 
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duced the City Council to take up a prop- 
osition of the Midway Lodge of Odd Fel- 
lows, which proposed to stand half of the 
expense in erecting a town clock in the 
tower of the lodge building at Gratz and 
Railroad Sts. The appropriation was made 
and the clock will shortly be purchased. 








Canada Notes. 
The stock of Louis Weinger, Winnipeg, 
has been sold. 
Thomas Redfern, of Barrie, Ont., has 
given a chattel mortgage to H. Ardell for 


Ralph Grouer, 186 St. Catherine St. 
Montreal, sustained a fire loss estimated at 
$227 on Aug. 17. 

N. Agranove, jeweler, of London, Ont., 
has given a chattel mortgage to George H. 
Zwicker for $3,145. 

Thomas J. Wallace, optician, of Halifax, 
N. S., is advertising the Sydney, N. S., 
branch of his business for sale. 

The bankrupt stock of J. A. Park, North 
Battleford, Sask., was offered for sale by 
tender of the Toronto General Jrusts Cor- 
poration, assignee, up to Aug. 3l. 

Out-of-town buyers calling on the To- 
ronto trade last week included: Thomas 
Binkley, Hamilton; Joseph Park, Brad- 
ford; W. Smith, Oakvile; J. T. Russell, 
Bolton, and George Rashid, Little Current, 
all Ontario. 

On Aug. 1 an order was issued by the 
Canadian government instructing the banks 
to hold all gold bullion on account of the 
financial stringency. Jewelry manufac- 
turers have in consequence been consider- 
ably inconvenienced by being unable to 
procure gold. A meeting of the Jewelers’ 
Section of the Toronto Board of Trade 
was held Monday, Aug. 24, at which a 
resolution was adopted asking the Govern- 
ment to permit the banks to release suffi- 
cient bullion to allow jewelry and gold- 
smithing work to be carried on. 








Atlanta, Ga. 


S. T. Hilsman, vice-president of Davis 
& Freeman, is recovering from a serious 
operation performed at St. Joseph’s In- 
firmary. 

An involuntary petition in bankruptcy has 
been filed against Abram Holzan, a retail 
jeweler at 91 Whitehall St., the usual alle- 
gations being made by the creditors. Hol- 
zan has been in business in Atlanta since 
1893, coming here from Montgomery, Ala., 
where he had been connected with the 
crockery line. He carried a nice stock and 
has been well regarded, so his financial 
troubles come somewhat as a surprise to 
his friends. 

Abraham Holzman, who has been ar- 
ranging for a settlement with his creditors, 
has this day been thrown into bankruptcy 
by an involuntary petition. This act was 
based on his written admission of insol- 
vency and willingness to be adjudged a 
bankrupt on that ground. The immediate 
cause of this petition was due to the fact 
that claims were being reduced to judg- 
ment and the sheriff was about to make 
a levy on the stock of the debtor. It is 
stated, however, that the settlement as 
originally planned will be carried out by 
composition under the bankruptcy law. 
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Only $30. 00 Colonial Leader 


Complete 


To appreciate how really 
big a value this No. 1187 
Colonial is, it is necessary 
to read the following speci- 
fications: 

It is built with a genuine 
mahogany case, 86 inches 
high and 24 inches wide. 
The glass is of French 
beveled plate and is 52 
inches long and 12 inches 
wide. Considering the price, 
the movement really is quite 
wonderful. It is an eight 
day, brass chain wind, strik- 
ing the hour and half hour 
on a large Cathedral gong, 
has two large brass weights, 
mahogany pendulum _ rod 
with a 6 in. brass ball, steel 
cut pinions, dead beat es- 
capement and every other 
late improvement. Each 
case is fitted with a fine 
etched brass dial and all for 
$30.00. 

Your order for a sample 
will have our prompt at- 
tention. 


COLONIAL 


Manufacturing Company 
ZEELAND, MICH. 


Eastern Representative, 
wma. C, CROLL, 
Telephone 8132 Mad. Sq. 
NEW YORK CITY. 
He will call on request. 





No. 1187 














Manipulation of Steel 
in Watch Work 


By JOHN J. BOWMAN 


Reduced Price, 50 Cents 


POSTPAID 


Jewelers’ Circular Publishing Co. 
11 John Street, New York 
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A retailer wrote that 


A LADY’S NECK WAS DISCOLORED 


by a platinum necklace. Whose mistake was it? 
The manufacturer now knows it was his, because he did 
not make his own solder. 

Platinum solder made by the HOKE process in your own 
factory cannot tarnish, flows freely, and holds like fine gold. 
A jeweler used to throw old solutions 
into the Sweeps barrel. Now he refines 
them by the HOKE way, and still his 
sweeps net him more than before. And 

it’s easy to do! 

YOU need to know these and other 
HOKE processes. Write for particulars. 
Sam W. Hoke, Manager 
Jewelers Technical Advice Co., 12 John St., New York 


Mfrs. of the Phoenix Platinum Melter and Welder 
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High Grade Balances 


For Diamonds and Jewelry 


Iso 
VOLAND’S NEW METRIC 
CARAT WEIGHTS 
Send for Catalogue. 
VOLAND & SONS 
New Rochelle, N. Y. Tel. 1192 New Rochelle 





Estab. 1888 
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LITTLE FINGER RINGS: 


sellers. We will gladly send you an assortment of Ostby & Barton Finger Rings at your request. 
The design of these rings is distinctive and the finish is perfect. Put a liberal assortment in stock. 


— OSTBY & BARTON GOODS 





54 MAIDEN LANE 
NEW YORK 


Owing to their increasing popularity, 
Little Finger Rings are always good 
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M. W. Levi, of the Hanover Jewelry Co., 
is on a business trip to New York and 
Newark for a week. 

W. C. Hallett, East Boston, has pur- 
chased the jewelry store of the J. L. Will- 
iamson estate, 1575 Washington St. 

Richard Dimes, silversmith at 19 Har- 
vard Pl., who has been in England for sev- 
eral weeks, was among last week’s return- 
ing tourists. 

Benjamin Benjaminson, formerly of 5 
Bromfield St., watchmaker to the trade, has 
taken quarters with H. Levitan, in the Jew- 
elers building. 

B. W. King, trade engraver, heretofore 
at Room 503 in the Ballard building, which 
has been added to the establishment of the 
Tuttle Silver Co., has moved into room 
504, across the hall. 

Edward J. Jackson, salesman for the E. 
A. Cowan-M. Myers Co., has returned 
from a cruise along the Massachusetts 
coast in the yacht built by himself, his 
father and his two lrothers and christened 
Pop-and-Us. 

3yron Miller, head engraver for the 
Smith, Patterson Co., made up a party 
last Saturday, as on the preceding Satur- 
day, of employes of the concern, and took 
them for a sail in Massachusetts Bay in 
his yacht, a 50-footer. 

Z. Anshen, of the Boston Jewelry Co., 
and his brothers, all of whom—Charles, 
Louis, Abraham and Samuel—are in the 
jewelry trade, have the sympathy of many 
friends on account of the death of their 
father the past week. 

Charles A. Cooley, of the Jewelers build- 
ing, who is a member of the Boston Yacht 
Club, which made a run with a fleet of 
yachts last week along the coast, sailed the 
Tunipoo, his fine racer, to victory in the 
club contest from Cape Porpoise to Port- 
land, leading the fleet in entering the latter 
port. 

A. W. Armington, of the Shreve, Crump 
& Low Co., who went abroad several weeks 
ago to buy diamonds and other precious 
stones for the house, came home on the 
Franconia, having had a successful trip, in 
spite of the many difficulties encountered 
during the latter part of his stay in Europe 
on account of the war. 

A. S. Hirshberg, of the Jewelers build- 
ing, is sending out to his personal friends 
and customers his “20th anniversary 
message,” which tells of his advent in the 
manufacturing jewelry business with a 
single workman and a yearly output valued 
at $5,000. He adds that he now has 20 
workmen, a foreign representative and two 
traveling salesmen, and his total business 
last year was more than $250,000. 

C. M. Ward, 5 Bromfield St., arrived 
home safely from abroad a short time ago, 
having made his way at the breaking out 
of the European war to England. He ob- 
tained upward of 100 fine sketches while 
in Europe, but is wondering now how he 
succeeded in avoiding getting into trouble, 
since nearly every foreigner taking sketches 
of the country recently was suspected of 
being a spy if observed. 
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Buyers in town during the week include: 
W. W. Oliver, Maynard; John A. Cham- 
berlain, Salem; William Swop, of Swop & 
Herbst, Lawrence; Harvey J. Locke, Ames- 
bury; H. S. Hewitt, convalescent from 
being laid up for several weeks with water 
on the knee, Brockton, Mass.; E. T. 
McCutcheon, Charlestown; Percy Safford, 
Rochester, N. H.; Joseph Stuhlbach, Bar- 
tow, Fla., A. C. Deming, Rockford, II. 

The Boston Society of Arts and Crafts 
has on exhibition at its rooms, 9 Park St., 
some exceedingly handsome specimens of 
jewelry at the present time, among the 
pieces shown being several choice exam- 
ples of pendant and ring work by Mrs. W. 
H. Klapp, of New York; Miss Margaret 
Rogers, of Boston, and Frank G. Hale. 
The most elaborate display is from Mrs. 
Klapp, and includes exquisite moonstone 
carvings, carved crystal backed with 
mother-of-pearl, designs of the Etruscan 
type, a superb carved cross of Roman gold, 
a large crystal pendant, with diamonds and 
applique work in the setting, a silver belt 
set with labradorite, a topaz pin carved 
and surrounded with pearls and diamonds, 
also. platinum and _ gold _ hand-wrought 
jewelry as settings for enamel, diamonds 
and pearls. In the section devoted to Miss 
Rogers’ work there are equally notable 
pendands, with rare stones in unique set- 
tings, and Mr. Hale’s display contains a 
group of aquamarines of singular beauty. 
The Dixons, of Riverside, Cal., show also 
some fine necklaces in which malachite and 
enamel are used with fine effect. 








Birmingham, Ala. 


The Rasco Jewelry Co. will shortly move 
from First Ave. to 217 N. 20th St. A larger 
store will be used and more stock added. 

The Birmingham Baseball Club won the 
trophy for the largest attendance at the 
opening day’s game of the Southern 
League. A handsome cup has been pur- 
chased by the league from the Tobe-Rose 
Jewelry Co. Mr. Rose will have it profuse- 
ly engraved. It is now to be seen on dis- 
play in a window of the store. 

Farmer & Carmon are making a unique 
offer which is proving a good ad feature 
and attracting many people to their store. 
A very large watermelon is displayed in 
the window. A cardboard inscription states 
that the lady estimating the weight or 
nearest to it, will receive a handsome ring. 
Many guesses are being registered. 

Early in the season Mr. Jaffee, of the 
Jaffee Jewelry Co. offered a sterling silver 
ball and bat to be given to the man on the 
Birmingham team which had rendered the 
most valuable assistance to the team. As 
the season is nearing the end, Mr. Jaffee 
is making arrangements to have a vote 
taken to see who is the man to get this 
handsome and valuable souvenir. 

The enlarging of F. W. Bromberg’s store 
is nearing completion. An attractive ar- 
rangement of counters has been planned 
and new fixtures of Rosewood design hag 
been put in. The optical department oc- 
cupies front space, in full view of the pub- 
lic in one of the spacious windows.. Many 
other changes have been made. At the en- 
trance are large double doors and the floor- 
ing is small inlaid white tiling. At the door- 
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way is the name in brown letters in Ger- 
man type. 











Burglars obtained 25 watches from the 
store of E. G. Yallowich, at 103 Commer- 
cial St., last week, by breaking a rear win- 
dow and entering the store last week. 

Charles T. Evans, of Utica, who was re- 
elected vice-president of the national or- 
ganization, stopped over in Buffalo en route 
to the convention, and met several of the 
local jewelers. He is popular in this city 
and his re-election meets with the hearty 
approval of Buffalo jewelers. 

Charles Schopp, who conducted a retail 
jewelry business in the grand court of the 
Ellicott Square building for more than nine 
years, and who about three and one-half 
years ago embarked in the wholesale jewel- 
ry business, has just had his business in- 
corporated under the name of “Charles A. 
Schopp, Inc.,” with himself, his wife, Usa- 
bell Schopp, and George Weiland as im- 
corporators. The company will conduct a 
wholesale jewelry business in the same 
quarters occupied by Mr. Schopp in the 
Beecher building in this city. 

With the vacation period at an end more 
interest is expected will be manifested in 
the affairs of the local retail jewelers’ or- 
ganization. The July and August round 
table talks were attended by only a small 
number, but that of Sept. 9 at the Teck 
Theater building is expected to draw out a 
large attendance. There are several matters 
of importance which are to be pushed for- 
ward this Fall and Winter. The prosecu- 
tion of the anti-auction ordinance on appeal, 
the fight against the breweries and news- 
papers who give articles of jewelry as 
premiums—the increase of membership 
campaign and several other matters are on 
the table and will have to be taken from 
their resting place. 

State Secretary Alfred O. Bald, who is 
also secretary of the local association, who 
with Mrs. Bald and their little daughter 
Audrey, attended the national convention 
at Chicago, returned yesterday the proud 
possessor of the Steele F. Roberts banner 
which was presented to the New York 
State Retail Jewelers’ Association because 
of its obtaining the largest number of 
members during the past year. -In his re- 
port submitted to the convention, State 
Secretary Bald certified that 82 retail jew- 
elers throughout the State affiliated with 
the organization during the past year, and 
this number it was found exceeded that of 
any other State organization. The banner 
will be exhibited to the New York State 
Retail Jewelers’ Association’s executive 
committee when that body meets next 
month. 








A report from an American Consular of- 
ficer in a European country states that a 
wholesale dealer in raw precious stones 
desires to import rubies, sapphires and 
emeralds, unpolished. Correspondence is 
preferred in German. Further information 
can be obtained by referring to file No. 13,- 
578, when writing the Bureau of Foreign 
and Domestic Commerce, Washington, D.C. 
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To Insure a Sufficient 
Supply of Watches for 
the Holiday Season Place 
Your Order Now for 


[llinois-Springfield 
Watches 


Import deliveries of foreign watches are being delayed, and 
may not be made at all in time for the holiday season. 


This naturally will intensify the demand for American-made 
movements. 


In normal times this increased business could be taken care 
of, but as the indications are that our monthly shipments of 
jewels, balances and springs may be interfered with there is 
a possibility of a shortage in our movements which many 
jewelers are providing against at the present time. 


Why not do likewise, and insure yourself against a shortage 
during the Fall and Holiday Season by placing your order 
for a supply of Illinois-Springfield movements now? 


Illinois Watch Company 
Springfield 
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Chicago Notes. 


Cyrus Price made a trip to St. Louis last 
week. 

Chas. Moe has returned from a Summer 
vacation at Atlantic City, N. J. 

J. B. McDonald, traveler for the Wolcott 
Mfg. Co., was in Chicago last week. 

John Hillinger, of R. J. Hillinger & Co., 
leaves this week on a trip to the Coast. 

Paul Korshak, retail jeweler in the Ma- 
sonic Temple,is on a trip to New York 
city. 

Herbert Bliss, of Bliss Bros. & Co., re- 
cently visited Chas. P. Crane, the Chicago 
representative of the company. 

Chas. S. Purdy, manufacturers’ repre- 
sentative, has removed from Room 700 to 
Room 702, at 29 E. Madison St. 

Geo. A. Armstrong, Chicago representa- 
tive of Paye & Baker Mfg. Co., leaves this 
week on a trip to Michigan points. 

At the office of Sproehnle & Co., A. W. 
Sproehnle was last heard from in Paris. 
He is expected home in about a week now 

Mark Holland, British representative of 
the Keystone Watch Case Co., whose head- 
quarters are in London, arrived here last 
week on the steamer Celtic. 

Hugo Thelin, of the Chicago office of 
the J. T. Mauran Mfg. Co., leaves this 
week on a trip to Iowa. S. E. Dickson, 
manager of the same office, is leaving short- 
ly on a northwestern trip. 

J. R. Hewett, traveler from the Chicago 
office of Hamilton & Hamilton, Jr., in Iowa, 
Missouri and Nebraska, came in to attend 
the American National Retail Jewelers’ 
Association’s convention. 

C. L. Hoefer, watchmaker in the Silver- 
smiths’ building, received the body of his 
son here last week. The young man died 
in New York and his remains were sent 
here for burial. 

M. Meyerson, A. E. Hutchinson and C. 
F, Pierce, travelers from the Chicago of- 
fice of the Alvin Mfg. Co., have left for 
their respective territories after having 
been in attendance at the convention last 
week. 

Chas. Aikin, retail jeweler of Hammond, 
Ind., returned last week from Holland as 
a steerage passenger, having been unable 
to secure first-class passage. He was in 
Amsterdam on a diamond buying trip 
when the war broke out. 

Robert L. Clark, traveling for the Wat- 
rous factory of the International Silver Co., 
and who has been a resident of Kansas 
City, Mo., has removed here with his fam- 


ily, and will make his permanent residence 
in Chicago in the future. 

Bernard Landsman, of the MHalpern- 
Landsman Co., retail jewelers of 8&4 E. 
63d St., is missing and no one knows 
where he is. Mr. Halpern, his partner, 
claims that Landsman has a most valuable 
stock of goods with him. The concern 
owes about $6,000 and has nominal assets 
of $2,500. 

The Jeffrey Jewelry Co., a new jewelry 
store at Indianapolis, Ind., has no connec- 
tion whatever with the Jeffrey Jewelry Co., 
of Chicago. A number of manufacturers 
and wholesalers are under the impression 
that the Chicago concern and the Indian- 
apolis concern are under the same man- 
agement, but they are separate and dis- 
tinct concerns and have no connection with 
each other. 

The one topic of conversation this week 
was the successful manner in which the 
ninth annual convention of the American 
National Retail Jewelers’ Association was 
handled. The way that Wm. F. Juergens 
handled the entertainment features won 
the admiration of all. Not a hitch marred 
the proceedings. It will be many days be- 
fore another convention will be handled 
like this one was, and Chicago feels that 
no other city will ever outdo her in the 
regal entertainment provided for the vis- 
itors while they were here. 

In these days of war in Europe when the 
newspapers are printing reams of extras 
with very little news, there is one man in 
the trade here who knows all about it. He 
is Emanuel Stern, salesman for S. Buchs- 
baum & Co. In a little water-filled tin 
basin in the workshop, on which float chips 
of wood representing the rival navies, Mr. 
Stern executes marvelous strategic ma- 
neuvers. A jump from the Baltic Sea to 
the Mediterranean is nothing for Mr. Stern 
to make in a second. Terrific naval battles 
are explained every day, and Winston 
Churchill, first lord of the British admiral- 
ty has cabled Mr. Stern for terms, as his 
own special adviser. On land Mr. Stern is 
equally well informed. He gets everything 
hot off the bat. News from Austria is se- 
cretly delivered to him every morning in his 
Vienna rolls; when he dines out he receives 
news from France in the French salad 
dressing, and the complete plans of the 
German army are sent to him every day in 
frankfurters from Milwaukee. Mr. Stern 
will be married early in October, and evi- 
dently is acquainting himself with battles 
so as to be thoroughly prepared for the 


future. 





W. H. Ricaby, president of the 24- 
Karat Club, has just returned from a 
pleasant trip to Detroit, Cleveland and Co- 
lumbus. Mr. Ricaby called on members 
of the association in the various cities vis- 
ited, and picked up a number of valuable 
ideas on association work. 

Charles Kapp, of the firm of Walcott 
& Kapp, 344 Superior St., has returned 
from a vacation trip through the New 
England States. Mr. Kapp was the guest 
of friends on an automobile tour. They 
covered practically all the New England 
States. 

The first meeting of the Fall will be 
held by the 24-Karat Club, Sept. 8. There 
is considerable unfinished business which 
will hold the attention of the members for 
some time, and steps will also be taken 
toward the organization of a _ bowling 
league. It is hoped to secure four teams 
from among the jewelers and two among 
the optometrists. 

A man, aged 25 years, and single, re- 
siding on a farm near Eaton, O., was 
recently arrested at Dayton, O., and 
turned over to Richmond, Ind., authorities 
who wanted him on forgery charges. He 
is charged with working a forged check 
scheme on various business men both in 
Dayton and at Richmond, Ind. Among the 
merchants who accepted the worthless 
paper was Aman & Co., jewelers at Day- 
ton, who received a $17 check in payment 
for a watch. The man was arrested several 
days previously and turned loose, as he had 
never been arrested before and had failed 
to realize on the worthless checks. He 
promised to return to his farm home at 
Eaton. The Richmond authorities then ap- 
peared upon the scene, and he was re- 
arrested and taken to Richmond. 








A business man in India has written to 
an American Consul asking to be put in 
touch with American manufacturers of 
silver and gold ornaments, watch chains, 
necklaces, etc. He also desires to obtain 
the names of manufacturers who make ma- 
chines according to special instructions to 
produce gold beads from thin sheets. Cor- 
respondence should be in English. For 
further information refer to file No. 15,- 
576, when writing to the Bureau of For- 
eign and Domestic Commerce, Washing- 


ton, D. C. 
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Edwards - Ludwig-Fuller | 


Jewelry Co. 


(Formerly EDWARDS & SLOANE JEWELRY CO.) 


WHOLESALERS OF 


Jewelry, Watches, Diamonds, 
Clocks, Silverware, Cut Glass, 
Tools, Materials, etc. 


Catalog on Request 











Enamel Ring Mountings 
All Platinum Mountings 
Platinum Inlaid Mountings 
Platinum and Gold Mountings 


Original and artistic designs that will ap- 
peal to your customers. 

People want something out of the 
ordinary. 

We are specializing in this line and are 
prepared to send convincing designs any- 
where on request. 

Don’t overlook this opportunity for 
profitable business. 


MEYER JEWELRY CO., 
Boley Building 














Kansas City 
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C. C. HOEFER W. H. JOERS E. 0. BAUMGARTEN 


Hoefer Jewelry Company 


WHOLESALE 


WATCHES 
DIAMONDS 
JEWELRY 


MERRY BUILDING 
No. 1009-11 Walnut St., KANSAS CITY 














GOOD QUICK REASONABLE 
WORK SERVICE PRICES 


ek tf 


Our 3 Best Points 


Porter & Wiser Jewelry Co. 


Manufacturing Jewelers, Engravers, Repairers 


Evans Building, Kansas City 









































a 


o 









































1914. 


September 2, 





Fritz Wetzel has gone east to visit rela- 
tives. 

Miss Gertrude Fuerst is spending a few 
weeks at Cedar Point, O. 

Fritz Fromme, with the Baldwin-Miller 
Co., is visiting relatives at Chillicothe, O. 

A. Weinberg has opened a jewelry and 
watch Washing- 
ton St. 

Mr. and Mrs. William F. Burns are home 
after an automobille trip with friends to 
Rockville. 

Frank Reeder, of the engraving depart- 
ment of Charles Mayer & Co., has returned 
from an extensive Canadian trip. 

Carl F. Walk, of Julius C. Walk & Son, 
has gone to Yellowstone Park, where he 
will join his family for a tour of the north- 
west. 

Wilbur Smith, manager of the optical de- 
partment of the Gray, Gribben & Gray Co., 
has returned from Chicago; Milwaukee and 
3enton Harbor. 

Mrs. Charles B. Dyer, who was oper- 
ated on at the Methodist Hospital for 
appendicitis, has left the hospital and is 
improving rapidly. 

While camping along the Wabash River, 
near Terre Haute last week, Elwood Dar- 
row found a pear-shaped pearl, weighing 
411% grains and which is said to be worth 
from $1,200 to $1,500. 

Emil Mantel is making extensive altera- 
tions at his store in W. Washington St. A 
new store front, providing better display 
windows, put in. The interior 


repair shop at 245 W. 


has been 
of the store also is to be remodeled and 
redecorated. 

An ordinance has been introduced in the 
city council providing that pawnbrokers 
may not charge to exceed 8 per cent. in- 
terest per annum. The ordinance also pro- 
vides that an article pawned may not be 
sold for one year. 

Charles B. Dyer had a sample room at 
the Claypool Hotel last week during the 
Beta Phi Sigma convention. Mr. Dyer has 
sold a beautiful silver trophy to Mayor 
Joseph E. Bell for the Indiana golf tour- 
nament. 

Among retail jewelers in the city last 
week were: C. M. Hunnicutt, Rockville; 
George F. Long, New Richmond; W. W. 
Dale, Worthington; J. M. Seifert, Mul- 
berry; H. B. Connaway, Gwynneville, and 
Frank Raber, Anderson. 

The Jeffrey Jewelry Co., owned by Will- 
iam A. Markus, has begun business at 121 
S. Illinois St. The store is attractively 
fitted with mahogany fixtures. Hyman 
Markus, a brother of Mr. Markus, is man- 
ager of the store. W. A. Markus is also 
proprietor of the Tiffin Jewelry Co. 

This city was represented at the meet- 
ing of the American National Retail Jew- 
elers’ Association in Chicago last week by 
Mr. and Mrs. Charles W. Lauer, Sr., 
Charles W. Lauer, Jr., J. P. Mullally, first 
vice-president of the Indiana Retail Jew- 
elers’ Association, and George S. Kern. 

The vigilance committee of the Indian- 
apolis-Chamber of Commerce has won its 
first case in its efforts to enforce the law 
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forbidding fraudulent advertising. The 
manager of a salvage company was ar- 
rested for false advertising and entered a 
plea of guilty and was fined. Each Mon- 
day the committee has a meeting at which 
any merchant or citizen may file complaints 
of fraudulent advertising. 

Wholesale and jobbing jewelers are in- 
viting their customers throughout Indiana, 
Onio and Illinois to attend the “made-in- 
Indianapolis” exhibit to be held here dur- 
ing the State fair the week of Sept. 7. 
\rrangements for the exhibit are under 
the direction of the Indianapolis Chamber 
of Commerce, which has arranged for a 
uniform decorative scheme in all of the 
downtown streets. \bout 150 manufac- 
turers have reserved Exhibits are 
to be given in display windows, each mer- 
chant giving one-half of his window space 
for the manufacturers’ exhibits. 


space. 











W. E. of Oshkosh, 


Pryne, optometrist, 
Wis., is recovering from a serious illness. 
Louis W. Bunde, president of the Bunde 
& Upmeyer Co., is making rapid progress 
with the erection of a handsome new resi- 
dence on the east side. 
Harry Kinsella, in charge of the optical 


M. Barrett Co.’s depart- 
moved his parlors into 
first floor of the 


parlors at the G. 
ment has 
larger quarters on the 
store. 

Edward Loeser, son-in-law of L. Block, 
head of the L. Block Jewelry Co., 1214 
Majestic building, and a member of the 
Block traveling sales force, suffered the 
loss of his father Aug. 16. 

John M. Scheer, of Green Bay, Wis., has 
purchased the stock of jewelry of J. Van- 
Elson, Appleton, Wis., and will move 
it to Green Bay, where he plans opening 
one of the finest jewelry stores in Wis- 
consin. 

The Bunde & Upmeyer Co., the Alsted- 
Kasten Co. and the Louis Esser Co., the 
three leading Milwaukee jewelry houses 
located east of the Milwaukee River, have 
been closing their stores Saturday after- 
noons during the past two months. 

\ new jewelry store is being opened at 
Fox Lake, Wis., by E. E. Phelps, formerly 
of Beaver Dam, Wis., who for the past 
four years has been the head repair man 
in one of the largest jewelry stores in Du- 
luth, Minn. Mr. Phelps has rented the 
store formerly occupied by O. J. Litscher, 
until a few months ago engaged in the jew- 
elry business at Fox Lake. 

Wisconsin was represented at the annual 
convention of the American National Re- 
tail Jewelers’ Association, held in Chicago, 
\ug. 24 to 28, by an unusually large dele- 
gation. Jewelers attended from practically 
every section of the State. The official 
delegates of the Wisconsin Retail Jewelers’ 
\ssociation included the following: Henry 
F. Stecher, A. J. Stoessel, Milwaukee; Gus- 
tav Keller, Appleton; L. L. Littlefield, 
Delevan, and L. R. Moore, Sparta. A. W. 


store, 


der 


Anderson, Neenah, Wis., secretary of the 
national and Wisconsin association, was, of 
course, a prominent figure. 
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TRADE CONDITIONS. 


Further stimulation of business was noticeable 
this week and the beginnings of a good Fall trade 
were distinctly felt in Kansas City and money is 
liberally. Many jewelers have 
particularly 
a marked 
tt. Whole- 
which 


being spent more 


warning the buyers of 
that 
degree, arid the warning is having e 
busy with their Fall 
will be issued in October. 


been jewels, 






diamonds, prices may advance 


catalogues, 


salers are 





C. C. Hoefer, manager of the Hoefer 
Jewelry Co., has been covering parts of 
Missouri in August, visiting the trade. 

The store of J. W. Keller, 1731 Troost 
Ave., was entered recently by burglars, who 
climbed over the transom and helped them- 
selves to six watches and two chains. 

Mrs. S. Neilson, formerly job clerk of 
the B. Norton Jewelry Co., whose husband 


is watchmaker at the establishment, has 


been sick with typhoid fever, but is re- 
covering rapidly. 

The new wallcases for clocks and also 
the cut glass room for the Kansas City 
Clock & Silverware Co. have been com- 


pleted and add much to the effectiveness 
of the display quarters. 

M. Klein, of the Klein Jewelry Co., is 
enjoying a month’s visit at South Haven, 
Cleveland and other eastern points. He 
took in the jewelers’ convention in Chicago. 
He is accompanied by his family. 

C. S. Craven, proprietor of Craven’s Dia- 
mond Shop, Kansas City, left Aug. 25 for 
a long cruise on the Great Lakes. Mr. 
Craven stopped off at Chicago for the con- 
vention and his lake trip included a visit 
to Mackinac Island. 

C. B. Norton has motored to Park Rap- 
ids, Minn., with his family. They plan a 
three weeks’ outing trip and expect to 
visit several small resorts. There has been 
an unusual amount of sickness during the 
latter weeks of August in the C. B. Nor- 
ton Jewelry Co. One day nine persons, 
half of the force, were absent. 

The body of Mrs. W. A. Montague, who 
was fatally hurt in an automobile accident 
near Kansas City, is being held in a vault 
near that city, pending the recovery of her 
husband and son, who were also injured. 
It was feared that the two fractures of the 
skull suffered by Roland might result fa- 
tally, but he is now said to be making good 
headway toward recovery. Mr. Montague 
13 still in the hospital. The daughter, Mar- 
garet, is suffering from nervous prostra- 
tion as a result of the tragedy, though her 
injuries in the wreck were not dangerous. 

Sedalia, Mo., has now an even hand- 
somer jewelry and optical establishment in 
that of Ormond & Klueber than this enter- 
prising firm showed prior to the collapse 
of the Omeara and Yeater buildings, Aug. 
2. The jewelry firm had fortunately fore- 
seen the collapse and had removed much 
of the stock to safety in a large vacant 
storeroom at 118 E.3d St. This building was 
immediately subjected to extensive remod- 
eling operations, a balcony being installed 
and a handsome entrance being made. 
Monday, Aug. 24, Ormond & Klueber held 
a formal opening in their new store. 
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FRANCISCO) 





TRADE CONDITIONS. 

The tendency toward an advance in prices on 
certain articles of jewelry and the prospect of a 
shortage of many lines of merchandise, owing to 
the tying up of commerce and industry by the war 
in Europe, has stimulated business in the whole- 
sale quarters here quite a bit the last two or three 


weeks, according to from various estab- 
lishments, and the trade looks for earlier buying 
for the holidays than is usually experienced. While 
various lines of business are being retarded tem- 
porarily in this section by the interruption of the 
export movement of crops and manufactured 
goods and the cutting off of imports, no serious 
effect upon business here this Fall and Winter 
is anticipated by the trade. 


reports 





Mrs. Blanche Schwartz is preparing to 
open optical parlors on the fifth floor of the 
Bank of Italy building. 

J. H. Kelly, manager of the optical de- 
partment of the Morgan & Allen Co., spent 
a few days at Monte Rio not long ago. 

W. A. Kaufman, buyer of jewelry and 
silverware for the Emporium, has been in 
New York since the middle of the month. 

J. Monasch, representing S. H. Friend, 
has started on a long trip, going south from 
here. He is not expected back for sev- 
eral weeks. 

Arthur B. Morris, traveler for the cut 
glass and silverware department of the A. 
W. Pike Co., is making a long trip over 
his territory. 

E. D. Clarabut, who represents a num- 
eastern cut glass and silverware 
local office after a 


ber of 
lines, is back at his 
northern trip. 

T. L. Lyons, manager of the Lyons Gem 
Co., expects to go on the road again early 
in September after spending a month at 
headquarters here. 

Geo. McNear, department manager for 
R. Mohr & Sons, is spending a vacation 
at Cazadero in Sonoma County, accom- 
panied by his wife. 

S. J. Hammond, of S. J. Hammond & 

Coast representatives of the Ansonia 


Co., 


Clock Co. has just returned from the 
southern part of the State. 
J. A. Lewis, manufacturers’ representa- 


tive, called on the trade in the Sacramento 
Valley the past week and expects to leave 
shortly for southern California. 

A. V. Davidson, manager of the local 
branch of the National Jewelers Board of 
Trade, has gone north on a business trip, 
his destination being Seattle, Wash. 

Friends of Chas. Noack, Sacramento, 
Cal., who used to be a frequent visitor at 
the local sample rooms, regret to learn that 
he has been confined to his home for some 
little time by illness. 

Among the out-of-town jewelers to call 
on the San Francisco trade recently were: 
F. C. Fagercrans, St. Helena; Ed. Green, 
of G. W. Green & Son, Woodland; M. 
Friedberger, Stockton, and J. Christensen, 
Rio Vista. 

Another wedding is to take place shortly 
at the home of Leon Carrau, of Carrau & 
Green, the engagement of his daughter, 


Mrs. Hazel Burson, to Arthur C. Bowles, 
Pacific Coast manager of an eastern com- 
pany, having just been announced. 

E. A. Benson, optometrist in the Bank 
of Italy building, sustained a gash in his 
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forehead recently, when he was thrown sev- 
eral feet by an explosion while working 
over his automobile. He was removed to 
the Emergency Hospital in an unconscicus 
state, and when he came to three stitches 
had been taken in his head. He is back at 
his office again now. 

A man was arrested here a few days ago 
on suspicion of being a diamond thief, 
whom the police say has been operating 
in the stores of this city for some time. 
According to the police the method used 
by the alleged thief was to enter a store 
and ask to see some diamonds, then to dis- 
tract the clerk’s attention and slip one of 
the gems into his pocket. 

The firm name of Conningham, Fleissner 
& Kron, a corporation engaged in the re- 
tail business on the second floor of the 
Head building, has been changed to Fleiss- 
ner & Kron. The change is a change in 
name only, however, as Mr. Conningham 
has not been connected with the business 
for some time, and Gus. A. Fleissner and 
Audrey Y. Kron continue in charge in the 
same capacities as heretofore. 








Seattle, Wash. 





L. Burnett, of Burnett Bros., Chehalis, 
was a recent visitor in Seattle. 

Harry Silver, of H. Silver & Co., left 
recently for the east on a combined busi- 
ness and pleasure trip. 

W. E. Gurr, Chelan, Wash., was in town 
recently attending the Manufacturers and 
Merchants’ Annual Fair. 

Herman H. Apfel, of the I. Lachman & 
Sons Co., has returned after spending a 
month at Long Beach, Ore. 

F. H. Towne, Okanogan, and _ wife 
stopped at the Frye Hotel while attending 
the Manufacturers and Merchants’ Annual 
Fair. 

S. Friedlander is enjoying a short vaca- 
tion at Sol Duc Hot Springs. During his 
stay there the business will be in charge of 
Louis Friedlander. 

Marcus Mayer, of Jos. Mayer & Bros., 
returned from his Alaskan trip recently. 
He reports that conditions look very bright 
for Alaska’s future. 

J. H. Grover, of this city, left recently 
to open a store at Morton, Wash. He 
moved into the location left vacant by the 
removal of J. A. Haynes. 

Horace Condy, Sedro Woolley, left re- 
cently to attend the American National 
Retail Jewelers’ Association convention at 
Chicago as the representative of the Wash- 
ington Retail Jewelers’ Association. 

A. J. Cranwell has taken over the loca- 
tion at 917 Second Ave. temporarily. He 
will occupy these quarters until the first of 
the year. In the meantime he is still run- 
ning his First Ave. store. 

Sam Cohen, with M. M. Cohen & Co., 
Spokane, was in town for a few days after 
spending his vacation at Seaside. Mr. 
Cohen visited his cousin, A. C. Cohen, a 
local jeweler, before returning home. 

J. C. Wahlen, Raymond, Wash., was 
stricken recently and died of heart failure. 
The deceased was one of the oldest jew- 
elers in the State. He leaves sons who 
are also interested in the jewelry business. 

For the first time in many years John S. 
Adler, Pacific Coast agent for a number of 
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lines, failed to call on his trade for Fall 
business. Max J. Newman made the trip 
for him, and incidentally called on the trade 
for the first time. 

The store of E. Hoesleck was broken into 
by thieves one night recently. It is thought 
that two men committed the burglary, as 
four suitcases were filled with merchandise 
and stolen. The safes were not touched, 
but it is estimated that they made away 
with $1,000 worth of merchandise. The 
loss is fully covered by insurance. 








San Antonio, Tex. 


R. N. Wood, Alice, Tex., has sold out his 
business to John W. Taylor. 

Arthur Davis, of Nobbe & Co., Galves- 
ton, Tex., was a recent visitor in San An- 
tonio. 

Neal 
moved 
nue D. 

H. M. Tobias, late of Anson, Tex., has 
opened a new jewelry store at Three Riv- 
ers, a new town in Live Oak County, Tex. 

R. C. Lehman, of the firm of Dan S. 
Dunham & Co., is spending some time in 
Houston and Galveston, combining business 
and pleasure. 

R. M. Maxwell, has started a watch re- 
pair shop at 1327 W. Commerce St., and 
has been appointed watch inspector for the 
San Antonio, Uvalde and Gulf Railway. 

H. L. Jaster, with the E. Hertzberg Jew- 
elry Co., has just returned from a pleasant 
visit to his former home in Leavenworth, 
Kans. He also visited Kansas City, and 
stopped over in Dallas. 

Fernberg & Barnett is the name of a 
new firm of jewelers who have opened a 
store at 602 Main St., Houston, Tex. This 
firm has several other jewelry stores, one 
of which is in Oklahoma City, Okla. 

Dr. R. D. Horton, who has been in Cor- 
pus Christi for some months on account of 
his wife’s health, has returned to El Paso, 
where he was formerly in business, and has 
reopened his offices there. Dr. Horton 
stopped over in San Antonio on his way 
to Ei Paso. 

The widening of Alamo Plaza will cause 
some inconvenience at the store of the 
P. J. MeNeil Jewelry Co., where the front 
of the store will be cut off to conform to 
the new street line. In order to have as 
much room as before, the same amount of 
space will be added to the rear of the build- 
ing. The new front will give even better 
show windows than the ones now in use. 

A replica of the statue of the late Mayor 
Jones, of this city, has been drawing at- 
tention in the Houston St. window of the 
E. Hertzberg Jewelry Co. The statue is 
the work of Pompii Copins, a sculptor of 
international reputation, who has for some 
years made his home in this city. The 
statue when completed will be placed on 
the new bridge which is being built on 
Commerce St. 


watchmaker, has 
to 123 Ave- 


local 
Avenue D, 


Curry, a 
from 112 








A new jewelry store has been opened for 
husiness at Jennings, La., and is conducted 
by E. M. and L. A. Robinson, who former- 
ly ran the Ville Platte Jewelzy Co., at Ville 
Platte, La. The establishment is located on 
Main St., between Market and Plaque- 
mine Sts. 
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D. Miller expects to open his new store, 
‘ 


S. Spring St., the coming week. This 
is the store formerly occupied by A. B. 
Watson. 

H. P. Smith, manager of the G. D. Da- 
vidson Co., has returned from his trip to 
El Paso and Yuma. Mr. Davidson is still 
in the east. 


99 
ae 


George Germain, of the E. Bastheim Co., 
has gone on a trip around the “kite-shaped” 
track. This company has recently gone 
into the automobile clock business quite 
largely. 

Fritz Barkan, of the California Jewelry 
Co., San Francisco, is here for a few days, 
as are also I. Ackerman, manufacturing 
jeweler, New York, and Mack Levy, rep- 
resenting Whitelaw Bros., New York. 

A gold spade, set with diamonds, and 
used at the beginning of work on the 
great new building for the Broadway De- 
partment Store, was furnished by Brock 
& Co. It is a much-admired piece of work. 

The following out-of-town jewelers have 
been here recently: P. M. Germain, Gar- 
den Grove ; S. B. Clem, Redondo; George 
E. Tufford, Pomona; H. L. Fredrick, 
Santa Barbara, and Mrs. F. E. Jenkins, 
Imperial. 

Paul Grimm, formerly manager of the 
Geneva Watch & Optical Co., expects soon 
to open a jewelry business in the Title 
Guarantee building. If later on business 
conditions improve he will get a store on 
the ground floor. 

The contract for placing 35 clock move- 
ments in an equal number of cases in the 
Federal building has been let to O. L. 
Wuerker for $335. The work of installa- 
tion will begin as soon as they are received 
from the factory in the east. 

Every year Montgomery Bros. furnish 
to the Southern California Veterans’ As- 
sociation a handsome diamond badge and 
to the Women’s Auxiliary a 14-karat gold 
and emerald badge. The order for the 
present year has just been delivered. 

S. Simmons, of the Diamond Shop, 443 
S. Broadway, announces that he intends 
to retire from the jewelry business in or- 
der to give his attention to other and larger 
business interests in which he is concerned, 
although his lease does not expire for a 
year and a half and the location is very 
central. 

Mrs. McDonald, formerly for 10 years 
a saleswoman with the Geneva Watch & 
Optical Co. and lately in the jewelry de- 
partment of the Ville de Paris, has gone 
back to her old home in Philadelphia, ex- 
pecting to remain there. Mrs. Bagby, who 
was also with the Geneva company for 10 
years, is now at her old home in Canada. 

A. E. Morro, accompanied by his wife, 
has returned from a two weeks’ fishing 
trip on the San Gabriel River. Mr. Morro 
had his automobile stolen recently at Long 
Beach, but fortunately not only recovered 
the machine but was able to identify the 
young man who took it. The boy proved 
to be the son of a wealthy man, who paid 
all damages. 

J. Wiesenberger, formerly a well-known 


Broadway jeweler, was in Berlin, Ger- 
many, just before the outbreak of hostili- 
ties. A letter was received from him at 
that time in which he stated that he in- 
tended soon to start for London. Samuel 
Friedman, of this city, who is Mr. Wiesen- 
berger’s nephew, has had no word what- 
ever from him since that time. 

Otto Jaeschke, head of the watch de- 
partment of the G. D. Davidson Co., 307 
S. Spring St., arrived home from Europe 
a few days ago. He was fortunate in 
getting away before hostilities broke out. 
He had been one day at sea when war was 
declared. He had visited England, Ger- 
many, France and Belgium, and reports 
having had a very delightful trip. 

On the order of the Chamber of Com- 
merce of Wilmington, a port on the Los 
Angeles harbor, Brock & Co. have just 
furnished a sterling silver punch bowl, 12 
cups, ladle and tray to be presented to 
the steamship Missourian in recognition of 
her service in bringing the first cargo 
through the Panama Canal, and discharg- 
ing the same at the Los Angeles harbor 
at Wilmington, Aug. 28, 1914. 

Arthur Turner, traveling salesman for 
the E. W. Reynolds Co., after visiting San 
Diego on a business trip recently, went to 
Glenn Ranch, where he joined Mr. Rey- 
nolds, Mr. Butler and Ed Turner and their 
families, and spent two days with them. 
During his visit there a large rattlesnake 
was discovered by their Japanese chef 
about 150 feet from Mr. Turner’s tent. The 
reptile was shot by Mr. Butler, and had 
nine rattles. Nctwithstanding this rather 
startling incident, all those at the camp 
report having had the finest time of their 
lives. 








Pacific Coast Notes. 





Chas. Frye has secured new quarters in 
Cucamonda, Cal., where he has more room. 
The store is being remodeled and new fix- 
tures will be installed. 


R. A. Moore, Brawley, Cal., has con- 
structed for himself a two-passenger auto- 
mobile to suit his own ideas of beauty, 
utility and convenience, using what he con- 
siders the best parts and attachments of 
teveral makes of cars, 

It is reported that a rich vein of lapis 
lazuli has been found in San Antonio Can- 
yon by Gordon Surr and L. J. Childs, as- 
sayists and mining men of San Bernardino 
and Rialto, Cal. They returned from Camp 
Baldy recently bringing specimens with 
them. These are of the pink and gray 
coloring, which is common in Plumas 
County. 

J. C. Wahlen, Raymond, Wash., was 
stricken with heart disease on Aug. 16 and 
died that afternoon in his apartment above 
his place of business. He had gone up- 
stairs to lie down and was found dead 
about 30 minutes later. His business is 
valued at $20,000, and he leaves consider- 
able property besides. He is survived by a 
widow, who lives in Portland, Ore., three 
daughters and two sons. Two of his sons- 
in-law—W. Schuneman, of ~- Hoquiam, 
Wash., and W. H. Turick, of Portland— 
are in the jewelry business. The family 
moved to Raymond from Petaluma, Cal., 
about six years ago. 
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See ice 


Samuel Dougan has been succeeded by 
William Dougan, Glenwood Springs, Colo. 
The Paulson Jewelry Co., of Burley, 
Idaho, will move into its new building 


Sept. 1. 

Fick & Beck, who formerly conducted a 
jewelry business at Collinsville, Okla., have 
opened at Franklin, Nebr. 

L. F. Cornwell, 
visitor last Friday. He is 
starting in business again at that 
when conditions become more settled. 

Harry Hellerstein, who for several 
months past has been seeking a location, 
has disposed of his stock and fixtures here 
and opened a new store in El Paso, Lex. 
Harry B. Kortz has second 
jewelry store at Hellerstein’s former loca- 
tion, 913 15th St. 

“Ted” Syman, the well-known local de- 
signer, has signed a contract with the 
Bijou Francaise magazine of Paris, where- 
by he has agreed to furnish that publica- 
tion with two pages of his original jew- 
elry designs each month and guaranteeing 
them exclusive rights for a stipulated term. 
This is said to be the first instance in which 
such a contract has ever been given an 
American designer by a foreign publica- 
tion. Mr. Syman’s first contribution wil? 
appear in the October issue of the Paris 
monthly. 


Pueblo, was a Denver 
figuring on 


place 


opened a 








Cleveland. 





S. H. Brainard, of Medina, and Nelt 
Jarr, of Ashland, were in Cleveland last 
week. 

John Hoise, Barberton, who has been in 
business there for a number of years, has 
sold out to P. J. Bergen, who has taken 
possession of the store. For the present 
Mr. Hoise will not enter into business. 

A. Black, who has been doing business 
on Lorain St. and who suddenly disap- 
peared, taking with him his tools and the 
greater part of his stock, over a year ago, 
returned to his wife and children last week, 
and shortly after shot himself, dying al- 
most instantly. 

Two men connected with a jewelry com- 
pany of this city, who were arrested re- 
cently on charges of operating a game of 
chance, were discharged in the Municipal 
Court by Judge Sanders. The judge de- 
cided the sales plan of the firm awarding 
premiums to certain customers does not 
constitute a game of chance. 

W. B. Grigsby will shortly open a store 
on Euclid Ave., near E. 135th St. He for- 
merly operated a store on Euclid Ave. at 
Lake View, but owing to ill health was 
forced to retire, and, after spending sev- 
eral months in Florida, returned to accept 
a position as manager of the store of An- 
tonette Rose, and later left there and has 
been working for R. J. Thornton. From 
that store he leaves to engage in business 
for himself. 


E. B. O. Smith, who was formerly en- 
gaged in business in Lancaster, O., has 
moved to Barnesville, O., where he will 


open a new store about Oct. | 
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B. O. Hess, of the Hess & Culbertson 
Jewelry Co., a son of President George 
J. Hess, of that company, will be mar- 
ried in October to Miss Mona Alden, of 
St. Louis. 

The Hess & Culbertson Jewelry Co. has 
been given the contract for furnishing the 
medals for the anuual 10-mile swim of the 
Missouri Athletic Association, which is to 
take place Sept. 7. 

The F. W. Drosten Jewelry Co. has on 
exhibition the large cup furnished by it 
for the annual 10-mile swim of the Mis- 
souri Athletic Association. 

Manager Frank Sohus, of the A. R. 
Brooks Co., and iis wife spent Saturday 
and Sunday at the country place of A. R. 
Brooks, president of the company, at 
Wright City, Mo. Mr. and Mrs. Brooks 
spent a part of the week in the city. 

The stock of A. Hotchner & Sons, dia- 
mond merchants of St. Louis and Ant- 
werp, was sold at auction Thursday at the 
company’s quarters in the Holland build- 
ing. The bulk bid was $1,500, but the 
parcel bids aggregated $1,629, and disposal 
was made under the parce) bids. 

The Fall term of the St. Louis Watch- 
making School, conducted by R. Jaeger- 
mann, 5815 Easton Ave., will begin Sept. 
8, and from present indications the attend- 
ance of this term is going to be quite large. 
The school, which was established in 1886, 
has been giving instruction of a high qual- 
ity, “The success of the student” being 
the watchword of the management for 
many years, 

James J. Burke, president of the Brooks 
Jewelry & Optical Co., who has just re- 
turned from a trip to New York, on which 
he was accompanied by his daughter, Miss 
Jeannette Burke, was the guest of Commo- 
dore Hildebrand, of the Lindo] Jewelry 
Co., Providence, on a launch cruise on 
Jamaica Bay. They were caught in a 
storm and had to put in at the Bell Harbor 
Yacht Club, Rockaway, for safety. They 
found it necessary to remain there about 
four hours. 

The following out-of-town jewelers 
were in St. Louis during the past week: 
Jacob E. L. Bersch, Waterloo, Ill.; P. C. 
Grove, Okmulgee, Okla.; E. M. Roberts, 
Mt. Olive, Ill.; O. J. Sutton, with J. L. 
Wolff, Paducah, Ky.; C. F. Gardner, 
Christopher, Ill.; C. L. Gundlach, Belle- 
ville, Ill.; E. L. Meyer, St. Charles, Mo.; 
Mr. Smith, of Coswell & Smith, Austin, 
Tex.; B. H. Robbins, Germantown, IIl.; 
Mr. Jackson and wife, of the Brinkley Jew- 
elry Co., Brinkley, Ark.; M. Hendler, 
Staunton, Ill.; T. H. Edwards, Clarksville, 
Mo., and August Kalbitz, Red Bud, IIl. 

The first thing done by L. A. Fassett, 
of Weiss & Fassett, diamond importers, on 
his return to St. Louis from Belgium, fol- 
lowing the outbreak of the war, was to 
issue a proclamation of neutrality at the 
Weiss & Fassett place of business. Real- 
izing that his return from the theater of 
war would naturally lead to discussion of 
the conflict and probably to expressions of 
bias, he posted a notice, with the approval 


of his partner, M. L. Weiss, which reads 
as follows: “We request that war talk be 
excluded from this office.” When anyone 
undertakes to start a war discussion in 
the Weiss & Fassett office his attention is 
called to the proclamation, and he is given 
to understand that persistence will be 
looked upon as a casus belli. The Weiss 
& Fassett firm is going to have peace if it 
has to fight for it. 

The Pierce Loan Co., 713 Pine St., filed 
three suits in the Circuit Court Saturday 
against the Buffalo Commercial Insurance 
Co., of Buffalo, N. Y.; the Buffalo German 
Insurance Co., of the same place, and the 
Netherlands Fire & Life Insurance Co., 
of The Hague, for an aggregate of $4,000 
alleged to be due under policies for fire 
damage sustained by the company May 12. 
The suits result from failure of appraisers 
to agree on the loss. The Pierce company 
made demand for the face of the policies. 
The insurance companies disputed the ac- 
curacy of the valuations. Appraisers were 
chosen, S. E. Morrison representing the 
Pierce companies and W. A. Gill repre- 
senting the insurance companies. The ap- 
praisers chose Charles J. Becker as um- 
pire. After several disagreements Morri- 
son and Becker fixed the damage at $4,100 
and signed an award to that effect. Gill 
refused to sign and the companies refused 
to pay. The company now asks the Court 
to allow the face of the policies and 10 
per cent. extra for vexatious delay. The 
insurance companies recently asked an in- 
junction to restrain the Pierce company 
from bringing suit, alleging that Becker 
had resigned. No action has been taken 
on the suit for an injunction. 











George Weyhing has been spending a 
vacation in lake travel, going to Buffalo, 
and later going up the lakes and returning 
to Sarnia, Ont. 

R. E. Rogers, of Kunz & Rogers, and R. 
L. Weyhing, of the Weyhing Bros. Mfg. 
Co., returned recently from a short vaca- 
tion spent at Algonac. 

Emil Vogel has given a chattel mort- 
gage on his stock to the Charles A. Berkey 
Co. for $566. He conducts a store on Mt. 
Elliott Ave. and has been in business about 
a year. 

It is expected that there will be a large 
attendance of jewelers in Detroit during 
G. A. R. week, as the parades and other 
events of the reunion will make a striking 
spectacle. 

Wright, Kay & Co. attracted considerable 
attention during G. A. R. week by the ex- 
hibition of war-time relics in their window. 
Many of these are articles owned during 
the war by Lieut. E. B. Wright, of the 
First Michigan Artillery. 

J. A. Hornick had a window broken re- 
cently. It would appear that there is an 
organized gang of jewelry thieves in the 
city again, as a number of stores have had 
windows broken, although generally the 
miscreants have been frightened away 
without anything having been stolen, 

William R. Grainger, president of the 
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Grainger-Hannan-Kay Co., was seriously in- 
jured in an automobile accident last Thurs- 
day night and was taken to St. Mary’s Hos- 
pital, where it was at first throught that 
his skull was fractured. Saturday it was 
stated that while Mr. Grainger was not out 
of danger, he had a good chance to re- 
cover. Harold D. Cady, driving the car, 
suffered severe wrenches and bruises. H. 
D. Cook, another occupant of the machine 
suffered a broken arm and bruises, while 
Hugh Vaughan and wife escaped with 
bruises only. The car struck a sand pile 
and overturned. 














R. A. Gambell, retail jeweler of Baymil- 
ler St., has moved to California. 

Schmidt & Newmeister are installing new 
machinery in their factory, 77 Glenn build- 
ing. Each machine is operated by a sep- 
arate electric motor. 

John Hoise, Barberton, O., has sold his 
jewelry store to P. J. Burgen, who was 
formerly identified with the Dueber Watch 
Case Mfg. Co., Canton, O. 

Eli Gutmann, of the L. Gutmann & Sons 
Co., is in the northwest. C. E. Payne has re- 
turned from the south. T. Reed Botts is 
home after a trip in Ohio and Indiana. 

David Rosenbaum, of the American Jew- 
elry Co., has returned from Indianapolis, 
where he went to recuperate after an oper- 
ation, and will go to the Adirondacks for 
the remainder of the hot weather. 

H. I. Jacobson, of A. & J. Plaut, left 
Tuesday for the south. G, M. Braham has 
returned from the west. Joseph Rosen- 
baum is also here, and they are both pack- 
ing their trunks for a trip to the far west. 

Charles Swigart left Monday for In- 
diana. Will Dawson, who has been in the 
employ of Charles Swigart for the past 
three years, left Saturday for Omaha, 
Nebr., to work for the Smith-Koppel Co. 

Manager Sanborn, of the Chicago office 
of the Farrington Watch Case Co., paid a 
visit to the “Queen City” last week. Among 
the other visitors were J. M. Pritchard, 
Ashland, Ky.; Frank H. Pietzi, Creston, 
O.; Joseph J. Carr, Jr., Portsmouth, O.; 
Mr. and Mrs. J. E. Zimmerman, Bain- 
bridge, O.; Charles Keller, Frankfort, Ky., 
and F. C. Fisher, Livermore, Ky. 

Roy Clutterbuck, clerk in J. M. Plaut’s 
jewelry store, 431 Main St., succeeded in 
catching a thief and holding him until help 
arrived. Last Saturday at about 1 P. m. 
two men dashed into the back part of 
Plaut’s store through the alley door and 
snatched three watches. Mr. Clutterbuck 
had gone into the front part of the store 
and the thieves, who had evidently been 
watching for a chance, thought it was at 
hand, but Clutterbuck went only a few 
steps from the partition and immediately 
returned. He grabbed one of the men and 
held fast in spite of the fight the robber 
made. Mr. Plaut and others came to his 
assistance, and Traffic Officer Lang arrested 
the man. The name the man gave is 
known to be an alias. Last week two others 
were arrested on the suspicion that they 
were “pals.” The case will probably have 
a hearing in the police court soon. 
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Moses Loeb, secretary of the Dueber- 
Hampden Watch Co., was a business vis- 
itor in Pittsburgh last week. 

R. A. Rosenkvist, Penn Ave., has re- 
turned to Pittsburgh from his Summer 
camp at Erie. 

Mr. DeWolf, of Flath & DeWolf, and 
his family are enjoying a visit to Buffalo, 
Niagara Falls and the lakes. 

James Breen, a member of the Grogan 
Co., has returned from a trip to the Thou- 
sand Islands and New England resorts. 

Bloom & Fasbinder, DuBois, are open- 
ing up a new store at Ridgway, which is 
a growing and thriving community in Elk 
County, this State, on the Buffalo, Roch- 
ester & Pittsburgh Railroad. 

Out-of-town jewelers in Pittsburgh last 
week buying goods included Earl J. G. 
Lovett, Alliance; Samuel Mintz, Farrell; 
F. A. Heberline, Ambridge; S. S. Snyder, 
Dayton; Frank Murdock, Ligonier; R. J. 
Marshall, Freeport, and A. B. Kurtz, Con- 
nellsville. 

Messrs. Katz and Ferguson, of Phila- 
delphia, stopped in Pittsburgh last week 
on their way to Chicago to attend the na- 
tional convention, and called on J. Lough- 
rey Roberts, former president of the Penn- 
sylvania Retail Jewelers’ Association, and 
other friends in this city. 

Although the price of watch crystals has 
advanced on account of the war, the Pitts- 
burgh jewelers have made no advance in 
price to customers. If a further advance 
is made, several jewelers said they would 
be compelled to charge more. No advance 
in repairing has been made here, despite 
the advance in the price of materials. 

Among the Pittsburghers who went to 
Chicago to attend the American National 
Retail Jewelers’ Association convention 
were August Loch, Henry Terheydan and 
W. W. Warrick, the last named going in 
his automobile with a sign tacked on the 
back of his car which read, “Please excuse 
my dust.” Mr. Loch is making a side trip 
before returning to Pittsburgh. 

The will of the late Oscar C. Ganter, 
who, died in this city Aug. 16, was filed for 
probate here last week, but no value of the 
estate is given. Attorney Edward G. 
Hartje was named as the administrator. 
The testament directs that his estate shall 
be divided into three shares, one each to 
Mrs. Bertha Allen, Elsie Close and Carl 
F. Ganter, the latter being a resident of 
California. It is not known what disposi- 
tion will be made of the business. 

Otto T. Heeren, of Heeren Bros. & Co., 
and Mrs. Heeren arrived home last week 
from Seattle, coming to Pittsburgh via the 
Canadian Pacific Railroad. Mr. Heeren 
says that he found sentiment in Canada 
very bitter against the Germans, growing 
out of the dispute because of the European 
war, and that he and Mrs. Heeren did not 
speak German while within the Canadian 
border. As to the robbery which took 
place in Yellowstone Park, when a lone 
highwayman held up 150 travelers, Mr. 
Heeren said that the thief obtained but $6 
of his money, but obtained considerable 
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money from the people who occupied the 
first coach. No one had the nerve to 
tackle the highwayman, and he made a 
clean getaway with hundreds of dollars. 

Pittsburgh police last week arrested 
Joseph Clark, aged 31 years, and charged 
him with breaking a window of the jew- 
elry store of C. D. Jobe, 909 Federal St., 
a small store situated on the North Side. 
Clark was held for court, following a hear- 
ing before Magistrate William H. Robert- 
son. Policeman George Shaw testified 
that he gave chase, joined by another offi- 
cer, and captured Clark a block away. In 
his pockets were found three watches and 
three bracelets. The policeman said that 
Clark threw a brick through the window, 
took all the goods he could grab, and then 
ran. Clark, however, denied all knowledge 
of the theft, saying that he had been 
drinking. Clark’s home is in New Jersey, 
and his past movements are being inquired 
into. 

The North Side police on Tuesday ar- 
rested two men and charged them with 
being suspicious persons. They were ar- 
rested at the instigation of a pawnbroker 


_of the Security Loan Office, at 214 Federal 


St., North Side, who became suspicious of 
their actions. The police say that they 
recovered 43 diamond rings and stickpins 
and $399 in cash. When one of the men 
was searched 28 diamond rings and 15 
diamond stickpins and a number of keys, 
pawn tickets, mileage books and the sum 
of money named was found on his person. 
The other man, who wore a white coat 
under his sack coat, entered the pawn shop 
and, it is said, presented several diamond 


stickpins. He could not get as much 
money on them as he desired, and left the 
place. A short time later, it is alleged, 


the first man entered and began negotia- 
tion for a loan, and offered, it is alleged, to 
sell the same stickpins. It was because of 
this action that the pawnbroker became 
suspicious and notified the police. At the 
police station, the police say, the arrested 
men told them they had arrived in Pitts- 
burgh the night before from New York. 
They said also that they had spent the 
night in a Turkish bath. One man gave 
his age as 29, and the other says he is 41 
years old. The police held the men here 
for the purpose of making a further inves- 
tigation and looking into their stories. In- 
quiry has been sent to the New York po- 
lice and also to Detroit regarding the men, 
and word is expected in a day or two. 


Final arrangements have been completed 
for the Labor Day picnic of the Jewelers’ 
24-Karat Club with the announcement Sat- 
urday of the reception committee, the ath- 
letic events and the names of the donors 
of prizes. The athletic events follow: 
Modified marathon, starting from the shel- 
ter house and twice around the ball park 
at Riverview Park; needle and thread con- 
test for men and women; 100-yard open 
race; 100-yard dash for 24-Karat Club 
members only; 50-yard dash for proprie- 
tors over 50 years of age; 100-yard dash 
for boys under 17; 50-yard shoeless race 
for boys under 17; 50-yard three-legged 
race for boys; 50-yard dash for girls 
under 14; 50-yard dash for ladies (no age 
specified) ; 50-yard dash for boys under 


14. For all of these events prizes will be 
given, donated by jewelers. As the prize 
for the tug-of-war for proprietors a box 
of cigars will be given. In the children’s 
races, the winner will receive a box of 
candy. The following wholesale and manu- 
facturing concerns contributed prizes: Chas. 
Keller & Co., Walter E. Haywood & Co., R. 
L. Moorhead & Co., American Optical Co., 
Unger Bros., Reed & Barton, E. L. Spen- 
cer & Co., Kohn & Co., Watson Co., Frank 
M. Whiting Co., Meriden Co., of the In- 
ternational Silver Co., Waterbury Clock 
Co., Childs & Miller, Swift & Fisher, 
James E. Blake Co., W. J. Johnston Co., 
and Waite, Evans & Co. Supper will be 
served to all members of the club, their 
families, employes and invited guests free 
at the shelter house in Riverview Park 
beginning at 5 p. M. The ball game between 
the married and single men will be held at 
3 p. M., the other athletic events starting 
at 2 p. Mm. President August Loch pre- 
dicts that it will be the most successful 
outing ever held by the club. Already 
about $250 has been donated by members 
to pay the expenses. The festivities will 
end at night with a moving picture ex- 
hibition. 




















J. Clift, Jr., secretary of the James R. 
Armiger Co., is at Asbury Park for his 
vacation. 

The meeting of the Maryland and Dela- 
ware Jewelers’ Club, which was to be held 
Sept. 3, has been postponed until Sept. 8. 
The meeting will take place at Ocean City, 
Md., and an enjoyable time is expected. 

A colored elevator man, with the J. 
Seth Hopkins-Mansfield Co., was arrested 
Saturday while trying to dispose of a 
dozen silver-plated knives, forks and 
spoons that he confessed to have stolen 
from the company. He was trying to dis- 
pose of the silverware in a second-hand 
shop when an officer arrested him. 

G. M. Fisher, secretary of the Maryland 
& Delaware Peninsula Jewelers’ Club, has 
sent out invitations to a meeting of the 
club to be held at Ocean City on Sept. 8. 
This meeting was postponed from Sept. 
3. The fact that this date conflicts with 
the centennial celebration that takes place 
in Baltimore may cause the attendance 
from Baltimore to be small. 

Baltimore is on the verge of a week’s 
celebration in honor of the one hundredth 
anniversary of the composition of the 
“Star-Spangled Banner,” written in Balti- 
more harbor by Francis Scott Key while 
a prisoner on a British warship. The bus- 
iness section is rapidly being decorated, 
while the large pillars surmounted by the 
large eagles are being erected all through 
the downtown section. Charles St., right 
in the jewelry section, will contain the 
large court of honor being erected by the 
Masonic order. It will be one of the 
show places. The court of honor, being 
erected by the city, will be on Lexington 
St. opposite the City Hall. 


J. B. Johnson, Glenwood, Ia., has sold 


out to Nelson & Son. 
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These ten lapels in your window 
will stir up business 
Your customers know what Simmons quality means, and 


these are good substantial pieces at attractive prices. They 


will SEL L—with a word from you. 


Simmons superiority in material, 
workmanship and finish—SIMMONS 
QUALITY, in a word—has been for 
forty years a source of the keenest 
satisfaction to jewelers. 

The Simmons co-operative national 
advertising and dealer helps make the 
And the 


Simmons policy, of maintaining prices 


Simmons line easy to sell. 


and selling only through recognized 
wholesale channels, makes it profitable. 


There’s money in selling substantial 
patterns like these new Lapels. A lot 
more profit than in the lighter pieces. 
Push your medium weight goods. 
Your volume of sales and profits will 
be larger, even if the number of pieces 


sold is not so great. 


Send your jobber an order for these 


them in 


put your 


ten Lapels and 
window—they won’t stay there long. 


Wholesale Jewelry Houses, Distributors 


_® 


F. Simmons Co., Attleboro, Mass. 


ESTABLISHED 1873 


Main Office and Works at Attleboro, Mass. 


Sales Offices: 9 Maiden Lane, New York — 10 South Wabash Avenue, Chicago — 95-97 King Street, E., Toronto 















































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the 
members of the trade generally communicate with 
Tue Jewerers’ CircuLar regarding any advan- 
tageous device or plan which they are utilizing in 
connection with their business. 









































Modern Showcard Writing. 





Written expressly for The Jewelers’ Circular by R. E. Blick. 























(Continued from issue of Aug. 19.) 


Part XXVII. 

{* may be noted that there are some slight 

irregularities in the formation of these 
letters; that is, every character is not per- 
fectly formed. The lettering of these and 
the other cards and alphabets in these les- 
sons may be criticized on this account. In 
this connection there is something to be 
said, namely: that showcard writing does 
not consist of lettering a card with perfect 


ABCdCDE 
ARGRIid 
REONO 
PRSOO 
VOxXUZ 


CARD A. 


characters—far from it. There are plenty 
of young men who can turn out beautiful 
cards with all the accuracy and precision 
of an engraved plate, but they are not 
showcard writers and never will be. They 
are altogether too slow for practical pur- 
poses. Perfection is not necessary, or even 
desirable, in a showcard except under un- 
usual circumstances. 

The requirements of the ideal window 
cards are legibility, attractiveness and the 
possibility of speed in the making. The 
latter is almost as important as the former. 
Any of the cards shown herewith could be 
lettered to perfection by taking the neces- 
sary time to do the work, but they would 
cost at least twice as much and would not 
ibe worth one cent more for the practical 


purposes of the window display. It is a 
mistake to think that the public stops in 
front of a window for the purpose of 
criticizing the work on.a showcard, pro- 
vided the work is reasonably good. The 
fact that these cards have been good 
enough for many of the best advertised 
and most progressive stores would seem to 

















CARD B. 


indicate that they are good enough for 
most other stores. 

In this series of lessons little attention 
has been paid to the use of oil colors and 
brushes for this class of work and for the 
general good of the card or sign writer 
We here give a few valuable pointers. 

For oil-color card I use camel-hair let- 
tering pencils, and for muslin work black 
sable. After use these should be well 
cleaned in gasoline, and then greased with 
vaseline. When they are to be used again 
the vaseline can be cleaned out with gaso- 
line. As to cardboard, there are many 
kinds that can be used. For special occa- 
sions thick mat board is used. This mat 
board may be purchased in many colors 
from any picture framer. By using two 











thick mats one can make use of the heavy 
relief treatment that is sometimes de- 
manded. 

To cut mat board it is best to have two 
knives—one with a square point for cutting 
straight lines, and the other with a rounded 
end for cutting curves. A good stone to 
sharpen the knives, a steel straight-edge 
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and a few weights complete the equipment 
for this purpose. 
CLOTH BANNERS. 

To make a banner that will stand rain, 
take the regular sign cloth and use colors 
ground in japan and thinned with turpen- 
tine. Apply with flat sign brushes. In paint- 
ing on bleaches or muslin, wet the goods 
with a sponge and water as you go along. 
This will prevent the paint from spreading. 

PAINTING ON SATIN, ETC. 
To paint with oil on satin, silk ribbon, 





CARD D. 


etc., first put the letters on with shellac, 
letting the shellac dry well before painting 
over it with any color desired. After the 
shellac letters have dried you can go over 
them with japan gold size and varnish 
When this has dried dip a small piece of 
velvet in aluminum or gilt bronze and apply 

























154 THE JEWELERS’ CiIRCULAR-WEEKLY September 2, 1914. 





a MEET 


er 
GOODS DISPLAYED f 2 

WELL ARE HALF - 
SOLD. THE VELVET 0G (@) 


DISPLAY STANDS 
THAT WE SUPPLY 
ENABLE YOU TO 
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EFFECTIVELY. 










rHE PENCILS SHOWN 
ON THIS DISPLAY, IN 
STERLING SILVER, 
PENCILS INCLUDING DISPLAY 
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Any high-grade jeweler will tell you without hesitation that M., T. & Co. make the most extensive and 
highest grade pencil line in the country. When in need of anything for special customers write to us. 


Gold and Platinum 14K. and 10K. Gold MABIE, TODD & CO. 


Red and Green Gold Sterling Silver 17 Maiden Lare 209 So. State St 
Green Gold Gold Filled NEW YORK CHICAGO, ILL. 
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Storekeeping Department. 





to letters, making gold or silver letters on 
the cloth. The gold size, gilt or aluminum 
bronze can be applied to glass, tin, wood or 
any other surface in the same way. With 
these latter surfaces the shellac is unneces- 
sary. Lettering done in this way will stand 
much rough weather and is durable. 
MARGINS, 

The margins is one of the most impor- 
tant features of any showcard. No matter 
how well the card may be laid out and let- 
tered, unless the margin is in the right 
proportion much of the good effect will be 
lost. Too little margin gives the card a 
“stingy,” crowded appearance. There is 
little danger of getting too much margin. 
For a full-sheet card the margin should 
never be less than four inches all around. 
A wider margin would be better. It must 
be remembered that the showcard is not to 
be read across the street—it is intended 
for those in front of the window to call 
attention to the excellence of the merchan- 
dise on display. Therefore the card must 
be pleasing to the eye and easy to read— 
it must be of the “stop-and-look” variety, 
otherwise it is just a “sign.” 

ILLUSTRATIONS DESCRIBED. 

Card A.—Here is an entirely new alpha- 
bet made with a No. 3 lettering pen. Orig- 
inal card 11x14 inches. 

Card B.—Original card 11x14 inches. 
This card shows a new design and treat- 
ment of lithographed ornaments. The bor- 
der design was made with pen No. 2. 
“Special” was made in outline with a No. 6 
pen and filled in. “75c.” is a brush letter 
made with a No. 5 lettering brush. 

Card C.—Illustrations were taken from 
advertising pages of THE JEWELERS’ CrR- 
CULAR. Border made with No. 2 pen. 
“Cameos” was made with a No. 5 pen and 
filled in. “Coral—Shell—Stone” lettered 
with a No. 1 pen. The remainder of this 
card was lettered with pen No. 6. 

Card D.—Original card 11x14 inches, II- 
lustrations taken from THE JEWELERS’ Crr- 
cuLaR. “A Gold Knife” was made with a 
No. 3 pen and filled in. The remainder of 
this card was lettered with same pen. 





Business Philosophy. 

T was a wise man who said, “If you feel 

out of sorts put on your hat and take a 
walk around the block.” This is much bet- 
ter than sitting inside your store acting like 
a grouch. A short walk and a few good 
long, deep breaths will exhilarate you and 
put you in a pleasant attitude of mind. 
* * *K 

There is nothing like understanding each 
other. If you feel displeased by a clerk’s 
demeanor or act, go to him and have it out 
with him; do not pigeonhole it in your 
brain. If you do it will rankle, and what 
might have been very explainable will de- 
velop into something which will redound 
to your own great disadvantage. 

x * x 

If you belong to an association be an ac- 
tive member, not simply a stone. Be in- 
terested in the doings of your association. 
Stand up and say something. Be a factor 
in making it advance Be PF. LN. 
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The Cost of Doing Business. 





(Address by FRANK STOCKDALE, of the A. W. Shaw Co., Chicago, before the A 


of the A. N. R. J. A., Chicago, Aug. 27.) 


97 




















66 OSSES are greater,” says the manu- 
facturer. “Net earnings are lower,” 
states the shipper. ‘“‘Margin of net profit 
is closer,” the wholesaler and retailer re- 
spond. “Prices are higher,” adds the con- 
sumer. 

Cross-section any record of accounts, 
from cost of making to household budget, 
and you find the same slowly shrinking per- 
centage left over for profits. It’s a big 
problem. Reasons given are as unsatisfac- 
tory as they are many—politics, scarcity of 
gold, rapid development of new wants, ex- 
travagance, wild financing. Many theories 
are advanced, few facts. 

Business men face facts, not conditions. 
So out of business has come a nation-wide 
questioning. National bodies of manufac- 
turers, wholesalers, retailers, bankers, ship- 
pers, are asking not alone why profits are 
dwindling in many lines, but how to stop 
them with conditions as they exist. Retail 
jewelers, in common with all other busi- 
ness men, are asking this question. 

Three years ago we presented the facts 
of this development based on a thorough 
editorial investigation. In the interval this 
investigation has been widely extended. 
National associations have taken up the 
work of assembling average costs. Whole- 
salers and manufacturers have gathered 
statistics. Universities like Harvard and 
Wisconsin have collected figures from many 
stores. Speciai investigators for System 
have been in the field. A summary of 
these figures, representing the cost of doing 
business in over 1,500 establishments, has 
been considered in the facts to be presented 
in this discussion. 

Whatever the reason, the method where- 
by each merchant may get on a firm foun- 
dation and keep ahead of rising costs is 
clear. Each individual must know accu- 
rately his costs of doing business. 

Retailers go to the sheriff at the rate of 
30 a day because they guess. Here are the 
proportions of the retailers in three places 
who are actually guessing to-day about 
their cost of doing business: 

Town of 5,000 (Indiana) ...95 per cent. 

City of 30,000 (Illinois) ....39 per cent. 

City of 26,000 (Illinois) ....29 per cent. 

Dealers in towns and cities of this size 
sell over $2,000,000,000 worth of merchan- 
dise every year; and their competition, a 
large percentage of it based on guesswork, 
helps set prices. 

If to stop guessing is the first step in 
the way to reduce the cost of doing busi- 
ness, the second is to make comparisons 
with standards. 

In making any of these comparisons it is 
necessary that each retailer know his own 
expenses. He must see that money gets 
out of the cash drawer in one way— 
through an expense account: carefully 
classified. By thus scheduling his costs and 
thinking out the conditions under which he 
sells goods, he will strike upon the one 
paying way to get quality, volume and 


profits pulling together in his locality. 

\fter the iiguring of detailed costs of 
doing business becomes a part of his rou- 
tine work, the retailer will find that the 
keeping of them is more than a mere 
policy, like reading the morning paper. 

The use of accurate costs is, in fact, a 
principle—a necessary doctrine which, if 
avoided, either retards normal growth or 
brings about bankruptcy. John Bellaire, 
of Blaney, Mich., says that the lack of ac- 
curate knowledge of this sort cost him 
$30,000. He paid the price and now his 
store nets a fat profit every year. 

If you have money in the bank it does 
not require unusual ability to fill a building 
with goods or a factory with raw material, 
irrespective of demand. That is all the 
man who simply carries dead stock does; 
consumers are generous when they pay him 
a fair wage plus bank interest on his 
money. But profit is the public’s pay for 
risk, and sooner or later a skilful rival will 
appear. Then what the inefficient man had 
thought were his profits shift to the man 
who actually shows capacity for his busi- 
ness. But how is the business man to fix 
the amount of the profit and his other 
charges? His capacity, the nature of his 
goods or service, the strength of the con- 
sumers’ demand and the intensity of: com- 
petition are the determining factors. Busi- 
ness men, like all human beings, vary in 
ability. Otherwise there would be a stand- 
ard salary for business men. But some 
make millions, others thousands. 

Whether of small or great capacity, how- 
ever, each man in business encounters the 
three remaining profit factors, among 
which the nature of the goods or service 
is next in order. 

Suppose that Carl J. Ricker, who runs a 
jewelry store in Emporia, Kans., takes a 
trip to Chicago and finds “bluebird of hap- 
piness” pins popular there. He carries a 
stock of them back to Emporia; offers a 
section of Kansas something attractive it 
might never have been able to secure if he 
had not shown “get-up-and-go” enough to 
visit Chicago in order to widen the scope 
of his buying ability. If his cost of doing 
business happens to be 18 per cent., includ- 
ing a fair manager’s salary for himself, 
and 10 per cent. his idea of a net profit, is 
his correct mark-up on the “bluebird of 
happiness” pins 28 per cent.? Not for a 
moment. He has a novelty, a bit of jew- 
elry consumers desire. 

They will gladly pay him a profit in re- 
turn for his progressiveness and capac:tv 
in locating it. He may justly take a 100 
per cent. mark-up=-or even more. 

As a matter of fact, the incident is true 
of actual practise. Ricker came to Chicago, 
found the pins and took them to Emporia 
—last year. Though his cost of doing bus'- 
ness may not be 18 per cent., his net profit 
10 or his mark-up on these pins 100, since 
he is a wise merchant, he doubtless secured 
a higher gross profit than usual. Style 
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changes and novelties often bring attractive 
returns if they touch a strong demand. 
These facts explain the attention successful 
distributers give to locating fast-selling 
lines and surrounding them with attractive 
equipment or service. 

The fourth and last profit factor is in- 
tensity of competition. Since very few dis- 
tributers market monopolies, they find their 
profits in part determined by the strength 
of the competition in their territories. They 
consequently face the difficulty of deciding 
between a few long profits and many nar- 
row margins. The entire make-up of their 
enterprises may be effected by the course 
they select. 

Readjustments are taking place in poli- 
cies and methods of distributing goods. 

The wholesaler gets small-lot orders, the 
manufacturer with private brands confronts 
substitution and price cutting, and the re- 
tailer struggles with style changes. The 
problem is broader than business. 

Our editors have found that the one big 
tangible fact underlying all this unrest in 
distribution is rising costs. Everyone knew 
costs were rising. Many had records with- 
in their own business which helped them 
hold down their costs. But few could see 
these standards in comparison with those 
of other owners and managers in the same 
and different lines. For the first time a 
group of such standards has been brought 
together. 

Salaries and wages have been found to 
be the highest item of cost in every retail 
line investigated. 

Investigations recently made among re- 
tailers in four States show that they are 
using, either consciously or unconsciously, 
common methods for getting more profit 
out of their salesmen. 

Giving the salesmen an idea of what is 
going on in the store was strongly empha- 
sized by one of four brothers who have 
made an Indiana store pay well for over 
half a century. “I take everybody in the 
store into my confidence in regard to sales 
and profits,” he says. 

“Every human being has a desire to ac- 
complish something, and I make use of that 
desire. My clerks are just naturally care- 
ful when J explain the effect losses will 
have on their own wages, if carried too 
far, and demonstrate that I am ready to 
overlook mistakes not of the heart.” 

That the clerks need to understand their 
responsibility is the second condition de- 
clared to be fundamental. 

The third of the conditions found help- 
ful in making clerks worth more prescribes 
that they be materially interested in the 
store’s profits. This is usually done by giv- 
ing them some of the profits in forms 
other than wages, such as bonuses, percent- 
ages and commissions, or a direct share of 
the net profits. An Iowa show store has 
cut 1.7 per cent. off the cost of doing busi- 
ness by paying the salesmen $10 a week and 
a commission of from 5 to 10 per cent. on 
their sales, instead of from $15 to $25 a 
week as straight wages. One of the largest 
stores. in Boston divides half of the net 
profits among the employes, and Frank M. 
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Low is working out the same plan in his 
shop in Portland, Me. 

The retailer who finds it necessary to re- 
duce the amount of his sales taken by the 
pay-roll also watches goods, time, supplies 
and service. 

“All you can save on nowadays is time,” 
says a wholesale druggist. “I am fixing 
over my stockrooms so that the order 
fillers can sit at desks and direct a lot of 
boys hired at low rates. Before they did 
the running around themselves. It’s up to 
the merchant to keep his stock arranged so 
that the salesmen can get goods quickly 
and to supply fixtures which make selling 
as easy as possible.” 

Since it frequently costs $5 to get a new 
customer through the doors of a store, the 
clerk is valuable who secures favorable at- 
tention for the service attractions which 
bring repeat orders when competition is 
close. In order that better returns may re- 
sult from the selling pay-roll, many mer- 
chants instruct their clerks in the value of 
service and urge them to sell it as they 
would stock. 

After all, however, the most worth-while 
economies result from getting close to the 
salesmen’s ambitions. If clerks are given 
the same rewards, in proportion to their 
positions, who satisfy their superiors, loy- 
alty will result. Loyalty brings savings as 
a matter of course, gets better returns out 
of the clerks through unasked efforts. 

Another important cost item is rent. 
Rentals supply two needs—a roof and an 
unusually favorable location. They justify 
themselves, because dense crowds are 
tapped; and if among half a million one 
in a thousand buys, sales are heavier than 
if a purchaser came from every dozen in a 
crowd of 5,000. 

A jeweler who failed to study the crowds 
passing a busy corner in New York signed 
a lease for it at a rental which is one-tenth 
for roof and nine-tenths for location. 
Within a week after moving in his stock 
he found 90 per cent. of the passing thou- 
sands to be hurried business men, uninter- 
ested in jewelry. He is keeping open 
nights now until 10 o’clock, in a vain effort 
to pay his rent, and watching for an op- 
portunity to sublease. 

The highest retail rents are carried by 
jewelry, drug and variety stores. They 
search out the choice locations and pay well 
for them. The buildings become with them 
a secondary matter and the sites all im- 
portant. Half the battle against rents may 
frequently be won by keeping on the watch 
for a chance to move advantageously. A 
well-known Boston merchant says that if 
his father had bought 10 years ago the land 
occupied by their store the net annual sav- 
ing would now be $125,000. 

A few retailers have successfully turned 
to advertising in their efforts to secure re- 
duced rents. They hire stores on side 
streets, and spend more than usual for 
newspaper space but not enough to make 
their total payments equal the highest 
rents. In general, the way to reduce the 
cost of doing business through rent is to 
continually watch for a more favorable lo- 
cation if you have arranged your present 
space to the best advantage. 

Advertising not long ago sold in one day 
seven alarm clocks out of a stock of 12 on 
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the shelves of James McCloskey’s jewelry 
store in Shelbyville, Ind. Year in and year 
out for decades alarm clocks have been 
stocked and advertised in Shelbyville with- 
out equaling this day’s sales. Moreover, 
the successful copy was written by a man 
who has probably never heard of Shelby- 
ville and printed in a magazine published 
hundreds of miles away. Still it accom- 
plished a task at which the publications 
nearest to Shelbyville, and the retailers best 
acquainted with every man, woman or child 
in the town, have ignominiously failed. 

It is quite safe to say that McCloskey 
himself would not believe this if he had not 
questioned every one of the seven who pur- 
chased alarm clocks that day. He let the 
first sale pass without particular notice, but 
the second aroused his curiosity. 

The third astounded him. He asked this 
customer what prompted her to buy. When 
she mentioned the advertisement he called 
the first two purchasers by telephone. The 
same advertisement had interested them. 
The last four to seek alarm clocks went 
through a rigid catechism at McCloskey’s 
hands before they were even able to spend 
their money. They spoke of the advertise- 
ment. McCloskey to-day stands convinced 
not only that advertising is a mighty selling 
force, but that he can take advantage of it 
himself. 

Definite results like these in Shelbyville 
enable those who watch advertising care- 
fully to set up standards that tentatively 
measure its efficiency. 

There are some retailers who do not ad- 
vertise, but a large wholesale firm has col- 
lected statistics which signify that about 84 
per cent. of the failures in this country 
centers among those who spend nothing on 
advertising. 

A careful analysis of the advertising of 
62 merchants who are known to be making 
good in 12 States, with sales volumes rang- 
ing from $20,000,000 to $11,000 a year, 
shows that they use five methods—no more, 
no less. These five tested methods are: 
(1) Placing right merchandise behind the 
advertising; (2) telling nothing but the 
truth; (3) building up individuality and 
personality through all the advertising; (4) 
getting store or other news into the copy; 
and (5) keeping everlastingly at it. 

Ninety-nine per cent. of our successful 
merchants put the right goods back of their 
prices as a matter of second nature. 

A man who sits high in the trade coun- 
cils of the United States and of the world, 
a man who has built a great business from 
a room you could span with outstretched 
arms, has the following opinions about put- 
ting nothing but truth into advertising. He 
is not talking for publication, but for the 
benefit of a group of his own executives 
gathered in conference after closing time: 
“We say, for instance, that, in advertising, 
the basic principle is to tell the truth and 
only the truth. This basic principle of ad- 
vertising is not commonly believed in, or 
else a great deal of advertising which is not 
based on that factor would be changed. 

“Why is it good business in advertising 
to tell only the truth? Why should we al- 
ways come back to that if we are in doubt 
as to what to do? Because, if by eloquence 
or technical skill in advertising we are able 
to make customers come into our store and 
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buy goods, instead of buying them because 
they are better, cheaper and more desirable 
than those of our competitors, then we are 
at the mercy of words and the man who 
can lie most can beat us out. 

“None of us will aspire to be the biggest 
liar in the city, and on that basis somebody 
who is willing to be a bigger liar than we 
are can get the trade. I want you clearly 
to emphasize in your minds that while this 
is good ethics, it is better business.” 

A bit of individuality puts a firm far 
enough above the average to secure wide 
and profitable attention for it. Hence it is 
worth money and effort to secure store per- 
sonality. 

Persistency—keeping everlastingly at it— 
comes next. At this point it is timely to 
call to mind the good woman who declared, 
“T don’t believe in nagging my husband, 
but I feel it is my duty to keep some things 
before him.” Jordan, Marsh & Co., of 
Boston, have for years advertised their 
annual birthday sale. Recently they sold 
$500,000 worth of merchandise in two days 
by merely listing items and prices under a 
heading descriptive of this birthday sale. 
The cumulative results of good advertising 
do not fall much short of being as solid as 
Government bonds, Back these character- 
istics with enthusiasm, and good advertis- 
ing comes easy. 

Bad debts sent one business man on the 
rocks every 24 hours last year. These fail- 
ures cost us $40,000 a day—enough to hire 
$500,000,000 of capital. And 1913 was not 
an abnormal year. 

Our investigators have analyzed credit 
figures from the books of about 1,000 
stores. The resulting standards, after al- 
lowance has been made for unusual local 
factors, supply a rough check for gauging 
retail credit methods and determining the 
proper reserves. These losses run from 
1.94 per cent. on furniture and .23 per cent. 
on jewelry, down to .11 per cent. on shoes. 

When losses from bad debts mount 
above these standards, and there are no ex- 
planatory local conditions, it is at least rea- 
sonable to cast about for ways of reducing 
them. 

Our investigators have secured the 
most successful methods for reducing this 
expense used by 286 merchants. These 
tested methods, with but three exceptions, 
group under six broad policies: (1) Secur- 
ing a distinct understanding of terms and 
limits; (2) handling customers according 
to their individual situations; (3) co-oper- 
ating with fellow merchants; (4) making 
collections monthly; (5) being impartial; 
(6) securing new accounts on the basis of 
the additional convenience, instead of the 
unusual ease, with which goods may be 
purchased. 

The rise in costs of doing business is 
Narrowing the profit margin until it will 
not stand unwarranted and _ preventable 
leaks. 

“Expenses are abnormal at your branch; 
you spend too much for solder.” This is 
the gist of a message sent by the Standard 
Oil Co. to its office in New England. 
Solder is a small item, relatively, in the 
Standard Oil budget—a large budget; one 
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of the largest in the country. But never- 
theless the home office had records of 
solder costs that caught the excessive ex- 
pense in New England. The local manager 
reported that he was unable to locate the 
cause, 

Then the home office, sure of its records, 
sent an expert investigator, who discovered 
that the openings through which the solder 
poured were a fraction of an inch larger 
than they should be. 

Doubtless the Standard Oil makes money 
for a number of reasons in addition to the 
exceptionally good one that it watches the 
smallest expense items carefully. 

General expenses frequently turn the bal- 
ance between profit and loss. 

[his is why large and successful concerns 
watch it so carefully. Sears, Roebuck & 
Co., for example, thought the lighting item 
in their cost of doing business important 
enough to warrant a careful study of the 
wall and ceiling reflecting qualities in their 
Chicago headquarters. They found that 
the efficiency of the lights in one room in- 
creased 50 per cent. after the walls and the 
ceiling were painted from a dark color to 
a cream tint. It is also frequently possible 
to reduce lighting bills by rearranging the 
lights here and there in a way that will 
eliminate a few lamps. 

To get more for every dollar paid out 
on the expense account is of big impor- 
tance to every business man, but the real 
measure of a merchant is to be found in 
his turnover. Turnover is the measure of 
the work each dollar in your business does 
for you. It is at once the way to profits 
and a check on your results. 

Rapid turnovers are to-day securing the 
trade of a new five-story department store 
in a small Indiana city for a less preten- 
tious shop diagonally across the street. Its 
quick turns allow the smaller store, which 
is run by three brothers still in their 30s, 
to make money on margins so narrow that 
it repeatedly cuts under the prices set by 
the big rival’s slow turnovers. The owners 
of the large store, who bought their first 
stock in 1850, know bankruptcy is ahead if 
rising costs continue to mount into their 
dwindling profits. Bewildered for the first 
time in 60 years, they are fighting to save 
their sinking business. 

The young brothers, also faced by rising 
costs, clearly understand why they are win- 
ning—they divide the high costs over many 
turns, a remedy for diminishing profits per- 
fected since their older rivals learned to 
merchandise. 

“Quick sales at small profits is the mod- 
ern idea,” the older of these three brothers 
says. “My brothers and [ got our training 
under one of the most successful merchants 
in New England. Then we came west to 
try out his methods. We picked this city 
because the heaviest competition is con- 
trolled by two elderly men who learned the 
business in the days when the jobbers regu- 
larly gave six months’ credit and the re- 
tailers four or six. Theirs is the old idea 

selling slow at a good profit.” 

We have in mind the Greek banana man 
who puts money into fruit in the morning 
and has it back again by night, plus two 
or three per cent. net profit. He makes 
over 600 per cent. on his capital annually 


if he is out every working day. 





More than ordinary knowledge is re- 
quired to secure a rapid stock turn, and it 
has taken time for merchants to learn. 
Some got the knack quickly—our largest 
department stores, prospering on rapid 
turns at exceedingly narrow profit margins, 
resulted. The majority, however, saw no 
need for careful merchandising, since 
profits were long and costs low. But the 
rise in costs which marked the last 10 
years—over three per cent. in retail lines— 
forced them to either learn or go out of 
business. This situation is of importance 
to all business, for it touches the profits of 
every enterprise. 

A Kansas jeweler who built a business 
given up by his father as worthless into a 
going concern netting him $5,000 a year 
has definite views about this danger spring- 
ing from slow-turning lines. “If you don’t 
know the weak lines you’re bound to hold 
stocks from season to season, and that’s 
the shortest road to failure,” he says. It’s 
all very well to have a bargain sale or calf 
a job man or start a bargain store under 
your uncle’s name, but it is much more 
profitable to know the. stickers ahead of 
time. 

Then you can go easy on weak lines, or 
if you do get caught it is possible to per- 
suade the clerks to help you with the extra 
efforts before it is necessary to take mark- 
downs. 

Once you get the rapid turning lines go- 
ing well you will be in a position to aim 
for big gross sales and less profit—that is 
the type of business which makes money. 
[ sell a certain novelty pin, for instance, 
from a $10 stock by reordering daily. I 
don’t invest more than $20 at a time, and I[ 
turn it twice a week at three per cent. net 
on each turnover. 

There is one danger in buying too close, 
however. An Iowa variety store owner, 
who averages eight turnovers a year, men- 
tioned it specifically, although the majority 
of the merchants seen by System’s inves- 
tigators referred to it. “Your profits are 
in buying close,” he said; “but you are 
tempted to cut down your assortments, and 
that costs trade.” 

Standards against which to check each 
item of expense, the times invested capital 
should turn and plans like these tested 
methods for handling stocks to supply more 
turnovers is the business man’s answer to 
mounting costs, not only to the retail jew- 
eler but to all business. 





The Value of Show Window Space 


(Address by S. B. Van Horn, before the Ninth 
Annual Convention of the A. N. R. J. A., held 
in Chicago, Aug. 25, 1914.) 

WILL not attempt to convince you of 

the value of show-window space, for I 
believe that every one of you realizes that 
your show window is one of your best 
business assets. The fact that you have 
asked me to address you proves that you 
know the worth of your windows and are 
anxious for further information as to the 
treatment of them. 

First let us make a distinction between 
the different forms of window displays: 
Window trimming. I would say, usually 
the trimmed window represents a sample 
of the entire stock, plus the addition of a 
few flytraps in Summer and coal buckets 
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in Winter. A closer application of com- 
mon sense will be found in window dress- 
ing, but the real value of the exhibit is 
generally lost because of the lack of con- 
sistency, optical viewpoint and the lack of 
real selling logic. 

The next phase is window decoration, and 
it has been successfully applied to some of 
the large department stores; but the tend- 
ency of the near-artist to try and make pa- 
jamas look like lace curtains, I believe, first 
suggested the absolute necessity of scien- 
tific window treatment. 

Marshall Field & Co., of this city, is the 
home of the best window decoration in the 
world, and it is unfortunate that you will 
not be able to see their Fall opening. 1 
wish it were possible for you to see the 
wonderful studio where these windows are 
planned and built. On entering, if you are 
fortunate enough to get beyond the recep- 
tion room, you will find the small studio of 
a great genius, Mr. Fraser, who is recog- 
nized as the greatest window decorator in 
this country, and his salary, I believe, is in 
keeping with this recognition. 


In an immense room just off this you 
will find one of the most interesting work- 
rooms you ever saw. In a dozen or more 
small studios, partitioned off by movable 
metal screens, you will see artists of every 
kind—sculptors modeling from life, mural 
painters working on background canvases, 
furniture makers, artists hand coloring, ar- 
tificial foliage and flowers, etc. Every de- 
tail of the settings and arrangements of the 
windows is worked out to the finest pos- 
sible point and, after a general plan has 
been O.K.’d by the powers that be, no ex- 
pense is spared to make these windows per- 
fect examples of architecture and art. 

After seeing this workshop I believe that 
you would realize the hopelessness of your 
window trimmer, or even the best ones in 
the smaller cities, attempting to do window 
decoration. At best your efforts and the 
limited amount of money that you can 
sanely spend will be wasted in a poor imi- 
tation of a thing that is only suitable for 
such institutions as Marshall Field & Co. 

The thing that I want to talk to you 
about to-day is a thing that you can do. 
The thing that you can do, and the thing 
that you can do well and make money on, 
is window advertising. 

I well remember the first time I heard 
the expression “window advertising.” It 
was in the council room of one of the 
largest corporations of America. The gen- 
eral manager, sales manager, advertising 
manager, a couple of directors, an artist 
and an advertising counsel and one or two 
others were discussing an appropriation of 
$1,000,000 for a year’s advertising cam- 
paign. 

They had discussed the different appro- 
priations for trade-paper advertising, gen- 
eral publicity, prominent weeklies, etc., 
etc. Finally the advertising manager, in a 
more or less of an apologizing way, asked 
what they intended to do for window dis- 
plays. Before any answer to this question 
could be made, one of the men on this com- 
mittee ‘stood up and, in a very command- 
ing way, asked for an immense appropria- 


tion for window advertising. He was 
laughed at; but after a brief outline of the 

things he intended to do the appropriation 
was increased doubly. And I believe that 
that was the first time the expression “win- 
dow advertising” was ever used. 

[ have had the pleasure of watching its 
development; I have been in the big game 

the game where we have to think of win- 
dows, not for individual treatment but by 
the hundreds. I wonder if it would bore 
you if I told you how the show-window 
problem is handled by large corporations. 
I believe it will impress you with the value 
that big business puts on window advertis- 
ing we have, etc., etc. The firm that I am 
with, for instance, the Remington Type- 
writer Co., has over 600 offices, the most of 
them with show windows, and we know 
that we are paying a high or a low rent 
according to the good or bad location for 
window advertising. 

We send each office a complete window 
exhibit three times a month, with illus- 
trated instructions as to its proper installa- 
tion. In addition to that, we furnish them 
with mechanical exhibits and manufactur- 
ing process displays. We maintain an ex- 
pensive department to plan and execute this 
work. The windows are planned months in 
advance, but in each case we have a pe- 
culiar result in mind that we wish to ac- 
complish. 

We cash on all our national advertising, 
such as Saturday Evening Post ads; all 
our direct advertising, booklets, etc.; use 
straight selling arguments and a great 
many windows of general publicity, for in- 
stance, only attempting to tell you that 
Remingtons write 156 languages, are sold 
in 162 countries, with 1,704 keyboards, etc. 

All manufacturers furnishing their deal- 
ers with a window service are working 
along the same lines, and most of them are 
sending out excellent material. 

Do you know that the large manufac- 
turers of America are spending millions of 
dollars every year on their dealers’ win- 
dows? And do you know why? Because 
they get millions in return. 

I shall not attempt to give you any high- 
brow analysis of the science of window 
advertising. I want to talk to you in sim- 
ple words, give you plain figures, and con- 
vince you, if I can, that your window is 
the best advertising medium that you have 
at your command; that a reasonable yearly 
appropriation will bring greater returns 
for money spent than any other branch of 
advertising. Let us for a minute figure it 
out from the passer-by standpoint. The 
thing that you have to do is to make him 
stop; look; like; learn; buy. 

Now the question is, how can you do 
this? If Mrs. Jones came into your store, 
said she didn’t want to buy anything but 
just wanted to look around, I can hardly 
imagine you rushing up to her with a tea 
set, rushing back to get a clock, etc., etc., 
etc., and saying, “Here they are, Mrs. 
Jones; aren’t they great?” I rather believe 
that you would try to get Mrs. Jones to 
concentrate her mind on that beautiful new 
tea set which you had just received from 
Gorham. You would probably take her 
into a quiet part of the store; you would 
certainly tell her of the beauty of the set, 
its weight, possibly the fact that it was an 
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exact duplicate of a set just sold to Mrs. 
Moneybag; and, I believe, if you wished to 
show her dinner rings you would first put 
away the tea set. 

This is the point that I want to make: 
that in window advertising the first thing 
to be considered is simplicity, the window 
of one idea. We have found out that it is 
better advertising to properly exhibit one 
article or a consistent group of articles 
than to try to do a catalogue window. Let 
your windows be a direct appeal to the 
class of people that can afford to buy your 
product, remembering that the public buys 
your merchandise because of a desire to 
imitate, need, price, beauty. 

You are very fortunate in the fact that 
the first and last mentioned points control 
the most of your sales. For that reason 
successful window advertising is within 
your easy reach. “Eliminate beauty from 
the average mind and you take away man’s 
dearest possession”; and every jewelry 
window may be beautiful. I do not mean 
elaborate fixtures and the extensive use of 
velvets and silks. One of the most charm- 
ing windows—jewelry windows—that I 
ever saw was done in bed ticking; just a 
simple base and background curtain. I 
want to call your attention to the advantage 
of a low background to divide the window 
from your store, either a cloth curtain or 
a low wood paneling, remembering that the 
view of the interior of your store should be 
considered as an advertisement. Jewelry 
windows should be changed every day, so 
they do not need to be enclosed to keep out 
flies, etc. 

We might divide window advertising 
helps this way: Motion—Without question 
the best way to attract attention, but un- 
less there are embodied in the exhibits 
real selling argument the value of mechan- 
ical displays are much _ overestimated. 
However, I would suggest that you encour- 
age the manufacturer to build and loan 
you these displays, telling him at all times 
your honest opinion of them, for you are 
in a position to be their best judge. 

Setting—I mean by that backgrounds, 
floor coverings, dividers, etc. If I had to 
sum this help up in one word I would 
again say simplicity. Regardless of the 
amount of money that you spend, remember 
that the object of the window is to sell 
goods, and anything that detracts from the 
merchandise hinders the selling power of 
your window. 

Posters.—Jewelry and silverware manu- 
facturers are furnishing the retailer some 
splendid posters and cut-outs, and I believe 
that I am safe in saying that in the future 
you will receive more than you have in 
the past. Use them if they are good; give 
them as much prominence as possible, and 
try to carry out the rest of your window 
in the body color of the poster or cut- 
out. I want to say that the cut-out fur- 
nished the dealers by the Oneida Com- 
munity was one of the finest things that 
has ever been done in window advertising, 
and that they and other manufacturers 
should be encouraged to help you in this 
way. When you get a thing of this sort 
write and thank them. They like to know 
that their efforts are appreciated, and in 


(Continued on page 167, third column.) 
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On the Grade 


Potash is considered indispensable to Glass Making. 
All Potash comes from Germany. The source has been 
cut off with a very short supply on hand; none to be had 
now at any price. We will take orders for manufacture 
as long as we can fill them. All former prices are re- 
voked and new figures will be made on application, con- 
ditioned on quantity, class and time of delivery. We 
have a large, varied stock of ware on hand and this will 
be available to our Patrons while it lasts. 




















Respectfully, 
GC. Dorflinger & Sous 
36 Murray Street New York 
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Special attention is called to the “Trinity” Chime executed on 6 bells 


also the Notre-Dame and Carillon. These have been composed and are copyrighted 
by Chas. A. Jacques. We alone are licensed to make and sell them. Dealers should 
not adopt similarly named combinations offered by any other firm. Infringers are 
subjecting themselves to prosecution. 


BES" WATCH our new lines of chiming short Hall clocks and of chiming ‘‘TAMBOURS.”’ 


BAWO & DOTTER, Ltd, No. 18-28 W. 33d Street, NEW YORK 


FORMERLY 26 TO 34 BARCLAY STREET 
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John Tweezer’s Talks. 





Written expressly for The Jewelers’ Circular. 























The Opportunity Now Before You. 

| 2 eect September is the outer edge of 

the dull Summer period. Your best 
customers are still absent on their Summer 
outings ; the weather is hot and sticky, and 
trade refuses to “wake up.” But early Sep- 
tember can be made to return a good profit 
in one form, if not in the form of imme- 
diate sales. 

The dull times in selling should be the 
active times in planning. The busy season 
is coming on, and Christmas looms behind; 
you will soon be too busy in waiting on 
customers to give much deliberate thought 
to external matters. But certain prepara- 
tory work, conceived and carried out in the 
dull days, will surely bear fruit in the busy 
time which—please fortune!—will follow 
later. ‘‘Preparation” is not only providing 
the needful merchandise and plotting the 
advertising campaign—it is much more 
than this. It is the fruit of a careful 
“thinking things over.” And early Septem- 
ber thinking, hard thinking, will surely 
bring forth profits in the busier times which 
will follow. 

It is the time to get outside of yourself 
and view the scene through the eyes of 
your customer; to get away from precon- 
ceived notions that your arrangement of 
goods and your previous routine is abso- 
lutely the best and study the question un- 
influenced by the prejudice of habit. Un- 
dertake the task of questioning your for- 
mer opinions; ask yourself whether your 
selling methods are quite what they should 
be and whether the store management is 
the best possible. Review the past and get 
profit, right now, out of your former mis- 
takes; inquire of yourself whether your 
practise is not weak here or faulty there; 
turn on the light which shines from the 
trade journals. The time, the opportunity, 
to reform your faulty methods is here and 
now; and now is the last moment to per- 
fect the details of your plans for the busy 
season ahead. 

I submit herewith a series of questions 
as an outline for your self-communings in 
early September—and, of course, they are 
merély suggestive, uttered in the hope that 
they may be provocative of the question- 
ings which you should make to fit your 
particular situation: 

Are the goods which need a strong light 
in the strong light? 

Wouldn’t the dark angle be helped by a 
reflected light from a mirror? Or if that 
is not practicable, in the arrangement of 
your fixtures, would a three-folding screen 
of white glazed paper (with little gilt fig- 
ures on it, to relieve its too-plain aspect) 
fetch up the lacking life in that spot? 

Wouldn’t a portiere of Indian or Pom- 
peiian red be more effective, in your color 
scheme, than that dull gray which at pres- 
ent screens the entrance to your workroom? 

Wouldn’t a piece of bright brass—say, a 
lamp on a pedestal or a vase—bring a need- 
ed touch of color to your back middle 





ground and improve the picture from the 
door view? 

Is there any particular reason why your 
clerk should be pushing Blank’s line of 
jewelry in preference to other makes? 
Could the reason be expressed by the clerk 
in calculable dollars for his own advan- 
tage? 

Where does Jimmy spend his nights? 
And is he spending more money than his 
wages justify? 

Why did the other jeweler make the sale 
of a watch to your old customer ? 

How much time should be spent in pre- 
paring your daily advertisement? What is 
it in Jones’ drug-store advertisement that 
makes you look for it daily? What do you 
know about the principles ot advertising; 
and do you apply these principles in the 
actual construction of your advertisements? 
Does your advertising bring adequate re- 
turns for the outlay? Does it bring big 
returns? If not, why not? 

What’ is your attitude. toward the 
“troublesome” customer ? 

\re you inclined to overstate the merits 
of the thing in the pending sale? What, 
really, is a “guarantee,” and how will the 
manufacturer’s bad faith with you affect 
your future trade if you pass his guarantee 
on to your customer? What is the com- 
mercial cost of a lie? 

And so on. 

Possibly your methods are not in need 
of drastic reforms, but you may be sure 
that there isn’t a business on earth, how- 
ever nearly perfect it is in general ad- 
ministration or detail, that cannot be 
brought nearer to perfection. So that you 
should at least think over your present 
standing—and early September is the last 
moment for thinking, if you would “put 
your house in order” for the busier time 
ahead. Do it now, Every day subtracts 
something from the impelling power of the 
initial impulse; intention loses in vital 
force with each postponement. So make 
early September profitable as a preparing 
time, and December will be all the busier 
because of your September thinking and 
resolves. 

THIS HAPPENED ON EARTH—NOT IN HEAVEN! 

The scene of the terrestrial paradise 
herein portrayed is a small town in the 
middle west; the human angel, the hero of 
this veracious chronicle, is a young farmer 
who lived in the country near by; the man 
whose blessed privilege it was to know this 
farmer and live in the little town is just a 
plain, every-day jeweler. 

In the course of events the young farmer 
visited the jeweler’s store and then and 
there became the owner of a fine watch in 
exchange for his verbal promise to pay the 
price, $85, in 30 days. The jeweler was 
perfectly satisfied, as he knew the young 
farmer to be financially responsible and ab- 
solutely “square.” 

On the 30th day thereafter the jeweler 
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received a note from the young farmer, 
who grieved to say that he “wasn’t quite 
ready to pay,” but if the jeweler “would 
just let the debt stand for a while” he (the 
farmer) “would pay him (the jeweler) for 
waiting.” The jeweler made no moan, for 
he had heard of the young farmer’s en- 
gagement to the daughter of a neighboring, 
richer farmer, and saw visions of table fur- 
nishings for the couple at some future date. 
Nor did he ever “dun” the young farmer 
as the months went by without payment for 
the watch, for he looked to the future and 
the good-will of the happy two to make 
good the waiting. 

Came along Dec. 5, and the morning’s 
mail brought this letter from the young 
farmer (I copy from the original, which 
lies before me): 

“Dear Sir: When I bought that watch 
I sure intended to pay for it in 30 days. 
But along comes a fellow in trouble— 
brother of the girl Ime going to marry; 
and I went security for him for $900; and 
I had to shoulder his trouble myself and 
have been paying out $150 a month. That's 
why you dident get your money prompt. 
Now here I used your money to help an- 
other man out of trouble. So I owe you 
interest on the borrow from 30 days after 
March 5. So here is my check for the 
watch, $85, and interest for eight months, 
$3.40, $88.40 in all. And [I send you my 
appology for using your money without 
asking if it suited you to lend it; for mebbe 
you could have did better with the money 
than six per cent. And you can depend on 
me to buy whatever I need in your line 
from you always, and now I will always 
pay prompt. Yours truly.” 

Please notice (and give me credit for my 
discretion) that 1 have not mentioned the 
name of the little town where this trans- 
action actually took place; for I want to 
protect that lucky local jeweler in his mon- 
opoly of the trade of the earthly credit 
saints. If I disclosed the name of the town 
there would be a nation-wide rush of jew- 
elers to locate in its happy midst. 

The “interest on the borrow” was fine, 
but not unique—for that has happened be- 
fore. The “appology” was finer, and rarer. 
3ut the young farmer’s philosophy was 
finest of all. “Used your money without 
asking if it suited you to lend it, and mebbe 
you could have did better with it than six 
per cent.”—hence the apology—O show me 
anything in the whole history of Credit 
that quite approaches this unsurpassable 
touch! 

Would that the young farmer’s doctrine 
could be preached, and would be practised, 
throughout the whole wide extent of the 
domain of business! 








The order for the prize cups for the 
Labor Day celebration in the city of Lynn, 
Mass, has been awarded to W. F. Newhall 
& Son, Inc., of that place. The order cov 


ers two dozen silver cups of extra large 


size, which will be decorated on one side 
with a mounting consisting of the City of 
Lynn, in copper, and on the other side with 
the inscription telling of the event for 
which they have been awarded. These are 
the finest cups that have ever been offred 


for an occasion of this kind. 
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Retails at 


$55.00 
This New Watch 
Is A Sales and Profit Maker 


The newest aristocrat in the “South Bend” line now 
ready for delivery to the trade. Compactly cased in 
12 size 14K. Solid Gold Senior style case of substantial 
weight. Each watch individually packed in elegant im- 
ported leather-covered display box. Extra thin Ches- 
terfield model; 17 jewel, bridge model, adjusted to tem- 
perature, isochronism and three positions. 


Put It To Work 


In YOUR Show-Case 


Order at least one of these latest models. Place it 
in your show case in its handsome leather box and it 
will sell itself and make a handsome profit. Well 
known “South Bend” on-the-dot dependability. Made 
to sell and to stay sold. Prices and further descrip- 
tion furnished to any legitimate jeweler on application. 
Use the coupon for convenience. 


South Bend Watch Company 


SOUTH BEND, IND. 


Mail This Coupon Today 


SOHOSSSSSSSSSSSSSSSSSSSSSSSS SSSSSSSSSSSSOSSGOSOSOSEOOEL 


Soutm Benp WarcH Co., 
16 Rice St., South Bend, Ind. 


Without obligation to me, send me prices and full de- 
scription of your newest Chesterfield model in Solid Gold 
Senior style case. 


COOH EOE EEE EEE EEE SEE HEHE OE EOS 


SOOOHSSOOHSSSS SOSSSSSHSSHSSSSSSSOSSSSSSSSSOSSSESECOECO 
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5 Rapid Sellers 


Just the one thing needful iy 
to give the touch of & 
elegance and style to a & 
gentleman’s pocket outfit. &% 


ALCo | 
Gravity Pencils 


are one of the latest, finest 
and most practical pencils 
to meet with wide ap- 
proval everywhere. Here shown 
open and closed. 
A finger pressure opens 
or closes these pencils, by 


gravitv. Nothing to get our 
of order. Best materials, 


Finely Finished. 
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Write for Illustrated Catalogues 


Aikin-Lambert Co, 


15-19 Maiden [Lane 
New York 
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‘“‘Look for the Lenox Trade 
Mark when buying 
fine China’’ 


LENOX 


LENOX CHINA 


























VASES.—Decorations in Black and White, Green and Black, Plain 
Grounds, Yellow, Gray, Chinese Blue and Pink. 


Startling, Interesting and in fine taste. A Live Line rts for 
September flowers. Enter your order now for a selection of the 12 
best sellers. 


LENOX, INCORPORATED 


TRENTON, N. J. Walter S. Lenox, Pres. 
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Building Confidence in Business. 








(An Address Delivered by Harry N. Tottes, Vice- President of the Sheldon School, before 
the Ninth Annual Convention of the A. N. R. J. A., in Chicago, Aug. 26.) 


























66 UILDING Confidence in Business” is a sub- 

ject in which every Rotarian is interested. 
It applies alike to the retailer, the wholesaler and 
the manufacturer. The professional man as well 
as the salesman builds his business through 
confidence. 

The law of confidence is the greatest law that 
operates in the business world. We can all agree 
that there are fundamental laws, truths and prin- 
ciples in business success, just as laws which 
govern in the physical and the natural world. 
Those who succeed must of necessity obey con- 
sciously or unconsciously nature’s human nature 
laws. 

I like to state the law of confidence this way: 
“Every word a man speaks. every act that he 
performs, every thought that he thinks, either 
adds to or subtracts from confiidence in business.” 
There is not a single employe connected with any 
organization that is represented here to-day who 
can go home to-night and sit around that little 
family circle with nobody there but the loved ones 
and say a knocking or disparaging word about 
his fellow employes, his firm, about the man- 
agement of the business, about the business itself, 
or about the buying public, and go back on the 
job to-morrow and do as good a day’s work as if 
if he had not said it. Why? Because I firmly 
believe that thoughts are things, and they influence 
our feelings and our feelings are expressed in our 
conduct. 

You have not a man representing your house 
but that the quality of the goods and your service 
is judged by the amount of confidence that the 
people have in that representative. If I believe in 
you, then I will believe in your merchandising. If 
you believe in me and I represent an institution 
seeking to sell you something, you are going to 
judge the service of my institution and its goods 
by your confidence in Tolles. 

And so to-day what you get from this talk is 
going very largely to depend upon the confidence 
you have in the speaker. 

No salesman has any right to make a statement 
that he cannot back up, and if he makes a state- 
ment which is beyond the experience of the 
prospective purchaser, he should prove his point 
before he proceeds. 

Further, no man has any right in business to 
express an idea in terms which the man receiv- 
ing the idea cannot understand; in other words, 
if you speak German and I speak French; I cannot 
tell you anything until I can speak German. And 
so, therefore, the salesman wants to be able to 
put himself in the position of using the vernacular 
of his customer. 


A BLACKBOARD ILLUSTRATION. 


To illustrate the points in “building confidence 
in business.” I am drawing this outline on the 
blackboard here. 

Your business can be presented by these three 
circles. The outer one (the B. B. circle) is busi- 
ness building. Defined, ‘‘business building is the 
power to,” do just two things, “‘make permanent 
and profitable patrons.” There is no use trying 
to do business if we cannot build a permanent 
trade. 

On the question of ‘“profitableness’ I stand 
committed to this proposition, that the man who 
cuts the price below the legitimate mark—all that 
he cuts off is 100 per cent. profit as he does not 
cut off anything from the cost but all from the 
profit side—admits that he is not a big enough 
salesman to get the price to which he is legiti- 
mately entitled. It is an admission right on the 
face of it. 


fg? 


THE SS’ CIRCLE. 


This second circle represents salesmanship. 
Salesmanship, as you all know, after having heard 
Mr. Sheldon so many times, and many of you 
are students of his philosophy, salesmanship is the 
power to persuade people. It is the power of get- 
ting the other fellow to think the way we want 
him to think. 

If you have a form on which your salesmen re- 
port the orders taken and one of your salesmen 
goes around to these various stores and simply 
takes the order off the hook, so to speak, and does 





not actually persuade somebody to purchase some- 
thing teach that salesman to be honest, have him 
scratch out that word “salesman” and write “order 
taker” down -at the bottom, right under his 
signature, 

I maintain that persuasion is a universal prin- 
ciple; that it applies in every human relationship. 
The preacher as he stands before his congregation 
is a persuader—a salesman; the lawyer as he 
stands before the judge and the jury is a per- 
suader; the doctor as he stands at the bedside is 
a persuader, selling his services; the stenographer 
as she sits in front of her machine is a persuader; 
and what they receive in payment is in proportion 
to the quality and quantity of the goods or service 
that they are able to deliver. They, also, are 
working on a commission basis. 

In fact, I believe that matrimony is a sales 
game. I have tried it. I say sometimes if I had 
known one-half as much about salesmanship dur- 
ing my courtship days as I do now (and I don't 
claim to know it all), I could have landed my 
prospect in half the time. It took me 10 years to 
land my prospect. 

Here it is (referring to the blackboard), simply 
the power to persuade people to purchase at a 
profit that which is for sale. The longest definition 
I have ever had of this applied to a particular 
line of business was by the California Fruit 
Canners’ Association, in San Francisco, which 
honored me by closing down their establishment 


B.B. 


for two hours one afternoon to give me an oppor- 
tunity to talk to their employes on this subject of 
salesmanship. I had pointed out that insurance 
men say that “salesmanship is the power to per- 
suade plenty of people to purchase policies at a 
profit; that down in Fort Wayne the Packard 
Piano Co. tell their salesmen that ‘salesmanship 
is the power to persuade people to purchase Pack- 
ard player pianos at a profit, and the canning 
people came along this definition that ‘‘salesman- 
ship is the power to persuade plenty of people 
to pleasurably purchase preserved peaches, pears, 
plums, prunes, pineapples, peanuts, etc.” 

The body of your business is “‘business build- 
ing;” the life blood is “salesmanship,” but the 
heart that pumps this life blood of salesmanship 
into the body of business building is ‘“‘service.”’ 
(The big S.) 

Now that is not a new principle. In fact, Mr. 
Sheldon does not say that he has “created any- 
thing new.’’He has discovered and correlated a 
lot of fundamental laws and principles that do 
apply in every man’s business. The Master in 
Galilee announced that principle of service when 
he said: “Let him who would be the greatest 
among you be the servant of all.’ 

Business building, salesmanship and service have 
to do mainly with the things that take place within 
the four walls of the institution—I wish to speak 
mainly to-day of those things that make for con- 
fidence building outside of the institution. 

THE TEST OF A GOOD “‘ap.” 

The real test of a good advertisement is: “Does 
it gain or destroy confidence?” In one of the 
Chicago city papers I saw an advertisement which 
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read like this: ‘“‘Most Startling of All Drug Sales.” 
Then it said: ‘“‘Lease gone, stock must go,” a good 
strong statement. Then under it: “Everything 
sacrificed at 50 per cent. or better.” Then in 
brackets a 10-cent article of some patent medicine 
of some kind or other as an illustration was shown 
at half price, but the very next quotation was a 
50-cent article for 29 cents. ‘‘Fifty per cent. or 
under!” 

There were only two articles in the whole list 
that were as low as 50 per cent. Why, I would 
not go and do business with that man on a bet, 
and you wouldn’t either, because confidence was 
destroyed. 

Your advertising deserves your best thought. 

Some of the highest salaries paid in business 
to-day are paid to advertising men. Do you 
realize, gentlemen, that the price you pay for your 
advertising frequently costs more per word than 
the price of a telegram or a cablegram, and yet 
you will rattle off any old thing that comes into 
your mind and hand it to the copy boy when he is 
waiting for it, not applying the test of confidence. 
When you write a telegram or a cablegram, what 
do you do? You write it and then try to put yor- 
self in the frame of mind of the man receiving 
it and ask yourself, “‘Will he get my true 
message?”’ And yet we put up most any sort of 
thing into our advertising and then we say: “‘Ad- 
vertising does not pay.” 

THE LETTER TEST. 


Do you remember the first love letter you wrote? 
I do mine— I went to a stationery store and 
bought, not the most expensive, because I do not 
believe that correspondence needs to be on the 
most expensive paper, but I bought what I thought 
would best represent my idea, went home, went 
up to my room and locked the door. I sat down 
and wrote the first letter and looked at it, and 
then the second and the third. I wrote four letters 
and laid them side by side and finally picked up 
one I thought would carry the message best. Then 
I carefully folded the letter, put it in an envelope 
and stamped it, and then I addressed it very 
neatly, the very best I could. I sealed it and car- 
ried it to the letter box and dropped it. That was 
as far as I could go. I was sorry I could not go 
any further at that time. (Laughter.) 

What was I doing? All I was seeking to do 
was to establish confidence in the mind of that 
young lady. And yet, the word of an expensive 
correspondent is often destroyed by a $2.50 a week 
office boy in folding and enclosing the mail in a 
slipshod fashion. I maintain that a letter should 
be carefully spaced, correctly spelled and well 
paragraphed; I like to see a letter equa] in white 
margins all the way around, just as if it was put 
into a frame, an equal amount of white space all 

















the way -ound. Now what often happens? It is 
given to the office boy and he slams it into an 
envelope any old way to get it in and get home 
before bedtime (by poor and thoughtless manage- 
ment his mail often does not get to the boy before 
closing time) sometimes as bad as this one here, 
and sometimes even worse (holding up an irregu- 
larly folded letter). 

After making an address in a Missouri town 
one night, the secretary of the Y. M. C. A. asked 
me if I would not come around to see him. I 





amen onme 
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Art China Import Company 


47 WEST 36th STREET, Dept. J, NEW YORK CITY 








A large assortment of Crystal arriving 
shortly before commencement of hostili- 
ties enables us to fill all orders promptly 
in special decorations. 

We are not taking orders subject to 
POSSIBLE import. 

We have the stock HERE. 

Our prices have NOT advanced. 

Will vou avail yourself of this oppor- 
tunity ? 


Sample goblet forwarded on request. 
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DIAMOND RINGS: 


Complete With Fine Cases 


1004. Dozen in case. 10 Kt. Mtgs. 
About 1-32 ct. Diamonds. $25.50 


1004. Dozen in case. 14 Kt. Mtgs. 
About 1-32 ct. Diamonds. 30.00 


1004x. Dozen in case. 10 Kt. Mtgs. 
About 1-16 ct. Diamonds. 40.00 


1004x. Dozen in case 14 Kt. Mtgs. 
About 1-16 ct. Diamonds. 44.50 


These rings are all set with nice, white snappy Diamonds; 
heavy mountings, and are boxed in fine leather and velvet- 
lined cases. 


JOSEPH FRACKMAN CO,, Inc. 


Direct Diamond Importers 
90 Rue du Pelicon, ANTWERP {51-53 Maiden Lane, NEW YORK 
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Ghe “Gem” Clutch 


AUTOMATIC PROTECTOR 


IS REVOLUTIONIZING 
THE TRADE 


Mr. Jobber, convince yourself. Profits are 
above the average. 


The Gem Clutch, embodies an Independent 
Invention, it stands by itself in its own class. 
The leader of all Clutches on the market to-day. 
Patented October |, 1912. Warranted in every 
respect. 


Uneeda Gem Clutch Co., 82 Nassau St., New York 
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Storekeeping Department. 








called on him the next morning and he said: 
“We are about to refurnish this building and we 
have had bids and correspondence from a number 
of concerns. I got a letter just the other day 
from a St. Louis furniture house with which I 
thought we would close. I put their letter away 
in the desk here,” and he took it out saying, ‘‘and 
I did not understand why I could not trust them 
with my business until I heard your talk last 
night.”” He gave me the letter which I have yet as 
a horrible example. It was badly folded. 

Confidence destroyed. Why? Because, as he 
said to me, “Mr. Tolles, if that man is not more 
careful with the letter before he gets the business, 
what will he do after he gets the business. I 
could well expect that something would be short, 
the furniture would be scratched in delivery or not 
properly handled in some way.’ Confidence is 
the basis of correspondence. 

THE WINDOWS THE EYES OF THE STORE. 

Next comes the window display. Your window 
displays, I may say, are the eyes of your institu- 
tion. You and I do not like to do business with 
a bleareyed man. I was going down the street one 
evening in Salt Lake City and I saw the sign 
“Par Excellence” in electric light. I thought I 
would like to see what that excellent establish- 
ment was. The next day I went in and it was a 
house furnishing institution, with a splendid stock, 
well displayed, but there was something that did 
not impress me very favorably as I entered the 
store. To the right was a window that looked as 
though it had not been cleaned and retrimmed for 
two months. It was full of dead flies and dust 
and dirt. I tell you sufficient attention as a rule 
is not being paid to window decoration. It was 
in Chicago I saw a window with a placard down 
at the bottom which said, ““‘We do not keep all of 
our stock in the window.” Many stores keep too 
much in the window. A few items or perhaps just 
a single article, well displayed in a clean, neat 
window gets confidence—think of the thousands 
passing the store who might be brought inside by 
the right kind of window display persuasion. 

TELEPHONE OPPORTUNITIES. 


Next is the telephone. It is a great assistant to 
bigger business, and yet I have heard business 
man after business man say, “I wish I could kick 
the thing out.” You pick up the “phone” and you 
hear something like this: “Hello! what do you 
want? No!! We can’t do that! ! Good-bye.” 

Do you realize why the girls in the telephone 
system right here in this city are trained to 
always use the upward inflection of the voice 
instead of the downward? Because it is much 
more pleasing than is the downward inflection. I 
tell you that over the telephone we should use the 
most cultured, well trained voice. Test your own 
service and see the kind your patrons receive 
from your office. 

THE DELIVERY A BUSINESS ASSET. 


We come now to delivering the goods. Many a 
good institution, well represented with good serv- 
ice and good goods has lost business because of 
the delivery by a rawboned horse that has not 
seen a square meal since he arrived in town, with 
a harness broken and tied together with strings 
and an old wagon that rattles hopelessly. Billboard 
advertising pays, they say. I believe it does, but 
do you realize, gentlemen, that your delivery 
wagon is a billboard going up and down the street 
advertising you and your institution all the time, 
either for the good or for the bad. 

WATCH THE BILLING. 


In Philadelphia I went into a man’s office, the 
proprietor of a big firm. He was going over a 
great stack of bills personally. I said, ‘“‘Do you 
mean to tell me that you check over every bill 
that goes out?” He said, “Not a bill goes out of 
this institution unless I see it.’ I said, “How 
do you account for that?” He replied, “Well, I 
will tell you, you know that these people have 
my goods and my money also, and I want the 
money. If there is anything inaccurate or any- 
thing repellent, they will hold up the bill. It 
gives them an excuse to delay payment.” Confi- 
dence is either lost or destroyed through the 
billing. Now, I want to give you a little further 
illustration on the board here. Confidence is the 
unseen. If you will allow this to represent the 
pyramid; I call this the whirligig of business. 
The unseen part in this service is confidence. 
That rests upon personality—not good looks and 
good clothes. Sometimes they help, sometimes they 


hinder. Personality is that which rings true 
in a man’s voice, it is what flashes sincerity in his 
eye; that which in every word and deep of the 
man is calculated to do just one thing, and that 
t.ing is to build confidence in the minds of the 
people with whom he associates. 

Personality; what does that rest upon? That 
rests upon the mind and the body of the indi- 
vidual. True education is the enrichment or the 
development of the entire man, body, mind and 
soul, through a process of proper food and proper 
exercise. I emphasize these words, proper food, 
because I think there is a great point there. Too 
many business men are feeding their minds upon 
husks. They are not consistently and carefully 
putting the right kind of mental food into their 
minds. 

I just want to say on this question of proper 
feeding—what does it do? It develops the body 
and it develops the mind. Truly educate the 
muscle and you develop the physical man. Truly 
educate the mind and you develop the mental 
man. That develops a strong personality, and it 
is that strong personality, the development of the 
physical man and of the mental man that helps us 
to increase our power to serve—‘‘He profits most 
who serves best,’? and that increases the ‘“‘sales- 
manship,’ and in that way we build a bigger 
business, or more profits and more permanent 
business. 

Now, about this mental feeding. I have some 
very strong convictions on the subject of the 
right kind of mental food. I maintain that if I 
pass a glass of carbolic acid around and every 
man here drinks from it, all must pay the pen- 
alty of death. Some people say, “If you don’t 
know it, it won’t hurt you,” but I affirm that it 
makes no difference whether you know it or not, 
if you drink carbolic acid you will suffer the con- 
sequence. I am not permitted to give you carbolic 
acid. There is a law that holds me responsible for 
the poisoning of a physical man, but I can tell you 
a dirty, vile, filthy story and there is no law in 
this land that can touch me. 

Gentlemen, all that you and I are and all that 
your employes are is a tota] of all of the things 
that we have heard, seen, smelt, tasted or touched, 
plus the use that we have made of those things, 
from our birth up to the present moment. If that 
is true the five physica] senses can be likened to 
photographing machines, moving picture photo- 
graphing machires, if you please. All the time we 
are awake they are constantly making their im- 
pressions, millions of them a day, and if that is 
true, why in the name of heaven would a man 
consciously take that moving picture five-lens ma- 
chine down an alley around the corner and into 
a place where he knows he is going to get poison- 
ous mental food? 

I determined, gentlemen, that night, after a 
half hour’s talk with that fellow—we had a heart 
to heart talk—that I was going to use every bit 
of influence and power that I have with men, if 
I have any at all, in the carrying of the pure 
mental food message to men. 

There is a lot being said over the country about 
pure physical food; laws are being made. I be- 
lieve that one of the greatest movements that could 
be started in this day and age is one for pure 
mental food, and wherever I have a chance I talk 
about it. In fact, I am starting a movement along 
this line, and I am asking for backers of the 
movement. I do not ask you for a penny. I do 
not ask for any expression from you of any char- 
acter. All I ask you to do is to put in operation 
the thought and use your influence to the end of 
human betterment. 

Back of the advertising the correspondence, the 
telephone, the window display, the delivery, the 
billing, the service, salesmanship of the institu- 
tion, and the business building is a living human 
being that is susceptible of higher development— 
every man from the proprietor down can grow 
greatly if he will but feed the mind and body on 
proper food and exercise correctly. The greatest 
opportunity in business to-day lies in the expan- 
sion of the man-power of the units in the 
institution. 

One of the officers of the steel trust told me, 
“TI believe the time is coming when the institu- 
tions are going to be forced to educate their 
people, not from an altruistic standpoint, but 
from a money-making standpoint. The. greatest 
asset any man has in his business is his man- 
power.” 

It is the greatest asset in any business. 

We have had no time for story telling to-day. 
In closing I call your attention to an old Arabian 
proverb which reads: 
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“Man is four: 

“He who knows and knows that he knows; he 
is wise. Follow him. 

“‘He who knows and knows not that he knows, 
he is asleep; awaken him.” 

(There are lots of employes who are asleep and 
they just need a little awakening.) 

“He who knows not and knows not that he 
knows not, he is a fool; shun him. 

“He who knows not and knows that he knows 
not; he is a child. Teach him.” 

All wisdom comes, gentlemen, when we are 
willing to humble ourselves as little children 
recognizing that we can learn from one another. 
I am glad to observe that this spirit is becoming 
more and more prevalent in the Rotary Club 
movement. 





The Value of Show Window Space. 


(Continued from page 161.) 








return I believe that they will send you 
more material. 

Arrangement.—The A, B, C rule, a sim- 
ple one, absolutely necessary to all good 
composition, regardless of whether it is 
the “Sistine Madonna,” a landscape in na- 
ture or a show window arrangement; ar- 
range in groups, leave open space, avoid 
straight lines. 

I advocate simply two color combina- 
tions—one an advancing color, the other 
a receding one. For instance, floor cover- 
ing and background of dark blue; base 
or larke, pillow of Persian orange, dis- 
playing jewelry in cases or on forms on 
the same dark blue. 

Show Cards.—I believe that I am safe 
in saying that the retail jeweler has made 
small use of show cards in his window; 
that the advertising value of printed or 
written text has been almost completely 
overlooked. Perhaps you have put so much 
in your newspaper ads that you have none 
left for your windows; but, seriously, a 
selling argument is just as important in 
the show window as the text an advertise- 
ment—the shorter the better. Of course, a 
plain statement of facts, the truth of which 
no one can question, arranged in the group- 
ing of the merchandise so that it is sure 
to be seen, is sure to increase your window 
sales. 

Give one of your clerks a good alphabet, 
let him practise during his spare moments, 
and you will be surprised at the short time 
in which he will be able to make a good- 
looking card. I know of one jeweler who 
has beautiful cards, always written in plain, 
simple script, with white ink on dark-col- 
ored cardboard, that harmonize with the 
rest of the window coloring. 

I have tried only to cover the essentials 
of window advertising. It is impossible in 
the short time that I have had to go into 
detail, and I am sorry that I must say that 
the success or failure of a window adver- 
tisement always depends upon this detail. 
You can hardly overestimate the impor- 
tance of detail, a clean floor and glass, 
properly concealed lighting, etc. I know 
that you have not the time to give your 
show windows the thought and care that 
they deserve, but I am hoping that when 
you have returned to your respective stores 
you will have a word of encouragement 
for the clerk who is taking care of them, 
that you will remember some little part of 
my message that will help him, and that 
you will give your show window a FAIR 
CHANCE TO MAKE MONEY FOR YOU. 
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The Greatest Example of Value-Giving in Watch History 


























PLAIN, ENGINE TURNED, OR ENGRAVED 
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Sixteen 


THIN MODEL—Plain, Engine Turned, or awe 
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Open Face, Jointed with Cap..................00000: 14.00 
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Trade prices on application 
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THIN MODEL—Plain, Engine Turned, or Engraved 
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FULL BRIDGE MODEL: 15 Jewels in settings, Compensat- 
ing Balance with Breguet Hair Springs: Rated with Meantime 
Screws and fitted with patent Micrometric Regulator: Double- 
roller Escapement: Exposed winding wheels: Nickel Dam- 
askeened: Sunk-second White Enamel Dial: Stem-wind and 
Pendant-set. 
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The Keystone Watch Case Company 


Established 1853 


New York Chicago 








Philadelphia Cincinnati 
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Catechism for Computing Teeth of Watch Wheels 
and Depthing. 








Written expressly for The Jewelers’ Circular by T. J. Wilkinson. 























(Continued from issue of Aug. 5.) 
Part VIII. 
UESTION.—How do we calculate the 
Q number of teeth in a fourth wheel? 
Give rule. 
Answer.—We should know the number 
of leaves in the fifth pinion. 
Rule I, 


Leaves in fifth pinion x 10 = 
teeth in fourth wheel 

This applies to fast-train watches beat- 
ing 18,000 to the hour. If the watch beats 
16,200 the multiplier is 9, and if a 14,000- 
beat watch the multiplier is 8. 

Question—Given eight leaves in the fifth 
pinion, determine the number of teeth re- 
quired in the fourth wheel of a watch beat- 
ing 18,000 beats to the hour. 

Answer.— 

Rule T. 


8 X 10 = 80 


The fourth wheel requires 80 teeth. 
Question.—Calculate the pitch and full 
diameter of a fourth wheel, having the fol- 
lowing facts: 
Data— 
Distance of centers, 6.17 mm. 
(fourth to fifth hole). 
Teeth in fourth wheel, 80. 
Leaves in fifth pinion, 8. 
Addenda of teeth, 2.5. 
Addenda of leaves, 1.25. 
Answer—Rule A will give us the fourth 
wheel’s pitch diameter. 
Rule C. 
Cent. dist. x 2 
X teeth fourth 
wheel 





= pitch diam. fourth wheel 
Total teeth in 
fourth wheel, 
leaves fifth 
pinion 
Rule A. 
6.17 X 2 80 





= 11.22 mm. 
88 
The pitch diameter of the fourth wheel 








is 1122 mm. Knowing this, we will now 
calculate the fourth wheel’s pitch diameter. 
Rule B. 
Pitch diameter of 
fourth wheel < 
total of teeth 
+ addenda 
= full diam. fourth wheel 





Teeth in fourth 
wheel 
Rule B. 
11.22 x 82.5 
ae == LPSG mm. 
80 


The result of this calculation gives us 
the measure of the full diameter of the 
required fourth wheel as 11.56 mm. 

Question—How do we determine the 
number of leaves required in a fifth pin- 
ion; also the pitch and full diameter of 
same? 

Answer.—To learn the number of leaves 
in fifth pinion we should know the number 
of teeth in fourth wheel. If the watch is 
a fast train, divide 10 into the number of 
teeth and quotient represents number of 
leaves in fifth pinion, which gives us an- 
other rule. 





Rule W. 
Teeth in fourth 
wheel 
——— = leaves in fifth pinicn 
10 


Question —Given the following, calculate 
therefrom the pitch diameter of the fifth 
pinion: 

Center distance, 6.17 mm. 
(fourth to fifth hole). 

Leaves in fifth pinion, 10. 

Teeth in fourth wheel, 80. 

Answer.— 

Rule C. 
Cent. dist. X 2 
teeth in fourth 
wheel 





= pitch diam. fifth pinion 
Teeth in fourth 

wheel + leaves 

in fifth pinion 





6.17 x 2 x 80 


= 1.13 mm. 





88 
The pitch diameter of the fifth or escape 
pinion measures 1.12 mm. 
We will next figure on the fifth pinion’s 
full diameter. 
Data— Pitch diam. fifth pinion, 1.12. 
Leaves in fifth pinion, 8. 
Addenda, 1.25. 
Leaves plus addenda, 9.25. 
Rule D. 
Fifth pinion pitch 
diam. X total leaves 
+ addenda 
—— = full diam. fifth pinion 





Leaves 
Rule D. 
1.12 X 9.25 
= 1.29 mm. f 
8 ; 
Here are the results as calculated for 
the fifth pinion: 
Fifth pinion = tv 
Leaves, 8. 
Pitch diameter, 1.12 mm. 
Full diameter, 1.29 mm. 
RULES USED IN PARTS VII. AND VIII. 
Rule O. 
Leaves third pinion 
> leaves fourth 
pinion X 60 ' 
= teeth in center wheel ify 





Teeth in third 
wheel 
Rule P. 
Teeth cent. wheel 
X teeth third 
wheel 
—_—_—_—_—_ = leaves third wheel pin. 
L eaves in fourth 
pinion < 60 . 
Rule R. 
Leaves third pinion 
< leaves fourth 
pinion X 60 


— = teeth in third wheel 





Teeth in center 
wheel 
Rule S. 
Teeth cent. wheel 
X teeth third 
wheel 


= leaves fourth wheel pin. 





Leaves in third 
pinion x 60 
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Why Ingersolls 
Are Different 


They are never sold until they 
reach the customer. 


Most of the goods you buy 
are loaded on you by the 
manufacturer—left with you 
to do your own selling as 
best you can. 


Such goods have no mar- 
keting policies—prices are 
cut, profits are uncertain, 
displeased customers who 
find lower quotations else- 
where are frequent. 





Ingersolls 
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Show me your , 


special advertising 


helps and if 
them I will use 
push your line. 
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them to “° 
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I use newspapers............. * 
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To ROBT. H. INGERSOLL & BRO. ™, 


315 4th Avenue, New York City ~, 
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But Ingersoll Watches are 
not one of these lines. They 
do not leave you to your 
own devices. The manu- 
facturers of these watches 
never consider them sold 
until you have sold them 
and they are giving satis- 
faction in the customer’s 
pocket. 


We advertise to people to go into retail 
stores that show Ingersolls. 


We give you the display fixtures to show 
*. the watches on. 
* And we stand right behind the goods 
all the way. 








September 2, 1914. 





at 























Rule T. 
Leaves fifth pin. * 10 = teeth fourth wheel 
Rule W. 
Teeth fourth wheel 
— = leaves in fifth pinion 
10 

Question—Which of our previous rules 
also relate to number of teeth required in 
a wheel and leaves in a pinion? 

Answer.— Rule L for the teeth and 
Rule M for number of leaves in pinion. 

OQuestion—What is meant by the ex- 
pression dial train? 

Answer.—The term dial train or motion 
work applies to the cannon pinion, hour 
wheel, minute wheel and minute-wheel 
pinion. 

OQuestion.—Which of the dial-train wheels 
makes one revolution in one hour? 

Answer—The cannon pinion, it being 
attached to the center post which carries 
the center wheel. This wheel makes one 
revolution every hour. 

Question—How can we prove the cor- 
rectness of the number of teeth and leaves 
in any dial train? 

Answer.—By use of Rule I, which is: 


Rule J. 


Teeth hour wheel * teeth minute wheel 








é —1 
Leaves cannon pinion X leaves minute 
pinion < 12 

Ouestion—What are the usual addenda 
used for teeth and leaves in the dial train? 

Answer.—The addenda for both are gen- 
erally 2. 

OQuestion.—Given the following, calculate 
the pitch and full diameters, also number 
of leaves, for a new cannon pinion: 

Data— 
Center distance, 4.14 mm. 
Full diam. minute wheel, 6.62 mm. 
Leaves in minute wheel, 30. 
Addenda, 2. 

Our first problem is the pitch diameter 
of the minute wheel. To find it we use 
either Rule A or G. As we, in this in- 
stance, feel sure that this minute wheel is 
the original one, we feel safe to use 
Rule G; besides, we have not at present 
sufficient data to employ Rule A. 

Rule G. 

Full diam. minute 
wheel * teeth 
—_—__—_—___———. = Pitch diam. min. wheel 
Teeth + addenda 

Rule G. 


6.62 « 30 





see - = 6.20 


The pitch diameter of our minute wheel 
is 6.20 mm. 

Ouestion—Having calculated the pitch 
diameter of minute wheel as 6.20 mm., how 
can we obtain the pitch diameter of miss- 
ing cannon pinion? 

Answer—Multiply the distance of cen- 
ters by 2 and subtract therefrom the min- 
ute wheel’s pitch diameter, as follows: 

4.14 X 2 = 8.28 — 6.20 = 2.08 mm. 

The answer is the pitch diameter of the 
cannon pinion. 

Question—How shall we calculate the 
number of leaves required in this cannon 
pinion ? 


Answer.—We can do so by learning the 


diametrical pitch of the minute wheel. 
Rule K. 

Pitch diam. minute 
wheel 
—__—__—_—_———— = one diametrical pitch 

Teeth minute wheel 
Rule ‘Ke. 
6.20 
— = .2066 
30 
We will next calculate the total of teeth 
plus the leaves by means of Rule N’. 
Rule N'. 
Center distance 
7 


—_—_—__—_—_———. = total of teeth plus leaves 
One diametrical 
pitch 
Rule N* 
414« 2 
|) 
2066 

This answer gives 40 as the sum of the 
teeth in minute wheel plus the leaves in the 
cannon pinion. As we know that there are 
30 teeth in the minute wheel, the 40 — 30 
leaves 10 as remainder, which figure must 
be the amount of leaves required in new 
cannon pinion. 

Ouestion—We have now as given, and 
results of calculations, the following facts. 
Calculate therefrom the full diameter of 
the cannon pinion: 


Data— 
Pinion’s pitch diam., 2.08 mm. 
Leaves in pinion, 10. 
Addenda, 2. 
Total leaves plus addenda, 12. 
Rule D. 
Pinion’s pitch diam. 
X total leaves 
+ addenda 
— can. pin.’s full diam. 
Leaves 
Rule D. 
2.08 « 12 
——_—_—— = 2.49 
10 

The cannon pinion’s full diameter will 
be 2.49 mm. 

Ouestion—Tabulate the results of our 
calculations and the requirements of nejv 
cannon pinion. 

Answer—Cannon pinion as calculated, 
CtC:.: 

Full diam. cannon pinion, 2.49 mm. 
Pitch diam. cannon pinion, 2.08 mm. 
Leaves in cannon pinion, 10. 
Addenda of cannon pinion, 2. 

Ouestion—By what other means could 
we have calculated the number of leaves in 
the cannon pinion? 

Answer.—By counting the teeth in hour 
and minute wheel; also leaves in minute 
wheel pinion. Then, by means of Rule 2, 
the number of leaves in cannon pinion 
could have been told. 

Here is the formula: 

Rule 2. 
Teeth hour wheel 
teeth min. 
wheel 

$$$ ——— leaves cannon pinion 
Leaves min. wheel 
pinion < 12 
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For example, if the minute wheel has 30 
teeth, the hour wheel 32 and minute wheel 
pinion & leaves, then, according to our rule, 
we obtain the following 

Rule 2. 
> +) aR) 
~ l? OF 

The cannon pinion requires 10 leaves, 
vhich agrees with the answer obtained 
the diametrical pitch method of reckonin 

Che diametrical pitch method is very u 
ful when we wish to independently verify 
that the size of a wheel and its number of 
eeth are correctly proportioned to the dis 
tance of centers. 

It is also of importance when, for som 
reason, we desire to know the corre¢ 
ber of leaves, not having other factors 


cuide us save the-center distance, and fu 
information about the wheel related to that 
distance of centers, which calculation we 
have just completed. In our next and clos- 
ing article we will reverse the above, viz. 
given the cannon pinion and center dis- 
tance, we calculate the number of teeth 
required in minute-wheel pinion, also its 
various diameters. 
(To be continued.) 


Regulating Sub-Clocks by Wireless. 
P to the present time horology has only 
made slight use of wireless teleg- 
raphy. The owner of a receiving station 
for wireless time signals is compelled to 
resort personally at about 1 o’clock to his 
receiving apparatus to take the time by 

ear and is then able to set his clock. 

Engineer Ferdinand Schneider, who 
should be known through his earlier work 
in the field of electrical timepieces, has 
undertaken the construction of a clock 
which, by means of the electric waves, 
without any intermediate aid from the 
human hand, is automatically regulated. 
We will here illustrate the movement, re- 
cently exhibited by Mr. Schneider to the 
landgravine of Hesse, being indebted for 
the pictures and _ description to the 
Deutsche Uhrmacher Zeitung. The vart- 
ous processes in the working of the dif- 
erent apparatus connected with the clock 
are, it is true, of a somewhat complicated 
character, but nevertheless, passing over 
the less important parts, we will broadly 
explain the new construction. 

Fig. 1 shows the receiving clock, seen 
from the rear; Fig. 2 reproduces a portion 
of the movement, seen from the front, 
and Fig. 3 is a supplementary sketch made 
as an aid to explanation. Schneider’s fu.- 
damental idea is as follows: 

An ordinary electrical winding works W, 
with anchor escapement. is wound up elec- 
trically for the going period of one minute 
by the electro-magnet E, with the aid of 





the contact levers K;:, K: and K; shown in 
Fig. 2 \bove the co1 levers K, to K; 
a jointed lever g with projecting catching 








nose N is disposed, and above this a drop- 
hammer F is placed. The clock-work is so 
arranged that one-tenth of a second before 
the close of a full minute a rack-hook S 
(Fig. 1) with a little brake spring B 
presses against the balance of the escape- 
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ment H, thereby bringing the works to a 
standstill. At the moment of the stopping 
of the balance the drop-hammer F (Fig. 
2) falls, strikes, owing to the momentum 
gained during the fall, with fair power on 
the horizontal arm of the jointed lever G 
and thereby brings the contact levers Ka, 
kK. and Ks into operation. 

By these contacts the going train is, in 
the first place, wound for a full minute; 
secondly, the striking lever K is set in mo- 
tion, so that it strikes against the coherer 
F, and shakes it considerably. At the 
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same time the drop-weight F. is raised, 
which furnishes the motive power for the 
small going works W:. This going works 
W: has for its sole duty the operation of 
a current reverser, which in a sub-clock 
equipment is to send every minute currents 
of changing direction for the operation of 
sub-clocks of known construction. The 
works W: consequently serves as a sort of 
master clock for a local sub-clock equip- 
ment. At the same time, by the springing 
of the drop-lever F:2, the contact Ks, to the 
importance of which we shall refer in 
speaking of the electric operation, 1s 
opened. 

After this introductory explanation of 
the mechanical construction, before we 
proceed further in elucidating the opera- 
tion of the clock, we must for a time turn 
our attention to the electrical part of the 
arrangement. If the entire installation is 
to work properly with the aid of the elec- 
tric waves, first of all the sending out of 
the waves must occur with absolute cer- 
tainty; as the apparatus required for this 
purpose, according to the inventor’s plans, 
is to be constructed but once, and that 
about the center of Germany, we can en- 
tirely dispense with the description of this 
central arrangement. It will suffice for 
the present purpose if we presume that 
from this central, at each minute of a pre- 
viously determined period, waves of pre- 
determined numerical frequency and cer- 
tain length are sent out. 

It is, of course, a condition that the re- 
ceiving clock described herewith alone 
claims these waves, and that it is not in- 
fluenced by strange waves. Another con- 
dition is that the waves transmitted to the 
clocks are not disturbed by other wireless 
telegraphic waves. These conditions En- 
gineer Schneider believes to have met by 
the construction of a new kind of “fritter” 
or coherer (receiver for wireless waves), 








the sensitiveness of which he considerably 
increases by reducing the distance between 
the electrodes inside the coherer to 1/10 
mm. (in the coherer previously known 
the distance between electrodes was at 
least 5/10 mm.). In addition to this, he 
uses, in place of the customary loose filings 
in the airless space of the coherer, small 
metal plates which under a_ mechanical 
pressure, in atmospheric air, oppose to the 
electrical current a broad path and conse- 
quently but little resistance. 

As the familiar coherer possesses the 
undesirable property of working with diffi- 
culty after a prolonged rest, Schneider 
proceeded to keep the coherer constantly 
under current and only to leave it without 
current for the duration of 2/10 second, 
so that after but a short intermission it 
can again take up the electric waves. The 
disadvantage of the coherers, that on the 
occurrence of atmospheric discharges they 
are easily burned out, Herr Schneider be- 
lieves that he has also prevented by this 
method of construction. Furthermore, his 
coherer, as compared with other devices 
of the kind, is said not to be sensitive to 
the vibration that is invariable with the 
heavy wagon traffic of large cities because, 
owing to the permanently flowing current, 
the air stored between the little metal 
plates is ionized and the coherer therefore, 
except by the shutting off of the source 
of current, suffers no interruption. 

After this brief digression into the 
realm of electro-technics we will return to 
our receiving clock. We have seen that 
one-tenth of a second before the termina- 
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tion of a full minute the clockwork is 
stopped, and that by the closing of the 
contacts Ki, Kz and K; the hammer K 
has struck against the coherer F:. Shortly 
before this stroke occurred the striking 
lever K, by interrupting the contact Ks 
(between the springs F; and F,), has ren- 
dered the coherer currentless, so that the 
de-cohesion occurs in the first moment of 
the interruption of the current. From this 
moment there prevails throughout the en- 
tire apparatus system a rest until one of 
the electric waves coming from the cen- 
tral station strikes the receiving antenna 
and by means of the coherer sets the es- 
capement H of the going works free for 
a minute. When the balance has been set 
free the entire system switches itself again 
off from the receiving antenna; the clock 
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goes a minute, with the aid of power fur- 
nished to it by a local battery, and one- 
tenth of a second before the termination of 
this minute the rack hook S drops, so that 
the brake spring B again arrests the bal- 
ance and the proceeding above described is 
repeated. 

If no further safeguard were provided, 
supposing the central in Fulda were de- 
stroyed by a great storm or by fire, all 
over Germany the clocks of this system 
would come to a standstill. Such a con- 
dition, of course, must not occur. In ad- 
dition, in spite of all changes on the co- 
herer, there is always a possibility that the 
clocks might be disturbed by wandering 
waves or by atmospheric discharges. For 
this reason it was necessary to furnish a 
certain safeguard in the construction of 
the clock. This safety device, which can 
be cut in by means of the switch H, shown 
in Figs. 1 and 2, and always remain 
switched on during normal operation, is 
based on the following idea: 

The escapement is so adjusted that the 
clock requires one-tenth of a second less 
than a full minute for the hand to cover 
the space of a minute. One-tenth of a 
second before the full minute the escape- 
ment is thrown out of action and (here 
we ask the reader to take the further ex- 
planation, not verbally, but only as a 
sketchy presentation) the drop lever 1: 
(Fig. 3) is released from the locking v. 
It then drops, retarded by a fly movement, 
down to the point » and closes here the 
contact K, (which is also identical with 
the contact Ks in Fig. 1). To cover the 
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distance from v to m the lever requires a 
period of two-tenths of a second. It con- 
sequently reaches » one-tenth of a second 
after the full minute and there closes the 
contact Ks. Under normal operation, the 
lever F: is, however, not allowed time to 
reach m in order to close K,, but while it 
is still in the position about w, there is 
already closed by the electric wave, 
through the coherer, a parallel contact at 
K:, so that the closing of the contact at K, 
one-tenth of a second after the change of 
the minute has no effect on the rate of the 
clock. 

Supposing a case in which for a time 
there would constantly be transmitted 
waves of a length equal to the time waves, 
then at the same moment, when F; is un- 
locked from wv (Fig. 3), the clock would 
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already commence its course for the new 
minute, consequently one-tenth of a second 
fast. If the disturbing waves continue for 
the succeeding minutes, then in each 
minute the clock would go fast a scant 
one-tenth second, so that after the lapse 
of about 10 minutes the clock would be 
about a second fast. If then the disturb- 
ing waves cease, the current impulses no 
longer occur at the short intervals, dur- 
ing which the lever F: about traverses the 
space at w. It then happens that the point 
of the lever F itself closes the contact K. 
(Fig. 3) before the accompanying parallel 
contact has been closed by the electric 
wave. The clock is therefore out of syn- 
chronism with the electrical waves and 
thrown back on its own rate. As, how- 
ever, for the covering of the distance from 
w to n the lever F2 requires about one- 
tenth of a second, the closing of the con- 
tact at K, at each repetition of the play 
will occur about one-tenth of a second 
later, and after the lapse of about 10 
minutes this pursuit will have mounted up 
so far that the lever F: at the entrance of 
the spark wave will be about in the posi- 
tion of W. At this moment the wave will 
again take up the contact closing parallel 
to the contact Ky, and from this moment 
wave and sub-clock again work synchro- 
nously. So far, therefore, the error that 
had gradually occurred has corrected it- 
self without any aid being required from 
the human hand. 

This self-correction is effected by the 
clock as long as the difference does not 
exceed a full minute. Should the latter 
case occur (which may be regarded as im- 
possible in practice) the equipment will, 
of course be working under a difference of 
one minute and must be set again. 

A second possibility of error may con- 
sist in the total absence of waves from 
the central; then when the lever F, in 
dropping reaches the position a n, the con- 
tact K, will be closed by the lever alone, 
and by the closing of the contact Ky the 
same work will be accomplished as was 
otherwise effected by the wave. Certainly 
the reswitching in of the clockwork would 
follow to the extent ultimately of the time 
required by the lever F: to cover the dis- 
tance from a wtoawzn. The natural con- 
sequence is then that at the next minute 
the release of the drop lever F: by wv also 
occurs one-tenth of a second later, con- 
sequently at the same moment at which the 
new wave shock strikes the coherer. In 
this case the new unlocking of the escape- 
ment occurs at the same moment at which 
its arrest should take place by the drop- 
ping of the drop-rack S (Fig. 1), and the 
receiving equipment again works harmoni- 
ously with the sending antenna. 

If several current impulses consecutively 
are omitted by the central, then this 
amount of time accumulates after a few 
minutes to such an extent that the sub- 
eleck and central no longer synchronize. 
The differences go on accumulating until 
the total difference amounts to one minute 
and synchronization again takes place with 
te new current impulse. Admittedly, the 
cwh-clock, from that period, is running a 
full minute after the proper time and the 
sub-clock equipment must be set right by 
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hand. We have now broadly described the 
method of working of the Schneider clock 
system of wireless time transmission and 
will only briefly reiterate that for a terri- 
tory like Germany a single central plant 
is planned, which shall synchronize the 
sub-clocks distributed all over the country, 
every minute. The sub-clocks are so con- 
trived that a moment before the current 
impulse the corresponding antenna, the size 
of which will be, of course, determined by 
the distance from Fulda, will be switched 
into their own circuit, allowing themselves 
to be regulated by this current impulse and 
then switching off the antenna until the 
next minute. The switching-in occurs a 
slight degree earlier than the arrival of 
the wave is expected and it likewise lasts 
a little longer than the duration of the 
wave impulse. The smaller this allowance 
is made on either side the more is de- 
creased, theoretically regarded, the possi- 
bilities of error in the working of the 
plant. Practically considered, it might be 
advisable not to limit this allowance in 
time too closely, for working with tenths 
of seconds may very easily result, in prac- 
tice, in unpleasantness. 

Whether it is practically possible to em- 
ploy waves exceeding the wave lengths 
commonly employed for wireless near and 
distant telegraphy and nevertheless capable 
of using, with absolute certainty, the 
Schneider receiving apparatus, that is a 
question that belongs in the special field 
of the radio-telegraphic engineer and must 
first be tested by him. 





Melting Points in Commercial Brasses and 
Bronzes. 


A? the result of tests made under the 
direction of the United States Bureau 
of Mines, the following table of the melt- 
3 brasses and 


ing points of commercial 


bronzes has been summarized: 





1 pproximate nf ion. Melt 
4 
{lloy. per. Zin Ti ( } 

Gun-metal ....... 88 2 10 995 1825 
Leaded gun-metal. 85 2 94 ; 980 1795 
Red 85 ) ) » 970 1780 
Low 

DEREE ia dives s 10 » 980 1795 
Leaded bronze. 80 ; 10 10 945 173: 
Bri nze with Zinc. Sw 5 l , ° 9S0 1795 
Half-yellow, half 

Gy a aoe Raat ) 20 3 920 1690 
Cast yellow brass. 67 3] : 2 895 1645 
Naval brass .-. 61% 37 1y%.. 855 1570 
Manganese bronze. 870 1600 


The melting point given is the “liquidus,” 
or point where the alloy is completely 
molten. The tests are described in detail 
in Technical Paper No. 60.—American Ma- 
chinist. 





The Harding Mfg. Co., at Mansfield, 
Mass., was recently incorporated under the 
Massachusetts law and has begun the man- 
ufacture of a special line of tools in that 


town. 

Word was received last week that G. S. 
Iyoob, who, conducts a dry goods and jew- 
elry business at Carbondale, Pa., was de- 
fendant in involuntary proceedings started 
by creditors. 
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The Compensation Balance. 


(By Dr. Cu. Ep. GurLttaume, in the Journal 
Suisse, and translated by W. N. Barser for 
the London Horological Journal.) 

T HE peculiar variations of nickel steels, 

to which Professor Thury has called 
the attention of horologists, place the ques- 
tion of the secondary error in a new light. 
Here are some of the formulas found for 
the dilation of the nickel steels, which I 
have designated by the name of reversibles: 


Percentage 


of nickel. Coefficients of expansion. 
26.2 a—13.103«10—*® B=+0.021 23x10—* 
27.9 11.2388 i +0.028 89 i 
28.7 10.387 “ +0.030 04 “ 
30.4 4.570 x +0.011 94 “ 
31.4 8.395 +-O0.008 85 vg 
34.6 1.373 ” +0.002 37 “* 
35.6 0.877 = +0.001 27 “ 
37.3 3.457 = —0.006 47 “ 
39.4 5,357 bey —(0.004 48 * 
44.4 8.508 . —0.002 51 “ 


An examination of this table shows two 
facts. The first is that the average expan- 
sion of the nickel steels varies between very 
wide limits; the second is that the two 
terms of the formula are continued func- 
tions of the percentage of nickel, and that 
their variations are completely independent. 
The second coefficient, as well as the first, 
attains to values which had not previously 
been found in any alloy. It is very con- 
siderable for alloys with about 30 per cent. 
of nickel; then it gradually diminishes and 
becomes negative, starting from about 36 
per cent. of nickel. 

This peculiarity of these steels will allow 
us to realize, for the difference b:—b,, val- 
ues to which no other category of alloys 
would have allowed us to approach. 

Let us suppose, for example, that it is 
possible to construct a balance with the 
alloys 28.7 and 44.4 per cent. The feeble 
difference between the mean expansion of 
these alloys would necessitate the use of a 
thin rim, although not unrealizably so. The 
value of the secondary error for this com- 
bination would be* 


S 12.27 Se | 


3000 


The part of the secondary error due to 
the rim in the chosen combination would 
thus be 30 seconds. As the expansibility of 
the exterior alloy would go on increasing 


yas the temperature increased, so the gain 


would also increase, so that, if the compen- 
sation were arranged for the extreme tem- 
peratures, the piece would lose in the mean 
temperatures. The corrction is then in the 
direction needed by steel springs, but it is, 
for the entire balance, more than 10 times 
too much. 

The combination of the 44 per cent. alloy 
with brass would give, for the secondary 
error, the value 

8.0 « 225 
S = 12.2 x ——— = 22 


10200 


i. e., 2.2 seconds loss per day at 15 degrees. 

[If we recall the results found for a bal- 
ance of ordinary construction, we see that 
the action of the rim ought to be dimin- 
ished by about one-tenth of its value in 





*The rations for exnansion used in the denom- 
+ > 
inator are the mean values between 0° and 30°. 
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tachment jaws, 6 in.; weight. 15 
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order to give the total action of the balance. 
The last combination would then corre- 
spond to the conditions of the problem as 
nearly as possible. 

However, in order that the combination 
of brass with the nickel steel in question 
may be tried with some chance of success, 
it is necessary that the latter alloy should 
possess a certain number of cther qualities 
on which depend the possibility of making 
the balance and the steadiness of its rate. 

I will state at once that this alloy solders 
well to brass, can be turned without any 
great trouble, and that the drilling of the 
small screw holes alone presents any se- 
rious difficulties; they are not, however, in- 
surmountable, and the price of watches in 
which it is desirable to correct the second- 
ary error to its last limits is so high that 
any possible increase in the cost of the bal- 
ance due to the fact of this difficulty would 
be of no consequence. 

This alloy, like all others of the same 
category, cannot be hardened. When heated 
to a very high temperature it retains only 
a slight elasticity; it is certainly too soft to 
function properly afterward and to remain 
without permanent deformations. But | 
believe that after having been exposed to 
the temperature of molten brass it is still 
sufficiently elastic for the rim to function 
with perfect security within the ordinary 
limits of variation of temperature. 

Its very feeble power of oxidation, due 
to the high content of nickel, renders it 
absolutely resistant to rust, even in the 
dampest atmosphere. 

For certain nickel steels the deformations 
due to time alone limit their employment to 
uses where very small variations in form 
are of no consequence. In the case under 
consideration the tolerance is very re- 
stricted, and if the alloy in question were 
not of great stability one could not think 
of using it in the compensation of pieces of 
high precision. Happily, its permanence is 
very great, as the following experiments 
show. 

A bar of this alloy was forged at red 
heat, and then cooled without any special 
precautions; it was then measured care- 
fully, and afterward placed in an oven and 
heated to 100 degrees. It was kept at this 
temperature during four hours, and then 
again measured at the ordinary tempera- 
ture. This experiment was afterward re- 
peated, with the periods of heating pro- 
longed more and more. The heatings were 
not continuous and the entire operation ex- 
tended over about two months. The total 
variations of the rule are given below in 
millionths of its length: 

Total duration 


of heating. Total variation. 
4 hours —0.9 millionths. 
| —2.1 a 

53 " —2.3 PG 

104 = —1.6 = 

218“ —17 =“ 


The rule was shortened by the annealing, 
but the variations’ shown after the first 
hours of exposure to 100 degrees are at the 
limit of those which the most precise meas- 
urements allow of guaranteeing. 

A variation of one-millionth in the length 
of the band of nickel steel forming the rim 
of which we have calculated the elements 
would ‘alter the rate of the watch by about 
one second per day. We may therefore 
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conclude that, as regards chronometry, the 
ordinary thermal trials would have no ap- 
preciable effect. 

It should be well understood that we are 
here only considering the variations of the 
nickel steel alone; the results thus found 
do not allow of any precise conclusion being 
drawn as to the variations due to the ten- 
sions in the bimetallic rim. It should, how- 
ever, be observed that the greater part of 
the metals, or the ordinary alloys, experi- 
ence under the action of anealing, or by 
the effect of time alone, greater modifica- 
tions than those shown by the 44 per cent. 
nickel steel. Particularly in the case of 
hardened steel they are incomparably 
greater. 

The application of a nickel steel to the 
construction of the balance, which has just 
been discussed, leads me to say a few words 
on the employment of these alloys in gen- 
eral in the compensation effected by the 
bimetallic balance. The very feeble expan- 
sibility of certain of these steels would 
necessitate giving to the balances new pro- 
portions very different from those in use up 
to the present. By combining invar with 
brass there is obtained, between the two 
parts of the rim, a mean difference of dila- 
tation 2.4 times greater than in the ordi- 
nary combination of brass with steel. We 
should then get the same compensating 
power with a rim 2.4 thicker and about 15 
times stronger. 

If we wished, on the contrary, to keep 
to the same thickness, the balance would 
have to be cut near the middle, which plan 
presents, as we have seen, solid advantages. 
Or yet further, by combining the new bal- 
ance with a spring of hardened nickel steel 
the compensation would be effected with a 
thick rim and the cut in the middle. But if, 
on the one hand, a thick rim would seem to 
be desirable from the point of view of 
solidity, yet, on the other hand, it might 
be feared that the tensions due to the dif- 
ferences of expansion would produce per- 
manent alterations in form, as we shall see 
later on. 

The very feeble magnetic properties of 
certain nickel steels has attracted the atten- 
tion of watchmakers interested in the con- 
struction of non-magnetic compensation 
balances, which would be more stable and 
less costly than those made at present. The 
question is delicate and the final success 
very uncertain. There indeed exists a cate- 
gory of nickel steels and of chrome steels 
which are non-magnetic and very elastic, 
but these alloys expand very nearly the 
same as brass, and give, in combination 
with this latter, an insensible compensa- 
tien. In steels free from chromium, mag- 
netism disappears at ordinary temperatures 
with about 25 per cent. and reappears with 
27 per cent. of nickel; it is at first very 
feeble, and 28 per cent. of nickel might be 
reached or even slightly exceeded without 
the magnetism becoming troublesome. 

Let us suppose that brass is associated 
with the two alloys, of 26.2 and 27.9 per 
cent. of nickel, the formulas of expansion 
for which have been previously given. The 
mean dilatations of these alloys. between 
degree and 30 degrees are, respectively, 
13.7 and 12.2 millionths. The differences 
with regard to brass are 5 and 6.7 mil- 
lionths, and are to the difference between 
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brass and ordinary steel in the respective 
ratios of 0.6 and 0.8; the rims would then 
need to be reduced in thickness in the same 
proportion to give the same compensation. 
But it must not be forgotten that these 
balances would be employed in the com- 
pensation of springs which are only slightly 
magnetic, such as the soft nickel steel 
springs, which as a general rule need less 
compensation than steel springs. 

We therefore revert to the usual propor- 
tions of ordinary balances and to the nor- 
mal conditions of construction. The sec- 
ondary error would then be given, in the 
case of the first alloy, by the equation 





15.7 
sa C:-x xX 225 = 0.70C 
5000 
and in the case of the second by 
23.4 
S=C XK — &X 225 = 0.81C 
6500 


We have taken 12.3 as the value of C, 
but this number corresponds to a steel 
spring. For the soft nickel steel springs it 
may vary from 5 to 10, and the secondary 
error due to the balance is then between 
three and eight seconds. 

Jhe interior part of the rim expanding 
more and more as the temperature rises, 
the compensating power per degree dimin- 
ishes in the same sense and the whole sys- 
tem takes a relative loss in heat; that is to 
say, a gain in the middle temperature. The 
variations due to the spring make them- 
selves felt in the same direction, and the 
two variations are additive. There will then 
be considerable secondary errors in this 
combination. Also the variations of steels 
of this category may give cause to fear that 
the resumption of the rate would be un- 
satisfactory. 

Although the trial of feebly magnetic bal- 
ances made of nickel steel and brass pre- 
sents a certain amount of interest, yet the 
faults which I have just pointed out show 
that at present there is no need to devote 
overlaborious researches to them. 





Pendulum Hung to Magnet Swings Long. 
Wynen the pendulum of a clock is not 

stimulated by anything but its own 
momentum it gradually slows down. This 
is due to the resistance of the air and to 
the friction of its bearings. Some pen- 
dulums hang from a knife-edge on a base 
of polished agate, others hang from a sup- 
ple spring. In the former case the friction 
is very slight; in the latter there is no 
friction, but its place is taken by the re- 
sistance of the spring. In both cases it is 
sufficient to bring the pendulum to a stop 
sooner or later. 

According to Cosmos, the ideal articula- 
tion for a pendulum is suspension from a 
magnet. That scientific journal says that a 
pendulum 11% inches long beating every 
half-second, its stalk sharpened to a knife- 
edge and hung by a needle-point from one 
of the poles of a magnet, swings 15 times 
as long as an ordinary pendulum and will 
take 16 hours to come to a stop. Such a 
pendulum hung by a knife-edge from a 
block of agate will stop in from 50 to 60 
minutes. 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


QuESTION No. 3233.—Use of Taper 
Milling Attachment.—Can you tell me 
what use one may get from a taper milling 
attachment and what this tool consists of? 
Thanking you wn advance, I am, sincerely, 

12 ae 

\NSWER:—A taper milling attachment is 
designed to facilitate the milling of taper 
work. Because of its easy and quick ad- 
justment to the desired taper it is especially 
desirable when a large variety of such work 
is to be done. It consists of a table that is 
suspended on a ring, which in turn is placed 
on a threaded end of spiral-head spindle. 
The head can be set to any desired angle to 
10 degrees, and the table will take the same 
position, keeping centers always in line. 
When placed at the required angle it is 
held in position by a clamp screw that 
slides in a knee clamped to the table of the 
machine. The knee is graduated to corre- 
spond to graduations for spiral head. 

Question No, 3234.—To Unscrew SBB 
Cases.—Can you give us some advice on 
handling watch cases wth less difficulty 
than our present system? Our men com- 
plain whenever we have a lot of S BB 
cases to case up’, as they are rather hard to 
unscrew. We use a wooden mallet to start 
up the backs, but we can’t do this with 
cases after the movements are in them. 
We will appreciate any suggestion you may 
give us. Yours truly, PD: 
ANSWER:—We would suggest that you 
instruct your operatives to use paraffin on 
the thread before the backs are screwed 
ht. This will enable them to unscrew 
the backs much easier the second time. The 
use of a wooden mallet to start up a case 
is a good scheme, but after the movement 


1 


is in the case the back can be easily u 


screwed with a heavy block of soft rub- 
ber. Hold the watch in left hand, place 
the block of soft rubber (which should be 
square in shape) over the back of the case, 
and turn to the left with your right hand. 
Question No, 3235.—To Clean Watch 
Jewels.— Kindly tell me of some method 
of cleaning watch jewels. I get some 
watches for repair which are very old and 
I cannot clean the jewels thoroughly. I 
wash them in bensine and peg them out 
afterwards, but there seems to remain a 
dark coating in the holes which I am un- 
able to remove. Fa Be 
ANSWER:—The dark coating in your 
jewel holes is very likely a layer of ad- 
hering oil which, if not removed, will in 
time dissolve with the new lubrication and 
cause your watches to stop. We would 
suggest. that you boil your jewels in a mild 
solution of cyanide and afterwards rinse 


in alcohol or benzine. If you spread the 
jewels after washing on tissue paper under 
the electric light or in the sun for a few 
minutes, you will find them as clean and 
bright as new jewels. 

Question No, 3236.—Difficulty in Tim- 
ing.—/ have a 16-size - watch to 
repair which gives me and my _ work- 
men considerable trouble. The watch was 
cleaned and put in first-class condition. 
The motion is good, and yet we cannot 
time it. What pussles us most about this 
watch is that it gains three minutes in 24 
hours when the regulator is in the center 
of the balance cock. Now, when we move 
the regulator one degree towards the slow 
side it only gains one minute in 24 hours. 
Then if the regulator is moved another de- 
gree towards the slow side it begins to gain 
instead of losing. If you can solve this 
pussle for us you will oblige yours truly, 

Rak. 

\NSWER :—We can readily see why your 
watch acts peculiarly in timing. The 
trouble is in the hairspring not being in 
circle—i. e., the hairspring does not vibrate 
equally between the regulator pins. When 
the regulator of this particular watch is in 
the center we assume that the spring vi- 
brates between the pins. Now, after you 
have moved the regulator towards slow one 
degree, the spring still vibrates between 
the pins and, of course, the change in the 
rnosition of the regulator has the desired 
“ffect on the time; but after you move the 

gulator another degree it causes the 
watch to gain instead of losing. This is 
simply because the hairspring at this point 
ceases to vibrate between the pins. In- 

ad, it hangs on one pin, which always 
causes a watch to gain. If you will circle 
your hairspring so that it vibrates between 
the pins in all position of the regulator, 
you will solve the existing puzzle and there 
will be no difficulty in timing the watch. 

QUESTION No. 3237.—To Remove 
Broken Barrel Arbor Screws.—Do you 
know of a solution that will burn out a 
broken screw from a barrel arbor? We 
frequently have to replace barrel arbors on 
account of broken ratchet screws. Thank- 
ing you in advance, we are, J.D. & Co. 

ANSWER:—A _ strong solution of alum 
will burn out steel screws from any brass 
plates, as the alum will not touch the brass; 
but to use a solution on barrel arbors is 
out of the question. The barrel arbors are 
steel and the screws are steel, so that any 
solution which will burn out the screws 
will also at the same time destroy the ar- 
bors. We can only advise, in cases of 
broken ratchet screws, to slot the screw 


and then turn it out with a screwdriver. 

QueEsTION No. 3238.—Adjusting Screw 
Effects.—4 claims that when the adjust- 
ing screws in a balance are turned outward 
from center it makes the balance heavier, 
and consequently the watch runs slower. 
B says the screws being farther from cen- 
ter than they were gives the balance with 
the screws more resistance to the air, and 
therefore the watch will run slower. Who 
is right? ) an 

ANSWER :—When the adjusting screw is 
turned outward from center the watch will 
run slower, because of the weight being 
carried from the center to the outside di- 
ameter. 

















ENGRAVED STYLE BOOK OF MONOGRAMS, LETTER- 


ING, INSCRIPTIONS FOR JEWELERS, ENGRAVERS AND 
artists. Engraved and designed by Etmer 
[THEODORE RusuTon, Portland, Ore. Consists of 
several copper plate engraved style cards, 6% x 
934 inches, illustrating plain script, old English, 
vertical script, ornamental letters, important 
styles used for inscriptions, fancy script mono- 
grams, half ribbon monograms, leaf ribbon mono- 
grams, block monograms, fob monograms, etc. 
Published by the Rushton Engraving Co., Port- 
land, Ore. Price, $3.75. 
HIS work is indeed different from any- 
thing of the kind hitherto put upon 
the market. The author, Elmer Theodore 
Rushton, has had extensive training and 
many years’ experience as an engraver, and 
evinces considerable skill. The work in- 
cludes all the staple styles of engraving and 
is a most desirable adjunct for the jewelry 
engraving department. Being unusually 
handsome in appearance, customers will be 
glad to look it over and thus make the se- 
lection of any style of engraving or mono- 
gram desired. 

Each page contains the same shapes 
monograms—round, oval drop, etc. (the 10 
different shapes used in jewelry engraving 

and, moreover, each page has a different 
style—ribbon, leaf, block, etc. 


making 


easy for the jeweler to show the kinds of 
monograms or letters which he can afford 
to engrave on the article purchased. Be- 


sides the pages of monograms, there are 
of these. A page of names and 
tions illustrating 20 different styles 
tering used therein will also be found 
helpful. 

The monogram fobs shown on 
page will appeal strongly to many. The 
engraver shows 15 different styles of fobs. 
The book is engraved and printed on cop- 
per plate, and every cut of the engraver is 
clearly shown. The binding is beautifully 
done in black leatherette, with title printed 
in gold. The pages are bound together by 
a black silk cord, and hence may be re- 
moved any time if necessary. 


three pages of perfect letters and alphabets 





another 
Ati tier 








J. R. Anderson, Beckley, W. va., who 
liquidated his liabilities there and sold out 
to A. G. Meade, of that place, intends to 
go into the jewelry business again in the 
near future. He announces that he will 
start as soon as he can get a satisfactory 
location. 
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TREASURY DEPT. 
Assay Office, New York, N. Y. 
June 16, 1914. 
Goldsmith Bros., S. & R., Co., 
Heyworth Bldg., Chicago, Ill. 


U, S. 


Gentlemen:—I am in receipt of 
your wire of June 15th, offering 
$3,512.00 for 177 bags of sweeps, 


and I beg to inform you that same 
is accepted and would thank you to 
pay for and remove these sweeps 
not later than the 23d inst., on ac- 
count of the annual settlement of 
this institution. 

DAN P. KINGSFORD, Supt. 


TREASURY DEPT. 


Mint of the U. S., 
San Francisco, Cal, 
June 13, 1914. 
Goldsmith Bros., S. & R., Co., 
Chicago, Lil. 
Gentlemen:—I beg 
following telegram 
your address this day: 
“Your bid for sweeps six thou- 
sand thirty-three dollars accepted. 
Kindly expedite remittance and re- 
moval of sweeps.”’ 
W. H. SHANAHAN, Supt. 


to confirm the 
forwarded to 





TREASURY DEPT. 
U. S. Assay Office, New York. 
June 24, 1914. 
Goldsmith Bros., S. & R., Co., 
Heyworth Bldg., Chicago, Ill. 
Gentlemen:—Confirming wire this 
day, I beg to inform you that your 
bid of $3,824.61 on 148 bags sweeps 
is accepted, and I will thank you to 
pay for and remove same as soon 
as possible, as I desire to include 
the amount collected in this fiscal 
year’s accounts. 
DAN P. KINGSFORD, Supt. 


MICHIGAN 
Caro, Mich. 


Goldsmith Bros., S. & R., Co., 
Chicago, Ill 

Dear Sirs:—The last package we 
sent you, the returns on same were 
so satisfactory, we are to-day send- 
ing you by American Express a 
package of gold-filled scrap, plati- 
num, and two bottles of gold fillings, 

Please send me check for the value 
of the same, and oblige. 

Yours truly, 


FRANK DYER. 





CALIFORNIA 
San Francisco, Cal. 
Gentlemen:—Your favor of June 
1, with check, received with thanks. 
We are perfectly satisfied with re- 
turns, and will patronize you in the 
near future, as the promptness with 
which you make returns is very 
commendable. 
Yours very respectfully, 
R, SCHAEZLEIN & SON. 








MICHIGAN 
Detroit, Mich. 
Gentlemen:—We are in receipt of 
your check, covering old gold sent 
to you January 30, and same is sat- 
isfactory to us. 
Thanking you for your promptness 
in the matter, we remain, 
Yours truly, 
THE E. H. PUDRITH CO. 





WEST VIRGINIA 
Ansted, W. Va. 

Gentlemen:—We send you by to- 
day’s express one package of scrap 
silver and gold. When you find 
what it is worth, send us check, for 

I know you will treat me right, 

Yours truly, 

A, T. WILSON JLRY. CO. 





ILLINOIS 
Chicago, Ill. 
Dear Sirs:—We are in receipt of 
your favor of the 19th inst., en- 
closing check for $471.32 in payment 
for crucibles, sweeps and clips, and 
wish to thank you for your prompt 
and satisfactory returns. 
Yours respectfully, 
WRIGHT & STREET. 





COLORADO 
Denver, Colo. 
Gentlemen:—Check received. It 


° 99 
vincers. 


and the best service. 
put their confidence. 


how— 














is all O. K., as all the shipments 
which I have sent you have been. 
Respectfully, 
HARRY HARMON, 
MINNESOTA 


Cloquet, Minn. 
Gentlemen:—Your check for $40.32 
received, and fully satisfied. 
Yours very truly, 


CHICAGO 





of success in our business. 
to the policy of keeping the Jewelers everlastingly 
satisfied—it is the very best business foundation to 
work from. That’s why we hold your shipments of 
Old Gold, Silver and Platinum in the original pack- 
age until word is received that our check (by return 
mail) is perfectly satisfactory. 


The Man from Missouri 


The ‘‘man from Missouri” always asks to be shown. 
All keen business men are like him. That’s why 
we have surrounded this advertisement with ““Con- 





The policy of pleasing the customer—of keeping 
the customer satisfied—is one of the open secrets 


We have always held 


You'll be in good company when you ship to the 
Goldsmith Smelter; this Company has, we believe, 
the best clientele of any Smelting and Refining 
Plant in this country; men who seek high valuations 
It’s a plant in which such men 


We're used to dealing with that class; we know 


Returns for sweepings in 5 to 10 days. 


GOLDSMITH BROS. SMELTING 
AND REFINING COMPANY 


ESTABLISHED 1867 


NEW YORK, 20 John Street 


SEATTLE 
Madison and Wabash Arcade Building 24 Adelaide West 


TORONTO 


NEBRASKA 


Omaha, Neb. 
Gentlemen:—We are in receipt of 
your favor of the 10th, enclosing 
your check for $193.50, and inas- 
much as this is $11.80 more than 
we reckoned our package to be 
worth, we are very much pleased to 
accept your check, 
Yours very respectfully, 
COLUMBIAN OPTICAL CO. 





KANSAS 
Wellington, Kan. 
Gentlemen:—Received your check 


to-day, and will say that I am thor- 


oughly satisfied with amount re- 
ceived, as I expected about $8.00 
less. 


You will hear from me later. 
Respectfully, 
M. D. PRESTON. 





ALABAMA 


Eufaula, Ala. 

Gentlemen:—Your check for $33.08 

for old gold is entirely satisfactory. 

Have been sending you my old gold 

for fifteen years, and will continue 

to do so, as you have always given 
me full value. 

Yours truly, 
J. B. SHELLEY. 





WISCONSIN 
Ripon, Wis. 
Gentlemen:—Your check for $35.40 
received. Please accept thanks, as 
it is very satisfactory for the old 
gold and silver sent you for esti- 
mate, 
Yours truly, 
H. L, FARGO. 





OHIO 
Cleveland, Ohio. 
Gentlemen:—In receipt of check 
for $14.28 for the old gold and sil- 
ver, which is satisfactory to us. 
Yours truly, 
C. L. ROBERTSON. 











PENNSYLVANIA 


Harrisburg, 
received, 


Pa. 
Gentlemen :—-Yours per- 
fectly satisfied. 

Yours truly, 


KENDALL OPTICAL CO. 





J. BUSKALA & SON, 
NEW MEXICO IOWA ILLINOIS TEXAS 
Silver City, New Mex. Galva, Iowa. Paxton, Il. Sweetwater, Texas. 
Gentlemen:—Yours with check of Gentlemen:—Your check reached Gentlemen:—Your check for $26.75 Gentlemen:—-Check for $65.04 re- 
$20.02 is satisfactory, it being $5.00 us in due time, and we are well came to hand to-day. We thank | ceived for old gold and silver, which 
than offer made by another pleased with same. you for same, which was entirely | is very satisfactory. Please accept 


more 
dealer for same batch of gold scrap. 


Yours truly, 
Cc. T. ROSS. 





Please accept our thanks, 
Yours truly, 
W. M, MANTZ & CO. 





satisfactory, 
Yours, etc. 


JOHNSON JEWELRY CO. 





thanks for same. 
Very respectfully, 
J. R. COX. 





x 
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Various Methods of Setting Gem Stones in Jewelry. 











Written expressly for The Jewelers’ Circular by Carl Lindenmann. 























(Continued from issue of Aug. 5.) 


Part VIII. 
MILLEGRAIN AND CALIBER WORK. 


NSTEAD of the narrow, flat cut-around 
thread work, squares, etc., quite often 
this outline is formed by a continuous row 
of tiny beads, called “millegrain” (Fig. 1). 
To facilitate impressing these small beads 

it is important to put the elges which are 
to receive them into the required condition 
before starting with beading. In the first 
place, they should be even and smooth; 





cutting them to a knife-edge is the best 
way. Burrs along the edges, which may 
have been caused from previous cutting or 
left by the jeweler, must be removed; they 
mostly cause the beading tool to slip off 
and are often responsible for a ragged row 
of beads. 

On straight or slightly curved edges 
millegrain may be produced by employing 
a little wheel which has beads impressed on 
its periphery and is affixed to a piece of 
steel. By moving it back and forth a few 
times upon the edge a nice millegrain will 
be obtained; in case a wheel is lifted for 





a moment and the work then resumed, it 
will require careful attention to have the 
beads of wheel and edge coincide. 

These wheels, or “roulettes,’ may be 
bought from dealers i tool supplies, and 
are used to much advantage. Made in 
eight different sizes of beads, they also 
vary in the position of the wheels. Fig. 2, 
A, shows one having the wheel in center, 
while the other, at Fig. 2, B, has it on the 
side. The latter is especially practical for 
outer edges and does not so easily slip off. 

On small curves, on pegs, collets and 
round boxes, however, these roulettes are 
of little help, because here they are liable 
to slip off and get ruined, and rarely give 





satisfactory results concerning beads; 
therefore it is much safer to use fine bead- 
ing tools on such places. The beading 
work is at first extremely difficult on ac- 
count of the minuteness of the beads. Very 
annoying are interruptions caused by slip- 
ping off with the tool. A way to avoid 
this is if instead of the regular beading tool 
with a round cavity one is made of a shape 
something like a small screw-driver and 
provided at the end with a very small, half- 
round groove. 

The use of this tool will make beading 
much easier, because slipping is eliminated. 
The beads made with it are, of course, a 
little bit elongated, but, since it is applied 
on very fine work only, this will not be very 
noticeable; on the other hand, greater regu- 
larity in the row of beads may be obtained. 
In making such a tool the groove at the 
bottom is best cut in with a very narrow, 
half-round graver; filing it in is not prac- 
ticable on account of its smallness. 


CALIBER WORK. 


A striking feature in modern platinum 
jewelry is the frequent occurrence of cali- 
ber work. By no means a recent innova- 
tion, as some are regarding it, it neverthe- 
less has at no time in any metal so suc- 
cessfully been carried out as demonstrated 
by the platinum work of the past decade. 
The exquisite adornments of some firms 
leave one in doubt what to admire more— 
the fascinating subtility of the designs or 
the merchanical cleverness evinced in the 
construction of the articles. The accom- 
panying pen-and-ink sketches are in no way 
meant to represent elaborate designs of 
such work; they should serve merely to 
illustrate the phases of the work. 

A caliber setting usually consists of two 
strips of metal running parallel with each 
other (though there are sometimes devia- 
tions according to the requirements of the 
designs). These strips of metal are con- 
nected by cross-sections, imparting firmness 
to the setting and forming partitions be- 
tween the stones. 

The fitting-in of the stones requires, 
next to a finely ground-out navette-shaped 
graver, a narrow, flat graver to cut out the 
corners of the setting by cutting from the 
top downward. Sharp edges on stones may 
be somewhat reduced by using an emery 
file; this will lessen the danger of breaking 
them. If the setting is thin, the stones are 
secured by pressing the two sides of it over 
the stones; if heavy, the stones may be 
burnished in. (Fig. 3 shows a caliber set- 
ting; A is unset, B is set.) The sides are 
then cut similarly as on thread work—a 
slant at inside, which, naturally, cannot be 
deep, and a narrow, flat cut on top. In 
many cases, however, they get millegrained. 

After the stones are set the cross-connec- 
tions must be covered from view and the 
stones should be close together. The sta- 
bility of these settings is often endangered 
by the cross-connections being soldered too 


HOROLOGICAL REVIEW AND TECHNICAL DEPARTMENT 181 


near to the top, where part of them has to 
be cut away in order to make room for the 
under portion of the stones. Attempts to 
use long and slender shapes of stones for 
articles which are thin and subjected to 
some degree of bending during use are not 
recommendable; such stones should be set 
in articles of substantial construction, be- 
cause a hardly noticeable bend may loosen 
them in their settings. Fig. 4, representing 
a bar pin, serves as an illustration. For the 
sake of appearance it would not matter 
much if the caliber stones would be three 
times as long as in the illustration; but 
then there would be four times fewer cross- 


Tg. 


connections, and the setting, instead of be- 
ing stronger, would be materially weaker. 
PLATINUM BEING DOUBLE. 

In working in platinum a difficulty is 
sometimes met which the skill of the best 
worker cannot overcome—namely, the metal 
being double. For instance, a setter has 
put in all the stones, and commences to 
raise beads or to cut away the surplus 
metal, when, to his disgust, he discovers 
that an upper layer of the platinum is de- 
taching itself, making it impossible to pro- 
ceed. 

Nothing can be done in such a case but 
to hand the article back to the jeweler for 
soldering. The latter can hardly be blamed 
for this condition of the metal, as this 
mostly has been caused in melting, the 
metal then having not received the proper 
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technical treatment. However, it seems 
that during the last few years considerable 
progress has been made in perfecting the 
treatment accorded to platinum; at any 
rate, the cases of platinum being double 
have considerably decreased. 

(THE END.) 





Platinum Discovered in Germany. 





LECTRICAL engineers will be inter- 
ested to learn that extensive deposits 
of platinum have been discovered at Wen- 
don, in Westphalia, and that before the 
war preparations had been made to work 
them. Hitherto we have had to depend 
almost entirely upon the mines in the Ural 
Mountains for this metal, which is so in- 
dispensable in electrical apparatus. Fully 
95 per cent. of the world’s production of 
platinum has come from Russia.—Scientific 
American. 








E. St. Elmo Lewis, who has been con- 
nected with the Burrows Adding Machine 
Co., Detroit, Mich. will on Sept. 1, be- 
come vice-president and general manager 
of the Art Metal Construction Co., James- 
town, N. Y. 
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GIVE IT A TEST 


That’s all, Mr. Watchmaker—just test 


Fulcrum Oil 


and we'll be satisfied. A test by 
you means a new customer for us. 


Henry Wheeler, No. 207 St. Joseph St., 
Mobile, Ala., wrote us on March 1, 1913: 
“T have been using your Watch and Clock 
Oil for the past three years and I find it 
is the best oil on the market. I have tried 
all the others.” 

Fulcrum Oil meets all the requirements 
of a perfect Watch, Clock and Chronom- 
eter lubricant. 

If you are not using Fulcrum Oil you 
are not using the BEST oil that can be pro- 
duced for your work. 

Fulcrum Oils are the only Watch, Clock 
and Chronometer Oils ever produced which 
are absolutely free from acids, AND WE 
CAN PROVE IT. 


WATCH and CLOCK OIL 


35c. a Bottle 
$3.75 per Dozen 
FOR SALE BY ALL JOBBERS 


Fulcrum Oil Company, Franklin, Pa., U.S. A. 





CHRONOMETER OIL 
50c. a Bottle 


























During the next few months get busy with a 
course in 


ENGRAVING AT BRADLEY 


One can start in at present and be thoroughly 
well equipped to handle the holiday trade. 
The tuition for a course of Engraving at this 
Institute is $45.00. Do not let this go by. 
There are six instructors employed the year 
round, and in the rushed seasons more are added, 
so that all may be kept busy without waiting for 
assistance. All our instructors have to do is to 
instruct. They do not have to do a day’s work 
on repairs or trade work, and then do instructing 
on the side. Every minute of their time is de- 
voted exclusively to the students. 
Address a postal card to Horological, Bradley Polytech- 
nic Institute, Peoria, Ill., asking for our latest catalog. 
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Facts About Platinum.* 


By Karry F. Keller, Ph.D. 




















U NLIKE most of the useful metals, 
platinum remained unknown until 
comparatively recent times. Probably the 
earliest authentic reference to it is to be 
found in a work of Antonio de Ulloa, a 
Spanish naval officer, published in 1748, 
and entitled “A Narrative of a Journey to 
South America.” In this Ulloa mentions 
it under the name of platina as a mineral 
which occurs in the Choco district of Co- 
lombia, and which is found admixed with 
the gold in the district. He describes it as 
an extremely tough substance that renders 
gold unworkable, as it cannot be extracted 
or removed by the ordinary processes. 

Specimens of platinum, probably from 
the same source, were brought to England 
as early as 1735 by Charles Wood, who ob- 
tained them at Cartagena, in Colombia. 
William Brownrigg, who received some of 
this material from Wood in 1741, and pub- 
lished a description of it as a metalloid in 
1750 (two years later than Ulloa), is now 
generally credited with the discovery of 
platinum. For many years it was errone- 
ously ascribed to William Watson. 

A more complete investigation of plati- 
num was made by Scheffer, assayer of the 
Stockholm Mint, and the results were com- 
municated to the Royal Academy of Stock- 
holm in 1752. His material came from the 
gold-bearing sands of the River Pinto, in 
Colombia, and he called the new substance 
“white gold, or the seventh metal, known 
in Spain as platina del Pinto.’ Scheffer 
showed that platinum is a true metal, in- 
soluble in nitric acid, but soluble in aqua 
regia: also, that it is infusible at the high- 
est temperatures attainable in furnaces but 
capable of forming fusible alloys with other 
metals and with arsenic. 

Fairly pure platinum was first obtained 
by the German chemist Margraf, who made 
the important discovery that solutions of 
platinum chloride are precipitated by potas- 
sium and ammonium salts, but not by sodi- 
um salts. He also was the first to pre- 
pare spongy platinum. In 1778 the Count 
von Sickingen communicated to the French 
Academy the results of his experiments 
with platinum, in the course of which he 
found that the metal can be welded, and 
that it can be worked into foil and wire. 
A new process of rendering platinum mal- 
leable, by treatment with arsenic, was de- 
scribed by Achard in 1784. Macquer and 
Baumé succeeded in melting platinum in 
the focus of a powerful concave mirror. 
But in spite of all the work that was done 
on platinum during the latter part of the 
18th century, it was not unil the beginning 
of the 19th, and chiefly through the labors 
of certain Englishmen, that it yielded to 
metallurgical treatment and became a com- 
mercial product. In 1819 platinum was dis- 
covered in the gold placers of the Ural 





*Abstract from a paper published in the Journal 
of the Franklin Institute. 





Mountains, and a few years later Russia 
became the chief source of commercial 
platinum. 

The most important developments in the 
platinum industry were the perfecting, by 
Wollaston, of a process of making mal- 
leable platinum from the pure spongy 
metal, and the achievement of Deville and 
Debray, in 1858, of devising a process by 
which large quantities of the metal can 
be melted. 

Owing to a rapidly increasing demand 
and a nearly stationary supply, the value of 
the metal has enormously increased in re- 
cent years, so that during the first decade 
of the present century the price of plati- 
num has not only surpassed but more than 
doubled that of gold. 


SOURCES OF COMMERCIAL PLATINUM. 


While native platinum has been report- 
ed from many and widely scattered locali- 
ties, both of the eastern and western hem- 
ispheres, the districts which have produced 
the metal in commercial quantities are few 
in number and limited in extent. 

As I have stated before, platinum was 
first observed in the gold placers of Co- 
lombia. The River Pinto, from the sands 
of which were obtained the first specimens 
that were brought to Europe, is doubtless 
one of the tributaries of the San Juan in 
the district known as El Choco. Before 
the discovery of platinum in the Ural 
Mountains, Colombia furnished the bulk 
of the metal of commerce, and, while its 
production at the present time is probabiy 
one-twentieth that of Russia, it still occu- 
pies a second place as a platinum producer. 
It is estimated that Colombia has yielded 
over 50,000 pounds of platinum, mostly 
from the San Juan district. 

Among the earlier finds of platinum, 
those made in the gold washings of the 
island of San Domingo, and especially the 
province of Minas Geraes, in Brazil, are 
often mentioned. It does not appear, how- 
ever, that either of these localities has 
ever contributed appreciably to the world’s 
supply. 

It was not until 1819 that platinum was 
first observed in Russia. In that year small 
quantites of grayish-white metallic grains 
were gathered in the gold washings of 
Verk-Isetsk, in the Siberian Urals. They 
were not recognized as platinum until 1823. 
The development of the great deposits at 
Nizhni Tagilsk began in 1824, and in the 
following year the metal was found also 
in the Goroblagodat district. 

Since that time the metal has been found 
in many other localities in the government 
of Perm, but those which have produced 
the bulk of the commercial metal are in 
the districts southwest of Nizhni-Tagilsk 
and northwest of Nizhni Turinsk. The 
Goroblagodat and Bisersk districts on the 
northeast of the latter place are at present 
the most active producers of the metal. 
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Outside of Russia and Colombia, plati- 
num has been produced, though only in 
comparatively small quantities, in Califor- 
nia, Oregon, Washington, British Colum- 
bia, Borneo and New South Wales. Great 
efforts have been made in recent years to 
increase the output, especially in British 
Columbia and in New South Wales, but 
apparently without success. 

EXTRACTION AND PURIFICATION 

Since the platinum of commerce is ex- 
clusively derived from alluvial deposits, 
the methods employed for its recovery are 
essentially similar to those employed in 
gold placers; indeed, if we except the 
Uralian districts, it may be said that plati- 
num is generally obtained as a by-product 
in gold washing. 

The Russian platinum-bearing gravels, 
which are covered with barren material, 
from a few feet to 50 feet in depth, aic 
worked partly by open mining, but usually 
by sinking shallow shafts and drifting 
along the pay streak. The latter, as a rule, 
is only a few feet in thickness, and the 
gravels are said to run from .05 to one 
ounce per cubic yard. 

Many attempts to render platinum mal- 
leable and ductile were made during the 
latter part of the 18th century, and while a 
few men, like Achard, the Count of Sichen- 
gen, and the skilful metal workers Chaban- 
neau and Jeannetty, of Paris, succeeded in 
doing it on a small scale, it was not until 
the early years of the 19th century that 
the platinum industry was really founded, 
and the creators of the industry were Eng- 
lishmen. 

About the year 1800, Charles Knight de- 
vised a process which, while still imper- 
fect, embodied the principal features of the 
method by which all commercial platinum 
was obtained for more than 50 years. It 
consisted in dissolving the crude metal in 
aqua regia, precipitating the solution of 
the chloride with salammoniac, then pack- 
ing the dried precipitate into conical molds 
of fire clay, and strongly heating it in the 
mold. It is said that the metal was thus 
obtained as a coherent mass which could 
be hammered and worked into various 
forms. 

The product, however, still lacked homo- 
geneity and solidity, and it was only by im- 
portant modifications that it became a com- 
mercial success. The improved process is 
usually credited to the chemist Wollaston, 
but according to Roscoe the main fea- 
tures were invented by a relative of a 
member of the firm of Johnson & Matthey. 
However that may be, it is still certain 
that the improved process was first de- 
scribed by Wollaston in the Bakerian léc- 
ture for 1828, and Faraday, who was un- 
doubtedly well informed on the subject, 
said in a lecture on platinum, delivered in 
1861: “This substance has been given to 
us hitherto mainly through the philosophy 
of Dr. Wollaston. 

In the process described by Wollaston 
the double chloride of platinum and am- 
monium was very carefully heated to a 
temperature just high enough to expel the 
ammonium salt, whereby the cohesion of 
the resulting particles of metal was pre- 
vented. The product was then rubbed by 
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hand sufficiently fine to pass through a 
lawn sieve. It was then made into a uni- 
form pulp with water, and this was placed 
into a brass cylinder, where it was power- 
fully compressed by means of a lever. The 
hard cake which resulted was heated on a 
charcoal fire, to expel the water and pro- 
mote cohesion, and finally heated at the 
highest temperature attainable in a wind 
furnace. By forging the white-hot cake 
under a heavy hammer it was consolidated 
into an ingot, which could be beaten into 
thin sheets and drawn into the finest wire. 
The refractory natural product had been 
conquered and henceforth platinum was 
one of the useful metals. 

That platinum is not infusible was shown 
in 1758, when Baumé and Macquer suc- 
ceeded in melting grains of the ore by the 
aid of a concave mirror, but the melting of 
considerable quantities of the metal was a 
feat which was first accomplished in our 
city. In 1847 Robert Hare demonstrated 
that the difficult and tedious process of 
consolidating platinum sponge could be re- 
placed by the simple operation of fusing 
the metal in the oxyhydrogen flame. He 
melted as much as two pounds of platinum 
at a time, 

His process was greatly improved by the 
French chemists Deville and Debray, and 
it was through them that it became more 
generally known, and that it was adopted 
by the platinum refiners. 

Deville’s furnace consists of two well- 
fitting pieces of quicklime, hollowed out 
to form a crucible or hearth. An opening 
at the side serves as a spout for the molten 
metal and for carrying off the fumes and 
products of combustion. The nozzle of the 
oxyhydrogen blowpipe is introduced 
through an opening in the center of the 
cover. 

Lime is used because it is infusible at 
the temperature of the flame, and because 
it is porous and absorbs the slags formed 
during the operation. It is also a poor 
conductor of heat. 

I had the privilege of seeing this process 
in operation at the Hereus works at 
Hanau. Although they used illuminating 
gas instead of hydrogen, it was amazing to 
see the platinum sponge and scrap melt like 
butter as fast as it was fed in. You can- 
not, however, distinguish the metal from 
the lime, as both glow with the same in- 
tensity, and one must also protect the eyes 
with dark glasses when looking into the 
furnace. At the Hereus works | was 
shown all the principal operations, from 
the treatment of the ore with aqua regia 
to the production of the ingot. Incidental- 
ly I also learned how such by-products as 
iridium, palladium, rhodium and osmic acid 
are obtained and handled. 

Although several methods have been pro- 
posed for the refining of platinum, it ap- 
pears that the treatment of the ore in the 
different works is essentially the same; for 
there is little difference in the manufac- 
tured product, whether it come from Lon- 
don, Paris, Hanau, St. Petersburg or our 
American refineries. 





At the Herzus works the ore is boiled 
under pressure with dilute aqua _ regia, 
whereby the platinum and some of the 
associated metals pass in solution in the 
form of chlorides, while the irtdosmium 
and gangue remain undissolved. The 
chloride solution is evaporated to dryness 
and heated at 125° C. The residue is then 
dissolved in water, acidified with hydro- 
chloric acid and precipitated with sal am- 
moniac. The resulting double chloride, 
containing only small amounts of other 
metals, is finally reduced in the manner 
which I have already described. 

The refining of platinum in the dry way, 
as proposed by Deville and Debray, does 
not seem to have proved successful, except 
in special cases and on a smaller scale. 

The preparation of chemically pure plati- 
num, i. e., a product which its entirely free 
from iridium, rhodium, etc., is extremely 
dificult and tedious, and need not be dis- 


cussed here. 


PROPERTIES OF PLATINUM. 

The characteristic color and luster of the 
metal, though long familiar to the chem- 
ist, have only in recent years caught the 
popular fancy, and their noble ornamental 
effects have just begun to be appreciated. 
The specific gravity of pure platinum is 
2148, but that of the manufactured metal 
varies considerably, according to the man- 
ner in which it has been obtained, and it 
is also affected by impurities in it. Pure 
platinum is quite soft, flexible and extreme- 
ly malleable and ductile. Like wrought 
iron, it can be welded at a white heat. 
Its coefficient of expansion is the same as 
that of certain kinds of glass. Its melting 
point is about 1,700° C. (or about 3,100° 
F.), and at a still higher temperature it 
volatilizes. Moissan has shown that it can 
be distilled in an electric furnace. 

At a red heat it is remarkably pervious 
to hydrogen gas, which is due to the fact 
that it combines with or absorbs this gas at 
high temperatures. It forms fusible al- 
loys with many of the metals. One of its 
most valuable properties is that it does not 
tarnish or combine with oxygen, even at 
high temperature. In the molten state it 
absorbs some oxygen, which, however, es- 
capes when the metal solidifies. 

USES OF PLATINUM, 

Platinum has not inaptly been called 
“white gold.” Its physical and chemical 
properties closely resemble those of the 
yellow metal with which it is generally 
associated in Nature. But in addition to 
the many virtues which it shares with 
gold, platinum has several most valuable 
properties of its own, and it is chiefly to 
these that it owes its many uses in science 
and in the arts. 

On account of the great difficulties which 
had to be overcome in freeing . platinurn 
from the other metals with which it oc- 
curs in Nature, it was many years after 
the discovery of the metal before it found 
any practical applications. The first plati- 
num crucible is said to have been made by 
Achard. It must have been a very crude 
affair. The German chemist’s process of 
rendering platinum malleable was improved 
by the Paris goldsmith Jeannetty, who en- 
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joyed a great reputation for the platinum 
goods he turned out. I suppose that proto- 
types of the meter and kilogram were made 
by his process. 

At the beginning of the 19th century 
vessels made of platinum were still so 
scarce and costly that very few chemists 
could boast of possessing such apparatus. 
It was not until the London firm of John- 
son & Matthey and the chemist Wollaston 
developed their methods of rendering plati- 
num workable that wire, foil, crucibles and 
other articles made of the metal came into 
more general use. As early as [XU4 John- 
son & Matthey manufactured a platinum 
still for the concentration of sulphuric 
acid which weighed 424 ounces. 

Enormous quantities of platinum are also 
consumed in the manufacture of electrical 
apparatus: but, impressive as are the quan- 
tities of platinum required for such pur- 
poses, they are equaled, if not surpassed, 
by those which are absorbed in the manu- 
facture of dental supplies. It is estimated 
that fully 50 per cent. of the platinum of 
commerce is consumed in the production 
of pins, sockets and other attachments for 
artificia) teeth, 

In 1828, when the Russian Government 
had accumulated enormous stores of plati- 
num from the Uralian districts, it was de- 
cided to convert this surplus into coins, 
and accordingly three denominations—of 
three, six and 12 rubles—were minted and 
put in circulation. This minting of plati- 
num continued until 1845, when it was 
stopped and the coins were withdrawn from 
circulation. The reason for this was that 
the Russian Government being unable to 
fix and maintain the price of the metal, 
large quantities of the coins passed into 
other countries. Many of them are still 
preserved in the collections of numisma- 
tists. Those shown on the screen are in 
the collection of the United States Mint 
in this city; others can be seen in the loan 
collection in Memorial Hall. 

The metal from which these coins were 
made was not pure platinum. According 
to Faraday, it contains platinum, 97.0; iridi- 
um, 1.2; rhodium, .5; palladium, .25; to- 
gether with traces of copper and iron. 

Just as gold and silver are alloyed with 
copper (and other metals) to increase their 
hardness and wearing qualities, so plati- 
num is often alloyed with iridium to in- 
crease its resistance to abrasion and the 
attack of chemicals. Such an alloy goes 
under the name of “hard” platinum, as dis- 
tinguished from ordinary platinum. It is 
more expensive than the latter. ‘Thus 
most of the vessels used by chemists con- 
tain about two per cent. of iridium, while 
much larger proportions of the latter— 
from 10 to 15 per cent—are added to the 
platinum used for the construction of 
standards of length and weight, for elec- 
trodes exposed to severe chemical attack, 
for sparking plugs and the points of foun- 
tain pens. 

For special purposes platinum is some- 
times alloyed with other metals. An alloy 
with rhodium is used in certain electric 
pyrometers, and various alloys with cop- 
per, nickel, tungsten and manganese serve 
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A Steady Income from the Polishing Dust that now flies out of Your Window 
—A CLEAN AND HEALTHFUL SHOP. 


LEIMAN BROS. NEW AND IMPROVED POLISHING DUST COLLECTOR 
The powerful suction draws in 95% of all dust created. ‘This means pleasant 
working conditions. Whether you have occasional or stealy work you should 
have a polishing dust collector. It preserves the health. Think what that 
The most valued condition in the world—Health. Without it all 


means. 
else is useless. Dust in the lungs—you know what that means—tuberculosis 
—consumption. You can’t afford to take the risk. Occasional work holds 


the same danger as though the amount were great. Then again, look at the 
monetary gain. Dust that now flies out of your window will buy this outfit 
for you, and pay you a daily wage besides—a little pinch of dust contains a 
dollar. 


Catalog 4—LEIMAN BROS., 62B John Street, NEW YORK 








DIFFICULT | 
JEWELRY REPAIRING 


NO MATTER HOW BADLY DAMAGED 





Silverware 


of every description 
repaired and made 
like new. 


Monograms Removed 
Parts Furnished 








Mesh Bags 


Repaired, Resilvered and Relined 


75c. to $1.00 


Without Lining, 50 to 75c. 











BRESLAVSKY BROS. ( 





GOLD AND SILVER COLORING AND PLATING 


Est. 
1886 





) 51 Maiden Lane, New York 
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UNITED STATES PATENTS. 





ISSUF OF AUG. 18, 1914. 
1,107,410. ESCAPEMENT MECHANISM FOR 
TIMEPIECES. Frep H. CortruHett, Chicago, 


assignor to Edward R. Hills, Chicago. Filed 
Nov. 15, 1913. Seria] 801,103. 
The combination with the escapement driving 


wheel, of a clock plate having a slot, and a bodily 
escapement 


removable mechanism including a 








potance extending through said slot and carrying 
the escape pinion, and a laterally projecting lock- 
ing shoulder on the side of said potance toward 
said driving wheel engaging beneath a portion of 
saia clock plate. 
1,107,641. FOUNTAIN 
New York. Filed 
673,187. 
In a fountain pen, a feed bar having an oblong 
body formed with a tapering lower end and a 
beveled upper end, said feed bar having two di- 


3ADINI, 
Serial 


ANGELO 
1912. 


PEN. 
Jan. 24, 








vergent grooves beginning at a common point. at 
the tapered end of the bar and extending diverg- 
ently to the opposite end of the bar, whereby two 
channels are provided for the flow of ink so that 
if one channel becomes stopped the ink may flow 
through the other. 

1,107,839. STEM WINDING AND 
SETTING WATCH. Witson E. 
New. Haven, Conn., assignor to the 
Haven Clock Cc., New Haven, Conn. 
May 25, 1914. Serial 840,839. 

In a stem winding and stem setting watch the 
combination with the front and rear movement 
plates thereof, of a bridge interposed between the 
said plates near the upper edges of the same and 
with an assembling slot, and a 


STEM 
PoRTER, 
New 
Filed 


formed open 





winding and setting opinion provided with a hub 

and a retaining flange adapted to be laterally 

applied to and removed from the bridge as a 

unitary part, through the open slot thereof. 

1,107,947. CLOCK, Harrison W. Hicks, Alex- 
andria, Ind., assignor to the Huntington Spe- 
cialty Co., Huntington, Ind. Filed June 16, 
1911. Serial 623,631. Renewed Nov. 28, 1913. 
Serial 803,600. 

The herein described mysterious clock, having a 
dial, a concaved. disk carried by the dial, a 
sleeve disposed concentrically of the disk, a rod 
having a plurality of varying diametered portions 
detachably connected and supported by said 
sleeve, an hour hand, an hour hand sleeve arbor 
carried upon one portion of said rod and carrying 
the hour hand, a bracket depending from the in- 
termediate portion of the rod, a minute hand, a 
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sleeve carrying the minute hand rotatably mounted 
upon the end portion of the rod, a gear carried 
by said latter sleeve, a shaft journaled in the 
bracket, two gears one upon each end of said 
shaft, and upon each side of the bracket, one of 
said gears being in mesh with the gear of the 
minute hand sieeve, and a gear upon the hour 
hand sleeve and in mesh at all times with the 








and a watch movement 
havirg a weight attached to its hour hand arbor, 
disposed in the non-pointing end of the minute 
hand to cause tlie rotation of the minute hand and 
the actuation of the hour hand. 


other gear of the shaft, 


1,107,950. WATCH CHARM. Josgerpu Joun 
Horsen, Manitowoc, Wis. Filed Aug. 22, 
1913. Serial 786,144. 


A device for the purpose described, comprising 
two flat plates pivoted together at one end and 
at the other end having lips in overlapping rela- 
tion and there formed with stop members, one of 





which is in embracing relation to the other plate 

to retair said plates in contact at said end, the 

adjacent margins of the plates being formed with 
coacting shearing edges. 

1,107,985. DISPLAY BOX. Samvuet Mosko- 
witz, New York. Filed Feb. 24, 1914. Serial 
820,579. 

A display box comprising a base, a vertically 
extending upright secured to each end of the hase 
provided with an upper rounded end, a front, top 





and rear wail formed of a single piece secured 

to said uprights, and open at its front and top, 

and a vertically extended receptacle secured to 
the inner face of the uprights between the front 
and sear wall of the box. 

1,108,018. MATCH BOX. StepHen STIGLIicuH, 
Laurium. and JosepH W. ScuHNELLER, Calu- 
met, Mich. Filed Dec. 20, 1913. ‘Serial $07,- 
886. 

A match box having side walls, a top provided 


with a slot and bottom and a rear wall, a small 





and a large door forming the front closure of the 
box, a spring for normally holding the small 
door inclosed position, a keeper for normally 


holding the large door in closed position, a par- 
tition extending centrally between the top and 
bottom walls for dividing the box into compart- 


- 38,705. 
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ments and provided with a slot, one of said com- 
partments being adapted to receive a plurality of 
matches, a lever pivoted within the other com- 
partment, and having one end formed with an 
arm for normally closing the slot im the top of 
the box, a thumb catch at one end of said arm for 
operating the lever, a follower positioned within 
the match compartment, a link connected to said 
lever and follower, said link being connected to 
said follower by a reduced portion extending 
through the slot in said partition, and a spring 
adapted to normally hold said follower in position 
to engage one of said matches for forcing the 
same against the small door and through the 
opening normally closed thereby, as said lever is 
cperated. 


Designs. 
$6,281. SPOON, FORK OR SIMILAR ARTI- 
CLE. Henrik Hittsom, Wallingord, Conn., 





assignor to R. Wallace & Sons Mfg. Co., 

Wallingford, Conn. Filed June 3, 1914. Se- 

rial 842,734. Term of patent 7 years. 
46,292. BADGE OR SIMILAR ARTICLE. 


RoMan WALDEMAR RitTERS, Los Angeles, Cal. 





























Filed Sept. 27, 1913. Serial 792,215. Term 
of patent 3% years. 
46,296. TUMBLER. Anprew J. Sanrorp, New- 
ark, O., assignor to A. H. Hersey & Co., 
j 
j J | 
f 
j 
| 
Tl 
| | 
' Ul 
\ mh) 
eas & a 
Newark, O. Filed Aug. 6, 1913. Serial 
733,417. Term of patent 14 years. 
16,299. MEDAL. Ratepn C. Tuompson, Attle- 





boro, Mass. Filed April 24, 1914. Serial 
834,212. Term of patent 3% years. 





UNITED STATES PATENTS THAT 
HAVE EXPIRED. 


[Reported for THe JeweLers’ CrrcuLar by W. 
HH. Swenarton (ex-Examiner U. S. Patent Office), 
Counsel in Patent and Trade-Mark Cases, New 
York, ] 


1914. 
Warp, De- 


Patent expired Aug. 24, 
588,723. EYEGLASSES. A. M. 
troit, Mich. 
Design granted July 30, 1907, for 7 
PIN OR BROOCH. A. E. 
Bellingham, Wash. 


years. 


CoLsBurRN, 
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OOOOOOOOOOOOOOOOHOOOHOOOOOHOHOOOOOHHOOOOOOOOOOOD 


ONSIDER our new ideas in Sterling Silver, Black 
Enamel and Dinner Rings. New designs for 
your approval every week. 

We make Electroplated, Gold Filled and Solid 
Gold Rings. 











\ 
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Send For Samples! 


V. SORRENTINO, Ine., 15 Calender St., Providence, R.I. 
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BUY AND TRY 

GEORGE NM BAKER The Henrich Platinum Plating Solution 
* SOLVES THE PLATING PROBLEM 

Perfect Color—Rapid and Simple to Use. SAMPLE $3.50. 

85-91 Page Street PROVIDENCE, R. I. “Money Back Guarantee” Makers of All Colors in Gold Solutions 

FOR SALE BY Your jobber—or direct from 


E. W. REYNOLD$ ¢ 0., Los Angeles, Cal. 
THE THOMA BROS. CO., Cincinnati, 0O.| THE HENRICH COMPANY 
H. H. HAWLEY CO., - Dallas, Texas 
SWARTCHILD & CO., - Chicago, Ill. | 93 So. Main St., Memphis, Teon. 














OF COLD. SILVER ANO PLATINUM 











Our solicitation for a trial shipment of sweeps or The Elizabethtown Smelting Co.,Inc. 
any kind of refinings is based upon our motto: SPECIALISTS IN THE TREATMENT 
“Prompt and Satisfactory Returns” JEWELER’S WASTES 
Send us your next lot of refinings NEWARK - - «- . « «- NEW JERSEY 




















WE WILL REPAIR THE MESH FOR 65c 
& 


- Resilver and Reline with Kid or Silk any Mesh Bag iain shes tiaiaias 


GUARANTEED TO LOOK EQUAL TO NEW AND GIVE PERFECT SATISFACTION 


Sterling Silver, Solid Gold, Gilt and Bead Bags Repaired and Refinished, also Real Gun Metal 


CHARLES GRABHORN, Mfr., 2° Maiden Lane, NEW YORK 


STERLING and GERMAN SILVER MESH BAGS—GOLD and SILVER ELECTROPLATING in all Its Branches—SILVER 
and JEWELRY REPAIRING 














Published Price, $2.50 All Jobbers or 


Practical Course in Adjusting Special Reduced Price, $1.50, Postpaid © Jewelers’ Circular Pub. Co. 





s DAY OCTAVA WATCHES ssc. 
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UNITED STATES TRADE-MARKS. 

[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of this Act. ] 





TRADE-MARKS PUBLISHED AUG. 18, 1914. 

Ser. 68,426. (CLASS 27. HOROLOGICAL IN- 

STRUMENTS.) DIDISHEIM, GOLDSCHMIDT 

Firs et Cre., Fasrigue Juvenra, La Chaux- 
de-Fonds, Switzerland. Filed Feb. 10, 1913. 


JUVENIA 


The trade-mark consists of the single word 
**Juvenia,” 

Particular description of goods.—Watches, 
clocks. watch cases, watch springs, watch bells, 
watch hammers, watchworks, watch hands, watch 
keys, watch dials. 

Claims use since Aug. 23, 1906. 

Ser. 79,469. (CLASS 41. CANES, PARASOLS 
AND UMBRELLAS.) ALLIison & LAMson, 
New York. Filed June 30, 1914. 


<ONYX> 


Particular description of goods —Canes, parasols 
and umbrellas. 
Claims use since about May 25, 1914. 


TRADE-MARKS REGISTERED AUG. 18, 1914. 


99,095. JEWELRY FOR PERSONAL WEAR. 
HaLLAM-Rice Co., Providence, R. I. 

Filed Feb. 4, 1914. Serial 75,675. Published 

June 16, 1914. 

99,108. SILVER FLAT WARE. Paut Latzke, 
New York. 

Filed March 17, 1914. Serial 76,714. Published 

June 16, 1914. 

99,110. SILVER FLAT WARE. Pavt Latzke, 
New York. 

Filed April 8, 1914. Serial 77,510. Published 

June 16, 1914. 

99,112. CERTAIN NAMED ARTICLES MADE 
OF OR PLATED WITH PRECIOUS 
METAL. Mason,* Howarp & Co., Attleboro, 
Mass. 

Filed April 2, 1914. Serial 77,155. Published 

June 16, 1914. 

98,132. WATCHES, CLOCKS OF ALL DE- 
SCRIPTIONS AND FOR ALL PURPOSES, 
MARINE CHRONOMETERS, BOX CHRO- 
NOMETERS AND STOP-WATCHES. WaAt- 
THAM WatcH Co., Waltham and_ Boston, 
Mass. 

Filed Nov. 24. 1913. Serial 74,179. Published 

June 16, 1914. 





BRITISH PATENTS. 
(ABRIDGEMENTS OF SPECIFICATIONS, 1913, FROM The 
Illustrated Offtcial Journal.) 





ISSUE OF AUG. 12, 1914. 
9,224. STUD-AND-SOCKET FASTENINGS. 
C. W. CuHeney, Birmingham. April 19. 

In a fastener for bags, purses, etc., in which 
a notched peg comprising the male member is 
engaged in an opening f* of the female member 
by a spring bolt a, a plate of material e, as 





described in Specification 4774/85 is provided be- 
tween the top and bottom plates to form a thick- 
ness filling and a guide e? for the bolt. Accord- 
ing to the present invention, the intermediate 
plate is formed of light flexible material such as 
cardboard, fiberboard, strawboard, wood, etc., 
and also serves to position the limb-spring c, The 





intermediate plate may be formed in two pieces 


if desired. 
Applications for British patents, Aug. 7. 
18,263. HATPIN. AP. Wooprorp. 
18,822. HATPIN POINT PROTECTOR. A. 
LASHBROOKE and J. T. LASHBROOKE. 
18,433. JEWELER’S TONGS. G. E. Wisman. 
Complete specifications acccepted. 
1913. 
2,845. BRACELETS. Speyer. 
5,993. BROOCHES AND LIKE’ DRESS 
FASTENINGS. Morton. 


ty 


bt 


Interests of. the Mercantile World as 
Affected by Legislation. 





- has been frequently stated that in ail 
great reforms there must be three dis- 
tinct periods, namely, agitation, education, 
and legislation. It is noted with a great 
deal of satisfaction that the agitation pe- 
riod is beginning to awaken merchants, and 
the realization of what little influence they 
exert in the creation of legislation under 
which they are obliged to operate their 
business. The education along these lines 
should follow the agitation period through 
the good agencies of the trade papers. It 
cannot be conceived but that every mer- 
chant, in whatever class of trade he may be 
interested, must be impressed by the neces- 
sity of the layman taking more active in- 
terest in the enactment of the laws bearing 
upon and affecting commerce and business, 
big and little. 

The difficulty too often is due to the fact 
that when the prosperous merchant receives 
the call to represent a constituency in a 
legislative body he finds the remuneration 
inconsistent with what he is able to pro- 
duce through his business, and declines to 
make the sacrifice, appreciating at the same 
time all of the disagreeable influences to 
which he must be subjected through a cam- 
paign to successfully reach a final election, 
hence the politician and the lawyer, one of 
which makes it a business and the other a 
stairway to reach a higher plane in his le- 
gal career, are the ones who are usually ac- 
cepted, through their willingness and hence 
through lack of experience results in the 
impractical laws to which the merchants 
and business men of the country are sub- 
jected. 

It is to be hoped that within the next 
few years, through the various mediums of 
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agitation and education, the extent of the 
influences upon merchants may impress 
them with the civic good which they can 
provide the commercial interests of the 
country and their individual industry by 
sacrificing their time to give their experi- 
ence with constituted authority to help en- 
act and create statutes that are practical 
and applicable to successful business.—Buwl- 
letin of the National Jewelers Board of 
Trade. 








Facts About Platinum. 





(Continued from page 185.) 





as substitutes for steel in the construction 
of non-magnetic watches. 
SUBSTITUTES FOR PLATINUM. 

In view of the great increase in the price 
of platinum it is but natural that many 
and persistent attempts have been made to 
find substitutes for it. In a few instances 
this has been partially, or even wholly, 
accomplished; as yet, however, the intro- 
duction of such substitutes has had no 
appreciable effect upon the price of the 
metal; indeed, it may be said that the de- 
mand for platinum has steadily increased 
in spite of them. 

Among the substitutes may be mentioned 
platinum-clad nickel steel wire, which is 
beginning to displace the solid wire in in- 
candescent electric lamps; wires of nickel 
alloys, which are used in making the 
cheaper grades of artificial teeth; asbestos 
thread, which has replaced platinum wire 
in the Welsbach mantles, and the fused- 
quartz ware, now so extensively employed 
in chemical laboratories in the place of 
platinum utensils. 

DISTRIBUTION. 

The distribution of platinum in the prin- 
cipal industries was estimated by Siebert 
(writing in 1902) to be as follows: 50 per 
cent. for dental manufacturers; 30 per cent. 
for chemical and electrochemical industries, 
and 20 per cent. for electrical manufactur- 
ers and jewelry. The use of platinum for 
jewelry has greatly increased since 1902. 








J. M. Scheer, Kaukauna, Wis., has 
bought the stock and fixtures of the Van- 
der Elsen Jewelry Co., Appleton, Wis., 
and has moved both the stock and fixtures 
to his store at Kaukauna. 





GROUP PHOTOGRAPH OF ROCHESTER JEWELERS AND THEIR WIVES TAKEN DURING THE RECENT 
OUTING OF THE LOCAL RETAIL JEWELERS’ ASSOCIATION AT IRONDEQUOIT BAY. 
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Dealers in 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES: SMELTING WORKS: 
21 John Street 32-40 Flushing Avenue 
NEW YORK BROOKLYN 


JOHN AUSTIN & SON 


Gold, Silver and Platinum 
Assayers, Refiners and Smelters 


14 and 76 Clifford St., PROVIDENCE, R. |. | | Siaapiiei\ Ahab amet iebaal 


Any Shape and Degree of Hardness 


We Do Our Own Smelting Platinum, Gold and Silver _ 
| The Roessler & Kasslacher Chem. Ce. 

















| PLATINUM WORKS MAIN OFFICE 
Perth Amboy, N. J. 100 William St., N.¥. Cr 


F. A. CROSELMIRE, Mansger 


CRUCIBLSES. 


Jewelers’ Supplies, 





HERMAN KOHLBUSCH, Sr. 


ESTABLISHED 1859 


Manufacturer of Fine Balances and Weights 
for every parpose where accuracy is required 
































Office and Salesroom, 170 BROADWAY, NEW YORK Etc. 
Send for Price List Tel. 370 Cortlandt Established 1850. 
J. &H. BERGE, 
. 95 John Street, 
NEW YORK. 

WISE JEWELERS W. H. Swenarton = 
Keep our catalogue on file and (ErsEraminer U. S. Patent Office) Learn Watchmaking 
their names on our monthly Counsel in Patent Causes _ Refined, profitable labor. Competent men always 
bulletin list. DO YOU? in demand. We teach it thoroughly in as many 

2 Rector Street, New York —— . ante gg i wee ony 
wi ous nticeship. oney earned while 

AISENSTEIN & WORONOCK Patents Trade=MMarks studying. hecilbous seeared laos terms. Send 

22 Eldridgo St. New York, N.Y. for catalogue. Address 

St. Louis Watehmaking School, st. Louis, Mo. 











U. S. SMELTING AND REFINING WORKS 


L. & M. WOLLSTEIN, Inc., 16 John Street, New York Works: 16 New York Avenue, Newark, N. J. 
SVVEEP SMELTERS and ASSAYERS 


Dealers in Gold and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made for Sweeps and all kinds of Waste containing Precious Metals. 
Posifively Highest Prices Paid tor Old Gold and Silver. IMPORTERS OF PLATINUM. Ore and Bullion Assays a Specialty 











ESTABLISHED 1858 GOLD AND SILVER REFINERS 


L. LELONG & BRO. ASSAYERS AND SWEEP SMELTERS 


SMELTING 
S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. Cee aon een, —sCFOR- THE TRADE 











‘Seamless Platinum Tubing 
any shape. Plate and Wire os, tan 


in any hardness. | N CHARLES ENGELHARD 
Refiners, Assayers. 30 Church Street 
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Philadelphia deiegates to the jewelers’ 
convention in Chicago last week returned 
home on Sunday. Among those who came 
back were Ira D. Garman, George S. Katz 
and T. J. Fernley. 

Seized with a stroke of apoplexy while 
at work recently for J. W. Smith, 80 E. 
Haines St., Germantown, by whom he was 
employed as a watchmaker, Harry Toplis 
collapsed and fell to the floor. He was 
taken to his home. Physicians hold out lit- 
tle chance for his recovery. 

Kennedy & Bro., who nine years ago pur- 
chased the property they now occupy on 
the northeast coraer of Arch and 13th 
Sts. for $66,000, last week sold the place 
for $155,000. The firm then purchased a 
store at 102 S. 13th St., and after extensive 
alterations have been made will move 
into it. 

A glib stranger walked into the jewelry 
store of Isaac Seltz, 526 Cross St., last 
week, and representing himself to be act- 
ing for a neighbor of the jeweler secured 
a watch and chain valued at $50. He said 
the neighbor had admired the jewelry and 
wanted to purchase it after first examin- 
ing the watch. He never came back. 

Taking advantage of an open safe in 
the jewelry store of Mrs. Ida Wolf, 1009 
South St., a sneak thief last week stole 
two watches and nearly $100 in cash. At 
the time of the robbery Mrs. Wolf was 
sitting in the front of the store. The 
thief climbed through a rear window and 
stole the money and jewelry from a safe 
in the back room. 

Mr. and Mrs. Harry C. Barry were 
guests of Congressman and Mrs. J. Wash- 
ington Logue last week at the launching 
of the United States torpedo boat de- 
stroyer Errickson at the New York Ship- 
building Co.’s Camden, N. J., plant on the 
Delaware. The boat was christened by 
Mrs. Logue, who is a sister of Mr. Barry. 
Mr. Barry is of M. Sickles & Co. 

H. Thompson Whaler, well known to the 
trade in this city, and who at one time 
was connected with C. S. Powell, 5 S. 
Sth St., was a visitor to Philadelphia last 
week. Mr. Whaler announced his inten- 
tion of disposing of his store at Narra- 
gansett Pier. He also has a store at 
Miami, Fla., but will retain and continue 
business at the latter establishment. 

M. L. Kahn & Co., 1014 Arch St., have 
purchased the stock and fixtures of Bloom- 
berg, Gutman & Co., which recently aban- 
doned business. L. C. Richards and E. M. 
Bloomberg, formerly salesmen for Bloom- 
berg, Gutman & Co., will now represent 
the Kahn concern in the territories they 
formerly covered. H. L. Cohen, for a 
number of years with Sol Cerf & Co., 
Pittsburgh, has also entered the employ of 
the Kahn concern. 

A man who was arrested as he was com- 
ing from the establishment of the Army 
& Navy Co-operative Co. was forced to 
disgorge to the police the contents of three 
suit cases which were filled with jewelry 
and cutlery. The concern he victimized 
has its office at 1123 S. Broad St. The 


man was seen to leave the rear door by 
Patrolman Ford, who placed him under 
arrest. His loot was valued at nearly a 
thousand dollars. 

When Israel P. Sheer, a jeweler at Front 
and Cumberland Sts., this city, produced in 
Desertion Court before Judge Brown last 
week, papers which showed a final decree 
of divorce had been granted him from his 
wife, Etta, in Nevada in 1913, the justice 
dismissed the woman’s application for an 
order on her husband for support. Mrs. 
Sheer told the Court she did not know of 
the granting of a divorce to her husband, 
or that he had ever taken action against 
her. 

Members of the trade learned last week 
with considerable regret of the death of 
Richard Conover, who for many years was 
associated in business with his brother, 
David Conover, at 7th and Chestnut Sts., 
this city. The firm was then known as 
David F. Conover & Co. It was succeeded 
in business many years ago by B. F. Will- 
iams, 809 Chestnut St. Mr. Conover died 
at his home in this city after a lingering 
illness. The funeral and interment were 
private. Among those who came to Phila- 
delphia to attend the burial of Mr. Con- 
over was his nephew, D. F. Conover, who 
is at present connected with the Waltham 
Watch Co, in the Chicago office. 

Jeginning with next Saturday, Sept. 5, 
all department stores and many large re- 
tail jewelry stores in Philadelphia will re- 
open their places of business on Saturdays. 
Following a movement inaugurated early 
in the season by John Wanamaker and 
Colonel J. Warner Hutchins, many places 
closed down all day Saturdays during the 
months of July and August in order to 
give employes an opportunity to get a com- 
plete rest before coming back to work on 
Monday. Following in the lead of Mr. 
Wanamaker and Colonel Hutchins, other 
stores announced their intention of clos- 
ing down on Saturday until September, 
when normal business hours would be re- 
sumed. 

Charged with robbing his employer, a 
watchmaker employed by Louis Nelson, 
843 Broadway, Camden, N. J., was com- 
mitted to jail in default of $1,000 bail by 
Recorder Stackhouse in Camden last week. 
Nelson told the Court that for some time 
he had been systematically robbed of 
watches and other jewelry which totaled 
in value more than $600. All efforts on 
his part, he stated, to find the reason for 
the loss were of no avail. He complained 
to the police department, and City Detec- 
tive John Painter was detailed on the case. 
He came immediately to the conclusion, 
after investigation, that some _ person 
familiar with the store and its contents 
had been robbing the jeweler. Just be- 
fore the Nelson establishment was closed 
on Monday night last Painter asked all 
persons employed in the place to remain 
in a rear room. He then searched them 
separately. In the prisoner’s pockets were 
found a number of rings, which were iden- 
tified by Nelson as belonging to his stock. 
The prisoner, the police say, admitted his 
guilt and confessed that other articles of 
jewelry stolen from the Nelson store were 
at his home in Philadelphia. He had been 
employed at the store for nearly five years. 
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Lancaster, Pa. 





Albert B. Smith, of Smith Bros., and 
wife spent last week in New York. and 
Boston. 

Arnold L. Fox, manager of the Fox 
Jewelry Co., of Rocky Mount, Va., and 
wife have been visiting friends in Lan- 
caster. 

A man giving the name of Joseph Mat- 
teer was taken into custody last week by 
the police for peddling cheap jewelry with- 
out a license. He pleaded ignorance of any 
city ordinance against itinerant merchants 
and was let go, a policeman seeing that he 
left the city by train. 

A family reunion of the Rev. P. George 
Seibel in Lancaster was attended by three 
sons who are watchmakers—Herman, with 
Malone & Co., of Frederick, Md.; Paul, of 
Wilmington, Del., and Emanuel, late with 
Jacob C. Schmidt, Lebanon, Pa., who is 
about to open a repair shop at Newport 
News, Va. 

Jeweler H. L. Hepp, Lititz, who takes 
great interest in the Moravian Sunday 
school, of which he is superintendent, was 
presented by the school on the occasion of 
his 50th birthday with a handsome arm 
chair, and in the evening was serenaded by 
the trombone choir of the church of which 
he is a member. 

A cablegram received from John J. 
Bowman, of the Ezra F. Bowman Tech- 
nical School, who has been abroad for 
some months, announces that he has finally 
escaped from Paris to London and that he 
will sail for home as soon as he is able to 
secure transportation. Mr. Bowman went 
abroad partially on business and partly for 
a rest. 

Among the former Lancasterians who 
have been caught up by the European war 
is Carl Lutzenberger, who, went to his old 
home in Prussia on a visit just before 
hostilities broke out. He wrote a cousin 
here that in the event of war he would 
remain to fight for his father’s old coun- 
try. As he has not been heard from since 
the outbreak it is supposed he is now in 
the army. 

The annual picnic of the Hamilton 
Watch Co. factory employes was held last 
week at Mount Gretna. About 1,500 of 
the company’s employes and their friends 
were present, going on two special Penn- 
sylvania Railroad trains. The Fourth Regi- 
ment Band furnished music, and a sched- 
ule of sports was run off. Robert E. Miller 
and the foremen of departments composed 
the committee of arrangements. 

Marcus Brown, son of Richard L. 
Brown, of Salisbury, N. C., has finished a 
course in watchmaking at the local tech- 
nical school and returned home to take a 
position with his father. Homer Roth, 
Lancaster, has entered the watchmaking 
department of the school. Oscar Rodgers, 
of Boswell, Pa., having finished a course 
in watchmaking, has gone to Danville, Va., 
to take a position with Hodnett & Starr. 
Clifford Wilson, of Norwich, Conn., a stu- 
dent, has gone home for a month’s vaca- 
tion, en route stopping a week in New 
York. 








J. C. Cichanowski has engaged in the 
jewelry business at Winona, Minn. 








































































Capt. William E. Bliss, president of the 


E. A. Bliss Co., Inc., who was operated 
upon at the Meriden Hospital recently for 
appendicitis, is improving. 

William P. Ziegler, for the past 25 years 
a resident of this city, during which time 
he held a position with the Parker Clock 
Co., has resigned. Mr. Ziegler will return 
to his former home in York, Pa. 

William H. Pooley has resumed his du- 
ties as secretary of the J. D. Bergen Co,, 
Inc., cut glass manufacturer, which office 
he resigned several months ago. Former 
Superintendent Thieme has also assumed 
the duties of W. H. Kiefer, Brooklyn, 
N. Y., who was superintendent of the fac- 
tory for several weeks. 

David T. Lyon, for many years superin- 
tendent of the Wilcox Silver Plate Co. 
(factory N of the International Silver 
Co.), but who during the past 13 years has 
leen employed as turner at the factory of 
the Meriden Britannia Co. (factory E of 
the International Silver Co.), observed his 
“0th birthday last week Monday, having 
enjoyed perfect health for 30 years. 

The second annual reunion of the Wil- 
cox and allied families, of which George 
11. Wilcox, president of the International 
Silver Co., Inc., is president, opened a 
three days’ session in Hartford, Conn., last 
Wednesday morning. Reports were read 
und several addresses made during the 
ineetings, President Wilcox being re- 
elected to that office at the annual meeting. 

Word has just been received in this city 
that Edward Manley, a former Meriden 
resident, who for many years was ,con- 
nected with the Meriden Silver Plate Co. 
(factory F of the International Silver Co.). 
was forced to leave his home with his fam- 
ily in Antwerp, Belgium, on one hour’s 
notice on Aug. 4. Mr. Manley sent a letter 
to his brother in Meriden, in which he 
stated they were told by the Belgian offi- 
cials to vacate immediately. Mr. Manley. 
his wife and two daughters left for Lon- 
don, where they are now staying. Before 
leaving Mr. Manley climbed to the roof of 
the house, where he tied an American flag 
in hopes that the building would not be 
molested. Mr. Manley is a native of Meri- 
den, and has been living in Antwerp for 
the past 15 years. 

It was predicted last week by an official 
of the concern that should the war in 
Europe be continued for a long time one 
of the factories in this city to feel the ef- 
Bliss Co., Inc., 
Polsey, vice- 
concern, 


fects would be the E. A. 
jewelry manufacturer. C. E. 
president and treasurer of the 
said that the plant is now running on the 
supplies which were received shortly be- 
fore the war broke out. The last consign- 
ment arrived in Meriden seven weeks ago. 
Vice-President Polsey was unable to say 
how long the supply would last. but he be- 
lieves there will be great difficulty in get- 
ting more working material, as American 
manufacturers have always relied on for- 


eign workmen for certain kinds of prod- 
ucts, Austria leading the world in the mak- 
ing of novelties. 


Mr. Polsey declared that 
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the production of jewelry of various de- 
signs will have to be purchased through 
agents outside the war zones and not di- 
rectly with the Austrian makers. The E. 
A. Bliss Co., Inc., is now running with 
about 125 employes, which is much smaller 
than the regular force. It is probable that 
there will be no large reduction in the 
present number of workmen unless the 
supply for this factory is entirely cut off. 








Hartford, Conn. 


——_ 


Isidore Wise, of Wise, Smith & Co., and~ 


Mrs. Wise have announced the engagement 
of their daughter, Rosalind, to Louis A. 
Samuels, Bridgeport, Conn. 

Clarence M. Wilcox, jeweler, Hills 
block, this city, is confined to his home, 7 
S. Main St., ‘West Hartford, by illness. 
During Mr. Wilcox’s absence his jewelry 
business will be conducted by his son, 
Ralph Wilcox. 

Mr. and Mrs. Harry T. Dyson and chil- 
dren, Eleanor and George H. Dyson, Jr., 
left last week for Milwaukee, Wis.., after 
a visit with George H. Dyson, treasurer of 
the Porter & Dyson Co., retail jewelers, 
New Britain, Conn., and Mrs. Dyson. 

C. Norton Parsons, master mechanic at 
the factory of the E. Ingraham Clock Co., 
3ristol, Conn., was painfully injured last 
week Saturday as a result of an automobile 
accident at Lake Compounce, where the 
machine turned turtle after plunging down 
a three-foot embankment into the lake. 





Wallingford, Conn. 


Henrik Hillbom, of this town, has been 
granted a design by the Government for a 
spoon, fork or similar article. Mr. Hill- 
bom has assigned his rights to the R. 
Wallace & Sons Mfg. Co. 


In a note published last week about 
Harry Biggins, son of H. E. Biggins, it 


was stated that the latter is of the Biggins- 
Rodgers Co. This was an error, as Mr. 
Biggins has not been connected with the 
concern for the past year. 

Miss Barbara Wallace, daughter of 
Frank A. Wallace, president and director 
of the R. Wallace & Sons Mfg. Co., enter- 
tained Friday evening with a dansant in 
honor of her schoolmates at the Gateway, 
New Haven, Conn. The affair was heid at 
the Wallace residence on S. Main St. 

Anthony W. Hull, a retail jeweler at 
260 Center St., agent for the R. Wallace & 
Sons Mfg. Co.’s products, has just entered 
his bid in competition with several large 
manufacturing concerns of plated silver- 
ware and jewelers dealing in the same for 
a large Government order. The Govern- 
ment has asked for 400 dozen sets of flat 
ware for the Indian schools in the west 
and middle west. The entire supply will 
number about 4,800 pieces, the combina- 
tions for the various schools being differ- 
ent. This is the first time a local jeweler 
has been offered the opportunity to bid for 
this business, and much interest will be 
shown until the contract is awarded. 








W. E. Cross, a jeweler at Plattsburg, 
N. Y., 1s now located in a new store at 36 
“linton St., in this city. 





September 2, 1914. 
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Doran & Co., of South Attleboro, 


John 
have completed a substantial addition to 
their factory. 

H. B. Thomas & Son is the name of a 


new jewelry concern in South Attleboro 
making jewelry novelties. 

Kent & Elliott, retail jewelers in Attle- 
boro, have connected with the 
United Jewelers’ organization. 

G. J. Tyndall, representative for the 
Geo. L. Claflin ‘Co., was married last week 
to Miss Olive Hinds, of Attleboro. 

Earl N. Smith, one of Attleboro’s best 
known merchants, died last week. He was 
a brother of C, Adin Smith, a well-known 
manufacturer. 

William L. Bushee, formerly of the. A. 
Bushee Co., will start next month to manu- 
facture medallion mounts under the firm 
name of W. L. Bushee & Co. 

Fred Endler, representative of the C. H. 
Eden Co., is now in Austria. The last 
heard from him was on July 17. He was 
sent over by the concern to purchase 
stones. 

A reception will be tendered to Dr. 
Ralph P. Kent by his many friends on 
Sept. 11. Mr.. Kent, who is interested in 
one of the local jewelry concerns, has been 
ill for the past six months. 

Herbert K. Sturdy, Jr. New York rep- 
resentative of J. F. Sturdy’s Sons Co., par- 
ticipated in the championship tennis tour- 
nament played last week in Newport. 
Sturdy lost in straight sets to McLaugh- 
lin, the California champion. 

The Robbins Co. held its fourth annual 
outing last week at Crescent Park. About 
100 made the trip on special cars. A shore 
dinner was enjoyed and a fine program of 
sports carried out, including a ball game 
between the married and single men. The 
benedicts won 8 to 5. 


become 








New Haven, Conn. 


Eugene Carroll, who was formerly an 
employe of the Waterbury Clock Co., was 
in town last Wednesday visiting old 
friends. Mr. Carroll is now employed by 
the Chelsea Clock Co., Boston. 

In the show window of F. L. Wilson & 
Co., jewelers, Danbury, is an original draw- 
ing by C. Coles Phillips, the well-known 
magazine illustrator, entitled “A Young 
Man’s Fancy,” which is attracting consid- 
erable attention. The drawing is valued 
at $1,000. 

John R. Bliss, a retail jeweler of Stam- 
ford, has filed a petition in bankruptcy 
with the clerk of the United States Court 


in Hartford. Mr. Bliss sets forth in his 
petition that his assets amount to $565, 
while his liabilities amount to $1,283.02. 


Mr. Bliss’ place of business is located at 
319 Atlantic St. 








E. L. Scheppele, Dubuque, Ia., has 
opened a new store at 1410 Clay St., in that 
city. The store is well appointed, having 
been remodeled throughout and fitted with 
new steel ceilings and hardwood floors, etc.., 
and is equipped with nearly all glass show- 
cases. 














September 2, 1914. 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “Situations 
Wanted” 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED Ic. a word for first 
25 words. Additional words, 3c. per word. 

Heavy type 5c. a word; minimum charge, 
$1.25. 

Name, address, initials and abbreviations count 
as words, and are charged for as part of the ad- 
vertisement. 

Display cards, $4.00 per inch. 

In all cases, if answers are to be forwarded, 
10c. extra to cover postage must be enclosed. 

Advertisers who are not subscribers should 
send 10c. if they desire a copy of the paper 
containing their advertisement. 


ENGRAVER, first class, years of experience, best 
references, also salesman, reliable man; I desire 
a steady position. Address ‘‘Engraver,” 1806 
Garrett Ave., Dallas, Tex. 


YOUNG LADY, office assistant, with knowledge of 
typewriting and stenography, seeks position with 
jewelry house; first class references furnished. 
Address “‘L. E., 7719,’’ care Jewelers’ Circular. 





WATCHMAKER, 14 years’ experience. with first 
class reference, single, can wait on trade, desires 
position, city or country. M. Bergman, 887 
Longwood Ave., Bronx, N. Y. 





WATCHMAKER with own tools, age 27, sober, 
best references, desires position in New York 
City or vicinity; any wages. Address ‘“X. X., 
7807,’ care Jewelers’ Circular, 


EXPERIENCED salesman in silver department; 
store and jewelry trade, New York, Philadelphia, 
Baltimore, Washington, Boston; immediate open- 
ing. Address “R., 7724,” care Jewelers’ Circular. 





YOUNG MAN desires permanent position as sec- 
ond watchmaker, letter and monogram engraver, 
also store Sarceeet; Philadelphia or vicinity 
preferred. “H M.” 15 N. 2d St., Darby, Pa. 





MANUFACTURERS’ LINE WANTED for mid- 
dle and far west to jobbers; commission basis; 
know trade thoroughly. Address “F. C. M., 
7540,” care Jewelers’ Circular. 


Al OPTICIAN, salesman, fair watchmaker,: jew- 
eler and plain engraver; 10 years’ experience; 
best of references. hades “C., 500,” care Her- 
man Stern, Masonic Temple V aults, Chicago, III. 





YOUNG MAN with selling experience and gen- 
eral knowledge of the business desires first clas 
position with large retail house. Address ‘‘A., 
7796,”’ care Jewelers’ Circular. 








Situations Wanted. 


Under this heading, only 1c. a word for first 
25 words, 3c. for each additional word; mini- 
mum charge, 25c. 











YOUNG MAN, 20, five years’ experience in jew- 
elry line desires a position. Address “R., 7685, 
care Jewelers’ Circular. 





WATCHMAKER AND ENGRAVER desires posi- 
tion; can give best of reference. Address “‘A., 
7729,” care Jewelers’ Circular. 





WATCHMAKER WISHES POSITION; _ tools 
complete; age 19, American. Address George 
Davidoff, 261 Berry St., Brooklyn, N. Y. 





SALESMAN with established trade in south de- 
sires to make a change, manufacturer’s line. 
Address “B., 7797,” care Jewelers’ Circular. 





JEWELER, first class on new work and repairing, 
stone setter and plain engraver, wants position; 
$18. Address “H., 7717,” care Jewelers’ Circular. 





FIRST CLASS watchmaker and graduate optician, 
experienced and practical in each, desires change 
of location September. W. D. Jackson, Portland, 
Ind. 





GOLDSMITH, 8 years’ experience, can speak Ger- 
man only, best reference, desires position, city 
or country. Address “E., 7751,” care Jewelers’ 
Circular. 





ENGRAVER, first class, 15 years’ experience, best 
references, also salesman, wishes position with 
good house. Address P. O. Box 180, Fort 
Worth, Tex. 





YOUNG MAN, 18, knowledge of stenography, 
wishes position in office of wholesale jeweler; 
small salary. Address “R., 7804,” care Jew- 
elers’ Circular. 





YOUNG LADY, experienced as stock clerk in jew- 
elry line, wishes position where there is chance 
for advancement. Address “K., 7718,”’ care Jew- 
elers’ Circular. 





ENGRAVER WANTS POSITION on monograms 
and lettering; references Bowman’s Technical 
School, Lancaster, Pa. Address O. G. Murphy, 
Strasburg, Pa. 





ENGRAVER, jeweler and salesman, desires 
permanent position with gooa firm in New York 
State preferred. Address “J. J. V., 7742,” care 
Jewelers’ Circular. 





WATCHMAKER and jeweler, young man, desires 
position; neat appearing salesman; have all 
tools; Al references. Address ‘‘M., 7721,” care 
Jewelers’ Circular. 





FIRST CLASS watchmaker, jeweler and stone set- 
ter, wishes steady job by Sept. 15; fair engraver; 
best of references. Address “BR. BE. A.” Box 
389, Franklin, Pa. 





ENGRAVER, gold and silver worker, desires 
change; age 24; wages $25; first class refer- 
ences; can send samples. Address “S., 7762,” 
care Jewelers’ Circular. 


DESIGNER, young man, married, wishes to con- 
nect with high grade diamond mounting concern 
by Sept. 15; moderate salary. Address “E., 
7735," care Jewelers’ Circular. 





ENGRAVER and jeweler after Oct. 15: capable of 
waiting on trade and taking in repairs; nine 
yez ars’ e xperience; salary $25. Address “D., 
7734,’ care pie Circular. 





FIRST CLASS copper plate and general engraver 
is open for employment; long experience with 
Canada’s leading jewelers. John A. Heath, 707 
Jubilee Ave., Winnipeg, Canada. 





YOUNG MAN, 22, desires position with wholesale 
jewelry or jobbing house as office assistant; over 
4 years’ experience; best of references, Address 
“B.. 7757,” care Jewelers’ Circular. 





YOUNG MAN, 25, having had 8 years’ experience 
as head stock and order clerk with manufactur- 
ing jewelry concern, desires position. Address 
“C., 7794,” care Jewelers’ Circular. 





JEWELER, high grade platinum worker, also clus- 
ter and ring maker, first class repairer and stone 
setter, order work; all around; anywhere, Ad- 


dress “C., 7755,” care Jewelers’. Circular. 





WANTED position as engraver and salesman by a 
young man accustomed to the highest class of 
trade; refere nces and samples on request. Ad- 
dress “‘T., 7744,” care Jewelers’ Circular. 





ENGRAVER, willing to help on jewelry iepairing 
and make himself useful in store; sampies of 
work upon request; middle states oreferred. Ad- 
dress “‘E., 7769,’ care Jewelers’ Circu!ar. 





RELIABLE WATCHMAKER, 17 years’ experi- 
ence, age 382, married, clean appearance, high 
reference, tools, wishes steady position: salary 
$18. Address Frank Wolfberg, Easton, Pa. 





HIGH GRADE railroad watchmaker, jeweler and 
clock repairer, all around man; 18 years’ ex- 
perience; single man; $30 week; good references. 
Address ‘‘K., 7782,” care Jewelers’ Circular. 





CLERK OR SALESM: AN, young man 24, wishes 
position; eight years’ business experience; ex- 
cellent references; with advancement. Address 
“Energetic, 7723,” care Jewelers’ Circular, 





WATCHMAKER and jewelry, repairer, desires 
position; age 25; eight years’ experience; good 
references; will go anywhere if good position. 
Address “‘L., 7722,” care Jewelers’ Circular. 





WANTED position by good watchmaker, engraver 
and salesman with good appearance; 11 years’ 
experience; can hg best references; salary $25 
weekly. Wm. C, Riedell, Meridian, Idaho. 





PAWNBROKER’S CLERK and salesman. young 
man, 30 years, with 10 years’ experience, would 
like position after Sept. 1. Address “J. H. M.,” 
Room 28, 332 Main St., Springfield, Mass. 





MONOGRAM AND LETTER ENGRAVER, 7 
years’ experience, wishes position with a good 
house that has tools; willing to go anywhere. 
Address ‘‘D., 7818,” care Jewelers’ Circular. 





WATC HM: AKER, jeweler, engraver, optician, 20 
years’ experience; total abstainer, American, age 
39; salary $25; prefer central Pennsylvania, 
R. E. Corbin, 69 Eldred St., Williamsport, Pa. 





SITUATION WANTED by young man, first class 
letter and monogram engraver; can also wait on 
customers; good reference. Address “‘M., 7786,” 
care Jewelers’ Circular. 





BOOKKEEPER, accountant and office manager, 
age 33, six years in charge of stone dealers’ 
office, desires position; highest references. Ad- 
dress “‘W. G., 7823,”’ care Jewelers’ Circular. 


SALESMAN with established trade through mid- 
dle west wishes to connect with first class job- 
bing house carrying complete line; best refer- 
eneee Address ‘‘R., 7514,” care Jewelers’ Cir- 
cular. 





"OUNG MAN, 27, has 15 years’ experience as 
salesman, can also take charge of jewelry repair 
department; best references; commanding appear- 
—_ Address “D., 7758,’ care Jewelers’ Cir- 
cular, 


fa 





WATCHMAKER only, age 33, able to take full 
charge, wishes responsible position; Al _ refer- 
ence. Box 307, Central Y. M. C. A., Cleve- 
land, O. 





YOUNG MAN, 22, with six years’ experience in 
retail trade, desires position as salesman; thor- 
oughly experienced in all brauches and Al white 
stone man. Address “H., 7790,” care Jewelers’ 
Circular. 





RETAIL jewelry salesman, young man, 12 years’ 
experience in best stores, would like place with 
first class firm now or later this Fall; excellent 
references. Address “I., 7714,’’ care Jewelers’ 
Circular. 





SALESMAN, young man, 22, desires position with 
wholesale jeweler; four years’ experience with 
trade in New England, New Jersey and New 
York States. Address “S., 7799,” care Jewelers’ 
Circular. 





PERMANENT POSITION by experienced and 
competent watchmaker, good plain engraver, 
jobber, stone setter; $18; references; New Eng- 
land States. Address “E., 7820,” care Jewelers’ 
Circular. 





FINE ENGRAVER, jobbing jeweler, salesman, all 
around man, good store appearance, will accept 
position with first class house; salary $25 per 
week. — ‘Engraver,’ 84 Ontario St., Corn- 


T 


ing, N. 





SALESMAN, experienced, calling upon the jew- 
elry trade in New York City, States of New 
York and Pennsylvania, desires to represent a 
reliable concern. Address “Y., 7800,” care Jew- 
elers’ Circular. 





HIGH GRADE watchmaker, engraver and graduate 
optician, experienced with fine Swiss, complicated 
and railroad watches; best references; salary 

9 


$35 ner week. Address “ L., 7738, care Jew- 
elers’ Circular. 








FIRST CLASS jeweler, 20 years’ bench experi- 
ence on repair work, mostly new work, also dia- 
mond setter; have been 10 years with one firm; 
Al references. Address “D., 7571’ care Jew- 
elers’ Circular. 





REPAIRER, diamond setter and manufacturer, 
wishes position with first class retail store; can 
wait on trade, also understand something of op- 
tics; Al reference. Address “P., 7770,” care 
Jewelers’ Circular. 





MARRIED MAN, 30 years old, thoroughly ex- 
perienced in the jewelry line, wishes connec- 
tion with reliable wholesale or retail] firm as 
salesman or manager. Sidney Marks, 1013 Simp- 
son St., New York. 





WATCHMAKER, 30 years, New York City, prac- 
tical experience, all around workman and sales- 
man, estimator, wants a position; ready. Ad- 
dress “Optician,” care Louis Friedlander, 36 
John St., New York. 





TO MAKE a change about Oct. 1, first class watch- 
maker, fair engraver, graduate optician, good 
salesman, jeweler, 16 years’ experience; best of 

references, own all tools; if you are looking for 
a good man, address “C, 77138,” care Jewelers’ 
Circular. 
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SITUATIONS WANTED—Continued. 








ALL AROUND JEWELER and setter, 8 years’ 
experience in retail store, out of town preferred; 
understand coloring; German-American; goes 
habits; highest references. Address “O., 7771,” 
care Jewelers’ Circular. 





YOUNG MAN, 21, desires inside or outside posi- 
tion with wholesale jewelry house; have some 
established trade, five years’ experience in whole- 
sale jewelry business; reference. Address “J., 
7268,”’ care Jewelers’ Circular. 





WATCHM. AKER and jeweler wants position; four 
years’ experience on fine work, since finishing 
course in the Bowman Technical School; age 25, 
married; good all around man. Address E. & 
Hamric, Rocky Mount, N. C 





SALESMAN, 29, good appearance, wants position 
with jewelry or silverware house, wholesale or 
retail experience, jewelry, silverware; have 
called on hotel trade in New York. Address “R., 
7689,” care Jewelers’ Circular. 





JEWELER wishes steady position in_ store as 
jobber; first class references from New York 
stores and Maiden Lane factory; at present in 
Ww ares Address “J. S.” care D. Trabald, 

10 F N. W., Washington, D. C. 





FIRST CLASS JEWELER, 18 years’ experience 
on fine platinum and gold work and high 
grade repairs and rating; formerly with the 
best manufacturing firms in New York. Ad- 
dress “K., 7798,” care Jewelers’ Circular. 





Nn 


ALESMAN, 31, single, Al retail diamond jew- 
elry, silverware man, fine personality; best refer- 
ences; can take full charge; five years with last 
concern; prefer out of town; who wants ser- 
vice? “Davis,” 729 Lafayette Ave., Brooklyn, 
te Ys 





ALESMAN wishes to connect with a manufac- 
turing line of filled or plated jewelry; familiar 
with wholesale jobbers in New York State, Penn- 
sylvania, Baltimore; an interview will be appre- 
ciated. Address “K,, 7792,” care Jewelers’ Cir- 
cular. 


N 





AT ONCE, Al, all around man. watchmaker, light 
manufacturing jeweler, all around engraver on 
anything, all branches; stone diamond setter, win- 
dow trimmer; hours 8 to 6, $35, per week; south 
preferred. Address “B., 7665,” care Jewelers’ 
Circular. 





COMPETENT A1 watchmaker and engraver de- 
sires permanent position with reliable firm in Los 
Angeles, Cal.; 18 years’ experience; best of 1ef- 
erences; married; am wide- rawaxe, no trifler; age 
35 years. Address “X., 7765,” care Tewelers’ 
Circular. 





FIRST class watchmaker desires permanent posi- 
tion; 25 years’ experience and in managing 
watch repairing department; special on high 
grade railroad watches; only good class jewelers 
considered. ‘“B. W.,”? 1203 New England Build- 
ing, Cleveland, O. 





DESIGNER of high class jewelry, gold and silver 
novelties, sterling flatware; an artistic modeler, 
chaser, carver and expert die cutter; thoroughly 
experienced and able to take charge; only first 
class concerns should reply. Address ‘‘A., 7812,” 
care Jewelers’ Circular. 





WATCHMAKER, strictly first class, 25 years’ ex- 
perience in railway and Swiss complicated work, 
competent to take charge, best of references from 
Al firms, desires position; do no engraving; 
south or southwest preferred. Address ‘*Watch- 
maker,” 130 Rusk St., San Antonio, Tex. 





ENERGETIC YOUNG MAN, 25, seeks position 
with reliable jewelry concern; has had 7 years’ 
experience with the largest manufacturer in the 
business; ambitious to become a salesman; best 
of references can be furnished; can you use 
me? Address “G., 7793,”’ care Jewelers’ Cir- 
cular. 





FIRST CLASS watch and clockmaker, plain jew- 
eler, with knowledge of optics, 14 years’ ex- 
perience, 26 years old; steady, temperate, good 
references; willing to go to country; can take 
full charge of repair department; salary $18; 
own tools. Karl Honkanen, 79 Broadway, Flush- 


ing, N. 





ADVERTISER wants manufacturer’s line of dia- 
mond jewelry on straight commission for Penn- 
sylvania and New Jersey; know the trade thor- 
oughly; over 20 years in same territory. Ad- 
dress “M. S., 7748,”’ care Jewelers’ Circular. 





YOUNG MAN, 24, desires position as clockmaker 
and assistant watchmaker, also to help in store 
as clerk and salesman; can do light jewelry 
repairing; nine years’ experience, pleasing man- 
ners and industrious worker; excellent refer- 
ences; state salary. Address “Capable, 7808,” 

care Jewelers’ Circular. 





YOUNG MAN, 3 years’ experience, good habits, 
would like to connect with good firm where he 
can finish trade; presently employed at clock 
and jewelry work and ordinary engraving; good 
knowledge of optics and can wait on trade; sal- 
ary no object. Address ‘“L., 7788,” care Jew- 
elers’ Circular. 





EXPERIENCED SALESMAN of various Knes of 
goods, watches, clocks, silverware, jewelry, de- 
sires connection with manufacturer or large 
jobber; well acquainted with buyers of very 
best trade in large centers throughout the 
country; references. Address C. D. Miton, 203 
= Oxford St., Brooklyn, N. Y. 





FIRST CLASS WATCHMAKER, 16 years’ ex- 
perience on railroad and complicated watches, 
also a fine engraver, good salesman, desires, posi- 
tion with a first class house only; Indiana, Ohio 
or Michigan preferred; good habits; fine refer- 
ence. Address “R., 7761,” care Herman Stern, 
Masonic Temple Vaults, Chicago, IIl. 





SALESMAN, acquainted with the jew- 
elry department store buyers, retail 
jewelers in middle west, wishes to 
connect with a manufacturer. Ad- 
dress ‘“‘Ability, 7802,” care Jewelers’ 
Circular. 





BOOKKEEPER, young lady, thoroughly compe- 
tent, double entry bookkeeper, cashier, knowledge 
stenography, typewriting, able to take entire 
charge of books; very accurate and attentive to 
business; 8 years with large manufacturing jew- 
eler; salary $25. Address “F., 7791,” care Jew- 
elers’ Circular. 





MANUFACTURING JEWELER wants permanent 
position with first class jewelry store; an all 
around jeweler, first class repairer, capable of 
making new work of enamel, gold or platinum; 
can execute special designs for new work; 12 
years’ experience; best of reference; state salary 
first letter. Address “‘G., 7764,’’ care Jewelers’ 
Circular. 





GOOD WATCHMAKER, can take charge 
of front bench, 16 years’ experience, 
mostly railroad and high grade work; 
salary $25 to $30; permanent posi- 
tion only; married; north and west 
preferred. Address ‘‘V., 7763,’’ care 
Jewelers’ Circular. 





ALBERT B. RANDALL, past six years 
representing Codding-Heilborn Co., 
North Attleboro, Mass., in the middle 
west territory, New York to Denver, 
wishes to connect with a manufac- 
turer of sterling or German silver 
novelties over the same territory. Ad- 
dress ‘“‘A. B. R., 7801,’ care Jewelers’ 
Circular. 





SALESMAN having recently severed his 
connections with a manufacturing 
concern of jewelry novelties and shoe 
buckles is desirous of making connec- 
tions with a reputable firm making 
the same line, or importing house of 
fancy goods, or any kindred line for 
department stores; closely associated 
with buyers in large cities middle 
west and Pacific coast. Address 
“Well Known, 7813,” care Jewelers’ 
Circular. 


Side Lines. 


3c. a word; minimum charge, 75c. 








WANTED, SAL ESMAN now calling on retail 
jewele rs, to handle as a side line, on commission, 
a full line of retailers’ supplies, etc.; respons sible 
house; state territory you cover. Address “F., 


7777,” care Jewelers’ Circular. 








belp Wanted. 


3c. a word; minimum charge, 75c. 








WANTED watchmaker and engraver: state salary 
and reference. J. Fleckenstein Co., jewelers, 
Sioux City, Ia. 





WATCHMAKER WANTED, capable man to take 
in work; send references. Jaccard Jeweiry Co., 
Kansas City, Mo. 





WANTED in Detroit, optician of long experience, 
registered in Michigan. Address “D., 7748,’ 
care Jewelers’ Circular. 





WANTED first class watchmaker; must be com- 
petent and come well recommended. Address- 
“C., 7675,” care Jewelers’ Circular. 





SALESMAN to handle our line of class pins and: 
college jewelry on commission; experienced men: 
preferred. G. Wm. Reisner, Lancaster, Pa. 





SALESMAN for New York and New England, 
watches, diamond and gold and filled jewelry. 
Rosenzweig Bros., 51 Maiden Lane, New York. 





GOOD WATCHMAKER for trade work; must be 
fast worker and good; state age, experience and 
yaaes. Address ‘“‘F., 7740,” care Jewelers’ Circu- 
ar. 





WANTED, first class watchmaker; must be com- 
petent to take ch: arge of department and well rec- 
eo Apply to Hartdegen & Co., Newark, 





WANTED AT ONCE watch and clock repairer 
and engraver, able to wait on trade; no night 
work; position permanent. James E. Doll, Fred: 
erick, Md. 





WANTED AT ONCE, first class watchmaker and 
plain engraver; permanent position to the right 
man. Address W. J. Gamm Jewelry Store, 
Madison, Wis. 





WANTED, WATCHMAKER until Christmas, with 
Swiss watch importing firm; salary $18; good 
references required. Address “C5 3774," care 
Jewelers’ Circular. 





WATCHMAKER and engraver wanted at once; 
must be first class and capable of taking charge; 
state all in first letter. Address W. J. Briggs, 
Surlington, Kans. 





WE REQUIRE a high class diamond salesman, a 
man of experience and exceptional ability; good 
salary to the right man. White Bros., 624 Canal 
St., New Orleans, La. 





WANTED, ENGRAVER, also do clock repairs and 
assist in jewelry repairs when necessary and 
make himself generally useful in store. W. D. 
Werner, Grand Rapids, Mich. 





WANTED, ENGRAVER, a good all around shop- 
engraver, one who can design, cut for enamel 
and do chasing. E. H. Warnke & Co., 509 En- 
terprise Bldg., Milwaukee, Wis. 





ENGRAVER, young man, who can cut good script 
letters and who is desirous of perfecting himself 
under an expert engraver; send samples, give 
age. Drawer 1127, Kansas City, Mo. 











SALESMAN with established trade to sell inde- 
structible pearls as side line; only hustler will be 
considered; state territory; liberal commission. 

Address ‘“‘C., 7781,’’ care Jewelers’ Circular. 





(Special Notices continued on page 196.) 
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Special Notices. 


(Continued from page 195.) 





JEWELRY STORE, southern Ohio, population 
13,000; stock, tools, materials about $5,000; 
average sales for past 10 years $12,000; repairs 
$1,400 per year. Address “B. D. H.,” 7598,” 
care Jewelers’ Circular. 





HELP WANTED—Continued. 








WANTED AT ONCE, a first class w atchmaker and 
engraver steady position to right man state 
salary a send sample of engraving with refer- 
ence. Greenwoods, Inc., 147 Granby St., Nor- 


folk, Va. 





WANTED, OPTICIAN, capable of doing edge 
grinding, jewelry repairs and some watch work; 
must be sober and industrious; state salary ex- 
pected and give references. Address “Y., 
care Jewelers’ Circular. 


7766,” 





WANTED, first class all around engraver, man 
who can do chasing, enamel cutting, die cutting 
and designing; must be Al; references and 
state salary expected. Address Hassig Jewelry 
Co., 1013 Grand Ave., Kansas City, Mo. 





YOUNG JEWELER to go to Carolina, one who 
can do special order work, general repairing and 
coloring; must be sober and steady; pleasant 
situation for good man; state salary and age. 
Address “Carolina, 7821,’’ care Jewelers’ Circu- 
lar. 





CLOCK AND JEWELRY REPAIRER wanted; a 
good energetic young man who would like to 
finish his trade and work on watches spare time; 
age 18 to 20 years; must have good habits and 
references. E. R. Whiting, Box 832, Pittsfield, 
Mass. 





A GOOD ENGRAVER and jeweler who can assist 
on watch repairing and as salesman in city of 
25,000 and good surrounding country; send sam- 
ple of engraving, references and state abilitv and 





salary. Address ‘‘W., 7745,” care Jewelers’ Cir- 
cular. 
YOUNG MAN with jewelry store experience, in 


well conducted small town store; in or near Ne- 
braska for position in Omaha; good opportunity 
for right kind of a young man who is desirous ot 
good training in fine retail store. A. F. Smith 
Co., Omaha, Nebr. 





first class watchmaker who 
railroad watches to run 
within variation required; good wages and per- 
manent posit ion to good man; no other kind 
need apply; give reference and state wages and 
all other information in first letter. T. J. Ellis 
& Co., Jonesburo, Ark. 


WANTED AT ONCE, 


can repair and adjust 





SALESMAN WANTED soliciting estab- 
lished trade; widely advertised 
Laugh'in Non-Leakable_ Self-Filling 
Fountpen; liberal commission; possi- 
bilities unlimited. Laughlin Mfg. 
Co., Detroit, Mich. 











for Sale. 


Stores, Stocks and Businesses. 
3c. a word; minimum charge, 75c. 





———_— 





WELL EQUIPPED jewelry store in Southampton, 
L. I.; will reduce stock if desired. Address 
C. E. Fritts, Sag Harbor, N. Y 





FOR SALE, a fine, clean stock and new fixtures, 
to wind up the estate of Leonard Huber. Ad- 
dress Leonard Huber, 336 W. Jefferson St., 
Louisville, Ky. 





GOOD REPAIR SHOP, not far from New York: 
cheap rent; will sell very reasonable; reason, 
other business. Write or call Mr. L. Schott, 1310 
St. Johns Place, Brooklyn, N. Y. 





STOCK invoicing about $10,000; new fixtures; 
prosperous town in Northern part of Mississippi, 
population of about 5,000; established for many 
years; party willing to dispose of same at a 
retiring from 

care Jewelers’ 


nominal price and on easy terms; 
business. 
Circular. 


Address “C., 7732,” 





OPPORTUNITY for a first-class watch- 
maker to secure a paying watch trade 
in the heart of the New York down- 
town district, at a sacrifice. Address 
““K,, 7699,” care Jewelers’ Circular. 





JEWELRY STORE on_ upper 
doing a growing business; 


UP-TO-DATE 


Broadway in the 90’s, 


reason for selling, ill health and failing eye- 
sight; rare opportunity for bona fide party to 
secure a bargain; call between 10 a. M. and 2 
Pp. M. De Motte, 96 Warren St., New York, 
‘phone 5208 Barclay. 





FOR SALE, can arrange terms; first class, healthy 
jewelry business, established 15 years, Minnesota 
town, 15,000 population; light competition; get in 
now ‘and. get Fall business, which will nearly pay 
one-half invested; do not write unless you have 
cash and mean business. Address “B., 7591,” 
care Jewelers’ Circular. 





NEW FIXTURES and fine stock; good 
‘location in city of 100,000 in middle 
west; business can be increased and 
will make money; owner desires to 
move to farm; takes $8,500 to han- 
die. Address ‘“‘E., 7647,’ care Jewe!- 
ers’ Circular. 





jewelry and clock repair 
now running two men, 


FOR SALE, a watch, 
business, established 1871, 


BRILLIANT, finely cut diamond, over 
114 carats; to quick buyer, $180. 
Address ‘“‘Z., 7767,’’ care Jewelers’ 
Circular. 








Business Opportunities. 


3c. a word; minimum charge, 75c. 








WANTED TO BUY half interest or the whole 
of a jewelry and repair business in a town 
2,000 to 10,000, for cash. ‘*W. R. Jones, 7825,” 


care Jewelers’ Circular. 





HIGH CASH PRICES paid for diamonds 
and watches; immediate’ returns 
made; bank references. Address M. 
Iralson, Masonic Temple, Chicago, III. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 
with us, it will be to your advantage; rating and 
references of the highest order. Van Praag & 
Co., 15-17 Greene St., New York, established 
1889. 





WANTED jobs in jewelry of any 
amount and description, watches, 
diamonds and jewelry. Briggs: & 


Reid, 814-815 Stock Exchange Build- 
ing, Chicago, Ill. 








with good will, benches, tools, materials, in 
fact, everything needed in a well equipped shop ! PAY CASH for your surplus stock of 
doing a good paying business; town of 15,000 diamonds, watches and jewelry; busi- 
with a — eee Coe: a _ —— el a ness confidential; national bank ref- 
practical man to work into a good jewelry busi- a 
ness; investigation solicited. Address “D., 7775,” erences. H. Schwartz, 1209 Hey 
care Jewelers’ Circular. worth Bidg., Chicago, Ill. 

AN ESTABLISHED jewelry business in| | PAY CASH for your diamonds, 


Price, Utah; county seat of Carbon 
County, with 2,000 _ inhabitants; 
trading point for 5,000 coal miners 
in twelve coal and coke mines, which 
have a month!y payroll of $400,000, 
as well as farming and stock raising 
community; it is a newly developed 
town on the main line of the D. & 
R. G. R. R., 120 miles south of Salt 
Lake; it is the only complete jewelry 
store within the above mentioned 
territory; owner wants to retire from 
business entirely; merchandise about 
$4,000 and fixtures about $1,500, but 
can be reduced if desired, or will take 
part of the price in monthly pay- 
ments; rent of the store in brick 
building is $40; will discount the 
price for cash. The Elite Jewelry Co. 











for Sale. 


Tools, Fixtures, Equipment, Etc. 
3c. a word; minimum charge, 75c. 








SHIP’S chronometers, nearly new, for sale 


FIVE 
T. G. Medinger, 16 Beaver St., 


to settle estate. 


New York. 





BIG RARGAINS in travelers’ trays, all kinds; 
iewelers’ displays and trays at a sacrifice. Mozar 
& Meyer, 88 Maiden Lane, New York. 





SHOW CASES AND TABLES, also some wall 
cases of mahogany and plate glass, the finest 
made, for sale. Frankfield & Co., jewelers, 38 
W. 34th St., New York. 





JEWELERS requiring machinery should consult 
us; we manufacture and furnish complete shop 
equipment or individual articles; state what you 
need. Leiman Bros., Newark, N. 


watches, jewelry; send your stock to 
me and receive money by return mall; 
national bank references. Emil Noel, 
5418 Prairie Ave., Chicago, III. 





SEEKING AN OPPORTUNITY to be- 
come partner to some good profitable 
manufacturing or wholesa'e business; 
have good amount cash to invest. 
Address ‘‘B., 7789,’ care Jewelers’ 
Circular. 





IF YOU WISH TO RETIRE from busi- 
ness, or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 





HIGHEST CASH PRICES PAID for your 
surplus diamond stock; check sent 
the same day goods are received; If 
offer is not satisfactory will return 
your goods; references; any National 
Bank, Dun’s or Bradstreet’s or the 
Jewelers Board of Trade. D. H. 
Keene, Fort Worth, Tex. 








1S YOUR BUSINESS FOR SALE? We 
will purchase, at once, for spot cash, 
your entire business or part of your 
stock, no matter how large the quan- 
tity may be; we pay the highest 
price; bank and mercantile references 
of the highest character; all com- 
munications answered immediately 
and kept strictly confidential. Brook- 
lyn Purchasing Syndicate, F. Walker, 
608 Broadway, Brooklyn, N. Y. 
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BUSINESS OPPORTUNITIES—Cont’d. | FOR RENT, portion of desirable office | DIAMOND SETTERS and manufacturers; suc: 








cessful employer of diamond setters, gives im 

—— ———— in best part of city. Mandalian & dividual instructions, all kinds of diamond set- 
TANTE j Hawkins, 1 W. 34th St., Century ting, your shop or mine; will increase your 
WANTED, only a first class watchmaker with g, I ' 3 
$3,000; can secure half interest in my business Bidg., New York. quality of workmanship and double your output; 
pap Pee ae Ne simplified methods. Address “A., 7758,” care 





“ste she 5 years 20,000 inhabitants 
established 15 years in city of nhabita Jewelers’ Circular. 

















and growing rapidly among the mount: — of cen- OFFICE TO SUBLET; fine outside office in Jew- 
tral Alabama; business has supported | arge fam- lers’ Building, 9-11-18 Maiden Lane; will make 
ily; I am now alone and require such assistance very attractive inducement to reputable party; 
as can only be given. by a partner; will take lease for two years. Inquire Room 1304, 13 
stock at present worth and not at cost; this offers Maiden Lane, New York. 
great chance for suitable man. kor further in- MUSIC BOXES REPAIRED 
formation, address “Integrity, 7720,” care Jewel- Alco Talking Machines, Clocks, Mechanics! 
haat ge . 
ers’ Circular. Singing Birds and Figures, Metronomes, ete: 








To Erchange. L. G tT ACCARD 


Wianted to Purchase. 3c. a word; minimum charge, 75c. sacl ie fos ete 
310 WEST. 3th STREET - NEW YORK 











8c. a word; minimum charge, 75c. 


cobb: WILL TRADE EQUITY in Duluth income prop 








a Cree erty or lots in steel plant city, near Superior, 
WANTED, two or three 6 or 8 ft. table jewelry Wis., for good jewelry or diamonds. Address 


show cases at a bargain. Yingling Bros., Jersey Zenota Realty Co., 203 Providence Bldg., Du- P bli A . 
Cay, ND. luth, Minn. ublic /Auction 
WANTED, second-hand Wolf Jahn & Co. lathe; HAVE bass and baritone, double bell, horns, C. G. Sale 











must be in good condition. E. H. Garrigues, Conn’s make; one No. 10 Royal typewriter; 

20 Clinton Ave., Stamford, Conn, will trade for chronometer, and watches or what of Watches, Diamonds and Jewelry of the High- 
have you in jewelry line Sox 261, William- est Character, removed from one of the Most 
son, W. Va. Prominent Jewelry Houses in this State, for 








convenience of sale. 
To Det. Sale to be held at our salesrooms building, 
No. 608 Broadway, Brooklyn, beginning Tues- 


3c. a word; minimum charge, 75c. Miscellaneous. day, Sept. 8, and "continuing Wednesday and 


Ti rsday, Sept. 9 an 0, eac day < 0.30 
3c. a word; minimum charge, 75c. Thursday ept ind 10, each day at 1 



































A. M. 
FOR RENT, desk room or part of office. Room This stock comprises a beautiful variety of 
34, 14 John St., New York, : ’ athe ; Diamonds, set in up-to-date, fashionable Gold 
HILES WATCHMAKING and Engraving School, and Platinum Mountings of excellent dnelgus. 
ES a denote wea fice a the largest and best equipped school in the west. Single stone rings in various sizes, of fine 
SMALL OFFIC E and desk room; main ofhce ane 717 Market St., San Francisco, Cal. quality. A large and complete line of Gold 
8:30 a. m. to 4 p- = a Room 908, 9 Jewelry of staple designs in 14 and 10-kt., and 
Maiden Lane, New York. ieee LIES : é y : in fact everything pertaining to an up- to-date 
CONTRAC PING WORK taken for high class jewelry house. Stock consists of such mer- 
Sih SRO dulinths tik see See bene stone setting in ae metal, silver and alu- chandise that is scarce in the present market. 
salecmas: 225 fof want Aaben Meah i —— Address .» 7795,” care Jewelers’ Cir- Inspection invited Friday, from 11 a. M. to 
- cular. 4 Pp. M., at the above address. Stock offered 
‘0 1. Ret ? V K e 
King, 511 Heyworth Bldg., Chicago, Il at this sale inventories $68,000. 
WATCHMAKER tto the trade; I repair compli- ° ° 
TWO sound proof sample rooms, suitable for out- cated watches, repeaters, chronometers, high Brooklyn Purchasing Syndicate 
of-town manufacturing jeweler; location, Fifth grade Swiss and railroad watches, try me. Olaf 
Ave., near 84th St. oad & Oldenbuseh aang gal Columbus Memorial Building, Chi- 608 Broadway, Brooklyn, Hw. Y¥. 
Co., 862 Fifth Ave., New York. cago. 


























Just Published 
THE BUYERS’ DIRECTORY 


Limp Leather 3 x 61, 
240 pages with Map of Jewelry District. 








Issued Annually in July 


Classified—first as to Product, and then the Manufacturer’s, 
Importer’s or Jobber’s name and address, geographically arranged. 





A recognized standard and indispensable handbook for all buyers of Jewelry, 
kindred lines and supplies. 


Price, 50Qc. | 


The Buyers’ Directory will be sent free, postage prepaid, for yearly subscrip- /|f 
tion to THE JEWELERS’ CIRCULAR—upon request when remitting. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 JOHN STREET, corner Broadway [Phone 1148 Cortlandt] NEW YORK 
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A Message to Men 


These are days when men are men. 

The craven hearted are skulking and falling back—they 
are finding excuses for going to the rear—they have no 
stomach for a fight—they are licked. 

The real men of America are going about their affairs— 
they have given up their vacations, they are on the firing 
line of big business, and their courage and patriotism are 
in evidence every hour of the day. 

They are not lying down—they are standing up and they 
will maintain and improve our place in the sun of com- 
merce and industry. 

The way to locate the real men of business these days is 
to listen to their talk and to see how they act. 

The real men of business have not pulled down the flag; 
they have not quit advertising; they have not called in 
their salesmen; they have not locked the factory door. 

Yes, they have in many instances “pulled their belt 
straps a little tighter.” They have perhaps curtailed a bit 
here and there as they mobilized their working forces and 
reserves—and gained greater efficiency thereby. 

But haul down the flag and lie down? 

Never! 

Let us look about. 

A nation of a hundred million people with an untram- 
meled working organization and the smallest per capita 
burden of military expenses in the civilized world. 

The nation with the greatest internal trade and self-con- 
tained in having practically every essential of life within 
its domain. 

The nation that has length, breadth and thickness in its 
resources, with its own coal, its own iron, its own grain, 
its own forests, its own cotton, and with absolute freedom 
of internal commerce. 

We have a flexible fiscal system that has made finan- 
cial panic impossible. 

The ingenuity of the American, always best displayed in 
a time of stress, will find a substitute for every needed 
article that enters into our daily life and which we formerly 
secured from Europe. 

We will continue to buy from England, France and 
Germany all the things that we need which they can send 
to us. 

We will sell to the world all the things that we grow and 
make which the rest of the world can buy from us. 

There are some men whose middle name is “Cancela- 
tion.” 

They have run to cover after ’phoning, wiring and 
writing the people they deal with to “Stop Everything.” 

The quitter who stops his business campaign recklessly 
is the man who trades recklessly. He is the anti-conserva- 
tive. He lacks poise and balance, and he will be the first 
to go under when pressure comes. 

The trade routes of the world are being redrawn. The 
great Continent to the south of us beckons and says: “We 


want you to take our hides, our cattle, our coffee, our 
rubber, and we will buy your textiles, your machinery, 
your shoes, your hardware, your oil and all the other 
things that you make that we need.” 

The machinery of distribution is the requirement of the 
moment—and we are making rapid progress. 

The Panama Canal is open; cargo ships of great capacity 
are passing through the great waterway. 

The west coast of South Africa is at our doors. 

The wheat of California, the lumber of Oregon, have a 
new pathway to the Atlantic. 

The greatest blessing that civilization has known in a 
decade comes to us in the year that brings to Europe its 
saddest blow. 

We deplore the war—the greatest cataclysm created by 
man that the world has known. For this is a man-made 
war—and as men started it, so will men end it. 

Where do we stand? 

We have goods to sell—and competition largely elimi- 
nated. The gods of war have given us a large monopoly 
of the surplus of the needed things of life. 

We will put idle men to work in vocations where there 
will be a new demand for what we can make that peaceful 
nations want. 

. . . + 

We will advertise to the world that American men are 
going to prove in this year of years that the American type 
of civilization is triumphant. 

The American nation now has the opportunity to. prove 
its position as the world nower—not the power of armed 
might, but the Power of Peace. 


This publication is ready to aid every real merchant and 
manufacturer who nails his flag to the mast of progress 
and patriotism. 


The advertisers in this and every issue of this publica- 
tion are flying their flags. 

The advertisement of a business is the outward, visible 
sign that it ts alive. 

When the advertising flag disappears, he who hauls it 
down admits that he was a merchant of yesterday. We 
are dealing with men of today and tomorrow. 


The American men of today who see the true trend of 
things are mobilizing for a great forward movement—a 
movement that is fraught with great opportunities and 
great victories, and our victory will be just as great as we 
deserve to have it, for the nations of the world are all our 
friends and even though Europe fight with the right hand. 
we will grasp the left and prove our position as the friend 
of all and the enemy of none. 





Join with us in this new conquest of the world, that we 
may be acclaimed the real victors when this war is over 
victors through the Arts of peace. 





This is the time for Commercial Courage and not for 
Commercial Cowardice.—From The Dry Goods Economist. 
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How to Turn Slow Moving Stock Into Money 


and to get started with a new and up-to-date 
stock for the holidays is a problem. 





There is only one avenue open to the retail 


jeweler—Hold an Auction Sale. This is the 
only quick means you have of turning your 


stock into cash, and we positively guarantee 
results, and will deposit bonds to insure same. (! 


We have closed some of the largest and most 





successful sales ever made and will gladly fur- 





nish the names of jewelers for whom we have 





: \ conducted sales. 





_s Write for further particulars and names. All 
ae sales personally conducted by Frank Feinberg. 


Frank F. Feinberg 


FRANK F. FEINBERG & CO. 


Long Distance Phone, Randolph 2482 739 Marquette Building CHICAGO, ILL. 4) 


























Jewelers 


Stop 


Think ! 






PRACTICAL 
COURSE 

IN 
ADJUSTING 


By THEO. GRIBI 








Published Price, $2.50 
Special Reduced Price, 
$1.50, Postpaid 


Why Look Further? 


When we protect you 
against loss and besides 
guarantee you good sat- 
isfaction or no pay. 
ta@sr Write us TO-DAY 


for particulars and many 
references. 


Gottlieb 
andCO’? Neill 
Auctioneers 


8th Floor Ashland Block 
CHICAGO, ILL. 


Established 1886 


All Jobbers, or 
Jewelers’ Circular 


Publishing Co. 
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0G \RAL Al GOLD 
ERLING SILVER 
Fro PLATE 


OMS VIIAYa @ © 


NEW YORK. 


BRANCH OFFICES: CHICAGO, ILL. 31 North State St. AMSTERDAM,HOLLAND, 10 TulpStraat. PARIS, FRANCE 51 a 


5357043 GOLD ST., 


TO AVOID DELAY USE LOCAL ADDRESS, 331043 GOLD ST.,.NEW YORK. 
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= LARGEST MANUFACTURERS 2F GOLD JEWELRY IN THE WORLD 
IMPORTERS 2F DIAMONDS 


POPULAR yyy, PRICES 



































Onyx goods. 


Cameo goods. Link buttons. 


Rings. ; 

i Tie clasps. 
A gaan Gold, silver and 
Chains. , plated knives. 


Amber cigarette 
holders. 

Gold, silver and 
plated collar 


Watch bracelets. 
Watch holders. 
Ring mountings. 


Gold, silver and 

plated thimbles. ye 
Bracelets. i — 
Scarf pins. - : 
Bar pins. bias a... 
Brooches. igar cutters. 


Lorgnettes. 
Patent safety 
guard bracelets. 
Monocles. 


Rope chains. 
Neck chains. 
Coat chains. 


Vest chains. 

Sautoir chains. Fiche ry 
Lorgnette chains. Tulle Shes 
Bead neck chains. Veil Sina. 
Pearl necklaces. Lingerie “ae. 


Studs. 
Vest buttons. 
Crosses. 
Hat pins. 
Barrettes. 
Emblem goods. 
Lapel buttons. 
Gold and silver 
cigarette cases. 
Key rings. 
Bib holders. 


Earrings. 

Gold and silver 
match boxes. 
Class rings. 
Locket rings. 











Fine platinum 
iewelry of every 
description. 
Lapidary work, 

















TO AVOID DELAY 
USE LOCAL ADDRESS 
33 To 43 GOLD ST. 
NEW YORK 


BRANCH OFFICES 

CHICAGO, ILL. 31 NorthStateSt. 
AMSTERDAM,HOLLAND, 10 TulpStraat 
PARIS,FRANCE Si Rue deChateaudun. 
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; i) HE PATRICIAN, our latest pattern, is made in both Plate and Sterling. This innova- 
: tion (an English custom), is to meet the demand of those who wish to duplicate in 
i] Sterling, the beautiful Community designs, 


COMMUNITY STERLING, (Patrician design only. Ask your dealer for prices), 
COMMUNITY SILVER PLATE, (Plate de Luxe) 50 Year Service 


Also COMMUNITY-RELIANCE plate (Not made in the Patrician and other Community 
Silver designs, but in four distinctive patterns of its own) 25 Year Service _ 3 


Six Teaspoons, $2.15 In Canada, $2.75 


“0:.” m 1,35 











